A WEEKLY NEWSPAPER 


FOR THE FEED MANUFACTURER, JOBBER, BROKER and DEALER 


* 


* 


Volume 25—Number 50 


DECEMBER I12, 1953 


1 Year $4, 2 Years $7 


Planning 


CCC Oats Removed 
From Sales List 
for December 


WASHINGTON—The U.S. Depart- 
ment of Agriculture this week an- 
nounced the removal of oats owned 
by Commodity Credit Corp. from the 
list of commodities available for do- 
-mestic sale during .December. 

USDA explained that oats were 
withdrawn from sale because the 
quantity owned by CCC had been al- 
lotted for use in the drouth emer- 
gency feed program. The Dec. 1 of- 
fering consisted of 200,000 bu. for sale 
at market prices for feed, basis in 
store. 

Previously USDA had announced 
that oats would no longer be avail- 
able at cut prices under the drouth 
program. USDA was to continue to 
furnish oats on the basis of drouth 
eligibiilty certificates which were out- 
standing, but the commodity was re- 
moved from further distribution be- 
cause of the dwindling supplies. 


AFMA Establishes 
Committee of 
Purchasing Agents 


CHICAGO—Action by the board of 
directors of the American Feed Manu- 
facturers Assn. has resulted in estab- 
lishment of a new standing commit- 
tee to be known as the AFMA Com- 
mittee of Purchasing Agents, accord- 
ing to announcement by J. D. Sykes, 
chairman of the board. 

“This committee will be composed 
of 12 purchasing agents from indus- 
try,” Mr. Sykes said. “The newly 
formed group will work closely with 
all other AFMA committees in pro- 
viding the association membership 
with added service.” 

The long range purpose of the com- 
mittee, he explained, is to improve 
procedures in the purchasing field. 
Immediate goal of the committee will 
be to bring about a better under- 
standing between buyers and sellers. 

“The committee will confine its 
work to the methods and mechanics 
of purchasing and will avoid any ac- 
tivity which might affect free and 
competitive markets in any way,” 
Mr. Sykes said. 


Committee Members 

Chairman of the first AFMA Com- 
mittee of Purchasing Agents is Erle 
M. Ellis, Hales & Hunter Co., Chi- 
cago. Secretary is Robert H. Griffiths, 
Allied Mills, Inc., Chicago. 

Others named by Mr. Sykes in- 
clude: W. E. Huge, McMillen Feed 
Mills, Ft. Wayne, Ind.; P. H. Knowles, 
General Mills, Inc., Minneapolis; 
Robert Richards, Chas. M. Cox Co., 
Boston; Edward W. Peters, Kasco 


Mills, Inc., Toledo, Ohio; S. J. Bey- 
han, Cooperative Mills, Ine., Balti- 
more; Charles Harris, Burrus Feed 
Mills, Inc., Ft. Worth; Joseph Cooper, 
Staley Milling Co., Kansas City; 
Clarence H. Eales, Poultry Producers 
of Central California, San Francisco; 
L. J. Halbach, Pillsbury Mills, Inc., 
Clinton, Iowa; and, R. H. Dean, Ral- 
ston Purina Co., St. Louis. 

The committee will work with sup- 
pliers’ trade associations in an effort 
to effect more uniform trading rules. 
The AFMA said there is no logical 
reason for many confusing differences 
in present trading rules; however, 
they might be likened to the variable 
state feed laws. 

The large increase in bulk ship- 
ments has developed some new prob- 
lems on weights, size of shipments 
and shipping time, the AFMA noted, 
and trading rules need to be brought 
up to date on some of these points. 
The condition of the shipment and 
variability as to color and texture, as 
well as uniformity of all factors, 
should be spelled out more definitely 
on many ingredients in common use 
today, according to the association. 

The AFMA office is in the process 
of compiling a list of purchasing 
agents of member companies in order 
that full benefits of the committee’s 
work might be extended to the in- 
dustry. 


NAMED COLLEGE DIRECTOR 

MEMPHIS—J. Stewart Buxton, a 
partner in the cottonseed oil meal 
and soybean oil meal futures broker- 
age firm of E. E. Buxton Co., has 
been appointed to the Washington & 
Lee University board of directors. 
Mr. Buxton served as director of the 
Memphis Merchants Exchange in 
1946 and is a member of the Chicago 
Board of Trade. 


Two New Futures 
Markets Set Up 
at Memphis 


MEMPHIS—A new soybean meal 
futures market has been established 
here, and trade in soybean futures 
will be started soon. , 

An unrestricted soybean oil meal 
futures board opened Dec. 9 at the 
Memphis Merchants Exchange with 
trading in the January option. Trad- 
ing months will include the same ones 
now used on the option board. 

The new contract has eight Illinois 
delivery points, with all deliveries at 
those points f.o.b. basis Decatur, IIL, 
freight rates to final destinations. De- 
livery points include Bloomington, 
Champlain, Chicago, Danville, De- 
catur, Gibson City, Kankakee and 
Taylorville. 

A contract will consist of 100 tons 
of 44% protein solvent process soy- 
bean oil meal. The demand certifi- 
cate form of delivery, an innovation 
of the Exchange Clearing Assn. here, 


Brings Good Turkey Year 


CAUTION NEEDED TO AVOID 
OVEREXPANDING OF ’54 CROP 


Firmer Prices Expected on Remaining 1953 Birds; Stor- 
age Stocks of Hens Cleaned Up; Possible 
Troubles Cited 


will apply to the contract, as well as 
carlot deliveries. 

There were 21 trades on the new 
board Dec. 9, one in January and 
20 in March. 

The first soybean futures market 
in the South will open for trading 
at the Memphis Merchants Exchange 
on Dec. 14, Arthur Williams, execu- 
tive secretary of the exchange, re- 
ports. 

Opening of the new contract, only 
other one in the world outside Chi- 
cago, marks the end of many weeks 
of work by members of the exchange. 

It will be operated by the Exchange 
Clearing Assn. The futures market 
is the first grain futures market to 
be opened in the South, also, since 
soybeans come under the Grain 
Standards Act. 

Delivery points will be Memphis, 
St. Louis and Decatur, Ill., with trad- 
ing to begin in the months of March, 
May, July and September. As each 
subsequent month becomes current, 
trading in that option will begin. 

The contract will make available a 
hedging facility to producers, dealers, 
elevator interests and processors. It 
is being opened, exchange officials 
said, because of the increased in- 
terest in soybeans and production of 
soybeans in this area in recent years. 

It is expected to be valuable to the 
trade, too, because a large part of the 
soybeans exported from this country 
moves from southern production. 
There has been a considerable in- 
crease in soybean exports from this 
territory each succeeding year, Mr. 
Williams said. 


> 


APPRECIATION DAY 
HARTLEY, IOWA—Scores of farm- 
ers attended the annual appreciation 
day staged here recently by. the Hart- 
ley Feed Mill. Everett Heuer, owner, 
served free turkey sandwiches and 
coffee during the afternoon. 
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By JOHN CIPPERLY 
Feedstuffs Washington Correspondent 


WASHINGT ON—tThe sharply 
changed marketing and profit situa- 
tion of the turkey industry at the 
close of 1953 as compared with the 
previous year should create a climate 
of optimism for the National Turkey 
Federation when it opens its sessions 
in Milwaukee in mid-January. 

That is the conclusion of govern- 
ment spokesmen who helped engineer 
the successful campaign of coopera- 
tion between the industry and the 
U.S. Department of Agriculture this 
crop year. But these same spokesmen 
warn against the heady wine of suc- 
cess and point to danger signals fly- 
ing on the more distant horizon. 

Primarily, the turkey deal this year 
followed the design adopted by the 
turkey industry advisory committee 
at its meeting here in January, 1953, 
with USDA officials. Production tar- 
gets were set through consultation of 
major producer groups and feed in- 
dustry representatives with the back- 
ing of such USDA advisors as Dewey 
Termohlen, boss of the USDA poul- 
try branch, and his economic aide, 
Cliff Warren. 

At that time the turkey industry 
group rejected another year of price 
support buying and expressed deter- 
mination to put the turkey industry 
on its financial feet without govern- 
ment intervention in the market place 
to remove surplus production. 


Proof of Wisdom 

The proof of the wisdom of the 
turkey industry advisory committee’s 
judgment was found after the 
Thanksgiving holiday markets closed. 
Brisk business during that holiday 
appears to have about cleaned up 
storage stocks of hen turkeys and re- 
quired some drains on toms to meet 
public demand. As the turkey deal 
now moves into the year end holi- 
days it is said that the fresh kill will 
meet firmer prices and that there will 
be a further drain on storage stocks. 
In short, the storage situation will 
be favorable. 

However, USDA officials warn that 
good prices and a strong undertone 
to the storage deal could touch off 
unbounded enthusiasm for the 1954 
crop and lead the industry back into 
trouble unless wiser heads prevail. 

These danger signals are already 
flying. A new monthly report pre- 
pared by the USDA Agricultural 
Marketing Service (formerly BAE) 
notes the increase in the number of 
turkeys tested for pullorum disease. 
On the surface of this report it is 
indicated that the turkey industry 
may be headed for an increase in 

(Continued on page 77) 
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A Suggested Approach 


T is a couple of months since the feed control officials conducted their 
I convention in Washington, but it is not too late, we hope, to use som: 
notes from that meeting for comment. We are sure it isn’t, in fact, for the 
subject is a perennial or self-propagating one and the discussion concerning it 
has never moved very far toward a satisfactory conclusion 

At issue is the question of whether feed control work is keeping up with 


the technical advances in feed formulation and manufacture. If it is not 
what can be done about it? 
For several years, industry speakers addressing the feed control 


convention have dealt with this point. At the 1952 meeting, for instance, 
J. D. Sykes, chairman of the board of directors of the American Feed 
Manufacturers Assn., pointed out that a feed tag with its ingredient lists 
and guarantees could not tell the whole story of the feed's value to the 
feed user, although it meets all of the laws and regulations of his state 
Mr. Sykes also said: ‘I do believe that a critical evaluation of the work being 
done might show you that new nutrition advances and new laboratory 


technique are not being accepted quickly enough in feed control. Also, some 


determinations are being run religiously long after their meaning is lost.” 

Mr. Sykes was not the first to make the point. It has for years been 
recognized as one of the areas requiring joint attention and work from 
industry and control representatives in an effort to bring about improvement 


* * * 


T this year’s feed control convention, W. E. Glennon, AFMA president, 

was the speaker from industry. The results that a feeder could expect 

to get from a given feed depend upon many important factors other than th: 
information required by law, he told the feed control men 

“Such things as quality of ingredients, proper balance of vitamins 
proteins and minerals, and‘the right combination of ingredients are only a 
few important factors,” he continued. 

“In speaking of quality ingredients and the right combination of 
ingredients, I should hasten to point out that there are a number of factors 
to consider in this regard. I believe there is a tendency on the part of contro! 
officials and law makers in some states to unduly condemn or prohibit th: 
use of certain ingredients. In turn, there is the tendency to unnecessarily 
deprecate the value of a feed that may contain certain ingredients. Th: 
broad aspects of the situation must be considered in the light of how the 
ingredient is to be used. Some feedstuffs that have little or no feeding valu 
may become extremely valuable when combined with other materials 
Numerous experiments have shown the value of certain poorly regarded 
ingredients or materials when properly combined with other feedstuffs 

“There are two types of efficiency to think about in the formulation of 
feeds. These are, namely—‘biological efficiency’ and ‘dollars and 
efficiency.’ The two are not always synonymous. It is quite’ possible to have 
high biological efficiency with a low dollars and cents efficiency. High 
biological value is of no benefit if the feed costs so much that the farmer 
cannot make a profit when it is fed. An example might be dairy feed. In 
choosing a dairy feed the farmer should consider the (1) cost of the feed; 
(2) the price of milk and the inherited capacity of his herd to produce. Over- 
feeding a high quality dairy feed to a bunch of ‘scrub’ dairy cows when 
milk prices are low probably would not be good ‘dollars and cents’ economy for 
such a feeder. 

“In my opinion legislation or regulation that prevents the use of some 
of these feedstuffs of so-called ‘little feeding value’ is very nearsighted 
Perhaps at the time some states passed such legislation it might have seemed 
in the best interests of both the feed industry and the feeders. Such legislatior 
in the light of today’s research and nutritional knowledge, can be a handicap 
to the livestock producers living in such a state. I realize that many such 
ingredients should be used in limited quantities only and the materials 
should be declared on the tag.” 


* * * 
a line of thinking is well known to the feed control officials, and 


cents 


many of them have expressed agreement with it. J. D. Patterson of 
Oregon, the outgoing president of the association, said that: “Under the forme: 
standards of protein, fat and fiber our laboratories have become standardized 
for this work. Changes necessary to cover the new investigation can be 
achieved either by drastically cutting down on present type of work or 


increasing our present manpower and facilities. Such a change will increase 
the cost of laboratory operation if we are to continue adequate coverage. 
Furthermore, in the case of my state, and probably others, modernization of 
our present feed law would be required. I mention these things not as an 
argument against any change but to illustrate some of the problems involved 
for some of us in making these changes. Therefore, it seems to me, that for 
many of us, the changes which we all agree are necessary, must be approached 
on a long range program. Such changes will require a state level approach 
for some of us. 

“Therefore, in an advisory sense, I would like to see this association take 
the lead in recommending desirable laboratory tests which could be used as a 
guide for a state program. This recommendation, it seems to me, should 
consider not only the opinion of feed control officials but also those of nutri- 
tion workers and that of industry. As several groups would be involved in 
this study the association is in a better position to make this study rather than 
leaving it up to each state. This would also promote uniformity. Recom- 
mendations suggested by such a group, I feel, would be a real value at 
such a time as revisions are considered in our state feed laws.” 


* * * 


T seems obvious that here is a matter of substantial importance to everyone 
© ceed feeders, feed control officials and the feed industry. The 
problem and the things needed for its solution are recognized and agreed 
upon by the principal organizations of the industry and the control officials. 

Progress requires more money from the states for improved laboratory 
facilities, more trained personnel, and similar things. Some changes in state 
laws will be necessary. These objectives are difficult of accomplishment 
and there has been little movement toward them despite all the discussion. 

What seems to be needed to get the job done is the understanding of 
the problem and active support for improved conditions by the feeders. We 
suspect that the industry and the control officials can bring about 
improvement very slowly, if at all, if they do not start out to educate the 
farm organizations in each state on the value of the changes. This is something 
that it should be possible for the feed men and the feed control officials, 
working together, to do. It looks like it would be one of the highly worthwhile 
projects for development. 


Formula feed business held to a fairly good volume this week, on the 
whole, although some ups and downs in demand were reported in different 
regions. The heavy buying which developed in the Northwest recently tapered 
off. On the other hand, trade in the Southwest improved, including some in- 
crease in demand for cattle feed. In the central states, trade was reported as 
somewhat spotty, though about normal for the season. Provision of govern- 
ment loans for farmers in drouth counties of the Ohio Valley was expected to 
aid feed business there. The upswing in ingredient prices slowed down this 
week, although some items posted new gains. A leveling off is anticipated as 
a normal reaction to the rapid climb. The index of wholesale feedstuffs prices 
advanced 4.4 points to 225.3 in the week ending Dec. 9, and the feed grain 
index dropped .3 point to 220.3, the U.S. Department of Agriculture reports. 
(Ingredient details on pages 78-80.) 


Northwest 
Formula feed business was slower 
for some mills in the Northwest this 


uled now, and one major plant 
planned a reduction from its usual 
24-hour schedule next week. 


week but held near recent peak levels 
for However, general indica- 
tions were that the recent buying 
boom was leveling off as the holiday 
season approaches 

Because heavy buying in the 
past few weeks, dealer inventories 
are in better shape now than they 
have been for some time. Thus, with 
a fairly comfortable supply on hand 
and prices up sharply, dealers now 
are willing to hold back on ordering 
for awhile. However, some plants 
have a good backlog of orders which 
will provide running time on carlots 
for next week. Truck business has 
slowed. 

Hog concentrates, dairy feed and 
laying feeds are still moving in good 
volume, and even mills which report 
a tapering off in demand this week 
indicate that if it were not for the 
slump in cattle feed business the over- 
all trade would be excellent. 

Recent snow in the range country 
has not helped the cattle feed demand 
to any extent. Lack of severe cold 
weather and heavy snow elsewhere 
has postponed buying of feed for cat- 
tle on feedlots, although the potential 
here is said to be quite promising. 


others 


of 


Retail sales of feed are still re- 
ported to be good, although it is 
possible that some feeders stocked 


up, like the dealers, when prices were 
advancing sharply. 
Less overtime production is sched- 


Pacifie Northwest 


Formula feed prices advanced an- 
other dollar in the Pacific Northwest 
on the basis of higher grain and pro- 
tein markets. Feed volume is holding 
up quite well, but there is continued 
apprehension in the trade about the 
effect that continued price advances 
may have on the feed business during 
coming months. 

Grains and millfeed are quite 
strong, and the hay market continues 
firm on the basis of government buy- 
ing interest. There have been no fur- 
ther advances in hay during recent 
days, however. 

Activity throughout the feed trade 
will probably be quiet until after the 
turn of the year, because feed men 
are anxious to have their inventories 
at a minimum on Dec. 31. 


Southwest 


Southwestern feed manufacturers 
generally reported business improved 
this week, after a rather slow start 
early in the period. A week ago the 
line-up for this week lacked any in- 
dication that operations would be 
satisfactory for many mills in this 
area. But real winter weather since 
that time, coupled with further price 
advances and continued good mar- 
kets for hogs, eggs and broilers im- 
proved demand for formula feed. 

Two snowstorms and periods of 


(Continued on fage 82) 
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Here are some of the concentrated flavors available 
1 in Dry or Liquid Form: 


Vv ANIFEED STOC-JOY “A-M" FLAVOR 

ANIFEED STABILIZER FLAVOR 

ANIFEED ANISE COMPOUND FLAVOR 

v¥ ANIFEED ANISOL (Imitation Star Anise Oil) 

¥v ANIFEED IMITATION ANISE-MOLASSES FLAVOR 
| Vv F.C.A. PURE ANISE OIL 

Vv ANIFEED SESSALOM FLAVOR 

v ANIFEED DRY DOG FOOD FLAVOR 

v¥ ANIFEED CANNED DOG FOOD FLAVOR 


be maintained. 
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SEND FOR YOUR FOLDER 


Vv ANIFEED MINERAL FEED FLAVOR 

Vv ANIFEED IMITATION MOLASSES FLAVOR 

Vv ANIFEED IMITATION ANISE-MOLASSES FLAVOR 
Vv ANIFEED POULTRY FEED FLAVOR 

v ANIFEED PIG FEED FLAVOR 

Vv ANIFEED STOCK REMEDY FLAVOR 

Vv ANIFEED FENUGREEK COMPOUND 

Vv ANIFEED LICORICE COMPOUND 

Vv ANIFEED GINGER COMPOUND 


Unquestionably, palatability of feeds is receiving major attention by feed manufac- 
b turers and feeders alike. Uniformity of taste—the fresh quality of good feeds must 


New ingredients—new processing methods—advancements in medication . . . all 


demand palatability STABILIZATION .. 


;.. AND THE COST IS SO LITTLE 


ton of feed. 


In some cases it takes only 20 cents worth of flavor to add palatability factors to a 


/ All Purpose STOC-JOY “A-M” Flavor can save up to $7.00 a ton in replacing 


i other feed flavor adjuncts. 
| 


SEND FOR THE NEW PRICE LIST FOLDER. If you have any questions on palatability 
control, our laboratory specialists will gladly cooperate. 


FLAVOR CORPORATION OF AMERICA, FARM FEED SALES DIVISION 


Dept. FX-123, 3037 NORTH CLARK STREET, CHICAGO 14, ILLINOIS 


f Over 1500 Feed Manufacturers use STOC-JOY "A-M" Flavoring and Palatability Control 
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AT THE FEED PRODUCTION SCHOOL—Three days of 
intensive discussion of feed production methods and prob- 
lems were presented at the recent Midwest Feed Produc- 
tion School in Kansas City. Some of the school speakers 
are shown in this picture. Left to right are Guy L. Cooper, 
dr., O. A. Cooper Co., Humboldt, Neb., former Midwest 
Feed Manufacturers Assn. president, who presided at one 
of the school sessions; Raleigh G. Hays, Dannen Mills, 
Inc., St. Joseph, Mo.; George Wagner, Pillsbury Mills, 


4——-FEEDSTUFFS, Dec. 12, 1953 


\ 
Inc., Minneapolis; E. G. Cherbonnier, Grain & Feed Deal- 
ers National Assn., St. Louis; Dr. J. A. Shellenberger, 
Kansas State College, Manhattan; John Heimovics, J. B. 
Ehrsam & Sons Mfg. Co., Enterprise, Kansas; Dr. Max 
Midwest Research Institute, Kansas 
James H. Burrell, industrial and agricultural consultant, 
St. Louis; Oscar Straube, Pay Way Feed Mills, Kansas 
City, chairman of the production school planning com- 


Thornton, 


mittee, 


City; 


CCC Cottonseed Meal Supplies for 
Drouth Aid Drop; Warning Issued 


By JOHN CIPPERLY 
Feedstuffs Washington Correspondent 

WASHINGTON — Ezra Taft Ben- 
son, secretary of agriculture, this 
week warned that Commodity Credit 
Corp. stocks of cottonseed meal were 
dwindling rapidly and might not con- 
tinue to be available for the drouth 
feed program. 

Mr. Benson's statement confirmed 
last week's Feedstuffs report that the 
CCC meal stocks were being depleted 
rapidly and that the commodity might 
in the near future be withdrawn as a 
drouth aid feed. 

There have been some reports that 
CCC meal has been removed as a 
drouth ingredient, but this is not true. 
All the agriculture secretary has done 
is to warn that the stocks are near- 
ing the bottom of the barrel and 
may not continue to be available. 

U.S. Department of Agriculture of- 
ficials handling the program indicate 
that they now have a supply which 
will about cover drouth area eligi- 
bility certificates through mid-Jan- 
uary. 

An uncertain factor in the supply 
situation is the price relationships 
which now exist under the cottonseed 
products package program. At the 
present time cottonseed oil is going 
through a period of weakness. And if 
this continues or the price moves into 
even lower ground, it may be neces- 
sary for the cottonseed crushers to 
renew tenders to CCC of the package 
of both oil and meal. 

Should that situation develop on a 
broad scale, it might mean that addi- 
tional cottonseed oil meal would be 
available for the drouth program. 

The current situation should com- 
mand immediate and steady attention 


USDA REPORTS DROUTH 
FEED ORDERS 


WASHINGTON—The U.S. Depart- 
ment of Agriculture reports that 
farmers’ orders of 68,972 tons of 
mixed feed and 18,973 tons of mixed 
dairy feed had been approved by 
county drouth committees under the 
drouth emergency mixed feed pro- 
gram through Dec. 4. Amounts of 
government commodities approved by 
county drouth committees and 
amounts actually shipped through 
Dec. 4 were as follows (with the ship- 
ment figures in parentheses): cotton- 
seed meal 285,592 tons (166,671) ; cot- 
tonseed pellets 283,201 tons (221,291), 
cottonseed slab cake 5,016 tons (3,- 
5383), corn 10,531,650 bu. (8,535,120), 
wheat 436,650 bu. (397,600), oats 14,- 
873,600 bu. (12,185,600). 


of feed manufacturers selling feed in 
the drouth areas since a cut-off date 


may halt availability of meal or an. 


increased flow of meal may start if 
the oil market continues weak. 

The test of the cottonseed meal 
supply will be in the oil market, and 
feed mixers should watch that mar- 
ket as an index. 

Oats Definitely Out 

Meanwhile, it may be noted that 
oats are definitely out of the drouth 
program, and all drouth area com- 
mittees have been notified not to 
issue any further certificates for that 
commodity. 

There are enough supplies in gov- 
ernment hands to honor all outstand- 
ing certificates, but it is utterly un- 
likely that the government will buy 
oats in the open market to maintain 


a drouth relief supply of the com- 
modity. 

In regard to cottonseed meal, a 
check of the CCC inventory in com- 
parison with approved drouth orders 
still to be placed shows that the sup- 
ply to meet additional orders is not 
very large. New requirements have 
been running at about 20,000 tons or 
more weekly. And at that rate, the 
government cannot continue to issue 
and honor eligibility certificates for 
meal for very many more weeks. 


USDA SELLS CORN 
KANSAS CITY—The U.S. Depart- 
ment of Agriculture Kansas City 
Commodity office during the week of 
Nov. 27-Dec. 3 sold 61,765 bu. corn 
for domestic use in the five-state area 
served. 


Free Market Supplies of Grain 
Shrink as Loan Totals Expands 


WASHINGTON—The gears in the 
government loan program are begin- 
ning to mesh, indicating that free 
market supplies are shrinking. This 
should make for higher prices, with 
the possible exception of corn, which 
has been held back by deliveries of 
Commodity Credit Corp. stocks to 
terminal markets and to the drouth 
areas at bargain counter prices of $1 
bu., delivered. 

Running down the list of the major 
feed grains under the government 
price support umbrella, more than 
27 million bushels of barley have been 
committed to the government loan 
program as compared with slightly 
more than 6 million last year. 

Nearly 39 million bushels of oats 
are under loan this year, as against 
14.7 million in 1952. 


Soybean commitments to the loan 


program nearly trebled those of 1952 
as of Nov. 15, the date of the last 
loan report by the U.S. Department 


of Agriculture. As of that date this 
year farmers have placed over 20 mil- 
lion bushels in the loan, whereas in 
1952 loan commitments as of this 


date were only 5.7 million. 
More Interest 
With the exception of soybeans, 
farmers have shown greater interest 
in farm storage this year for their 
loan crops than previously. In the 
case of oats and barley, farm loan 
holdings are again heavy at the farm 
level. 
Loans on soybeans are sensation- 
ally higher, as noted above, but pos- 


sibly do not reflect recent market ad- 
vances. However, the soybean farm- 
er has shown in the past great in- 
terest in the market, and with the 
recent climb of beans at Chicago plus 
the evident interest in beans for ex- 
port, it seems possible that the farm- 
er may sit on the 20-million-odd bush- 
els of bean loan impoundings and 
push the speculative markets even 
higher. 

Wheat loan commitments are soar- 
ing, with nearly 408 million in the 
loan program as of Nov. 15, com- 
pared with about 335 million a year 
earlier. Of the amount under loan 
this year the soft red wheat states 
have committed about 65 million, of 
which about half is held at the farm 
level. Although the 1953 soft red 
wheat crop is reported of excellent 
storage quality it seems probable that 
the soft red wheat in the five soft 
red wheat states if taken over in 
loan defaults can come out into the 
open market next year as USDA fol- 
lows its current policy of unloading 
surplus commodities either through 
a drouth disaster program or through 
the general export subsidy now avail- 
able outside of the International 
Wheat Agreement. 

The increased emphasis on farm 
storage of the grain crops is interest- 
ing since USDA has previously pub- 
lished reports that farm storage is 
less advantageous to farms than 
warehouse loans. This condition be- 
comes of increasing importance with 
the Food & Drug Administration tak- 
ing a more active interest in the sani- 


tary condition of grain as it moves 
in interstate commerce. A_ sudden 
crackdown by FDA on contaminated 
grains next year might impose some 
substantial burden on wheat held at 
the farm level. 

An FDA crackdown would pose the 
problem of loss either to the farmer 
or CCC depending on where the re- 
sponsibility for contamination was 
assessed. 


100 ON HAND FOR CHICAGO 
SUPERINTENDENTS SMOKER 


CHICAGO—More than 100 mem- 
bers and guests of the Chicago chap- 
ter of the Grain Elevator & Process- 
ing Superintendents attended the 
annual smoker at the Morrison Hotel 
the evening of Dec. 5. 

The general chairmen of the event, 
Rex Yocum, Seedburo Equipment Co., 
and Andrew Crow, Crow Chemical 
Co., were roundly applauded for the 
planning which made the event a big 
success. A _ dinner, entertainment, 
cards and good fellowship occupied 
the evening. Sid Cole, Industrial 
Erectors, Inc., acted as master of 
ceremonies. Music was furnished by 
a combo from the Westinghouse Elec- 
tric Corp., composed of Steve Kille- 
brew, Rodney Dodds and Gordon Bar- 
tage. 

This was the seventh annual associ- 
ates night and was sponsoréd by 41 
allied trades firms. Serving as com- 
mittee chairmen were: Irwin Cohen, 
Western Burlap Bag Co.; Andrew 
Kaminski, Hamilton Rubber Co., Ir- 
vin Evins, Adar Supply & Chemical 
Co.; Frank Vytlacil, The Day Co., 
and Charles P. Molcar, Amercoat 
Corp. 


U.S. IWA EXPORTS TOP 
CANADIAN SALES TOTAL 


WASHINGTON—U:S. flour sales 
under the International Wheat Agree- 
ment through Nov. 20 were well over 
twice as large as Canadian sales in 
the same period, a report by the U.S. 
Department of Agriculture shows. 

U.S. sales from the start of the 
current IWA year to that date are 
reported at 284,100 metric tons, equal 
to 4,478,623 sacks. Canadian flour 
sales in the same period were 111,600 
metric tons. U.S. wheat sales through 
Nov. 20 totaled 923,300 tons, com- 
pared with 902,500 tons recorded for 
Canada. 

The sharp contrast between US. 
and Canadian sales totals this year 
is to a large extent due to the with- 
drawal of the U.K. from the IWA 
and consequent absence of substantial 
Canadian exports to that market in 
the IWA report columns. 

The USDA reported that during 
the period Nov. 25 to Dec. 1, inclu- 
sive, the Commodity Credit Corp. 
confirmed sales of 481,000 bu. of 
wheat (including wheat and wheat 
flour in terms of wheat equivalent) 
under the IWA against the 1953-54 
year quotas. 
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You can call your own 
shots — and bank on their 
being fulfilled to the letter— 
when you order dehydrated alfalfa 
from the W. J. Small Company. The 
Small Company’s extensive facilities for 
harvesting, dehydration, laboratory analy- 
sis, storage, blending and shipping are all 
geared to one aim—to meet your most exact- 
ing specifications of grade, analysis and delivery. 


So take your cue from leading manufacturers in the 
feed industry — play safe with Small’s Dehydrated 
Alfalfa. You'll enjoy the advantages of uniform color 
and analysis, consistent quality, dependable delivery, and 
never-changing eye appeal in your feeds. 


THE W. J. SMALL COMPANY 
Division 
Archer-Daniels-Midland Company 
1200 Oak Street Kansas City, Missouri 
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PRODUCTION SCHOOL PANEL—One of the features of the recent Midwest 
Feed Production School in Kansas City was the evening question and answer 
sessions. School speakers and allied trades representatives made up the panels 
which answered the questions. Shown here is one of the panels. Left to right, 


seated: W. 8S. Gruendler, Gruendler Crusher & Pulverizer Co., St. 


Louis; 


Walter J. Clement, Dixie Machinery Co., St. Louis; Howard ©. Jacobson, 
Jacobson Machine Works, Minneapolis; J. L. Grahek, Sprout, Waldron & Co., 
Muncy, Pa.; Lowell Judd, Albers Milling Co., Kansas City; Arthur Heideman, 
Industrial Molasses Corp., Minneapolis; Vernon Hayes, Hayes & Stolz Indus- 


| 


trial Mfg. Co., Fort Worth; H. Munzesheimer, S. Howes Co., Inc., Silver 
Creek, N.Y.; Joe W. Wenger, Wenger Mixer Co., Sabetha, Kansas; C. A. Tolin, 
Ralston Purina Co., St. Louis. Standing, left to right: C. Robert Myers, Myers- 
Sherman Co., Streator, Ill.; C. R. Veeck, The Strong-Scott Mfg. Co., Minne- 
apolis; John Heimovics, J. B. Ehrsam & Sons Mfg. Co., Enterprise, Kansas, 
and Loren Burns, Kansas State College, Manhattan, both moderators; R. J. 
Stevens, Chase Bag Co., Chicago; A. A. Roetzer, St. Regis Sales Corp.; R. L. 
Aspelin, Bemis Bro. Bag Co.. Minneapolis. The panel members answered many 


questions from the students. 


New Jersey Group 
Hears Discussion 
on 54 Feed Outlook 


By GEORGE POTTS 
Feedstuffs Editorial Staff 


ATLANTIC CITY, N.J.—The New 
Jersey Feed Dealers Conference, held 
at the Hotel Chalfonte here Dec. 4-5, 
offered a one-day speakers’ program 
covering the feed outlook and poultry 
and dairy nutritional developments. 
The meeting was planned to coincide 
with the Mid-Atlantic Farm Show 
staged at the Convention Hall on 
Dec. 4-10. 

The feed outlook for 1954, as re- 
viewed by Dr. L. C. Cunningham, 
Cornell University, Ithaca, N.Y., indi- 
cated an adequate overall feed supply 
in prospect with corn stocks larger 
although high protein feeds would 
probably be 3-4% below that actually 
fed in the past 12 month period. 

Discussing feed prices, he stated 
that the general decline in grain and 
ingredient prices that had occurred 
during the past year is being checked, 
if not reversed, by the anticipated 
expansion in hogs, poultry and dairy 
cattle during 1953-54. 

In connection with oilseed meal 
prices he noted that the pattern of 
fluctuation is at about 120 to 130% of 
price of cash corn, Chicago basis, and 
outlined the theory that if it gets 
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too far out of line with the corn price 
it will tend to come back. 
Poultry Numbers to Increase 


poultry and 
predicted an in- 


Reviewing the live- 
stock picture, he 
crease in layers of 1% to 2%, farm 
chickens 5%, broilers 5% and tur- 
keys 5% to 10%. Covering the hog 
situation, he predicted spring farrow- 
ings up about 5% to 10% but the 
number of pigs to be fed out of cur- 
rent feed supplies only about 1 to 2% 
larger than last year. 

In the cattle picture he saw a 
further expansion in dairy cattle 
above the 3% increase this past year 
and said the slaughter of beef cattle 
would continue large. Dry lot feeding 
of these cattle will probably drop be- 
low the record level of last year, he 
said, with average weights lighter 
and the number on farms tending to 
level off during the year ahead. No 
major change in the number of sheep 
and lambs was seen in prospect 

Trade Organizations Valuable 

The importance of trade organiza- 
tions and the dividends they can pay 
to those who support them and use 
them properly was the subject of a 
most interesting and informative ad- 
dress presented by Richard F. Cun- 
ningham, R. F. Cunningham & Co., 
Inc., New York, president of the 
Grain & Feed Dealers National Assn. 

Mr. Cunningham stated that “for 
every 1¢ invested in a trade associa- 
tion, your return will be 100%, and 
if you put in a little work with it it 
can be 1,000 fold.” He outlined the 
value of being “one of a national 
group,” citing individual cases where 
difficulties could be overcome through 
the counsel and Washington contacts 
of a national association. He further 
declared that trade organizations 
have a proven value with practically 
all communities using them as the 
voice of a mutually interested group. 

This speaker particularly stressed 
the need of a stronger feedmen’s 
group in New and a 
contact with Rutgers University and 
the work it is doing on its behalf 
“As taxpayers it is your right to use 
this service—take advantage of it,” 
he urged the feedmen. 


Jersey, closer 
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Mr. Cunningham stressed the im- 
portance of New Jersey as a feed 
consuming state, using approximately 
70 million tons per year, and called 
upon the feedmen to organize in a 
stronger association and also support 
the GFDNA in the work it is doing. 

Nutrition Developments 

Nutrition developments in the poul- 
try and dairy cattle fields were cov- 
ered by Bruce Poulton, college of 
agriculture, Rutgers University, and 
Dr. Gerald F. Combs, department of 
poultry husbandry, University of 
Maryland. 

Mr. Poulton noted that the de- 
mand for dairy feed was good and 
should get better. With the popula- 
tion increase and subsequent increase 
in milk demands, the need for feed 
concentrates must increase to meet 
this demand, he stated. 

The address dealt principally with 
the use of urea, molasses, ammoniat- 
ed molasses and fats in rations. 
Touching on urea he advised the feed- 
men that for greatest utilization it 
should not be used to furnish more 
than one third of the protein in a 
ration, that the total in a ton of 
concentrate ration should not exceed 
60 lb. to a ton of feed or about 3%, 
for proper utilization ration should 
be high in energy, and that urea 
should not be used in combination 
with raw soybeans although accept- 
able with soybean meal. 

He referred to molasses as not 
laxative when properly fed at high 
levels and an excellent solvent for 
urea with the combination very good 
for fattening cattle. 

He viewed beef tallow as a good 
fat source, stating that tests had 
proven it acceptable in rations up 
to 4%. 

This speaker reviewed two tests on 
the effects of texture of concentrates 
on palatability and digestibility, not- 
ing that they indicated no difference 
in acceptance or milk production but 
that fine texture increased body 
weight. 

Dr. Combs, covering recent devel- 
opments in poultry rations, also noted 
the use of animal fats, indicating that 
levels up to 4% may be added in 
poultry feeds with a suitable anti- 
oxidant, according to tests. 

In the address, presented with a 
series of projected slides, he showed 
the effective use of niacin in counter- 
acting poor feathering conditions, 
and the favorable effects of methion- 
ine on growth rate and feed efficiency 
He noted that five tests definitely 
proved its economical value in feeds. 

The presentation reviewed work on 
the unidentified factors in whey, fish 
products and alfalfa and the effect 
of arsanilic acid on growth and feed 
efficiency. Referring to the latter, he 
stated that tests showed little effect 
on weight but a major effect on feed 
efficiency. 

The program for the conference 
was arranged by Enos Perry, exten- 
sion specialist in dairy husbandry, 
J. C. Taylor, extension specialist in 
poultry husbandry, Rutgers Univer- 


sity, and Dr. Stacy Randle, state 
chemist. Chairmen of the sessions 
were: Lindley G. Cook, college of 


agricuiture, Rutgers University, and 
Edward Rubinoff, Jacob Rubinoff Co., 
Vineland, N.J. 

This was the initial presentation 
of the planned annual Mid-Atlantic 
Farm Show sponsored by New Jer- 
sey, Delaware and Maryland. Willard 
H. Allen, secretary of agriculture of 
New Jersey, in a ceremony opening 
the show, predicted that it is destined 
to become one of the nation’s leading 
annual agricultural displays. 


W. B. CARDEN TO MANAGE 
NEW QUAKER OATS OFFICE 


CHATTANOOGA, TENN.— W. B. 
Carden has been named district man- 
ager of the Quaker Oats Co.’s newly 
established sales office for Ful-O-Pep 
feeds in Chattanooga, Tenn. 

Opening of the office coincides with 
completion of work on the company’s 
new Chattanooga warehouse, which 
will serve as a feed distribution cen- 
ter. The 10,000 sq. ft. warehouse will 
serve dealers and feeders in eastern 
Tennessee, north and central Georgia. 
and northern Alabama. A new feed 
mill in Chattanooga is also being con- 
sidered. The warehouse will handle 
feeds milled in Memphis and else- 
where. 

Two days of special events, Dec. 
10-11, marked completion of the 
warehouse. 

On Dec. 10, feed sales personnel 
from the eight-state southern divi- 
sion met at Chattanooga. Headed by 
J. C. Huckabee, Memphis, division 
manager, they conferred with I. S. 
Riggs, vice president, of Chicago. Ad- 
vertising and merchandising plans for 
the year ahead also were discussed. 

Among those attending from Qua- 
ker Oats’ Chicago headquarters, in 
addition to Mr. Riggs, were Dr. O. B. 
Kent, director of feed research; Dr. 
H. W. Bruins, broiler nutritionist, and 
C. F. Hicks, feed merchandising man- 
ager, 

On Dec. 11, about 50 feed dealers 
in the district were guests of the 
company at an open house and ware- 
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house tour in Chattanooga. Feed and 
farm prospects, new research in live- 
stock and poultry nutrition, and the 
general outlook for business in the 
year ahead, were discussed. 

Before coming to Chattanooga, Mr. 
Carden handled his duties as district 
manager from his home in Charlotte, 
N.C. Prior to that, he was a dis- 
trict representative. 


Feed Check Sample 
Service to Continue 
During Coming Year 


COLLEGE PARK, MD.—The check 
samples work sponsored by the 
American Feed Manufacturers Assn. 
and the Association of American 
Feed Control Officials will be con- 
tinued during 1954, according to L. E. 
Bopst, College Park, executive sec- 
retary of the control officials’ group. 

For many years these two associa- 
tions have been conducting collabora- 
tive work on feeds in order to ob- 
tain greater accuracy among labora- 
tories. 

Mr. Bopst points out that the serv- 
ice is again available. Anyone inter- 
ested in participating should write to 
Mr. Bopst, New Chemistry Building, 
University of Maryland, College Park, 
Md. 

This year there were 116 partici- 
pants in the program. At the control 
officials’ meeting in October, the 
executive committee requested that 
the service be continued during 1954. 
A series of eight samples for Pro- 
gram A and six samples for Program 
B, prepared by Law & Co., Atlanta, 
will be forwarded to collaborators at 
intervals during the year. 
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Special 

LePage corru- 

Now gations produce 

0 $595 96% diced cut corn, 
uly only 4% meal! 

Plus 3 H. P. Motor and Eriez Magnet 


TURN A LITTLE POWER 
INTO A LOT OF PROFIT! 


MAMIE Davis-Built CHOP MILL 


Pays for Itself in No Time at All! 
Profits Limited Only By Your 
Business Volume! 


Roller Mill and Grader in One Compact Unit 

Features the famous LePage cut rolls. 
Requires less horsepower. Reduces 
waste, wear and tear. Costs less to oper- 
ate. Converts 2 to 3 tons of whole corn 
into beautifully cut and graded chop in 
only one hour! You'd have to sell dirt 
cheap to keep this machine from making 
you at least $30 hourly profit! 

Requires only 34” x 54” floor space. 
Height including hopper is 90". 72” over- 
all length. Choice of Eriez new hopper 
magnet or Eriez bar magnet. Available 
with both 2 and 3 sieve graders. Or any 
item available separately. 

WRITE, WIRE or PHONE TODAY! 


OP H. C. DAVIS SONS’ 


T. FJ-12— BONNER SPRINGS, KANSAS 


Samples for the 1954 program will 
include: Program A—corn distillers 


dried grains, growing mash with 
nitrophenide and arsanilic acid, yel- 
low hominy feed, milk replacer, lin- 
seed oil meal and meat and bone 
meal. Program B—laying mash, min- 
eral] feed, dry vitamin mixture, grow- 
ing mash containing nitrofurazone, 
dairy feed with urea, added trace 
minerals and rock phosphate, and dog 
meal. 


NEW JERSEY BRANCH 


CLIFTON, N.J.—Baldwin Belting, 
Inc., has opened a branch and ware- 
house in Clifton to serve the New 
Jersey market. The firm is distribu- 
tor in New York and New Jersey 
for B. F. Goodrich industrial rubber 
products and also manufactures fric- 
tionized leather belting and related 
products. The main office of the com- 
pany is in New York City. 


J. T. SEXTON, 58, VETERAN 
OF FEED INDUSTRY, DIES 


DALLAS—J. T. Sexton, 58, widely 
known in the feed industry, died in a 
hospital at Dallas, Dec. 7. Mr. Sexton 
had entered the hospital about two 
weeks ago. 

One of the pioneers of the formula 
feed industry of the Southwest, Mr. 
Sexton began his career with the 
Ralston Purina Co. and continued 
with that firm, except for a period of 
World War I, until 1922 when he 
became sales manager for Grain Beli 
Mills, St. Joseph, Mo. 

In 1925 he was appointed general 
manager at Kansas City for the Ar- 
cady Farms Milling Co., which had 
established a new plant in that city 
Three years later, when the Kansas 
City operations of the company were 
eliminated, Mr. Sexton entered the 
feed ingredient brokerage business 
and for a time was manager at Kan- 
sas City for the Cereal Byproducts 
Co., later establishing his own firm, 
the J. T. Sexton Co. In 1942 he be- 
came interested in specialty products 
and vitamin concentrates and devel- 
oped an enormously successful busi- 
ness in these products during the 
war years. 

For reasons of health Mr. Sexton 
retired from these activities in 1949 
and moved to Tucson, Ariz., where he 
lived for more than a year before re- 
entering business in Dallas. In the 
latter business, Mr. Sexton was pri- 
marily interested in a distributorship 
for certain commercial and medical 
applications of Westinghouse lamps 
on which he had a national franchise. 
This included the application of sun- 
lamps to poultry laying houses. 

Mr. Sexton attended Tulane Uni- 
versity, New Orleans, where he was a 
premedical student. 

Survivors are his widow, a _ son, 
Wilson Sexton, a daughter, Mrs. Mari- 
lyn Howell, and two granddaughters, 
all of Dallas. 

USDA REPORTS SALES 
OF GOVERNMENT GRAINS 


The Minneapolis commodity office 
of the Commodity Stabilization Serv- 
ice, U.S. Department of Agriculture, 
reported sales of 10,200 bu. wheat, 
205,829 bu. corn, 20,753 bu. oats and 
3,400 bu. rye during the week ended 
Dec. 4. There were no sales for export 
during the week. 

The Chicago commodity office re- 
ported sales of 524,623 bu. corn, 45,- 
908 bu. soybeans, . 24,537 bu. oats, 
2,070 bu. barley and 928 bu. wheat. 


DR. DAMON CATRON TO TALK 
AT KANSAS FEED MEETING 


MANHATTAN, KANSAS—Dr. Da- 
mon Catron whose research in swine 
nutrition won the $1,000 American 
Feed Manufacturers Assn. award in 
Chicago during the International Live 
Stock Exposition will report on re- 
cent findings in swine nutrition ex- 
periments at the Kansas Formula 
Feed Conference at Kansas State Col- 
lege Jan. 12. 

Prof. F. W. Atkeson, conference 


FEEDSTUFFS, Dec. 12, 1953——? 


Production of Millfeed Recovers 


Production of milifeed in tons for week ending Dec, 4 


and prior two weeks together 


with season total! of (1) principal mills in Nebraska, Kansas and Oklahoma and the cities 


of Kansas City and 8t. Joseph; 
Dakota and Montana, 


(2) principal milis of Minnesota 
including Minneapolis, 


North and South 
(3) mills of 


lowa, 
St. Paul and Duluth-Superior; 


Buffalo, N.Y. Production computed on the basis of 72% flour extraction. 


Southwest*—, ——Northwest*—, 
Weekly Crop year 


Weekly Crop year 


production 
Nov. 30-Dec. 23,304 643,183 15,400 
Previous week 3 312,362 
Two wks. ago.. 23,7 15,590 
1952 572,378 14,463 
1951 568,644 15,018 
1950 580,958 12,805 
1949 578,375 13,180 
Five-yr average 2 568,708 14,173 


*Principal mills, °*84% 


of total capacity. 


-—Buffalot— 
Weekly Crop year Weekly Crop yr. 


to date production to date production to date production to date 


324,847 10,519 229,823 49,223 1,097,853 
310,220 245,691 
10,934 60,228 
349,544 10,723 237,244 49,284 1,159,166 
340,128 10,160 333.239 61,180 1,242,011 
324,212 9,905 309,961 48.460 1,215,151 
,390 10,994 261,896 47.837 1,161,661 
024 10,460 272,433 49,197 1,175,164 


tAll mills. tRevised. 


chairman, said Dr. Catron is one of 
the world’s leading authorities on 
swine nutrition. At the Kansas con- 
ference Dr. Catron will talk on “Pro- 
tein Requirements of Growing-Fat- 
tening Swine” and on “Development 
of Better Pig Starters.” 

Dr. Catrun heads swine research 
at Iowa State College. His recent 
research has been on B-complex vita- 
mins, especially By, and developing 
synthetic milk rations for baby pigs 


He also is an authority on antibiotics 
in swine rations and other aspects of 
animal nutritions. 

The formula feed conference an- 
nually attracts from 500 to 600 coun- 
ty agricultural agents, feed dealers 
and formula feed manufacturers. It is 
sponsored by Kansas State College, 
the Kansas State Board of Agricul- 
ture, Midwest Feed Manufacturers 
Assn. and the Grain & Feed Dealers 
Assn. 


TOWER BRAND ROLLED OATS 
(Steam Rolled) 

ACE BRAND ROLLED OATS 
(Steam Kolled) 

WHOLE OAT GROATS 

STEEL CUT OAT GROATS 

BOLTED OAT FLOUK 

GLENWOOD FEEDING OAT MEAL 

FALCON BRAND PULVERIZED 
WHITE OATS 

STANDARD BRAND PULVERIZED 
WHITE OATS 

DAIRY BRAND COARSE GROUND 
OATS 
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For Low Cost Results Choose 


MIXERS’ PULVERIZED OATS 


A competitively priced grade that has a record for improv- 
ing the quality of mixed feeds. Mixers’ Pulverized Oats 
is also available in pelleted form. Ask for samples and prices. 


Mixed cars shipped at straight car prices 
Our Teletype number is MP 477 


TKI-GRAIN PELLETS 
(Wheat - Corn - Oats) 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 


STARK BRAND PULVERIZED 
MIXED FEED OATS 

ENERGER PULVERIZED OATS 

PULVERIZED OATS 

BRAND STEAM CKIMPED 


OAT FEED (when available) 
STEAM ROLLED WHOLE BARLEY 
GROUND BARLEY 
PEARLED BAKLEY FLAKES 
(Max. 24% fiber) (steam rolled) 
GLENWOOD PEARLED BAKLEY 
STAK CRACKED PEREARLED 
BAKLEY 
STEEL CUT DURUM WHEAT 
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BURROWS 


‘| presents a 
OMPLETE SHOWING 
TESTING AND 


HANDLING 


EQUIPMENT 


UNIVERSAL 
MOISTURE TESTER 


For accurate moisture 
percentage readings on 
4 dial, instantiy— 
without charts, 
electrical out- 
lets, separate 
temperature 
tests, or costly 
errors! 


Outperforms conveyors weighing 
twice as much and costing 
hundreds of dollars more 
Used horizontally or 
vertically, with 
one or two 
under -car- 
riages 


With new 
combination 
Bag Clamo for 
both small and 
large bags. 
Combines fill- 
ing and weigh- 
in one 
semi- 
automatic 
operation. Low 
price 


INDUSTRIAL VACUUM 
CLEANER 


Sturdy, power- 
ful — moderately 
priced. Rugged | 
hp motor. ideal for 
wet or dry pick-up 
Creates suction 
equal to stream of 
air traveling at rate 
of 295 mph. Also 
available in larger 
size with 1% hp 


PORTABLE ALUMINUM 
ELEVATOR 


Light to lift. . . handy to 
andie ... costs little to 
own. For ear corn, 
grain, feed and 
many other ma- 
terials. In 16 
and 20 


ft. lengths 
Gas engine 
or motor 
optional 


VERTICAL 
FEED MIXER 


Ideal for smal! lot 
mixing. Heavy 
gauge steel, 6 
auger with agitator 
assures complete 
mix. Low conveni 
ent loading and 
larger stacker. Bali 
bearings through- 
out 


ALL STEEL 
ELEVATOR 
LEGS 


Engineered for 
maximum effici- 
ency for the 
elevation of all 
grains. Heavy 
auge steel 
oots are fur- 
nished with ball 
bearing, self- 
aligning, dust 
tight take-ups 
eatherproofed 
for outside in- 
stallation 


Other BURROWS Products 


Auger Elevators Truck Hoists 


@ Car Loaders @ Crain Bins 


| Be Plus a Complete Line of Grain 
and Seed Testing Equipment 


Write for details on products of 
particular interest 


BURROWS EQUIPMENT CO. 
1916-C Sherman Ave. Evanston, lil. 


Hatcherymen Hear 
Panel on New 
Feeding Methods 


MINNEAPOLIS—New methods of 
feeding chicken breeder flocks, as de 
scribed by a panel of nutrition ex 
perts, attracted a great deal of in- 
terest among hatchery operators at- 
tending the Minnesota Poultry 
Hatchery Assn. convention Dec. 3 at 
Hotel Radisson. 

The discussion, centering on all- 
mash feeding and high efficiency ra 
tions, was a feature of the final ses- 
sion of the three-day convention 
Other portions of the program cov- 
ered developments in the state and 


national poultry improvemert plan, 
progress in control of poultry dis- 
eases, hatchery management and 
marketing problems. 

Dr. E. J. Kerr, Minneota, was 


the association 
Gregerson, St 


elected president of 
to succeed Charles 
Paul. Lloyd Stone, Madelia, was 
named vice president, and L. L 
Baumgartner, Litchfield, was re- 
elected secretary-treasurer. 

Dr. Elton Johnson, chief of the 
poultry section, University of Minne- 
sota, was moderator for the feed 
panel. Panel members were Dr. H. R 
Bird, head of the University of Wis- 
consin poultry department; Dr. H. L 
Wilcke, Ralston Purina Co.; Dr. J. 
Wesley Nelson, Nutrena Mills, Inc., 
and Dr. C. W. Carlson, South Dakota 
State College poultry department. 


Based on Questions 

Questions from the audience formed 
the basis for the discussion. Some of 
the main points brought out in the 
nutritionists’ comments were these: 

The all-mash system of feeding has 
proved successful in many cases. Its 
chief advantage is that it provides an 
easier and more certain method of 
using nutrition knowledge to its 
fullest extent. There is no uncer- 
tainty as to what nutrients the birds 
are actually getting as may be the 
case with feeding of grain plus a sup- 
plement (Dr. Bird). 

The system assures males in the 
breeder flocks the same feeding treat- 
ment as the hens. Too often, nutri- 
tional needs of males are overlooked 
in breeder flocks. Results equal to all- 
mash feeding results can be attained 
with other methods, though in any 
system the management factor is the 
key to its success (Dr. Wilcke) 

“High energy” rations mean feeds 
containing 850 to 900 calories per lb 
The term used to describe these ra- 
tions probably should be “high effi- 
ciency” rather than “high energy,” 
since energy level is a measure of 
only one part of the nutrition pack- 
age. These rations include more corn 
and less oats than other rations, a 
development made possible because 
nutritionists have learnéd how to sup- 
plement corn properly (Dr. Bird). 

To achieve high energy formula- 
tions, some ingredients should be used 
in only limited amounts. Bran and 
middlings, for example, contain only 
50% of the energy contained in corn 
The amount of these used should be 
kept low, and they should be elimi- 
nated entirely from broiler rations 
However, price is a factor which must 
be considered here, too (Dr. Nelson). 

On the; basis of recent feed prices, 
corn provides 1,000 calories for 2%¢, 
while bran and middlings provide th« 
same amount of energy for 4¢ and 
wheat for 3%¢ (Dr. Bird). 


Protein Levels 


In some feeding tests, a protein 
level of 17% has been found more 
effective than the usual 15% protein 
rations. The value of the higher leve! 
shows up in the early laying results 
(Dr. Wilcke). More protein (16%) is 
required for a higher rate of lay and 
also is needed by young birds (Dr 
Nelson). On the other hand, som: 
experiments have shown that less 
than 15% protein may be adequate 
(Dr. Carlson). 


In varying energy it may be neces- 
sary to alter the protein level, also. 
It may eventually be concluded that 
protein needs should be expressed in 
relation to calories in the feed. The 
problem of limiting amino acids is 
involved here (Dr. Bird). 

The high energy feeds will not 
make hens in egg production too fat 
(Dr. Carlson). 

Cost comparisons indicate that a 
feeder, even if he owns some grain, 
can justify buying all-mash rations. 
Chances are that he would have to 
buy some grain anyway, and in many 
cases he could just as well get it in 
the form of an all-mash feed (Dr. 
Bird). 

Hatchability 


No differences in hatchability have 
been found in various feeding meth- 
ods, provided proper control is ap- 
plied to nutrient intake (Dr. John- 
gon). Rations for breeders differ from 
ordinary laying rations in that stor- 
ing up of nutrients is desired in addi- 
tion to a high rate of egg production. 
Breeder rations should contain higher 
levels of vitamin A, vitamin D, ribo- 
flavin and vitamin B, (Dr. Wilcke). 
Some vitamins can be obtained by 
hens from the litter, but the poultry- 
man should not depend on this source 

rather, he should consider these as 
“bonus” vitamins (Dr. Bird). 

Antibiotics have been shown to aid 
egg production and hatchability in 
some experiments, but in others they 
have had no effect (Dr. Wilcke). Tests 
at South Dakota indicated better egg 
production resulted from feeding of 
antibiotics, and it is believed possible 
that they may be useful in bringing 
up the laying rate of low producers 
(Dr. Carlson). 

The all-mash feeding system has 
not been shown to produce canni- 
balism in chickens, although chances 
of it occurring are increased if a 
large part of the ration is in pellet 
form (Dr. Bird). (The theory is that 
since birds can satisfy their hunger 
faster by eating pellets than they can 
by pecking at mash, they have more 
time for whacking at each other.) 
Ground pellets are satisfactory from 
this standpoint (Dr. Wilcke). Other 
factors influence the incidence of can- 
nibalism, and the best way to avoid 
it is to debeak the birds (Dr. Nelson). 


Distillers Make 


the Best Santas 


CINCINNATI—-About 45 members 
and guests of the Cincinnati Feed 
Club enjoyed an annual Christmas 
dinner meeting Dec. 7 in the Cin- 
cinnati Club. Gifts were distributed 
by an amusing Santa in the person of 
Carl] J. Nortmann, Schenley Distillers, 
Inc. Edward Bosserdet, plant en- 
gineer, Jos. E. Seagram Distillery, 
Lawrenceburg, Ind., presided at a 
lively and entertaining quiz game. 
He was assisted by Lucien Garner, 
Lawrenceburg Terminal Elevator 
Corp. 


ERNEST F. TIBBLING, 
FEED NUTRITIONIST, DIES 


KANSAS CITY — Ernest F. Tib- 
bling, a pioneer in feed formulation 
and nutrition for General Mills, Inc., 
died in a Kansas City hospital Dec. 
10 after an illness of about two years. 
He was products control director for 


General Mills in the area which in-’ 


cludes the Kansas City and Wichita 
plants. 

Mr. Tibbling joined General Mills 
shortly after graduation from the 
University of Minnesota in 1914. He 
was transferred to Kansas City in 
1922 and has been a resident of Kan- 
sas City since that time. He was an 
early member of the American Asso- 
ciation of Cereal Chemists and a past 
chairman of the Kansas City section. 
Until ill health forced his retirement 
he was a member of the millers’ ad- 
visory committee of the department 
of flour and feed milling industries, 
Kansas State College, Manhattan. 

He is survived by the widow, Mrs. 
Susie Tibbling, and two daughters, all 
of Kansas City. 


USDA Announces 
New Wheat 
Export Program 


WASHINGTON-—-The U.S. Depart- 
ment of Agriculture last week imple- 
mented its sales policy concerning 
Commodity Credit Corp. stocks of 
wheat for export outside the Inter- 
national Wheat Agreement. 

The plan for sales of CCC wheat 
for export was outlined Dec. 4 in 
Announcement Gr-261 by the Com- 
modity Stabilization Service. 

The procedure for exports of flour 
under the new program was an- 
nounced Dec. 8. 

The wheat sales plan conforms to 
recommendations made to USDA by 
a grain export advisory committee, 
and spokesmen for the export trade 
assert that the procedure establishes 
a potential business pattern for bulk 
wheat exports completely in line with 
competitive trade practices. 

The first announcement of the ex- 
port allowance for bulk wheat sales 
was made at the time of the IWA 
subsidy announcement Dec. 8. So far, 
the export allowance has been the 
same as that authorized as the IWA 
subsidy for that particular day. 

Using this export allowance as 
basically a target, exporters can as 
usual go out overnight with offers to 
foreign buyers. Upon acceptance by 
the buyer, the exporter can request 
tenders of CCC grain at a price he 
is prepared to pay. The method by 
which the regional CCC offices will 
compute their offering price is set 
forth clearly in Announcement Gr- 
261. 

While the regulation does conform 
to normal competitive conditions in 
the export field, the efficiency of the 
procedure will rest in the ability of 
CCC field offices to act rapidly in 
confirming sales since the CCC price 
will be spotted to the market at the 
time a bid for wheat is made by the 
export house. 

The chief responsibility placed on 
an exporter buying CCC wheat under 
Gr-261 is the requirement that, prior 
to delivery of the wheat by CCC and 
within five days after completion of 
negotiations with CCC, the exporter 
must submit proof of sale outside 
IWA. 


FLOOR SHOW TO FEATURE 
CHICAGO FEED CLUB PARTY 


CHICAGO—A gala show is planned 
for the Christmas party of the Chi- 
cago Feed Club, scheduled for Dec. 
16 in the grand ballroom of the Shera- 
ton Hotel, Chicago. Cocktails will be 


served at 5:30 p.m., and dinner at 
7 p.m 
Heading the all-star show is 


Georgie Gobel, star of NBC-TV’s Sat- 
urday Night Revue; Jackie Van, sing- 
ing star of WGN-TV; Polly and her 
parrots, from the Silver Frolics, Chi- 
cago; Gaudsmith Bros. and their 
French poodles, stars of the Shrine 
Circus, and Yonely, world famous mu- 
sical clown. 

Twenty-eight door prizes, including 
20 hams and turkeys, will be award- 
ed. An accordionist will play for the 
cocktail hour, and Chuck Cavello and 
his society orchestra will provide din- 
ner music and play for the floor show. 


JAY D. SMITH MOVES TO 
GRADY PARKERSON FIRM 


DALLAS, TEXAS—Jay D. Smith 
has joined Grady J. Parkerson & Co., 
Dallas, feed brokerage firm, and will 
handle protein and other feed ingre- 
dients. Offices are in the Fidelity 
Union Life Bldg. Mr. Smith was 
manager of the Shahan-Smith Co. in 
the feed brokerage business in San 
Antonio and for the past two years 
and previously was feed ingredient 
buyer and traffic manager for Bur- 
rus Feed Mills, Fort Worth. 
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Sandman Pillowcase Customers Sleep Soundly... 


are and jumping 


Bemis Sandman Pillowcase Bags are the hottest selling 
bags in the feed and flour business. Customers keep com- 
ing back for more of these popular, pastel-bordered bags 
that are so easily made into handsome pillowcases, 
aprons, scarves, etc. 

Sandman Bags will help sell your feed and flour, too, 
Ask the Bemis Man for details. 


Here’s Why Women Want 
Bemis Sandman Bags 


They come in five handsome pastel colors—blue, 
pink, green, yellow and orchid. They are made of 
superfine bleached cambric . . . smooth and strong. 
They are easily converted into pillowcases and 
other household items, at about one-third of store 
cost. THEY ARE A GREAT BARGAIN, 


Ss 


Sandman 
Mllowcase Bex 


Sandman Posters for Your Dealers 


Ask your Bemis Man about multi-color Sendman 
Pillowcase Bag posters, imprinted with your brand 
name, for display in your dealers’ stores. 


Bemis 


General Offices — St. Louis 2, Mo. 
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EXACT WEIGHT High - Speed nse Appointed for New Paper 
Low - platform Feed Scale | 


Speeds manual sacking or check- 
weighing of feedstuffs two ways— 
short lever fall and controlled 
travel bring indicator to rest 
quickly, and magnified indication 
makes possible an accurate read- 


ing at a glance. 
a 30-degree angle and revolves 
to any reading position. Weigh- 
ing platform is only 62 inches 
from floor—minimizes lifting of 
containers. Open construction 
accurately in out-of-level posi- 
tion. Write for com- 
plete details on Mod- 
el 1120. 


Better quality control Cales 


Better cost control 
THE EXACT WEIGHT SCALE COMPANY 


werd 


fa 


908 W. Fifth Avenue, Columbus 8, Ohio 
2920 Bloor St. W., Toronto 18,Canada 


FISH SCRAP - FISH SOLUBLES 
VITAMIN A FISH LIVER OIL 
COD LIVER MEAL - WHALE MEAL 
DICALCIUM PHOSPHATE - BONE MEAL 
MEAT SCRAP - MEAT MEAL 
DRIED FEEDING YEAST - UREA 
VEG. PROTEINS - FERTILIZER MATERIALS 


ALBUMINA SUPPLY CO., INC. 
461 Produce Exchange, New York 4, N. Y. 
TWX NY 1-3788 Phone HAnover 2-4174 

~~ ATLANTIC, GULF, PACIFIC — LET US QUOTE YOU 


Why pay for 10-0z. burlap 
when 9-oz. bag is adequate for 

many uses. $$-SAVER! Price differ- 
ential now about 5% (subject to market 


changes). Figure what you save! 


KANSAS CITY @ BUFFALO © NEW YORK 


permits easy cleaning. Weighs | 


Tower is set at | 


Donald Neth 


Lawrence A. Long 


MINNEAPOLIS—-Lawrence A. | ployee publications and sales _bro- 
Long, editor of Agricultural Chemi- | chures for the Nyal Division of Fred- 
cals, New York, will join the Miller | erick Stearns & Co., pharmaceutical 


Publishing Co., Minneapolis, early | manufacturers. 
next January as editor of Croplife, a Mr. Long was graduated from Par- 
new weekly business newspaper for | sons College, Fairfield, Iowa, in 1933, 
the farm chemicals industry. and has taken post graduate work at 
First issue of Croplife will be Jan. | Wayne University in Detroit, New 
25. It will be the newest addition to | York University and Columbia Uni- 
the firm’s family of business papers, | versity. He is married and has two 
which includes The Northwestern | children. He will make his headquar- 
Miller, Feedstuffs, Milling Produc- | ters in Minneapolis. 
tion and The American Baker. Mr. Neth, a 1945 graduate from the 
The Miller Publishing Co. also has | University of Minnesota, joined the 
announced that Donald Neth, a mem- | Miller Publishing Co. in 1951 after 
ber of the firm’s editorial staff for | serving as city editor of the Redwood 
three years, will be managing editor | Gazette, Redwood Falls, Minn. For 
of the new publication; W. E. Lin- | more than a year he has been in 
gren, who joined the firm in 1941, will | charge of the research on the agri- 
be advertising director, and Paul L. | cultural chemical industry in prep- 
Dittemore, who has been with the | aration for the launching of Croplife. 
firm 10 years, will be special sales | Mr. Neth served overseas with the 
sentative in New York. army air force during World War II. 


repre: 
Mr. Long, a native of Iowa, became | He is married and has two children. 
Mr. Lingren, a University of Min- 


managing editor of Agricultural 

Chemicals when it was founded in | nesota graduate, has filled several 
1946, and a year later he was named | editorial and advertising posts with 
editor. the Miller firm, and currently is ad- 


Previously, he was on the staff of | vertising sales executive. Mr. Ditte- 
the Fairfield (Iowa) Daily Ledger, | more joined the firm in 1943, coming 
did editorial and advertising work for | from Kansas State College, Manhat- 


tan, where he was a member of the 


a chain of suburban papers in Detroit 
staff af the department of industrial 


and produced house magazines, em- 


--* HEDGE YOUR:-., 


pi SOYBEANS SOYBEAN OIL ° 
SOYBEAN MEAL 


Call ARTHUR C. HARRISON at 
STATE 2-1700, Chicago, Illinois 


Mitchell, Hutchins & Co. 


MEMBERS 
Chicago Board of Trade 
Merchants Exchange of Memphis 
New York Stock Exchange 
and Other Principal Commodity ST. 2 
and Security Exchanges 


231 S. La Salle St. 
4, Ill. 
2-1700 


One Wall St. 
New York 5 
Digby 4-0700 


complete 


and 
stable 
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journalism and technical editor at the 
Kansas Agricultural Experiment Sta- 
tion. He has been transferred to New 
York. He also continues as editor of 
Milling Production. 

Croplife will be slanted to interest 
fertilizer manufacturers, pesticide 
formulators and ingredient suppliers, 
with special departments and mate- 
rial directed to retail dealers and 
other distributors of farm chemicals. 
The publication will have an initial 
circulation of 6,000 weekly. 


AMERICAN SOYBEAN ASSN. 
WILL MEET IN MEMPHIS 


HUDSON, IOWA—The 34th annu- 
al convention of the American Soy- 
bean Assn. will be held in Memphis 
Aug. 30-31, and Sept. 1, 1954, George 
M. Strayer, secretary-treasurer, has 
announced. 

Convention headquarters will be 
Hotel Peabody. The formal program 
will fill two days, and a third will be 
devoted to a field trip to the Clarke- 
dale Experiment Station, Clarkedale, 
Ark. Special soybean plantings will 
be made at Clarkedale for the field 
day. 

Convention committees have been 
set up and are already at work, Mr. 
Strayer says. 


USDA PURCHASES FANS 
FOR VENTILATING GRAIN 


WASHINGTON—The U.S. Depart- 
ment of Agriculture has announced 
the awarding of contracts for the 
purchase of 87 gasoline engine- 
powered, and 944 electric motor- 
driven fans. The fans will be used for 
cooling and ventilating CCC-owned 
grain stored in large flat storage 
structures purchased last summer 
and erected in Illinois; Indiana, Iowa, 
Michigan, Minnesota, Missouri, Ne- 
braska, South Dakota and Wisconsin. 

The successful bidders and the con- 
tract prices, f.o.b. their respective 
shipping points are: 

Ewing Foundry, Inc., Indianapolis, 


They’d rather 
load with a 


HYTROL 


It's no fun to pitch 100 pound sacks up 
on a truck, stack or loft. Strained 
backs, ruptures and exhaustion cost 
you money and employees. 


What a difference with Seedburo 
Hytrol. This lightweight aluminum 
conveyor lifts 100 pound bag and 
boxes up and down. Folds to fit on a 
truck. Your men stay healthier and 
happier. Because they can work faster 
with a Hytrol you cut labor costs pay- 
ing for your equipment. 13’ to 21’ 
lengths. 


For all facts and prices write: 
Your complete source of finest 
testing and handling equipment. 


EEDSURO 


722 Converse Building, Chicago 6, Illinois 


electric motor-driven, $112.60; Arid- 
Aire Mfg. Co., Minneapolis, electric 
motor-driven, $113, and gasoline en- 
gine-powered, $138.50; and Robbins & 
Myers, Inc., Springfield, Ohio, elec- 
tric motor-driven, $118. 


EARL F. SCHAFER, RETIRED 
MILLING EXECUTIVE, DIES 


OMAHA—FEar! F. Schafer, former 
vice president and general manager 
of the Maney Milling Co., Omaha, 
died at his home here Dec. 6. Death 
was due to heart failure, but Mr. 
Schafer had been ill for some time 
with leukemia. He was 54 years of 
age. 

Mr. Schafer retired from the mill- 
ing business when the properties of 
the Maney Milling Co. were sold to 
John J. Vanier and associates of Sa- 
lina, Kansas in July, 1949. Since then 
he had operated his farm near Omaha 
and engaged in extensive broiler rais- 
ing operations there. Mr. Schafer be- 
gan his business career with the 
Maney firm in which the Schafer 
family had a large interest. Mr. 
Schafer’s father went to Omaha from 
El Reno, Okla., in 1914 as manager 
of the Omaha mill and was succeeded 
as active manager by his son about 
1940. 


HUDSON EXPANDS 

NEW YORK—tThe Hudson Pulp & 
Paper Corp. has announced that it 
will move the New York sales and 
executive offices to larger quarters 
at 477 Madison Ave. It is expected 
that the new building offering 25,000 
sq. ft. of office space, will be com- 
pleted in time for occupancy in the 
spring of 1954. 


CANADIAN AGENT NAMED 
BY CALCIUM CARBONATE 


CHICAGO—N. D. Hogg, Ltd., 
Toronto, has been appointed distribu- 
tor of “CCC” trace mineral premix 
in Canada, according to E. G. Horst, 
manager of feed sales for the Cal- 
cium Carbonate Co., Chicago. Stocks 
for the present are maintained in 
Toronto, Montreal and Winnipeg. 

“CCC” trace mineral premix is es- 
pecially formulated and registered for 
use by Canadian feed manufacturers. 
When used at the rate of one pound 
per ton of complete feed, according 
to Mr. Horst, it provides a convenient 
means for making the recommended 
additions of manganese, cobalt, iodine, 
iron and copper in all types of live- 
stock and poultry feeds. 


Here’s a great new start-to-finish feeding pro- 
gram that will mean more volume, more ton- 
nage, more profit to you, more profit per hog 
for your customers. It’s Sargent’s 220 SPE- 
CIAL ... a 4-speed feeding plan that builds 
220 Ib. hogs faster. Your customers will like 
the lower feeding costs, shorter feeding pe- 
riods ... BIGGER hog profits. And you'll 
really boost tonnage! Get in on the 220 SPE- 
CIAL now. 


@ Write for details on our 
attractive dealer set-up 


SARGENT & COMPANY moines, 1 


MONMOUTH, ILL. FREMONT, NEBR. 
WAVERLY, MO. ALGONA, IOWA 


Genuine Cane BLACKSTRAP MOLASSES 
NORTH AMERICAN TRADING & IMPORT CO., INC. 


LARGEST IMPORTERS OF BLACKSTRAP MOLASSES IN THE UNITED STATES — 
1429 WALNUT STREET + PHILADELPHIA 2, PA, 


SWITCH TO 
SPROUT-WALDRON 


With a Sprout-Waldron Attrition Mill you can 
change grinds in seconds, with the mill in operation 
. . . by means of one simple, finger-tip control! 
There are no screens to change, no housings to open 
... merely a hand wheel to turn, 


And this quick change feature is only one of 
the many money-in-the-bank advantages of Sprout- 
Waldron Attrition Mills. No other grinding unit 
even approaches the high capacity per horsepower 
that is average with these time-proved mills . . . no 
other mill offers such low maintenance cost per ton 
... and no other mill will stand up under 16 to"24- 


Fastest Grind Changing S 
Lowest Maintenance Cost per Ton W 


Highest Capacity per Horsepower 


hour-a-day service, week after week, month after 
month. 

Your SPROUT-WALDRON MAN will be 
glad to make a study of your present operations, 
without cost or obligation. Perhaps power and labor 
savings will amortize the cost of a Sprout-Waldron 
Attrition Mill in a relatively short time. Sprout- 
Waldron & Co., Inc., 6] Logan Street, Muncy, Pa. 


SPROUT-WALDRON 


PELLET + HAMMER ROLLER ATTRITION AND BURR STONE 
+ SCREW PHEDMATEC CONVEYORS GUCKET 
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Antibiotics on the production line in big spotless Pfizer plants give you new animal feeds, call your Pfizer man. He can prove to you, cost-wise and quality- 
wonder drugs at low cost. Before you specify any antibiotic for poultry or wise, it pays to deal with Pfizer, world’s largest producer of antibiotics. 


Pfizer Experimental Farm, Terre Haute, Ind. is a center of antibiotic research. 
New hog and poultry rations are develo ped and test fed here to benefit the 
entire feed industry. This Experimental Farm, covering hundreds of acres, is 


completely equipped with latest 
houses and large hog barns. 


nutritional laboratories, modern poultry 


re 

is 


- 


| 


Test pen of | pigs on new type pig starter at the Pfizer Experimental Farm, 
Terre Haute, Ind. As high as 148 pens of pigs may be tested here at one time 
to develop new rations that produce faster gains for a lower feed cost. You 
benefit from Pfizer’s giant research program when you specify Pfizer feed 
ingredients. 


i 
<4 
, YOUR BEST WORK 


world’s largest producer 
antibiotics 


@ @ @ one convenient, economical source for all your “growth 


factor” ingredients ... Ample supplies and fast service in all 


seasons. Guaranteed potencies assure good results on the farm. 


Keep your competitive position strong with the 
best possible results in the feedlot—through full 
and proper use of the latest discoveries in anti- 
biotic and vitamin nutrition from the Pfizer re- 
search team. 


You never have to wait. Pfizer supplies are ample 
in all seasons, delivery service prompt and de- 
pendable. 


You know exactly what you are getting. All Pfizer 
products for the feed trade are produced under 
rigid quality control; potencies are guaranteed. 
» Talk with the Pfizer man. Find out about this 
dependable, year-around source—and the best 
way to buy and use these essential ingredients. 


How Pfizer 
helps you sell 


Pfizer’s consistent, large-scale advertising pushes the 
use of commercial feeds, promotes feed sales for all 
brands. And you'll find that your feeds get good 
acceptance when they are fortified with Pfizer sup- 
plements. Feeders are well acquainted with them 
(ask a hog producer about Terramycin!) and they 
know why they make good feeds do even a better 
job on the farm. 


Terramycin® Choline Chloride 
Penicillin Thiamine Hydrochloride 
Vitamin B,. Calcium Pantothenate 
Vitamin A Niacin 
Vitamin Supplements Niacinamide 
Riboflavin Potassium lodide 


CHAS. PFIZER & CO., INC. 


425 N. Michigan Ave. 


Headquarters for Antibiotics and Vitamins for Animal Health and Nutrition 


630 Flushing Ave. 1500 16th S#. 
Chicago 11, tll. Brooklyn 6, N. Y. 


San Francisco 3, Cal. 
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Thoroughly proved by thousands 
of users all over the world to be 
practical and efficient under vary- 
ing conditions for constant or oc- 


casional use in large or small plants 


Address inquiries to: 


_WHITMOYER LABORATORIES 

LEASES PROCESSING PLANT 

MYERSTOWN, PA. — Mr. C. W. 
Whitmoyer, president of Whitmoyer 
Laboratories, Inc., has announced 
that his company has now leased the 
property and manufacturing facili- 
ties of Deep Sea Products, Inc., Port- 
land, Maine. These facilities will be 
used for the production of fish meal, 
fish oils and fish solubles. The plant 
has a production potential of about 
3,000 tons of meal a year and an 
equivalent amount of oil and solubles. 

The over-all operation of this unit 
involves agreements for obtaining 
raw materials through the fishing 
activities of at least five large ves- 
sels which are owned by the same 
interests that own the plant facili- 
ties. 

Mr. Whitmoyer stated that the 
strong demand for Duo-Mix and Mix- 
Mate, two Whitmoyer nutritional 
products requiring high quality ma- 
rine proteins, made it essential to add 
additional facilities for producing raw 
materials for these two products. 

Harold Quinn, who manages the 
present Whitmoyer plant at Rock- 
land, Maine, will now supervise both 
operations. Joe Kendall has been ap- 
pointed foreman in charge of the 
Portland facilities, which will be op- 
erated as a branch plant of Whit- 
moyer Laboratories. Other Whit- 
moyer marine products processing 
plants are operated in Nova Scotia 
by a Canadian affiliated company, 
Whitmoyer Laboratories, Ltd. 


COLORADO FEED MAN 
NAMED BY SEED GROUP 


COLORADO SPRINGS, COLO.— 
Alfred E. Owens, general manager 
of Simpson & Co. here, was elected 
vice president of the Colorado Seed- 
men’s Assn. at the close of the group’s 
two-day convention held at the Broad- 
moor Hotel. 

Mr. Owens replaces Millard E. 
Ryan, Rocky Ford, who was not a 
candidate for office since he plans re- 


tiring from the seed business. 
DAVE FISCHBEIN COMPANY, Industrial Sewing Machinery Other officers elected were Carl 
Bacus, Longmont, president; Delevan 


Dept. B, 38 Glenwood Avenue, Minneapolis 3, Minnesota 


Burrell, Rocky Ford, treasurer; and 
Mrs. Hazel Stevens, Rocky Ford, sec- 


6009 WAYZATA BLVD. + MINNEAPOLIS 16, MINN. + Telephone ORCHARD 5-8805, Teletype: M 


vith important Savings in HAN 


Hi-Speed 
ob- fi tted 


Deliver quicker—double your 
paylood. Baughman. Built 
Bodies ore 30% lighter, 17% 
stronger (all-welded alloy steel 
construction) . . . lifetime-lubri- 


BAUGHMANG 


BULK TRANSPORT BODY (Mode! SF5). For large vol- 
ume operations. Delivers anywhere—from ground level 
wp to 23 feet high... discharges 2000 Ibs. per cated universal joints and shaft 
minute, Bulletin No. A-365. connections . . . extra-rugged 
t points that count! 


BULK FEED BODIES 


retary. 
Mr. Owens, past president of the 
| Colorado Grain, Milling & Feed Deal- 


ers Assn., has been with the local 
feed and grain company since join- 
| ing Simpson's traffic department in 
| 1943. He is a Colorado College grad- 
uate, member of the Soil Conserva- 


for FASTER FEED DELIVERY. 


BULK KING. Delivers multiple loads—individual 
compartments (optional) permit diversified mate- 
rials on same trip. Delivers from ground level up to 
19 feet in the air, One of 15 bulk body sizes for 
truck or trailer. Bulletin No. A-365. 


BAUGHMAN MANUFACTURING CO., Inc. 
106 Shipman Road * Jerseyville, Ill. 


CHORE MAN. Cuts costly hand labor! 
Hinged conveyor discharges 250-500 ibs. 
per minute. Available in 5 body sizes 
(8 to 16 ft. long). Bulletin No. K-102. 


Richard Holland 


DISTRICT MANAGER—C. F. Kieser, 
vice president of The Borden Co. in 
charge of the special products divi- 
sion, has announced the appointment 
of Richard Holland as New England 
district manager for Borden’s feed 
supplements department. Mr. Holland 
is a native of Massachusetts and was 
educated at the University of Mon- 
tana. After graduating, he taught at 
the Morristown (N. J.) Business 
School. Mr. Holland entered the feed 
business in 1936 and has for several 
years been associated with the Mer- 
rimack Farmers Exchange of Boston, 
recently serving as manager of their 
Concord, N. H., mill. 


tion Club and Winter Knight Club. 
The association selected Denver as 
the site for 1954 meeting. The 1955 
convention will again be held at the 
Broadmoor Hotel in Colorado Springs. 


SOO LINE ENTERTAINS 
MINNEAPOLIS GRAIN MEN 


MINNEAPOLIS More than 150 
grain and feed men were guests of 
the Soo Line Railroad at a steak 
luncheon Dec. 9 at the Minneapolis 
Athletic Club. 

George B. Shimek, Soo Line general 
agent and host for the affair, intro- 
duced W. W. Kremer, vice president 
in charge of traffic, and Harry 
Thomas, retired freight agent who 
originated the yearly gatherings. 


FREMONT BRAND 
DRIED WHEY 
PRODUCT 


Partially Delactosed Whey Powder 


Pound for pound contains TWICE AS 
MUCH MILK PROTEIN as 
dried whole whey. 


Also, higher concentration of other 
non-lactose whey nutrients. 


But, . . . still COSTS LESS. 
For samples and quotations write ... 


Fremont Milk Products Co. 


Office: Neenah, Wisconsin 


AN INVITATION FROM 


LIME CREST 


You are cordially invited to visit the 
Lime Crest Research Laboratory and the 
Company's Plant. 

Your time with us should prove interest- 
ing and instructive, as it has for visitors 
from many states and several foreign 
countries, 

Write or call. . . 

LIMESTONE PRODUCTS 
CORPORATION OF AMERICA 


Newton, N. J, Dept. A«12 Phone 256 
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Cane Beet 


Wolasses 


Domestic & Imported 


Fast, Economical Service 
Assured by our Three Stra- 
tegically-Located Terminals 


Ask for our Delivered Prices 

Serving the Midwest 

BY TANK TRUCK 
BY TANK CAR 


Terminals at: 
@ Savace, MINN. 


OPP PPP PPP 


) 

@ Cuicaoo, IL. 

@ Muscatine, Ia. 
5 

5 


INDUSTRIAL 
MOLASSES } 
CORPORATION 


(Midwest Division) 


5009 Excelsior Blvd. 
Minneapolis 16, Minn. 
Whittier 7605 TWX—MP 450 


Chicago, Tl. 
Reliance 5-2800 


Muscatine, Iowa 


424 Kaiser Ave. 4610 


New Orleans, La. 
(Manard Division) 
Magnolia 5015 


AL ALL 


A FEED 
AND 
FEEDING 
PROGRAM 
FOR 
EVERY 
FARM 
NEED 


ARCADY 
FARMS 


MILLING COMPANY 
Dept. 12 01 
223 West Jackson, Chicago 6, Ill. 


ENOUGH TO MAKE THE DIFFERENCE 


CONSISTENTLY SUPERIOR 


Multiwall Sacks 


Hudson Pulp & Paper Corp. \ 
505 Park Avenue, New York 22,N.Y. 


Grain Occupancy 
Guarantees Climb 
to 229,287,157 Bu. 


WASHINGTON—The U.S. Depart- 
ment of Agriculture has announced 
additional acceptances of applications 
for participation in the grain occu- 
pancy guarantee program announced 
by the department Aug. 17. 

The latest list of acceptances, cov- 
ering new commercial storage capa- 
cities totaling 11,650,700 bu. grain, is 
to be added to the lists announced 
by the department on Oct. 8, 12, 23, 
and Nov. 10, 19, and 23. Total ac- 
ceptances to date are 229,287,157 bu. 


The occupancy guarantee program, 
designed to encourage the building of 
additional commercial storage facili- 
ties, provides for payments to ware- 
housemen in the event that occu- 
pancy of the new structures falls be- 
low specified levels, covering a period 
of 5-6 years. 

The same conditions apply to the 
acceptances just announced as to 
those announced by the department 
Oct. 8. These conditions are that the 
acceptances are being made on a ten- 
tative basis pending receipt from 
warehousemen of acceptable final 
plans and specifications before any 
occupancy contracts are signed. 


ST. LOUIS MILLING CLUB 
HOLDS FINAL ’53 MEETING 


ST. LOUIS—A special dinner meet- 
ing of the St. Louis Milling & Grain 
Club was held Dec. 1 at the Colum- 
bian Club. Around 140 members and 
their guests attended. A number of 
cash attendance prizes were distrib- 
uted and cards were enjoyed. This 
was the last meeting of 1953. 


PURCHASES FEED STORE 

LAMAR, COLO.—H. H. Homedew 
has taken over the Lamar Feed & 
Seed Co., located at 100 N. Fourth 
St. here. 


L. R. Perrine 


JOINS W. C. PRATT CO.—L. R. 
(Lee) Perrine has joined the W. C. 
Pratt Co., Chicago, as sales manager, 
it was announced this week by Miss 
Willa Fleming, general manager. Mr. 
Perrine succeeds L. R. Kees, who left 
the Pratt company in October. With 
20 years experience in formula feed 
and feed ingredient sales work, Mr. 
Perrine is widely known in the trade. 
Prior to joining the Pratt company, 
Mr. Perrine traveled in the Midwest 
and West as sales representative for 
the Shea Chemical Corp. The W. C. 
Pratt Co. produces a concentrate for 
the feed trade composed of condensed 
fish solubles on a base of soybean oil 
meal. 


Your own laboratory 
saves time and money 
... adds prestige! 


A lab in your own mill means economies 
on control checks of supplies and finished 
products—makes a valuable sales point—gives 
you the tools for feed research of your own. 
For 25 years, Laboratory Construction Company 
has manufactured specialized apparatus and 
equipment for feed laboratories. LABCONCO 
engineers assist you in planning a new or re- 
modeled laboratory, regardless of the size of 
your operation. 


Some of the firms now using LABCONCO tab 
equipment are Spencer Kellogg, W. J. Small, 
General Mills, Staley, Archer-Daniels-Midland, 
Burrus. The picture LABCONCO 
KJELDAHL—for determining protein content—in 
the Peter Hand Foundation laboratory, Chicago 
Write today for free illustrated booklet on feed 
laboratory apparatus. Ask for booklet F-53 


shows a 


LABORATORY CONSTRUCTION CO. | 


1115 Holmes Street Kansas City, Misseuri — 


ADVERTISING CAPS for... 
the Most In Publicity and Good Will 


Write Us for Samples and Prices 


MINNESOTA SPECIALTY CO., INC. 
121 N. 4th St., Minneapolis 1, Minn. 


C. PRATT COMPAN 


PRODUCERS and DISTRIBU 
FISH SOLUBLE 
CONCENTRATES 


Phone Franklin 2-7755 


20 North Wacker Drive Chicago 6, Ill. 


FISH MEAL HEADQUARTERS 


DOMESTIC and IMPORTED 


Sardine Herring 
Menhaden Blended 
Norwegian FULL Herring 


(Includes Fish Solubles) 


South African Pilchard 
Norwegian Herring 
Fish Solubles 
Fish Solubles Mixtures 
Feeding Oils 


Write, Wire, Phone for Prices and Deliveries 


WILBUR-ELLIS COMPANY 


320 California Street San Francisco 4 
NEW YORK 17 BUFFALO 3 
10 Worth Street Ellicott Sq. Bldg. 


CHARLOTTE, N.C. SEATTLE 4 
Liberty Life Bidg. Central Building 


CHICAGO 
Bankers Building 
LOS ANGELES 15 

1206 S. Maple Avenue 
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Animal Number Trends in Great Plains 


A report for the Great Plains, as 
of Nov. 1, indicates a tendency to 
maintain the cattle population, a 
tendency to increase the hog popula- 
tion, and more stability in the sheep 
population as compared to trends in 
November, 1952. 

The information on shifts in sheep, 
hog and cattle populations is part of 
the Report of Conditions in the Great 
Plains, prepared by the Great Plains 
Agricultural Council’s committee on 
conditions. Reports were received 
from 427 counties in the 10 states in 
the area, 


The accompanying table shows live- 
stock population changes in each of 
the states. It also shows the number 
of counties in which cereals will fur- 
nish winter pasture. Winter wheat is 
supplying grazing in 175 of the 427 
counties reporting. This compares 
with 28 counties last year. The num- 
ber of counties in the more southern 
states in which winter cereals aré 
providing grazing has increased since 
Nov. 1, the report points out. 

The cattle population in the Great 
Plains states, according to reports re- 
ceived, is being reduced in 230, main- 


Distributed in Utah and Southern Idaho by: 


BADER,INC, 


214 24th Street 


P.O. Box 267 + Ogden, Ush 
Telephone: Ogden 9323 


LIVESTOCK POPULATION CHANGES IN THE GREAT PLAINS STATES 


Noo. of counties in which 


No. of sheep popu- 
counties lation is being 
States reporting (R) (M) (I 
Colorado 29 6 19 
64 22 35 7 
Montana 23 2 19 
72 10 50 9 
North Dakota 53 4 13 16 
New Mexico ...... 12 3 9 1} 
| Oklahoma .....«..-.. 41 7 29 4 
South Dakota ..... 47 1 28 17 
70 20 40 6 
Wyoming ......+.-- 16 7 1 
Total ccccccccers 427 82 250 66 


(R)—Reduced. (M)—Maintained. 


No. of 
counties 
in which 

cereals will 

hog popu- cattle popu- furnish 

lation is being lation is being winter 

(R) (M) (1) (R) (M) (I) pasture 
6 16 7 1 10 ° 6 
7 38 18 49 13 1 28 
~_ 16 7 3 13 7 10 
6 39 24 37 32 2 14 
2 30 21 11 33 9 & 
4 6 1 11 1 3 
11 16 12 26 13 2 40 
2 25 20 14 29 4 7 
19 30 20 55 11 3 69 
4 11 1 5 9 2 1 
61 227 131 230 164 30 175 


(1)—Increased. 


tained in 164 and increased in 30 of 
the 427 counties reporting. The states 
indicating the greatest number of 
counties in which the cattle popula- 
tion is being reduced are Kansas, 
Oklahoma and Texas. A year ago the 
cattle population was being reduced 
in 229 counties, maintained in 135 
and increased in 37 of the 403 coun- 
ties reporting. 

The hog population is being re- 


.-.a@ famous brand that sells 


36% PROTEIN 


HERE’S HOW: 


@ 2 lb. more protein in every bag 


@ High protein efficiency 
@ Aids feed consumption... 


speeds fattening 


@ Helps increase milk production 


@ Homogenous appearance . . 


. rich color 


@ Greater uniformity and granulation 


@ Meal or pellet form 


@ Puts the “bloom” and “finish” on feeder cattle 
@ High water absorption 


Write Wire 


Whether you sell it straight or mix it into your own feed—more 
and more farmers have come to appreciate the extras in Minne- 
sota’s extracted Linseed Oil Meal. And it costs no more. 
makes it easier for you to sell... 
Fast, efficient service for both carlot and l.c.]. orders 


That 
makes for satisfied customers 


Phone for Today's Quotations 


duced in 61, maintained in 227 and 
increased in 131 counties. This indi- 
cates a definite change since Novem- 
ber, 1952, when the hog population 
wes being reduced in 235 counties, 
maintained in 157 and increased in 
only 7. 

The sheep population is being re- 
duced to a greater extent than nor- 
mal in 82 of the 427 counties report- 
ing, is being maintained in 250 coun- 
ties and is being increased in 66 coun- 
ties. In 1952 the sheep population was 
being reduced in 118 counties, main- 
tained in 213 and increased in 63. The 
reports indicate that there has been 
no great change in the trend of the 
sheep population during the year. 


Feed Supplies 

The conditions report says that, al- 
though protein, carbonaceous and 
grain feed supplies are inadequate to 
meet needs of the area, the situation 
is generally better than it was in 
1952. In addition, there are more 
counties this year having supplies in 
excess of needs. Shifts in livestock 
population may have influenced this 
condition. The feed situation has been 
improved in 195 counties where fall- 
seeded cereals are providing grazing. 
Cereals supplied practically no graz- 
ing last year. 

Although winter ranges are far 
from good, the report says, they are 
much better over the region as a 
whole than they were last year. 

Soil moisture conditions were re- 
ported far better than they were on 
Nov. 1, 1952, especially in the central 
and southern portions of the region. 

The report pointed out also that, 
in view of the attempt to increase 
storage capacity for grain crops, it 
was interesting to note that of the 
427 counties reporting, 341 indicated 
adequate storage capacity. 


FALL PIGS VULNERABLE 


FARGO, N.D.—Hog raisers should 
be alert for necrotic enteritis disease. 
It can take a heavy toll of fall pigs 
if not checked in time, warns the 
North Dakota Agricultural College. 


Call 
DANNEN 


FEED INGREDIENTS 
AND GRAIN 


@ Tonkoge 

@ Meat Scraps 

@ Molasses 

@ Crimped Oats 
@ Crimped Barley 
@ Corn Chop 

@ Ground Grains 


@ Soybean Meal 

@ Cottonseed Meol 
@ Linseed Meal 

@ Alfalfa Meal 

@ Brewers Grain 

@ Oct Meal Feed 
@ Mill Feeds 


DANNEN MILLS, Inc. 
GRAIN AND JOBBING a", 


ST. JOSEPH, MO. 


: We have... 
| 
x 
By 
1 ix “inne off 
| LINSEED OIL COMPANY 
MINN EAPOLIS 21 MINNES 


100 LBS. NET WEIGHT 


©” DRIED GANE SYRUP 
B-Y-100 SOLUBLES 


A Butyl Fermentation Solubiles product containing not less than 45.4 
milligrams of Riboflavin per pound or 100 micrograms per gram. 
Produced by a patented biological process. 


PROTEIN, NOT LESS 27 
CRUDE BAT, NOT LESS os 
CRUDE FIBER, NOT MORE 
NITROGEN-FREE EXTRACT, NOT LESS THAN................. 43 
MOISTURE, NOT MOME 

For Use Only in Manufacturing Poultry and Livestock Feeds 
Animal Nutrition Division 


COMMERCIAL SOLVENTS CORPORATION 


PEORIA, ILLINOIS 


100 LBS. NET WEIGHT 

B-Y-250 DRIED CANE SYRUP 
FERMENTATION SOLUBLES 
A natural product containing not less than 114 milligrams of Ribo- 
flavin per pound or 250 micrograms per gram. Produced from grain 
by a patented biological process 
FEED ANALYSIS 

CRUDE PROTEIN, NOT LESS THAN.. 


CRUDE FAT, NOT LESS THAN 
CRUDE FIBER, NOT MORE THAN.. 


NITROGEN-FREE EXTRACT, NOT LESS THAN.............-... 45 
MOISTURE, NOT MORE 
For Use Only in Manufacturing Poultry and Livestock Feeds 
Animal Nutrition Division 


COMMERCIAL SOLVENTS CORPORATION 
PEORIA, ILLINOIS 
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BY Dried Fermentation Solubles . . . in the original 
form . . . are now available in unlimited quantities. In- 
creased production due to process improvement now 
assures you a continuous supply at a new low price—when 
you want it, where you want it—from a bag to a carload. 


Unidentified Growth Factors 

B*Y Feed Supplements have led the field since first 
introduced by Commercial Solvents 15 years ago. They 
supply unidentified growth factors and riboflavin from 
the same rich natural fermentation source—butyl fer- 
mentation solubles. These unidentified factors, when 
added to your feeds, bring about improvement in feed 
efficiency and “general well being,” plus additional 
growth above and beyond that effected by the known 
nutrients and antibiotics. 


Guaranteed Potencies 

As the feed tags show, the B+ Y’s come in three different 
riboflavin potencies, all guaranteed. 

B-Y-100 contains 45.4 mg. riboflavin per pound 

B+ Y-250 contains 114. mg. riboflavin per pound 

B+ Y-500 contains 227. mg. riboflavin per pound 


Butyl Fermentation B-Complex Values 
Plus 27% Protein 


In addition to the vital unidentified growth factors and 
guaranteed riboflavin potency, the B+ Y’s are all rich feed 
material containing 27% protein and significant amounts 
of other B vitamins. Matter of fact, B* Y's, when added 
at a level of 40 pounds per ton of finished feed, fortify 
your feed with the following, based on average assay: 


Meg. from Me. from 

40 lb. B+ 40 lb. B+ ¥ 
B-Vitamin Per Ton B-Vitamin Per Ton 
Pantothenic Acid 2000 = Pyridoxin 178 
Niacin 3640 = Thiamin 54 
Folic Acid 112 Inositol 52,000 
Para Amino Benzoic Acid 70 = Choline 13,280 
Biotin 31 Bie 1 


Exclusive Patented Process 

B+Y Dried Fermentation Solubles are neither waste 
products nor by-products. They should not be confused 
with molasses residues. All B+ Y Supplements are made 
from the whole juice of sugar cane by a patented bac- 
terial process solely and expressly for the feed trade by 
Commercial Solvents, basic producer and pioneer in fer- 
mentation since 1919. Production is carefully standard- 
ized to assure uniform quality. 


SOLUBLES ARE HERE 
THE CARLOAD! 


100 LBS. NET WEIGHT 
B-Y 500 DRIED CANE SYRUP 
FERMENTATION SOLUBLES 
A Butyl Fermentation Solubles product containing not less than 227 


milligrams of Riboflavin per pound or 500 micrograms ‘am. 
Produced by a patented biological process ™ 


ANALYSIS 
CRUDE PROTEIN, NOT LESS THAN................::0ceeeee 27 
CRUDE FIBER, NOT MORE THAN... 
NITROGEN-FREE EXTRACT, NOT LESS THAN..............+.+ 45 


For Use Only in Manufacturing Poultry and Livestock Feeds 
Animal Nutrition Division 


COMMERCIAL SOLVENTS CORPORATION 


PEORIA, ILLINOIS 


Unexcelled Characteristics 


B*Y Dried Fermentation Solubles give excellent results 
in all types of rations for poultry, livestock, dogs, horses 
and fur-bearing animals. Palatability is high. Never a 
question of being laxative at normal feeding levels. Out- 
standing storage, handling and blending characteristics. 
No pre-mixing required. Economical to use. Uniform 
quality. Available in 100-pound bags by the carload or 
less than carload quantities. 


Compare B*Y with any other source of fermentation 
growth factors now on the market. See for yourself why 
the B+ Y’s have been the top choice of leading experiment 
stations and feed manufacturers since 1938. Write today 
on your letterhead for a sample and additional informa- 
tion. Animal Nutrition Division, Commercial Solvents 
Corporation, 260 Madison Avenue, New York 16, N. Y. 
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When This Happens... 


Problems of the Feed Retailer 


j I. Credit Overextension 


YOU NEED A 


MOLASSES BLENDE 


BLENDS FROM 
3706 TONS 


PER HOUR 


Without Calling 
Lamping 


For high-capacity, uniform blending, the Heavy-Duty ‘’Thoro-Mix”’ 
Molasses Blender will mix up to 50% molasses at from 3 to 6 tons per 
hour, without “balling” or “lumping.” Can be easily installed to operate 
with your present equipment setup, since it can be fed from either an 
overhead bin or a vertical feed mixer. The entire side of the cylinder 
opens for fast, easy, thorough cleaning. 


NATIONWIDE SALES AND SERVICE 
Write for Literature and Name of Nearest Distributor 


MYERS-SHERMAN COMPANY 


1801 S$. ILLINOIS STREET STREATOR, ILLINOIS 


HAT are some of the most 
pertinent problems facing 
feed retailers today? 


Carl A. Pilegard, chairman of the 
retail division of the California Hay, 
Grain & Feed Dealers Assn., sub- 
mitted a report to that group in 
which are listed some of the most 
pertinent problems confronting Cali- 
fornia feed retailers. These problems 
and recommendations for correction 
could be applied generally to dealers 
across the nation. 

The problems and the committee’s 
recommendations are: 

1. Overextension of Credit: 

The credit policy of the average 
retailer is too liberal for his own 
good due to the following: 

a. The poor investigation or the 
complete lack of same as to the 
moral and financial ability of the 
account to pay their bills. 

b. Overenthusiastic promotions on 
the part of some feed manufacturers 
and wholesalers. 

c. Many dealers fail to realize 
that the customer who was a good 
risk six months ago may be a poor 
risk today. 

Recommendations for 
are: 

1. The use of a local credit agen- 
cy or if none exists the formation 
of such a credit group of the dea'ers 
in a local area, for credit analysis 
before the granting of same. The re- 
analysis of regular accounts at pe- 
riodic intervals to redetermine the 
customer’s ability to pay. 

2. Overenthusiastic promotions by 
manufacturers and wholesalers be 


correction 


2. Profit Margin 
3. Merchandising 


discouraged by disclosing their usage 
in certain areas to the manufactur- 
ers’ general offices. 

2. Profit Margin of Retail Feed 
Dealers: 

The net profit of retail feed deal- 
ers has declined steadily the past 
several years. Uncontrollable factors 
such as increased wages, insurance, 
delivery expense, accounts receivable 
losses, and increased pressure for 
more free service to his feeders are 
responsible. Another reason responsi- 
ble for lower profits is the practice 
used in some areas of some mills to 
encourage merely a brokerage profit 
on the part of the retailer where 
direct mill to consumer deliveries are 
made. Many unseen costs of doing 
business are not covered in this 
practice. 

Recommendations for correction 
are: 

Work up a comprehensive percent- 
age cost analysis of all operating 
costs today as compared with two 
or three years ago and supply these 
to feed and farm supply manufac- 
turers. Ask them to provide a living 
margin of profit on the feed you 
handle. 

Avoid selling items such as vac- 
cines, poultry equipment or remedies 


SCROGGINS GRAIN CO. 


Phone: BR 3913 — Teletype: MP 344 
WHOLE and GROUND GRAINS 
and SCREENINGS 


MINNEAPOLIS, MINNESOTA 


for thirty years 


This trusted symbol has represented 
purity and profit to poultry feeders 
everywhere, for maximum egg production. 


PILOT 


BRAND 


OYSTER SHELL 


FOR POULTRY 


OYSTER SHELL PRODUCTS CORP. 


Leading feed dealers rely on Pilot 
Brand Oyster Shell for sustained 
quality, feeder satisfaction and profits 
to them, constantly stimulated by pow- 
erful National Advertising in farm 


papers and radio. 


The familiar blue Pilot Wheel trade- 
mark will continue to be their guarantee 
of satisfaction and repeat sales. 


New Rochelle, N. Y. 


St Louis, Mo 


| 

NLA | 
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The Amazing Larro SureShot, World's 


Only Basketball Shooting Rabbit! 


Wouldn’t your Custom Mixing Business 
@) 86with these acts working for YOU? 


“Casey At The Bat”. . . a “500 Slugger” 
In the Feathered League! 


Bat there’s more 


Larro SURE CONCENTRATES also give you... 


@ A complete line of quality coneentrates meeting every need. 
@ Special mixing formulas tailored for your own area. 
® Confidence in what you sell and what you mix for others. 


All vital nutrients and trace ingredients are included in correct amounts 
in Larro “Farm-tested’’ SURE CONCENTRATES for your peace of mind. 


To learn more about the valuable Larro Franchise for 
custom mixers ... write, wire or phone collect, today. 


General Mills 


Minneapolis 1, Minnesota 


CUSTOM MIXING SERVICE 


TRS-11-53 


General Mills gives them to franchised Larro Dealers 
to draw crowds ... to make their business GROW. 
FASTER! These real, live animal acts are so unusual, 
they captured the imaginations of America’s sharpest 
magazine editors as well as network TV directors. 


Over a million people have swarmed into Larro 
Dealer’s stores to see them do their stuff. Thousands 
have stayed to buy . . . making the cash registers ring 
a merry profit tune. With a Larro Concentrate fran- 
chise, you could be one of these prospering dealers. 
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at cost or at huge discounts. Avoid 
excessive tonnage discounts. 

It is the committee’s belief where 
| direct mill-to-consumer deliveries are 
| made through a dealer setup only 

the actual delivery cost should be 

deducted from the retailer’s normal 
profit. 
8. Store Appearance and Mer- 
| chandising Practices: 
The average retail feed and farm 
| supply store is behind other retail- 
| ers such as food, hardware, automo- 
tive and clothing retailers relative 
to the appearance of its store and 
general merchandising practices. 
Recommendations for correction 
are: 
1. The usage of merchandising ex- 
perts from the feed trade or other 
industries in our regional meeting to 
DIRECT FLORIDA CONFERENCE—Directing the annual Florida Nutrition | dealers and key men in a movement 
Conference held at Gainesville were the following, left to right: Dr. Tony J. that will enhance the feed retailer's 
Cunha, head of the department of animal husbandry and nutrition at the | position of his community. 
Florida Agricultural Experiment Station; O. C. Syfrett, Miami, president, 2. Make available to feed retail- 
Florida Feed Dealers Assn.; and Dr. George K. Davis, animal nutritionist, | ers sources of planned feed store lay- 
Florida Agricultural Experiment Station. Complete details of the conference outs, display islands, counters, light- Gary W. Wilson 


will be found on page 14 of this issue. ing, etc. 
REPRESENTATIVE — Walter H. 


Kenlan, eastern sales manager of Na- 
tional Alfalfa Dehydrating & Milling 
«Co., has announced the appointment of 

= | Gary W. Wilson as northeastern rep- 
resentative of the company’s alfalfa 
and special products to feed manu- 
facturers. Mr. Wilson, who received 
an agricultural education at Rutgers 
University, has served the company in 
various sales positions for the past 
two years. 


NEW TEXAS FEED MILL 


CANADIAN, TEXAS — An unused 
freight depot here is being remodeled 
by Collins-Maddox Co. for use as a 
new cattle feed mixing and pellet- 
making business. The company, which 
also owns mills in Clinton and Elk 
City, Okla., recently purchased the 
60-year-old Santa Fe freight depot 
and leased 250 ft, of track from the 
railroad. The mill will be in operation 
in January. 


AMSCO vy 


Brand 


High Grade 
HE dependable quality of papers and materials MEAT & BONE SCRAPS — TANKAGE 
50% Protein 60% Protein 


used in Hammond Multi-Walls .. . combined 
with the most modern and efficient production 
methods and equipment . . . assures you of the 
finest paper bags on the market. 

Consult the Hammond man near you for 
Hammond Multi-Walls that meet all shipping 
requirements of your products. You can rely on 
him for accuracy and promptness in filling your 
needs. 


Hammond 


For Multi-Wall bags, '‘make it a habit to depend on Hammond.” 
HAMMOND BAG & PAPER COMPANY erg Sag Company 


General Offices: Wellsburg, W. Va. 237 FIRST AVENUE NORTH 
MINNEAPOLIS 1, MINNESOTA 


Plants in Wellsburg, W. Va., Pine Bluff, Ark. and Charlotte, N. C. 
Representatives in the following cities: CHICAGO, ILL, - BLUEFIELD, VA. - ST. LOUIS, MO. - KANSAS CITY, MO. - MINNEAPOLIS, WE BUY AND SELL USED BAGS 
MINN, - LIGONIER, PA. - WASHINGTON, D.C. - NEW YORK, N.Y. - AKRON, OHIO - DALLAS, TEXAS - BIRMINGHAM, ALA. 


Carloads and Truckloads 
We BUY Cracklings and Dried Blood 


and solicit your offering 


AMERICAN MILL SERVICE 
CO., INC. 


116 Portland in. Minneapolis, Minn. 
Telephone AT. 0571 


SAVE MONEY 
SEA-COLL 
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You can maintain your reputation for 
quality feeds, attract new business 
at reasonable prices with... 


($40.00 PER TON—BULK BASIS F.O.B. PHILADELPHIA, PA.) 


Potency and effectiveness now comparable with other fortifying agents selling at three Nore hoppy wh 
times the amount. Paco provides a good balanced protein, B-Vitamin, essential minerals 


plus unidentified growth factors. In addition to other factors of the Vitamin B complex 
these solubles contain p Lage ee quantities of Riboflavin as is normally found in fer- 
mentation products of the distillation process but if so desired these solubles can be 
furnished at specific guaranteed Riboflavin potencies of 40, 125, 250 and 500 micro- 
grams per gram or higher. Ask for special price. 


Palatable to stock, it is granular, free flowing, dust free and stores well for long periods. 
Orders accepted for immediate or deferred shipment. 


ike 
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F someone asked you to list’ farm 
organizations, clubs, etc., in your 
trade area, would you be able to 

furnish such a list from your own 
records, or would you need to con- 


Farm Org 


anizations Can Increase 
Your Business 


By Max Anson 


tact the county agent and other 
sources? 

As a feed dealer, it is good busi- 
ness for you to know all these farm 
groups, their officers, their projects 


Distributed in’ Washington, Oregon, Montana, No 
Idaho and British Columbia by 


LEO COOK CO. 


Feedstuf fa 


$202 American Bidg 410 Lewis Bidg. 
SEATTLE 4, WASH. PORTLAND 4, ORE. 


Flliot 2885 CApitol 1915 


| 


and special interests. If you have this 
information at your disposal you will 
be able to serve your trade better, 
and also to plan your sales promo- 
tions more effectively. 


Basic Facts About Farm Groups 


Remember this about farm groups: 


1. The farmers who belong to a 
group are interested in the purposes 
and programs of that group, other- 
wise they would not have joined. 


| Farmers who belong to such groups 


feel that they are getting something 


your most economical source 
important whey nutrients! 


for higher conce 


ose nutrients i 
Whey Factor 


[leebles’ Whey Products 

add Concentrated Grow 
Power...step up the per- 
formance of your feeds. 


8 Peebles’ Whey Products in all your for- 

mula feeds that call for whey or milk 
nutrients. Peebles’ Products add extra grow 
power, boost feed performance during critical 
periods of gestation, lactation and early growth. 
Give your feeds improved feedlot performance 
at low cost. Supply high concentrations of the 
important nutrients. Peebles’ Whey Prod- 
ducts are the most potent known source of the 
Whey Factor that extends the effectiveness of 
antibiotics, B,,, fish meal and animal proteins 


in your feeds. 


Western’s vast production and warehouse 
facilities . . . 32 plants from coast to coast... 
assure the availability of Peebles’ Whey Prod- 
ucts — as much as you want, when you want 


it, the year around. 


Write the Appleton office for details. Free 


formula service also available. 


32 Plants from 
Coast to Coast 


WESTERN CONDENSING 
COMPANY 


Appleton, Wisconsin e 
World’s Largest Producer of Whey Products 


San Francisco, California 


of value from the membership, else 
they would drop out. 

2. Each farm group has one or two 
special programs or projects each 
year. If the feed dealer knows what 
these projects are, he can often help 
them along. This will build a great 
deal of good will for him among the 
farmers and will also enrich his 
knowledge of farm life and problems. 
Participation in such affairs cannot 
help but advertise the feed dealer and 
his business. 

3. Each farm group has a board of 
officers who know what the group is 
doing. Thus, it is not difficult for 
the feed dealer to learn who the 
officers of each group are and to con- 
tact them and get the proper infor- 
mation about the group’s objectives. 

4. Each worthwhile farm group 
wants newspaper and other publicity 
at times about its special projects. 
Such publicity strengthens a group, 
helps to get additional members and 
keeps up interest in its work. 

Thus the alert feed dealer can see 
that there are opportunities for him 
to become acquainted with these 
farm groups and to serve them in 
some way. He will be contacting 
many farmers whom he might not 
otherwise meet. It is good public 
relations to become identified with a 
few farm groups and to let farmers 
know that you are willing to help any 
group attain worthwhile objectives. 

Use Material in Ads 

Every feed dealer can publicize the 
farm organizations in his own trade 
area, so that the public knows what 
the groups are doing. The feed dealer 
can publish in one section of his 
weekly display ad, a history of one 
farm organization, its objectives, its 
officers, etc., or, he can buy a sepa- 
rate ad to do this. 

The officers of each farm group 
will be glad to furnish the informa- 
tion, plus a few photos and thus the 
dealer’s publicity task is eased a 
great deal. It would be wise to sub- 
mit the ad to the president of the 
farm group before printing it, so 
that he could read it and approve it. 
In this way, very few if any errors 
would get into the final copy. 

When the dealer prints group ads 
like this, it would be wise to have 


QUALITY ALFALFA 


Twx PHONE 
992 — 44 +444 
Dehydrated Suncured 


DAWSON COUNTY FEED 
PRODUCTS, INC. 


LEXINGTON, NEBR. 


FISHMEAL 


FISHLIVER OILS — BONE MEAL 
and OTHER FEED INGREDIENTS 
LINDFORS CHEMICAL CO. Inc. 


One East 42nd St., New York 17, N. Y. 
Murray Hill 7-8289, 7-8290, 7-5849 


READER INTEREST 
IS WHAT PAYS 
DIVIDENDS 
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Cura-phos (ground Curacao Island 
phosphate) is now guaranteed to con- 
tain not more than 00.5% fluorine. 
That's one-half of one per cent! It 
means you can adequately fortify 
feeds for chickens, turkeys, swine and 
cattle and be well below the maximum 
fluorine level recommended by the 
American Feed Control Officials. 
In addition to this new low-fluorine 
guarantee, Cura-phos is guaranteed 
to contain not less than 14% phos- 
phorus and 31% calcium. Write for a 
sample and further information today. 
H. J. Baker & Bro., 600 Fifth Avenue, 
New York 20, N. Y. 
208 So. La Salle St., Chicago, Ill. 
Maryland Trust Bldg., Baltimore, Md. 
Savannah Bank Bldg., Savannah, Ga. 
501 Jackson St., Tampa, Fla. 


established 
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some reprints made and placed in 
your store each week. Farmers who 
did not read the newspaper that week 
could still get a copy of the ad. They 
could also get extra copies to mail 
to their friends. The reprints could 
say that they were furnished through 
courtesy of your feed store and mill. 
Thus you would get additional pub- 
licity for it. 

There may be five to 20 farm or- 
ganizations in your trade area. Your 
county agent would be a good man 
to contact as well as the high school 
agricultural teachers. Most assuredly, 
the 4-H and FFA groups would be 
quick to take advantage of your gen- 
erosity about printing a group his- 
tory, as would the farm women’s or- 
ganizations. 

No other publicity idea which you 
could use would create as much 
week-to-week mention of the project 
among farmers. 

Farm Club Column 

After you have published a his- 
tory. of the various farm organiza- 
tions (each may run only 3 to 10 in. 


HERE ARE THE FACTS YOU NEED FOR SCIENTIFIC, | 
PROFITABLE BEEF CATTLE PRODUCTION 


Expert ROSCOE R. SNAPP answers the questions esked 
every dey by cattle men—in the new fourth edition of — 


BEEF CATTLE 


This book gives you the latest breed- 
ing and feeding methods plus helpful 
information obtained in recent beef cat- 
tle experiments. It covers breeds, eco- 
nomic trends, equipment, all kinds of 
feed, and anything else a breeder or 
feeder might want to know. 641 fuact- 
packed pages—Only $6.50. 


ORDER TODAY FROM— 


FEEDSTUFFS 


118 South Sixth Street, Minneapolis, 2, Minn 


Osmund Laerdal (right), from Stav- 
anger, Norway, attended the recent 
Midwest Feed Production School in 
Kansas City with Forest W. Lips- 


comb, Jr. (left), of the Lipscomb 
Grain & Seed Co., Springfield, Mo. 
Mr. Laerdal is in college in Spring- 
field and is working at the Lipscomb 
feed mill, studying feed processing 
methods there. 


FAMOUS 


asa 
TOP QUALITY CONDITIONER 
OF PROVEN VALUE 
AND STILL AVAILABLE 
... SPENCER KELLOGG’S 
OLD PROCESS (Expeller) 
OIL MEAL 


SPENCER KELLOGG 
MEAL SALES OFFices 
ARE LOCATED AT: 


Buffale CL 5850 
Chicage FR 2-3437 
Decatur 5365 
Des Moines 4-729) 
Leng Beach 67-9530 
Minneapolis AT 0300 
Phitedsiphio PE 5-8787 


PENCER 


™, ¥. Bellew: sapolis, Bai 


S&dgewater 


in type) then you can follow up on 
the stunt by using a column called 
“With the Farm Clubs.” You can in- 
vite any farm group which has meet- 
ings, etc., to send such information 
to you and then you can print it 
briefly in this column. If you do, you 
will be surprised how many farm 
groups will take advantage of this 
service, for most of them want a 
great deal of publicity for their 
events. 

When you have secured a list of 
all the farm organizations, you can 
also mimeograph a letter to send to 
each club, calling attention to the 
information you desire. Thus they’ll 
have a written record of your com- 
munication and it may be read at 
the group’s meeting by the secretary. 
Thus word of your offer will be 
broadcast to many farmers. 

If you publish a monthly mimeo- 
graphed bulletin to the farm trade 
you can also include these farm club 
histories and news items in it. Since 
you send such a bulletin to every 
farmer in your trade area, you know 
that it will come to the attention of 
all farmers, especially those who do 
not subscribe to the local newspaper. 

Because of your constant contacts 
with many farm groups through such 
a publicity program, you will find 
that a large number of the members 
will turn to you for their feed and 
allied needs. The cost of obtaining 
new customers through such a pro- 
gram is very low indeed. 


| MORE GAINS 
cost 


REFLECTORIZED 
METAL SIGNS 


TO HELP YOUR DEALERS 
SELL MORE FEED! 


By reflecting the ‘light of passing 
cars, these weather-proof signs 
do a selling job Day and Night! 
Individually designed for your 
feeds. Used along the road or at 
dealers’ stores. Send for more 
information and low prices. 


SIMMONDS & SIMMONDS ADVERTISING 
20! No. Wells St., Chicago 6, II! 


Make Your Customers 
GOOD Customers... all year ‘round 


SUPREME Brand 


Condensed BUTTERMILK 


HERBERT K. CLOFINE, Inc. 
MILK PRODUCTS 


612 Bulletin Bidg. Phila. 7, Pa. 
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THAT SELLS MORE FEED 


Nutritionists, cattlemen and poultry producers are vitally interested in 
the biological availability of the phosphorus source listed on your feed 
tag. Available phosphorus — that portion of the total phosphorus which 
can be directly absorbed to build good bones, flesh and blood—is a deter- 
mining factor in normal, profitable livestock and poultry growth. 


CORONET DEFLUORINATED PHOSPHATE, 


with virtually 100% proven* biologically available phosphorus, gives 
your feed formula valuable sales appeal. 


LOWEST COST AVAILABLE PHOSPHORUS — Since all of the phosphorus 
in Coronet Defluorinated Phosphate is spontaneously available to the 
animal, you waste no money on an inert, unusable element. This means 
that you receive the benefit of phosphorus nutrition at lowest cost per 
unit, delivered. 


Coronet Defluorinated Phosphate is | 
supplied in two grades to meet your FLUORINE — Coronet Defluorinated Phosphate meets the fluorine/ 
pe eee phosphorus ratio specified in the American Feed Control Officials’ defini- 
Sobol yo tion of defluorinated phosphate. This fluorine level is well below that 


approved for phosphatic feed supplements. 


17% min. 14.5% min. 


Phosphorus 


‘ in 04% HCl 16.8% min. | 14.3% min. It will pay you to investigate Coronet Defluorinated Phosphate before 
° Calcium [34.0% min. | 34.0% min. registering your feed ingredients for the coming year. We will be happy 
: il Fluorine _| 0.17% max]0.145% max to furnish prices and figure delivered costs to you. 


*Complete report available upon request 


A DIVISION OF SMITH-DOUGLASS COMPANY, INCORPORATED 


Distributed by 
H. J. Baker & Bro. The Atlantic Supply Company 
600 Fifth Ave. 17 West Mount Royal Ave. 
New York 20, N. ¥, Baltimore 1, Md. 
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FOR QUICK, 


STOCK 
WATERER 


New type electric cast cluminum waterer— 


i sutomatic sated inlets avail 
Keeps large hole in ice even at —50°  .600 te 
watts . plastic float is rustproof safety g.p.m. Designed for cattle, hogs and lambs. 
UL approved electiical parts . snap-type | Slave units provide additional water points 
thermostat all parts replaceable. , at half cost 
CALF. 
TERIA 
NIPPLE 
PAIL ELECTRIC POULTRY WATERER 


Guaranteed to save 100 lbs. milk per calf fed 

only pail with a milk-saver siphon 
valve .. . leaves less than tablespoon of 
milk per feeding. Easy to clean all parts 
replaceable. 


Efficient Rhinehart fl 
level of fresh 
cleaning ma 
pacity 108 g 
Nichrome he 
ates for less than 2 


je of 
per 


water 


ting e 


at valve keeps 

Designed 

heavy-gauge steel. ( 
hr 

lement optional 
per day 


constant 


for easy 


at 40 lbs. pressure 
- oper 


FLOAT VALVE 


® 


WATER VALVE 


will operate on any 
Float is styro 
53 


(A) Made of brass, 
ressure up to 100 p.s.i 
oam. Two models: 108 g.p.h. or 
g.p-h, at 40 Ibs. pressure. 

(B) Self-starting all-brass valve fills to pre- 
determined level — will close if trough 
upsets, All parts replaceable. 


INFRA- 
RADIANT 
BROODER 


Equipped with the 


burner yet developed 


stainless steel, the rm 
regulated by a ther 
flame. Available 


effi 


made 


most ient 


radiant 
of imported 


dulating burner can be 


mostat to any Minimum 
in all regular size hovers 


INFRA-MATIC 
BROODER 


Special design gives even heat coverage of } 
70° to twice the area of ordinary brooders 
All four lamps cover same area—thermostat 
controls maintain any desired temperature 


aN 


Unique design perm 
gives wide range of heat patterns 


DIRECT-0-MATIC 


BROODER 


ts units to be 


tilted— 
exclu 


sive dimming thermostat provides maximum 


heat control 


saves money, 


too! 


ROL-O-MATIC 
EGG 
NEST 


Designed to reduce eqg breakage — roomy 
and well-ventilated—easy to clean and keep 
clean--wire screen entrance cleans feet. Ex 
clusive restriction bar keeps hens inside 
while gathering eggs. 


SINGLE 
BROODER LAMPS 


Both the Infra-Matic 


Brooders are designe 


and the 
d for easy disassemt 


Direct-O-Matic 
ly 


to serve as four individual pig, lamb or calf 


brooders 


Write TODAY for Catalogs and Price Sheets 


THE RHINEHART MFG. CO., INC. 


FORT WAYNE 7, INDIANA 


1137 POLK STREET 


Vitamins, 
produce better results, 
Vitamin Fortification. Success- 


ful Feed Builders everywhere 


4 
v4 ‘ are increasing sales, getting 
Kj more repeat orders and devel- 
oping grenter customer satisfac- 
tion with JERSEE VITAL-MIN, They 
have relied on JERSEE . .. builders 


of Vitaminized and Mineral Cancen- 
trates for more than 25 years. 


JERSEE I8 SERVING SUCCESSFUL 
FEED MANUFACTURERS FROM 
COAST TO COAST! 


JERSEE VITAL-MIN WHEN USED IN THEIR FEEDS! 


Here ts a top quality Multi-Vitamin Pre-Mix containing all the necessary 
Amino Acids and Trace Minerals that will make 
The fast growing trend is towards High Potency 


your Feeds 


MINNEAPOLIS 
MINNESOTA 


Write today for 
Dealers Sales helps 


| 


| 
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Parasites 

If chickens are restless or egg 
production is down, farmers should 
look for lice and mites in their birds, 
says Dr. N. D. Levine of the Uni- 
versity of Illinois College of Veter- 
inary Medicine. Cold weather causes 
these trouble-makers to spread rap- 
idly in flocks when birds are con- 
fined in close quarters. 

Body lice spend their entire lives 
on the chickens. Look for them on 
the skin around the vent, under the 
wings and thighs and about the neck. 
Then dust the birds with 5% DDT 
powder at three week intervals, says 
Dr. Levine. A sodium fluosilicate dust 
may also be used. 

Red mites hide in cracks in the 
house during the day, coming out 
at night to suck the chicken’s blood. 
This may eventually kill chickens if 
these pests are not controlled. 

To control mites, Dr. Levine ad- 
vises, spray the litter, roosts and 
nests with lindane, nicotine sulfate 
or a solution of one part kerosene 
to four parts crankcase oil. The un- 
derside of the roosts can also be 
painted with nicotine sulfate 


Beef Cows 
Farmers with beef cows should 
start breeding them in December and 
January, according to W. H. Greg- 


Helpful Notes on Feeding 
and Management for Feed 
Men and Their Customers 


ory of Alabama Polytechnic Insti- 
tute. He says research has shown 
that fall calves weigh more when 


weaned, sell on higher markets and 
bring more profit. 

He adds that it usually pays to 
creep feed calves that will be sold at 
weaning time or that go directly to 
the fattening lot. 

Cows that calve in the fall, Mr. 
Gregory notes, need ample supple- 
mental feed since most wintering 
feeds are protein-deficient. 


Litter Management 


With winter here, poultrymen who 
are using the build-up or compost 
type of litter in their houses should 
be sure that it is at least six inches 
deep, advises Emil Malinovsky of 
Ohio State University. Some poultry- 
men, he notes, prefer a litter dépth 
of 8 to 10 inches. 

The litter must be stirred fre- 
quently to insure that it does not 
cake, he points out. 

Mr. Malinovsky also reminds poul- 
trymen that during winter months 
many poultry houses are subjected to 
periods of high humidity. Loose, well 
stirred litter holds up well during 
these periods. Trouble encountered 
around feeders and water fountains 
may be controlled by forking all 
wet heavy material away and then 


BETTER 


WITH 
® 
BUFFALO’ 


On all counts “‘Buffalo”’ has been the standard in the feed 
world for over 50 years. It has the virtue of easy digesti- 
bility .. . and is a most palatable feed. Depend on Buffalo 
Feed, the most popular and best known in America. 


CORN PRODUCTS REFINING COMPANY 
17 Battery Place * New York 4, N.Y, 


SELL 6 _ | 
; 
|| | 
FEED MANUFACTURERS FIND THEIR REPEAT SALES 4 4 im’ 
| | 
VO Profits RISE! A | | 


- 


replacing it with fresh litter or with 
lighter material from another part 
of the pen. 

Proper litter management will pro- 
vide warmer and drier pen floors, 
Mr. Malinovsky explains, and this 
will pay dividends in improved flock 
health and in a poultry house that 
-is a more pleasant place to work. 
Fresh Water 

In winter time, it is important that 
livestock producers and dairymen 
give special attention to watering 
facilities, for no meat and/or milk 
producing animal will use its feed to 
produce efficient gains unless it has 
an ample supply of fresh water, says 
W. Floyd Keepers of the National 
Barnyard Equipment Councfl. The 
water doesn’t have to be warm, but 
it should be kept free cf ice. 

If heated waterers are used, they 
should be put in good, clean condi- 
tion and should be installed and op- 
erated according to directions. Prac- 
tically all cases of fire or other loss 
with this type of equipment is caused 
by carelessness and not through fail- 
ure of the equipment, Mr. Keepers 
says. 

He points out that water can be 
warmed cheaper in farm tanks with 
modern tank heaters than it can in 
animals’ stomachs where feeds sup- 
ply the heating energy. 


Lamb Disease 


Lamb feeders should take precau- 
tions against enterotoxemia, or over- 
eating disease, the number one killer 
of grain fed lambs, says Dr. A. A. 
Goodman, Colorado A. & M. College 
veterinarian. 

The disease is usually fatal and 
often strikes so fast that few symp- 
toms are noticed, Dr. Goodman says, 


Because Eggshell 
Brand is aged in the 
waters of Mobile Bay, 
it’s soft and digesti- 
ble — an economical 
source of calcium 
carbonate. 


ECONOMY! All dast 
is screened out, so you 
get only edible shell. 
HEAT - STERILIZED! 
A truly safe product 
ef a medern plant. 


SOUTHERN OYSTER SHELL MILLING CORP. 
MOBILE, ALABAMA 


OYSTER 


BROKERS— 
COMPLETE LINE OF 
FEED INGREDIENTS 


839 BOARD OF TRADE 
KANSAS CITY 6, MO. 
BALTIMORE 2960 


CONSULTANTS 


TO THE 


FEED INDUSTRY 


C. W. SIEVERT and ASSOCIATES 


Room 1338 
221 N. LaSalle St Chicago 1, IIL 


LONFOSCO 


Prepared by: Loncala Phosphate Co. 
High Springs, Fla. 
Distributed by: Warren-Douglas 
Chemical Co. 

1513-15-17 Burt St., Omaha, Neb. 
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lambs are already showing symptoms 


and it is doubly costly because the In cases where symptoms are ob- 


best lambs are most frequently af- served, the head may be thrown | of enterotoxemia 
fected. Losses, he adds, are more back, the lambs push against ob- : : 
likely to occur where lambs are on jects, then go into convulsions or SANITATION EFFECTIVE 


coma before death. There are char- 
acteristic post-mortem lesions which 
enable the local veterinarian to read- 
ily diagnose the disease. 

Antitoxins are also of value and 
used by veterinarians in flocks where 


URBANA, ILL.—A sanitation pro- 
gram for pigs not only will help to 
control costly worm infections, says 
a University of Llinois veterinarian, 
but will also help to keep down other 
disease problems. 


self-feeders or are being pushed for 
market. 

The primary cause of the disease, 
explains Dr. Goodman, is a_ toxin 
created by bacteria in the sheep’s 
digestive tract. These bacteria are 
normally present but do no harm 
until the animal over-eats and the 
extra food apparently stimulates the 
bacteria to produce dangerous toxins. 

Feedlot losses can largely be pre- 
vented by proper management, adds 
Dr. Goodman. This includes bringing 
the lambs to full feed gradually, pro- 
viding good water, dry bedding and 
vaccinating for the control of enter- 
otoxemia. The veterinarian warns 
that where the physical condition of 
the lambs has been lowered as a 
result of driving or shipment, un- 
favorable weather, or worming, they 
should not be vaccinated until com- 
pletely rested and well started on 
light feed. 


More Profits With Profit Brands! | 


Small's Dehydrated Alfalfa Meals 
Leader Peat Litter Mt. Airy Gran-I-Grit 
Clear Quill Livestock Mineral 
Blatchford Products Servall (Staz-Dry) Poultry Litter 
Clear Quill Poultry Concentrates 
Clear Quill Dog Foods 
Calf Manna Pilot Oyster Shells 
Golden West Condensed Buttermilk 
V-C Tobacco Stem Fertilizers 
Fish Meal - Fish Solubles 
Texite Disinfectant Spray 
Royal Oak Charcoal United Calcium Carbonate 
e Demon Vat Products 


WATERLOO MILLS COMPANY 


Wholesale Distributors 


Phone 7756 
WATERLOO, IOWA 


news 


NO.8 


DEVELOPMENT OF PRACTICAL SOW MILK REPLACEMENTS may be aided by the release 
of information on protein requirement of suckling pigs. Four separate feeding trials in which isolated 
soybean protein and casein were used in simulated milk diets were reported. Diets containing 16, 20, 24, 
28 and 32 percent of protein, on an air-dry feed basis, were fed to baby pigs during the period from 2 to 
30 days of age. Diets with only 16 to 20 percent of protein always gave slowest growth rates and resulted 
in retarded animals. Fastest growth and most efficient feed utilization occurred on the 32 percent pro- 
tein diet, but 24 and 28 percent of protein gave relatively satisfactory results. 


REQUIREMENT FOR CERTAIN DIETARY FACTORS MAY BE MUCH GREATER than 
amounts determined when our knowledge of nutrition was less complete. Nutritional deficiencies can 
be caused by extremely rapid growth due to modern high-energy feeds and use of growth-promoting 
drugs. In newer types of broiler rations the use of wheat by-products and oats has declined and the 
levels of corn and wheat fed have increased. In an effort to keep fiber level low, as well as for other 
reasons, there has been a decrease in the level of alfalfa meal fed. Use of solvent-extracted meals has 
also resulted in reduction of the source of oil-soluble vitamins. Addition of distillers solubles, yeast, 
butyl fermentation by-products, whey and synthetic vitamin concentrates has replaced the B-complex 
vitamins lost by these changes and substitutions. However, the reductions in vitamins E and K have been 
largely ignored in the belief that practical poultry rations contained more than enough of these two vita- 
mins. Outbreaks of field encephalomalacia both in chicks and turkeys and the widespread appearance of 
a serious hemorrhagic condition in eastern broiler areas seem to indicate that vitamins E and K may be 
very important under today’s broiler production conditions. 


SUPPLEMENTAL METHIONINE SIGNIFICANTLY IMPROVED FEED EFFICIENCY in 
practical chick starter rations used in extensive feeding tests. However, improvement as measured by 
growth response was variable. In a collaborative study by four experiment stations comparisons were 
made using a constant source of feed and chicks and with environment as the only major variable. It 
was found that while absolute weights obtainel varied significantly, relative growth response was the 
same for all stations. Whenever fish meal was a variable in the tests, increasing the level from zero to 
2.5 percent markedly improved both growth and feed efficiency. Presence of fish meal in the ration did 
not prevent supplemental methionine from improving feed efficiency. When chicks grown on the floor 
had their rations supplemented with methionine, the improvement in feed efficiency was more marked 
than when the chicks were battery raised. 


CHALLENGING FEED FORTIFICATION ANYWHERE, New Ray Ewing, tested and proved, 
Performance Pre-Mixes will soon be helping set new records for growth and production. Combinations 
of vitamins, growth factors, antibiotics and pigmentation factors used in these products are based on top- 
performance results in hundreds of feeding tests. Greater feed efficiency and more profit is promised by 
use of the precise amounts of the factors necessary for maximum growth and production — while still 
maintaining a profitable return on the cost of vitamin fortification. Ray Ewing Performance Pre- 
Mixes are built to supply the optimum amounts of all known vitamins, antibiotics and growth factors for 
efficient fortification of poultry, turkey, swine and livestock rations. When feeding recommendations are 
followed these pre-mixes will pay bigger and better dividends than any other vitamin products now 
on the market. For complete information, write, phone or wire The Ray Ewing Company or one of 
their local distributors. 


THE ‘Ray Ewing COMPANY 


1097 SO. MARENGO AVE., PASADENA 5, CALIFORNIA 
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Basic Values in Making a Salesman 


* 


By Dr. Samuel N. Stevens 


and I have interested ourselves 
in the problems of personnel 
administration in business and indus- 
try and we have spent a great many 
hours and years studying what makes 
a salesman and what makes him tick. 

Recognizing a good salesman is one 
of the great unsolved problems of 
modern business because good sales- 
men do not conform to any particular 
formula which can be observed and 
used as a simple measuring rod. 

I presume that most of you would 
consider yourselves salesmen to some 
extent but if you would make your 
approach as to what constitutes a 
salesmar by trying to get some phy- 
siological pattern on the basis of 
which you could say, “This is the 
sales profile,” you would have a ter- 
rific time because we have people 
who are round-faced, square-faced 
and long-faced; we have people whose 
foreheads slope forward, backward 
and stand up straight; we have got 
people with long lips, thin lips, short 
lips, fat lips and round lips; we have 
got people with square chins, round 
chins, protruding chins, receding chins 

in fact, you could not find any re- 
liable statistical index of physiologi- 
cal factors that from the point of 
view of the face would make a good 
salesman. However, thousands of dol- 
lars have been spent by people who 
were bitten by the bug, who said that 
you could make these kind of judg- 
ments 

We have all sorts of stereotypes, 


:: about 30 years my associates 


FLORIDA 
COLLOIDAL 
CLAY 


for feed and mineral 
manufacturers 


Write for samples and prices 
Territories open for brokers 


DELTA PHOSPHATE CO. 


624 Badgerow Building 
Sioux City, Iowa 


WORLD'S FINEST HAMMERMILL 


1953 “JAY BEE” 


J. B. SEDBERRY, INC. 


FRANKLIN, TENN. 


Every Good Feed 


Get your supplies from 


HENRY K. FAUST 


Successor to King Brothers & Co. 
The Bourse, Philadelphia 6, Pa. 


don’t we? We talk about the strong- 
jawed aggressive man. We talk about 
the brutal guy and we talk about the 
hungry guy with that lean look and 
80 On. 

However, you can never success- 
fully make that kind of judgment in 
picking a salesman. 

Some people have the idea that it 
has something to do with selling. We 
had rnade studies and found no rela- 
tion between it and successful selling 


Intelligence and Selling 


Some people thought, for a while, 
that intelligence had something to do 
with selling. How anybody ever got 


that idea I do not know. We realize 
that there is an irreducible minimum 

whether a man knows enough to 
get out of the rain and perhaps read 
and write. 

If you study selling as selling, from 
the sweep of it—there is no correla- 
tion between intelligence and suc- 
cessful selling; nor is there any corre- 
lation between intelligence and sales- 
manship. There is no correlation that 
you can find that is predictable be- 
tween intelligence and selling. 

What we have found is that a man 
must have enough intelligence to mas- 
ter the particular intricacies of the 
product and the merchandising 


process but you do not measure your 
successful salesman from the intelli- 
gence he has but from the intelligence 
of the customer with whom he has to 
deal. That, I believe, is something 
that we have not thought much about. 

Go down the line about other char- 
acteristics and qualities and you find 
very much the same condition and 
misunderstanding existing. 

Some years ago I was asked by a 
man to help him select some people. 
He was a hat manufacturer. Now, he 
wasn't selecting salesmen at that time 
but he was selecting workers. He had 
a very high turnover and it was wor- 
rying him. He had taken great pride 
in getting young high school gradu- 
ates, young girls, to do this work of 
hat trimming but he could not keep 
them. He said that he had this won- 
derful plant, good rates of pay, inter- 
esting work, but that he could not 
keep these girls on the job. 

We found that this particular job 
was highly repetitive. It involved the 
very simplest levels of color and tex- 


Experiments in Monsanto Nutritional Laboratories yield 
Significant new data on efficiency of METHIONINE HYDROXY ANALOGUE 


All Vegetable Basal 


Vegetable + Fish Meal 


Vegetable + Fish Meal 


+ .05% METHIONINE HYDROXY ANALOGUE 


FEED EFFICIENCY= 


Efficiency of standard diets 


Shown above are results of feeding experi- 
Monsanto 
Laboratories. Each of six diets 

ard poultry diets and the same diets incorpo- 
rating .0S% Methionine Hydroxy Analogue 
— was fed to four replicate pens over a period 


ments conducted at 


+ .05% METHIONINE HYDROXY ANALOGUE 


Vegetable + Fish Meal + Whey | 
+ .05% METHIONINE HYDROXY ANALOGUE 


2.7 


2.6 


Pounds Feed Consumed 


Pounds Weight Gained 


Improvement when Methionine Hydroxy Analogue is added 


Nutritional 
three stand- 


three basal diets. 


of ten weeks. In the chart above, the end of 
each bar indicates the average feed efficiency 
found for each diet. /n all cases Methionine 
Hydroxy Analogue consistently improved 
feed efficiency when incorporated in these 


| 
| 
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| 
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Vegetable + Fish Meal + Whey = 


ture discrimination and would become 
a boring job to a bright person. We 


told him to go to vocational and 
special adjustment schools and get 
girls who had borderline mental 
ability—-who perhaps could never go 
beyond the fourth grade in school. 
These girls would find the problem 
of picking and discriminating between 
red and pink, yellow and orange and 
other colors a very interesting and 
fascinating problem. We felt that 
they would love to work with these 
nice materials and that they would 
do the work well after they were in- 
structed and stay on the job. 


He asked, “Do you mean to tell me 
that I have a business that morons 
can run?” He was personally insulted. 
I told him that a moron couldn't run 
the business but that a smart person 
would not stay on this hat making 
job. 

We went into these special schools 
and selected these young ladies. We 
set up a supervisor to take care of 
them so that they would not be ex- 


ploited by the male workers in the 
plant—a supervisor to protect their 
interests and their well being. His 
production shot up, his labor turn- 
over disappeared and his problems so 
far as production of hats was con- 
cerned were solved. He had made a 
proper analysis of the requirements 
of that particular job and he had 
faced the reality of it without em- 
barrassment. 


Turnover Cut 

This is an illustration from the sales 
field. Some years ago we were doing 
a job for a manufacturing company 
that sold house to house. This com- 
pany had an enormous. turnover, 
something like 600% a year and they 
spent, perhaps, $75 finding a person 
and another $150 in training him— 
and that was in 1932 and 1933, when 
a dollar meant something. They were 
quietly going out of business because 
their sales costs were too high and 
they were not able to keep a con- 
stant ratio of people in the field. 

We examined that situation, looked 


at the market and made an analysis 
of it and also made an analysis of the 
customers with whom this manufac- 
turer had to deal. We set up a pat- 
tern of characteristics that seemed 
to be necessary if they could be 
measured, which would make a man 
successful in that field. We made no 
pretense that we were going to be 
100% right but we did say to this 
company, “This is a start, It is cost- 
ing you so much money to find the 
wrong man and if you spend half of 
that in finding the right man, you 
might improve your situation.” 

The company followed our recom- 
mendations. Their turnover dropped 
from some 600% to less than 200%. 
Of course, that still is high but rela- 
tively speaking they were making 
money just on the reduction in turn- 
over alone. 

That was not all. They had people 
that got into production quickly. They 
had people that made sales and the 
salesmen began to make money. 


Now, we could not take those men 


ANALOGUE 


Steps feed efficiency ALL 
Standard broiler diets tested 


Statistically significant results of a feeding 
experiment recently completed at Monsanto's 
own Nutritional Laboratories showed that 
three standard broiler feeds —‘“‘all vegetable . . . 
vegetable plus fish meal . . . vegetable plus fish 
meal plus whey”—were improved in efficiency 
with addition of Methionine Hydroxy Ana- 
logue. And greater efficiency means greater 
profits for poultry growers. 


Since its development by Monsanto, Methio- 
nine Hydroxy Analogue has gone through a full 
range of laboratory and field tests —including 
experiments conducted by universities and 
leading feed manufacturers. The knowledge 
gained from these many tests has enabled 
Monsanto nutritionists to arrange, controi and 


MONSANTO FEED SUPPLEMENTS 


Methionine Hydroxy Analogue 
Choline Chloride 70% Solution 


Choline Chloride 
25% Feed Supplement 


Procaine Penicillin Feed Supplement 
Vitamin B,. Feed Suppiement 


Vitamin B,. & Procaine Penicillin 
Feed Supplement 


Dicalcium Phosphate 


statistically analyze the experiment detailed on 
opposite page in a manner which makes the 
results most significant. In all three broiler diets 
tested, .05% Methionine Hydroxy Analogue 
greatly improved efficiency of the feed. 


Now is the time to include Methionine Hy- 
droxy Analogue in your broiler and turkey 
formulae — to raise feed efficiency, increase 
growth rate and improve feathering — all of 
which adds up to more profitable business for 
your grower customers . . . more profitable 
feeds for you. For complete data on these 
latest tests, and a copy of the booklet, “Me- 
thionine Hydroxy Analogue,” write today to 
MONSANTO CHEMICAL COMPANY, Merrimac 
Division, Boston 49, Mass. 


Write for booklet, “Methionine Hydroxy Analogue,” 
plus a complete report on this experiment 


ONSANTO 
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EDITOR'S NOTE: Dr. Stevens, 
whose remarks at the 1953 convention 
of the National Mineral Feeds Assn., 
Inc., in Chicago, are contained in the 
accompanying article, possesses no- 
table stature in the ficlds of educa- 
tion and business. He is associated 
with the Chicago personnel consult- 
ing firm of Stevens-Thurow & Asso- 
ciates and is president of Grinnell 
College, Grinnell, Iowa, This article 
contains Dr. Stevens’ theories on the 
characteristics of a good salesman 
and how important he will be in feed 
retailing in the future. 


and make successful sales managers 
out of them because they did not, as 
a group, possess the characteristics 
which sales managers are required to 
possess. You and I know that we have 
many, many times, taken a bang-up 
salesman and made a rotten manager 
out of him. He has failed and we have 
wondered why because he was such a 
good salesman. 

There is a distinct pattern of char- 
acteristics that makes up the good 
sales manager and that, unless it is 
complemented by certain other quali- 
ties and characteristics that are re- 
lated to management, will spell 
failure for that good salesman if the 
company tries to make a manager out 
of him. 

Feed Sales Costs Too High 

I have studied the feed business 
rather closely as a consultant with 
more than one company. You have no 
greater problem in the feed industry 
than the problem of finding, holding 
and developing effective salesmen for 
your products. Your sales costs are 
entirely too high. They are, in part, 
due to certain undeveloped methods 
of effective marketing and merchan- 
dising, but they are, in a larger part, 
due to the fact that you do not know 
what constitutes, in advance, the pro- 
file of the man who is likely to suc- 
ceed as a feed salesman. You are en- 
gaging in the only other process that 
you know and that is trial and error, 
by guess and by gosh, and if you 
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reasons 
ODIUM BENTONITE 


QUALITY 


the combined adhesive power of over 600,000,000 water-adsorbing 
flakes is supplied by a single square inch of Sodium Bentonite. That's 


why Sedivem Bentonite makes your pellets stronger 
binds all feed particles firmly together, as shown 


crumbling . . . 


reduces 


in the highly magnified diagram above. 


oo Bentonite is a natural 

bonding agent — an accept- 
ed feed additive that helps you 
pellet feeds faster, steps up sales 
appeal and cuts pelleting costs. 

It successfully binds even 
hard-to-pellet feeds . 


ing formulas rich in alfalfa, 


. inelud- 


ground corn and solvent soya. 


Its natural lubricating action 


cuts down friction, lengthens 
die and roller life, 


put and saves time. 


boosts out- 


Samples and quotations on request to Dept. 2100 


In contact with digestive 


juices, Sodium Bentonite frac- 
tures pellet particles for ready 
assimilation. It will not impart 
off flavors to feed... 
effect on the 
of carotene in alfalfa. 
Use Sodium 


your formulations 


has no 
adverse stability 
Bentonite in 
at from 1% 
to 214% levels. Profit from its 
extra benefits without increas 


finished 


cost of your 


ing the 


product. 


INTERNATIONAL MINERALS & CHEMICAL CORPORATION 


General Offices: 20 North Wacker Drive, Chicago 6 


CHARCOAL 


All Grades — Carload Lots 


Burlington, lowa 


MANGANESE 
SULPHATE 


High Unit 
For Animal and Poultry Feeding 


Available in carload and less-than-carload quantities 


GRANULAR 
GLAUBER’S 


10 Mol. 


BONEWITZ CHEMICALS, 


SALT 


— Bulk Carload Lots 


INC. 


Manteca, Calif. 


would write down what it is costing 
you would then begin to see why. 

At the end of the year you are 
faced with shrinking margins and 
that what seemed to be a basis for 
a high profit industry is gradually 
getting back into a pattern which 
will, in the years ahead, resemble 
more closely the large food process- 
ing industries insofar as margin of 
profit is concerned 

You will still be making money but 
I predict that within 10 years the 
companies in this room which are 
making two cents profit per dollar of 
sale will consider themselves lucky 
indeed. You will be making your 
money on your volume because we 
have an expanding economy and we 
have an expanding population. There 
is going to be more and more need 
for food in this country and that 
means that the feeding operations for 
poultry, cattle and hogs are going to 
become more important, voluminous 
and, from your point of view, more 
and more competitive. 

Therefore, in addition to the per- 
fection of the products which will do 
a better nutritional job in a demons- 
trable way (the technological side), 
you are faced with the marketing 
problems which are of very fast di- 
mensions and with personnel prob- 


lems that are out of this world. I 


| know this because I have been help- 


| panies for the 


ing to deal with them in various com- 
last 10 years. 

That doesn’t mean that we need to 
be afraid, depressed or go out of busi- 
ness or anything of the sort but it 
does mean that you, if you are an 
enlightened manager, are going to ap- 
ply, as recognized, an analysis to this 
phase of your management problem 
as you are now applying to the tech- 
nological aspects of your product 
manufacturing and your formula feed 
development. Anything less than that 
will spell disaster. 


Basic Characteristics 

Let us first of all analyze where 
some of the basic characteristics of 
the sales versus the non-sales type of 
personality occurs. It is only as we 
understand these elementary things 
that we will be able to put some 
framework around our methodology 
for finding such people. 


A work pattern emerges, regard- 
less of whether he is selling vacuum 
cleaners, automobiles, sheet metal or 
feeds; whether he is the persuasive 
type of person who is trying to make 
Christians out of sinners or engaging 
in public relations work—whenever 
you find work that requires that as- 
sociation approach and the influenc- 
ing of human behavior to act as con- 
trasted with the type of work which 
is non-personal characteristics, 
non-association in environment and 
purely technical in method. In con- 
trast to those two work patterns we 
find, first of all that there are quali- 
ties which can be defined and which 
set the salesman or persuasive person 
apart. 

What are some of these character- 
istics? The chances are that these 
things have been part of your sub- 
conscious makeup to the extent that 
you sought to understand them but 
that you have never visualized them 
in this particular way before. 


Persuasive vs. Critical Approach 

These are sales characteristics of 
salesmen. 

The first thing, in contrast to other 
forms of activity, the salesman has 
a persuasive versus a critical ap- 
proach to the problem. 

The accountant approaches any 
problem with a critical evaluation and 
he is so temperamental that he ap- 
proaches association problems that 
way, too, for the most part. 

The salesman is always on the 
make. He is aspirational, if you 
please, rather than critical. He is 
always, as a good salesman, trying to 
shape his world and his people and 
himself and whether or not we like 
the shape of things, we know that 
there is that persuasive approach— 
that basic optimism, that basic hope- 
fulness, that tendency to think in 
general rather than in sharp, critical 
terms. This is a quality of life. It is 
an outlook. 

My wife says to me that I am in- 
curably optimistic. At other times she 
says, ‘“‘Why is it that you feel con- 
strained to try to persuade anybody 
you talk to about anything you are 
talking about?” 

I am not argumentative and I did 
a good job of persuading her. I hope 
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Texas Cyclone feed mixing 
units were made to work as a 
team—or to fit in with existing 
facilities. Shown here is the 
TEXAS CYCLONE FEED 
MIXER in combination with 
the TEXAS CYCLONE SWEET 
FEED MIXER—the finest 
mixing combination you can 
find. Molasses mixing is made 
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ented spray process that in- 
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that she is glad of it but the fact is 
that the drive to influence, to per- 
suade, is a tremendous drive and the 
salesman has it to a heightened de- 
gree. 

The second characteristic is that 
the salesman is intuitive rather than 
analytical. 

A good engineer, mathematician or 
accountant will start off any problem 
by analyzing its elements. That is the 
scientific method. Take a problem, 
break it down into its parts and shift 
the parts around, holding one of them 
constant, until you come up with 
some kind of solution and then test 
your solution and you come to a con- 
clusion. 


Salesmen Sense the Situation 


Salesmen, by and large, are not 
scientifically oriented. They think in 
larger terms and they catch meanings 
from marginal perceptions—the feel- 
ing, the tone, the conditions, the atti- 
tude, the nature of the environmental 
situation in which they are trying to 
operate. We say that the salesman 
pulls his ideas out of the air—that he 
senses what to do in a particular 
situation and that he does not analyze 
it consciously. He feels for the right 
thing. 

That is what we mean by intuition 
and without attempting to take away 
anything from the ladies whom we 
talk about so much, the fact is that 
women are hard to understand be- 
cause they operate on intuition. All 
intuition is responsive to marginal 
stimuli which are central and there- 
fore the ones on which attention is 
primarily focused. 

The other day a man came into my 
office to convince me that our pur- 
chasing department was not treat- 
ing him fairly. He was a salesman for 
a detergent company and we use a 
great quantity of detergents in our 
cleaning process. I was very much oc- 
cupied and he saw that I was very 
busy but he proceeded to tell his 
story. There was every indicatior 
that this was no time for him to make 
his pitch, but he just plunged his way 
right through the conversation until 
I finally said to him, “I want to ask 
you a question. Are you making a 
good living at this?” 

He said, “No.” 

“Well,” I said, “Do you know why?” 

“Well,” he said, “I have been won- 
dering.” 

He said, “My superior has been 
wondering also. You know, to tell 
you the truth, I am not doing very 
well and that is why this account is so 
obviously important to me.” 

I said, “I am not going to buy any 
of your stuff but I would suggest that 
you get out of the sales field.” He 
said, “Why?” 

I replied, “Because you will never 
make a living at it.” 

He then asked how I knew that he 
would never make a living at it and 
then I told him, “Now, look, here are 
all of these factors in this situation 
that ought to have told you that this 
was not the time to talk to me,” and 
I then analyzed them for him. 

He replied that he was not aware 
of that at all. 

I then said, “No, you were not 
aware of the customer— you were 
aware only of your problem — you 
were thinking in terms of yourself 
and you were not thinking in terms 
of other people.” 

“What do you think I ought to do,” 


he asked. 

I said, “I don't know but if you 
want to find out you might go to 
INVESTIGATE 


@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
e@ PULVERIZED OATS 


Write for information 
DES MOINES OAT , 
PRODUCTS CO. 


Phone 6-8155 
Des Moines, Iowa 


some very good laboratory and get 
them to tell you what your great as- 
sets are, your basic interests and then 
reorient your life.” 

He took my advice and do you 
know what he is doing now? He is a 
motorcycle messenger. He loves mo- 
torcycles. However, he was failing as 
a salesman. 


Salesman Puts Customer First 


There is a third set of contrasts 
that we want to bring out. The good 
salesman has the emotional organiza- 
tion which makes it natural for him 
to think in terms of other people. The 
good salesman thinks in terms of 
other people rather than in terms of 
himself or in terms of subjective ref- 
erence. 

To put it in different language, the 
good salesman knows how to get on 
the ground and wrestle with the guy 
in a friendly way and dominate him 
without offending him, because if he 
doesn’t dominate without offending, 
he can never influence. The non-sales- 
man withdraws from the conflict, 


concentrates internally on his own 
problems and is relatively blank in 
regard to the fine nuances of the ex- 
ternal world in which he moves, lives 
and has his being. 

Many, many times that relation 
is very borderline. The question some- 
times seems to do with one thing and 
some of the time to do with the other 
and we are hopeful about him and 
sometimes we say to ourselves, ‘‘May- 
be he will learn this other thing.” 
Sometimes “yes” and sometimes “no.” 

Here is a very basic factor that you 
can look for in your salesmen. When 
you find it and you can define it you 
can spell out the pattern of it and 
then you have got something that 
you can depend on. 

The fourth factor is this: A good 
salesman is, in the technical vocabu- 
lary of our trade, “hyperkinetic” as 
opposed to “huperkinetic.” What I 
mean is that the salesman is a 
sweaty guy. He has a high energy 
level. He is active and projective and 
he is full of steam and he has always 
got to be doing something. He has 
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a high energy level versus the indi- 
vidual who is the low energy type. 
The high energy man is not the 
fellow necessarily that shows this 
by tremendous running around — in 
physical activity, but he is the type 
of person who cannot long stay in one 
situation involving non - association 
relations. He cannot do a detailed 
job and put his energy out in small 
increments like an accountant does 
but the good salesman is restless un- 
til he is out with people. Any time 
that you see a salesman that wants 
to work from his office——a man who 
wants to work on the telephone in- 
stead of being out in the fleld talk- 
ing to people—watch your step. You 
haven't got a salesman, you have an 
order taker and there is a difference 
between those two persons as you 
know. Anytime that you have a man 
who gets an abnormal amount of 
pleasure out of sitting and reading 
or sitting and listening—-the individu- 
al whom we call the “animal” type, 
then you haven't got a salesman. A 
good salesman is generally ready to 


MURPHY MAILINGS 


YOUR PROSPECT LIST 


CAN TRIPLE YOUR FEED BUSINESS 


survey of 1000 Murphy Dealers shows 
consistent advertisers TRIPLE business! 


DEALERS NOT USING 
MURPHY'S MAILINGS 


ADVERTISING 
INVESTMENT 


SALES 


DEALERS USING MURPHY’S 
MAILING ON AND OFF 


19.50 


INCREASE IN SALES 
OVER NON-ADV. 


92% 


DEALERS WHO 
CONSISTENTLY USE MAILINGS 


227% 


ny 
Comp? 


On The Average ADVERTISING PAID $15.00 FOR EVERY ONE DOLLAR INVESTED 


Feed 


Cafeteria Style] 


[How to Make Cheaper Beef on Gross | 


QUULETIN 


No 
weet Vert Lambs 


Murphy mailings help solve 
problems for the farmer ! 


| These important problem-solving bulletins written 
from farm-tested experiences are available to your cus- 
tomers and prospective customers. MURPHY MAILINGS 
tie you in with MURPHY’s extensive radio and farm 
paper advertising. Dealers say, new customers come 
in and say, “I hear you on radio and see your ads in 
the paper.” This advertising brings you customers in- 
terested in MURPHY’S . . . it brings you new customers 
sold on you asa reliable and dependable dealer. Step-up 
your MURPHY MAILING PROGRAM and step-up your 
profits. Write to us now for information about an ex- 
clusive MURPHY franchise in your area. 


MURPHY PRODUCTS CO. 


BURLINGTON, WISCONSIN 
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220) Mill Two sizes, 
30 to 100 HP on mill, 15 to 40 HP 
on fan. America’s leading 
production mill. 


24 Series — 14”-17"-20"- 25” widths, » 
with separate fan drive; 40 to 200 
HP on mills, 20 to 40 HP on fan. 
Illustrated is mill with open 

throat for bulky material. 


24 Series — Open throat, fan on 

@ mill shaft, 4 widths, 50 to 200 HP. 
This mill cannot be surpassed in grind- 
ing of fibrous ma- 
terials such asoats, 
screenings, al- 
falfa meal, corn 
cobs, etc. 


24 Series—Bottom discharge—For 
grinding material such as meat owen 
tankage, fish meal. High hammer tip 
speed and impact produces excellent 
grind. 4 widths, 40 to 200 HP. 


Built with DIXIE’S rugged, long-life construction. Dixie hammermills will 
out-grind, out-produce other type grinders. All the advantages of con- 
ventional type grinders...none of the disadvantages. 42 sizes, styles, 
applications, from 25 to 200 HP. 


DIXIE MACHINERY MANUFACTURING CO. 
(DIVISION OF BATH IRON WORKS CORP.) 


JOHN J. WOODS & SONS, Distributors 
4200 GOODFELLOW BLVD., ST. LOUIS 20, MISSOURI 


DON’T BUY ANY HAMMERMILL UNTIL YOU'VE 


Dept. 1250 


Fortify your feeds with 


LIVE YEAST CULTURE 


: pecially Prepared for Dry Mix F 
| B12 activity, yeast digestive enzymes, B 
plus other factors. Improves appetite, digestion (in dedine rumen aid), health, 
growth, production. Increases fee vllizetion lowers feed cost. 

Live yeast values improve feeding results in recent State conducted tests. 
write... DIAMOND V MILLS, INC. e CEDAR RAPIDS, IOWA 


boil over at any moment. He con- 
trols that, in a large extent, in re- 
gards to persons rather than things 
and that is a type of leadership fac- 
tor that is important. 

These are fairly good common de- 
nominators regardless of the kind of 
customer that the man is dealing 
with. 

I have not said a word about intelli- 
gence. I have been talking about 
characteristics of character and per- 
sonality. They are not the hardest 
things to isolate, the most difficult 
things to measure and yet the reason 
we have failed too frequently in the 
selection of salesmen is that we have 
not consciously directed our efforts 
at the discovery of the presence or 
absence of these things. When we 
begin to do that we then begin to 
get a higher percentage of successes 
in regard to our sales group. 


Elementary Factors 

Now, this is step No. 1 in what 
I have to say because this is the 
beginning point of understanding in 
what makes a salesman tick. These 
are the elementary factors — emo- 
tions, character and personality 
that normally are not thought of, 
normally are not sought for and 
normally we have not drawn the ac- 
tion pattern or the description of the 
job in these terms. Without them, 
however, your sales selection is going 
to be faulty and serious. There is 
another approach to this problem. 
Now, let us think in terms of the 
salesmen in relationship to what I 
call the range of resistance levels. 
This has to do with. the nature of 
the marketing process and the prod- 
uct. 

It is possible to have a commodity 
that is marketed and sold under con- 
ditions where the social relations be- 
tween the salesmen and the customer 
have what we might call zero resis- 
tance. It is possible to have a sales 
situation where the relations between 
the customer and the salesman are 
so different that we might describe 
the situation in terms of 100% re- 
sistance. 

Let us use an illustration. I want 
a package of needles of a certain 
size and kind. I, the buyer go to the 
notions counter in the department 
store, look for the needles, pick them 
out of the bin, give them to the girl 
and tell her that this is what I want 
and ask her to wrap them up for me. 
The sales girl then sells you the 


needles. Well, all she has done is 
to service your defined need. Now, 
in that illustration it is perfectly 


the terms that we are 
that there is no selling 


obvious, in 
talking about, 


is as important for high 
quality egg production 
as anything a feed 
dealer sells. 


SHELLBUILDER 


MELROSE BUILDING, HOUSTON TEXAS 


A growing mountain of oyster shell —ready to be shipped 
to the plant where modern machinery and experienced men 
will turn it into sacks of Shellbuilder. Close inspection during 
production assures you of top quality in every sack you buy. 


COMPANY 


job done at all. It is pure servicing. 

If this girl were to say to the per- 
son who bought the needles, “How 
are you fixed for cotton—do you have 
all the size 50, 60 or 70 thread you 
need?” and if she were to try to 
establish a sale of something that was 
related to needles then the sales situa- 
tion begins to change. Now the cus- 
tomer, instead of doing all of the 
work, is either going to have to say 
“No, thank you” or “Let me see what 
you have.” The fact is that the re- 
sistance factor in that sales situation 
has begun to go up. 


100% Resistance Factor 

Let’s take it at the other end. It 
is Monday morning at 10 o'clock and 
Mrs. Jones has sent the kids off to 
school and is in the basement wash- 
ing the clothes. The doorbell rings 
and a vacuum cleaner salesman is 
standing there wanting to give a dem- 
onstration. Now, the customer may 
or may not have a need and she may 
or may not have an interest. She is 
distracted and here you find a con- 
dition of a 100% resistance under 
normal circumstances. 

In the first place the customer goes 
to the salesman with an expressed 
need and in this latter case the sales- 
man goes to the customer without 
warning, without previous prepara- 
tion, without analyzing the needs of 
the customer and he breaks into a 
routine that is already in the works. 
Now, your feed business, with its 
varying conditions, could also be 
placed somewhere on this line, some- 
where between these two extremes. 


(Continued on page 54) 


LABORATORY 


SERVICES 


PRACTICAL 
CHICK FEEDING STUDIES 


DETERMINATIONS OF: 
VITAMIN By» 
ANTIBIOTICS 
ARSENICALS 


A.O.A.C. vitamin Dg chick assays 


U.S.P. XIV or A.O.A.C. vitamin 
A assays 


Other vitamin assays 
Amino acid assays 
Biological protein evaluations 


Proximate analyses and mineral 
determinations 


Other biological, chemical and 
microbiological services 


Project research and consultation 


Write for price schedule 


WISCONSIN ALUMNI 
RESEARCH FOUNDATION 


P. O. Box 2059 © Madison 1, Wisconsin 


The Right Combination 
OF GROWTH FACTORS 


| 


| 


ron 


ene 


ae 
yoTs & 


Stabilized premixes of antibiotics 
and vitamins. Two MAGNAVITE prod- 
ucts to supply the proper nutritional 
levels of the “teaspoon” ingredients 
for all poultry and swine feeds. 
Used at rate of 10 Ibs. per ton. 


HOLT PRODUCTS CO. 


MILWAUKEE 1, WIS. 


WARD’S 


LORI-PHO 


PHOSPHOROUS WITH TRACE MINERALS 


| 
4 
| | 
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| 
a | 
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END ALL THIS CONFUSION... 


PROGRAM YOUR BUSINESS THE VITAMELK WAY! 


Is too much of your time spent with suppliers’ salesmen? 
Trying to decide which among scores of conflicting “expert” 
recommendations is best for you? Are new nutritional dis- 
coveries, formula work, and fortification problems constantly 
claiming time you should be devoting to sales? They’re 
probably taking far too much time unless you have an ex- 
tensive professional staff and research facilities. But they 


shouldn’t—and they needn’t! 


You can relieve yourself of these and other related 
problems through Dawe’s famous Vitamelk program. Here’s 


how it works! 


Every user of Vitamelk has at his disposal, without 
cost, Dawe’s feed engineering services. Dawe’s Formula 
Audit Bureau will analyze your present feeds and provide 
you with exclusive new formulas to meet your special needs. 
It will take over the continuing responsibility for evaluating 
and applying the latest nutritional knowledge to your feeds. 
And, Dawe’s Nutritional Information Service will regularly 
keep you informed of new scientific developments affecting 


your business. 


Dawe’s Quality Control Laboratory, Chemical and Biolog- 
ical Laboratories, Nutritional Research Department and 
Farm Research Station provide a wide range of other 


essential feed engineering assistance. 


CITY & ZONE 
WORLD'S OLDEST AND LARGEST SPECIALISTS IN VITAMIN PRODUCTS FOR FEEDS 


By fortifying your feeds with Dawe’s Vitamelk, you 
simplify and improve your fortification. You enjoy the bene- 
fits of dealing with a basic producer of fortification factors. 
Vitamelk provides full fortification in one package... 
simplifies buying, storing and manufacturing . . . assures 
up-to-date practical fortification for each class of livestock 


and poultry feed. 


This streamlined, “tailored to your needs” service program 
can relieve you at once of the day-to-day distractions that 
are robbing you of valuable time. Let Dawe’s, the nation’s 
leading vitamin nutritionists, prove to you the advantages 
of modern scientific feed building methods for your brand. 
You will be astonished how little it costs to put your prob- 
lems in the hands of recognized specialists and get the help 


you need. Clip the coupon today. 


Distributors for Belgium: Comptoir Anversois d'Ilmportetion 
“COMANIMA” 13, Courte rue des Claires, Antwerp, Belgium 


ries, Inc. 


> Labora? 


4800 S. Richmond St., Dept. FS 123 Chicage 32, Illinois 

| Please send me full information about Dawe's Vitamelk Program and 
| Feed Engineering Services. 

NAME 

ram 

ADDRESS 


STATE 
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PACKAGING BRINGS BIGGER 


PEAT MOSS PROFITS 


PREVENTS WASTE in STORING 


The new CANADA Brand litter moss is packed in bags with polyethylene lining. 

This lining is GUARANTEED to prevent any deterioration of the bag by the 
moss contents. 

CANADA BRAND can be stored indefinitely if proper precautions are taken to 

protect the exterior of the bags from damage. 


They are completely sealed, too, preventing leakage and moisture absorption by 
the peat moss. 


SAVES TIME in HANDLING 


Polyethylene lining prevents evaporation and shrinkage of contents .. . 
package neat and compact. There are no wires to come loose or slats to break. 
Multi-walled kraft packages with- 
stand warehouse abuse and retain 
their carefully designed sales appeal. 
They're particularly suited to pallet 
handling. 


Builds RE-PEAT Sales 


Your customers will go for CANADA 
Brand. The bags are always solidly 
packed, with assurance of full meas- 
ure. They are clean enough to put 
in the car. They can be opened by 
simply tearing off the top. If used all 
at once, the bag can be peeled like 
@ banana; if not, it stays intact for 
easy handling and storage. 
And you'll find delivery of your or- 


ders just as efficient and completely 
satisfactory as the CANADA Brand 


bag itself. 


Distributed by: Klein Manufacturing Co., Burlington, Towa; Shelley Equipment 
Co., Lincoln, Neb.; Nichols Seed Co., Oklahoma City, Okla. 


CANADIAN PEAT SALES LTD. 
P. O. Box 399, New Westminster, B. C., Canada 


keeps 


DRY FEED and MOLASSES 
MIXERS in ONE UNIT 


Make extra profits by mixing feeds and 
coating them with molasses in one oper 
ation with an H & S Dualmix. One man 
can handle any feed formula with ease. 
Ingredients are loaded at floor level and 
bagging is done from convenient attach. 
ments on the molasses mixer. The Molas- 
ses Mixer may be placed on either side 
of the vertical mixer, or tandem vertical 
mixers may be used to double produc- 
tion without increasing labor costs. H & § 
Dualmixes are manufactured in three 
» sizes and are reasonably priced. 


BOX 953 SOUTHSIDE STATION 


MALT SPROUTS 
BREWERS GRAINS 
LA BUDDE 
BEET PULP 
MILWAUKEE, WIS. AND 44 OTHER FEEDS 


BUY and SELL through WANT ADS 


The new office boy was not much 
good. The boss, 
disgusted, said to him “I never saw 
such a boy as you are! The boy that 
was here before you was worth twice 
as much as you are!” The new boy 
looked at the boss and inquired: “Did 


he get it?” 
’ said the model young man 


“that you don’t 


“T hope,’ 
to his new lady love, 
park with boys on dark roads? 

“Not,” she said hopefully, ‘ 
I’m driven to it.” 


A new draftee was haled before 
the company commander, charged 
with using insulting language to his 
sergeant. 

“But, sir,” he protested, 
only answering a question.” 

“What question?” snapped the of- 


‘unless 


“T was 


ficer. 

“Well, sir, the sergeant said, ‘What 
do you think I am?’ and I told him.” 
Though time and place, and e’en the 

dough 
Of a girl’s vacation are well- 
planned, 
You will observe no afterglow, 
If hours spent were not well- 
manned. 
¢ 


The Frenchman waiting to tee- 
off at a Riviera golf course was heard 
to mutter to his American friend: 
“By the time a Frenchman can af- 
ford to lose a golf ball, he cannot hit 
it that far.” 


¢ 
Asked what he did for recreation 
if and when he got to town, one 


of those long, lean Texas cowboys 
reluctantly confessed, “I most always 
go dancin’ if there is one.” 

“Why, nobody’d guess you knew 
how to dance,” the questioner ex- 
claimed in surprise. 

“Heck, I can’t dance a lick,” the 
cowhand admitted, “but boy I sure 
like to hold ‘em while they do!” 


Good luck to them as wish to leave 
their footprints on the sands of time 

-the rest of us are satisfied if we can 
just cover up our tracks. 


You can’t measure a person’s hap- 
piness by the amount of money he 
has. A man with ten million dollars 
may be no happier than the one who 
has only nine million. 


“spotlighting the 
UPPER 


RESEARCH 


Arthritis 4 Rheumatism 


becoming thoroughly 


NOPCO 


VITAMINS ong p 


THOMAS H. AVERY 


Le Roy, New York 
Phone Le Roy 1 


COOPERATIVE FEED DEALERS INC. 
Binghamton, New York 
Phone Binghamton 3-3521 


KUDER PULP SALES COMPANY 


Lake Alfred, Florida 
Phone Lake Alfred 2-9451 


A. G. GREENE COMPANY 
Charlotte, North Carolina 
Phone L. D. 787 


M & D SALES COMPANY 
Snow Hill, Maryland 
Phone Snow Hill 281 


MANEY BROS. 
MILL & ELEVATOR CO. INC. 


Minneapolis, Minnesota 


P. R. MARKLEY, INC. 


Philadelphia, Pa. 
Phone Lombard 3-6838 


MERCHANTS CHEMICAL COMPANY 


Omaha, Nebraska 
Phone Atlantic 4755 


PLESS AND SHEAHAN 
Memphis, Tennessee 
Phone 8-5746 


EDWARD E. SMITH COMPANY 


Atlanta, Georgia 
Phone L. D. 132 


VAN WATERS & ROGERS, INC. 
Dallas, Texas 
Phone Fleetwood 7-7331 


SZENKOVITS LIMITED 
Board of Trade Building 
Montreal 1, Quebec, Canada 


woPpco 
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VITAMINS A 
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© HAYES & STOLZ 


NOPCO'S trademark for its exclu- 


| because NOPCO MICRATIZED Vitamins 


| give you... 


GUARANTEED STABILITY—only NOPCO gives you this ironclad 
‘ guarantee—that MICRATIZED Vitamins, properly used, will deliver full label 
potency when fed! 


GUARANTEED NUTRITIONAL AVAILABILITY—thanks to NOPCO’S 
exclusive protective process, MICRATIZED Vitamins are completely digestible. 
Feeding tests prove it! 


LOWER TRUE COST—cost-in-use is the true criterion of economy, 
and MICRATIZED Vitamins actually cost less to use. They put an end to costly 
and wasteful overfortification. 


A COMPLETE LINE—in potencies to fit your feed needs exactly, 
MICRATIZED Vitamins are available for all classes of poultry, turkeys, and 
four footed animals. 


FREE! write today for NOPCO Vita- 


min Guide, with exact potencies of all | — tthe 
the NOPCO Micratized Vitamin products. CHODDD 


CHEMICAL COMPANY 


Harrison 1,N. J. Richmond, Calif. 


EXCLUSIVE PRODUCERS OF MICRATIZED VITAMIN 
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RELY 


on these quality 
NOPCO products 
for your feeds 


@ NOPCOSOL 


Complete vitamin-antibiotic- 
trace mineral feed supple- 
ment. 


@ NOPCOA&D 
VITAMINS 


A complete line of Micra- 
tized* dry Vitamin A & D 
products, conventional dry 
vitamin A & D products, 
vitamin A & D oils. 


@ NOPCO B 
VITAMINS 


Riboflavin, calcium panto- 
thenate, niacin, choline 
chloride (liquid & dry), vita- 
min B)2 feed supplement. 


@ NOPCAINE® 


Antibiotic feed supplement 
(procaine penicillin). 


@ NOPCOM *23 


Vitamin B,2 and procaine 
penicillin supplement. 


Lis 


© 1953 NOPCO Chemical Company 
*T.M. of NOPCO Chemical Company 
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ewer Concepts 
Cattle Supplements 


By Wise Burroughs 


HE goal of producing superior 

I cattle supplements has been in 

the minds of feed manufactur- 
ers, cattle feeders and agricultural 
colleges for a good many years. This 
dates back to the time when oil seed 
cake was first being introduced into 
cattle feeding. Many supplements 
have been fed during the years rang- 
ing from single oil meal supplements 
to complex supplements containing a 
variety of feed ingredients. A ques- 
tion often raised has been: are these 
more complex cattle supplements bet- 
ter than the single ingredient oil meal 
supplements? Feed manufacturers for 
a number of reasons have favored the 
more complex supplements. On the 
other hand college experiments in the 
past have often shown little advan- 
tage to complex cattle supplements 
over straight oil meals. 

Today we are interested in im- 
proved cattle supplements based upon 
the newer concept of feeding rumen 
microorganisms properly if cattle are 
to make superior and efficient live- 
weight gains. The newer concept does 
not deviate appreciably from our 
earlier knowledge of cattle nutrition 
but rather it adds new information to 
a fuller understanding of cattle feed- 
ing principles. In general the more 
complex supplements more nearly 
meet the nutrient requirements of ru- 
men microorganisms than the simpler 
types of cattle supplements, however, 
this may not necessarily be true. 


What It Should Contain 

There are certain principles which 
can be used as a guide in determining 
what a cattle supplement should con- 
tain. These principles are very similar 
to the principles one would use in de- 
ciding what should be placed in any 
supplement for any given species or 
class of animals. The number one 
consideration is that the supplement 
contain those nutrients which truly 


Do You Need a 


BULK FEED 


and 
GRAIN TRUCK? 


WRITE TODAY for informa- 
tion about a Simonsen Unloader 
to fit any truck with a standard 
grain or stock box. 


SIMONSEN MFG. CO. 


Dept. FS QUIMBY, IOWA 


2722929799997 


? 7 
‘DO YOU KNOW?: 


? Some ingredients in Ultra-Life concentrates are 
more than worth their weight in gold. These and 


other ingredients are combined in one easy-to-use 
product which you use to supply all known essen- 
tial vitamins in feeds which you manufacture. 
We save you inventory loss and shrinkage of 
expensive ingredients, simplify your feed-manu- 
facturing operations, and help cut your overhead, 
§ the same time helping you make better feeds. ? 
rite for detalis. 


Ultra-Life Laboratories, Inc. ? 
EAST ST. LOUIS, ILLINOIS ? 
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? 
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supplement or improve the nutrient 
make-up of the principal ration in- 


gredients being fed such that the 
most economical production is ob- 
tained, in this case the most eco- 


nomical beef production. 

Usually the most economical pro- 
duction in cattle like other animals is 
the production which results in the 
most rapid gains. Therefore our prob- 
lem is to first decide what are the 
essential nutrients needed in a cattle 
ration and which of these rutrients 
are most lacking in the principal 


| 


feeds being fed. Such nutrients should 
accordingly be included in the supple- 
ment in promoting rapid and eco- 
nomical gains. 

The nutrients given most considera- 
tion in cattle feeding in the past are: 
(1) energy, (2) protein, (3) calcium, 
(4) phosphorus and (5) vitamin A. 
These nutrients have sometimes been 
referred to as the big 5. The nutrients 
required by rumen «microorganisms 
include many similarities to the above 
list and some differences or additions. 
These nutrients can be listed as (1) 
energy, a small portion of which must 
be readily available such as sugar or 
starch, (2) protein or ammonia which 
may be supplied from protein in feeds 
or from nonprotein nitrogen such as 
urea, (3) minerals in which phos- 
phorus and sulfur are particularly 
important, (4) trace minerals espe- 
cially cobalt and (5) unknown factors 
found in varying amounts in certain 
cattle feeds. When we combine these 
two lists of nutrients we have a basis 
upon which to build a sound cattle 
feed program. 


Our job in devising a cattle supple- 
ment is to decide which of these nu- 
trients are in short supply in the 
principal feeds and should be bol- 
stered or added to, through the use 
of the supplement. Since the principal 
feeds used in cattle feeding are quite 
variable ranging from high-roughage 
rations of different qualities to high 
concentrate feeds containing little 
roughage, it is obvious that no one 
supplement can be devised which will 
efficiently satisfy this wide range of 
conditions. For purposes of illustra- 
tion let’s define two or three feeding 
conditions and decide what the sup- 
plement should contain. 


Low-Quality Roughages 

By a low-quality roughage ration 
is meant a ration composed chiefly of 
a high-cellulose feed such as cotton- 
seed hulls, corncobs, dried-up pasture 
grass or a weathered mature hay. 
Since more detailed experimental 
work has been done with corncobs 
ana various supplements, specific ref- 
erence can best be made to this 


OPERATION IS SIMPLE AND 
PRACTICALLY FOOL-PROOF 


eo to be packaged flows from 
supply hopper (A) to feeder conveyor 
(B) which carries material to weigh hopper 
(E). Adjustable flow gate [located at (C) 
but not shown] regulates amount of material 
which feeder conveyor carries, This con- 
trols speed of filling cycle. 

Weigh hopper (E) is suspended from 
scale platform (F). When material fed into 


at 


weigh hopper reaches weight set on scale, 
the scale platform actuates scale beam lo- 
cated in box (G). 

Scale beam sets off a system of synchron- 
ized switches which stop the feeder con- 
veyor (B), lower a shut off gate [located at 
(D) but not shown] on the weigh hopper 
end of the feeder conveyor. This prevents 
any excess material from dribbling into 
weigh hopper, insuring accurate weight. 
Switch also opens gates (H) at bottom of 
weigh hopper. Pre-weighed material drops 
through filling spout (1) into bag. 


Bagger 
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With weight removed from scale, scale 
beam (G) now actuates synchronized 
switches in reverse order. Simultaneously 
gates (H) to weigh hopper (E) close... 
shut off gate (D) raises . . . and feeder 
conveyor (B) starts up and begins next 
filling cycle. 

Bag is held on filling spout (I) by hand. 
As material drops quickly through spout 
into bag, filled bag drops onto a moving 
conveyor belt (J). This belt carries bag 
through sewing head (K) to complete pack- 
aging cycle. 
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TABLE 1—MOLASSES AND TRACE MINERALS ADDED TO COB RATIONS 


10 Steers per lot, fed 200 days 
May, 1952-December, 1952 


Initial weight, Ib 


Feed consumption, daily 


SBOM—urea supplement, Ib. 
Molasses, Ib 

Feed cost per Ib. gain, cents............ 


Basal cob Molasses Trace minerals 
ration plus cob plus cobs 
Lot 4 Lot 5 Lot 6 
744 736 726 

1,089 1,157 1,114 

1.73 2.10 194 
8.7 10.3 9.8 
11.7 10.9 12.1 
2.5 3.5 2.5 
1.5 
26.3 21.9 23.1 


TABLE 2—DEHYDRATED ALFALFA MEAL ADDED TO COB RATION 


Purdue Cattle Report A. H. 39 

Nov. 5, 1948-April 22, 1949 (168 days) 
16 steers per lot 

Initial weight, Ib 
Final weight, Ib. ..... 
Average daily gains, Ib 


Average daily ration: 
Corn cobs, Ib. . 
Soybean oj] meal, Ib 
Molasses, Ib 
Bone meal, Ib. .. 
Dehydrated alfalfa meal, Ib 


Lot 4 Lot 6 Lot 6 

Purdue A Purdue A + Purdue A + 
supplement 1 Jb. alfalfa 2 Ib. alfalfa 

551 551 548 

721 742 764 

1.01 1.14 1.28 

16.00 15.00 14.00 

2.50 2.50 2.50 

1.00 1.00 1.00 

24 23 

1 15 15 

1.00 


roughage. Corncobs is a “have-not”’ 
roughage. Its only excuse for being 
called a feed is that it contains some 
energy. None of the energy in corn- 
cobs is in the form of starch or sugar, 
therefore some readily available en- 
ergy must be supplied in the supple- 


| 
| 


ment for maximum rumen activity 
of microorganisms. The minimum 
amount is estimated at approximately 
10% the weight of the roughage con- 
sumed or this amounts to 1 to 2 Ib. 
per animal per day. More grain or 
energy feed can be fed if one desires 


to make more than a pound daily gain 
on cattle. 

Corncobs are deficient in protein 
since they contain less than 2%. Best 
results have been obtained when the 
protein content of the ration has been 
increased to a minimum of 8 to 10%. 
This requires 3 to 4 Ib. daily of a 30% 
supplement with yearling cattle fed 
a full feed of corncobs. In building up 
the protein deficiency in corncobs the 
readily available energy deficiency 
discussed above is usually covered in 
supplying protein in the supplement 
unless higher than a wintering type 
gain is desired. 

Phosphorus is almost completely 
lacking in corncobs. Although the ex- 
act level of phosphorus for best re- 
sults has not been determined con- 
clusively, it appears that the phos- 
phorus requirement for rumen micro- 
organisms is higher than that needed 
for bone growth. The phosphorus 
level which has given good results in 
corncob studies has been .25 to .30% 
phosphorus in the total ration. This 
has meant the addition of about .15 
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EDITOR'S NOTE: The newer con- 
cept of feeding rumen microorganisms 
does not vary much from previous 
knowledge of cattle nutrition, Dr. 
Burroughs recently told feed men at 
the Texas Nutrition Conference. 
Rather, the concept adds new infor- 
mation to understanding of cattle 
feeding principles. In his talk, the 
text of which comprises the accom- 
panying article, he described proper 
supplements for low and high quality 
roughage diets and also for high 
grain diets. Dr. Burroughs is a mem- 
ber of the Iowa State College animal 
husbandry staff. 


Ib. of bone meal per steer per day in 
the supplement, or an _ equivalent 
amount of phosphorus in dicalcium 
phosphate or some other phosphorus 
carrier. When this amount of bone 
meal is fed adequate amounts of cal- 
cium will be supplied for bone growth. 
Calcium does not appear to be of 
major importance to rumen micro- 
organisms. 
Sulfur Needs 

The sulfur requirement appears to 
be adequately supplied in protein 
feeds placed in supplements. Also mo- 
lasses is a good source of sulfur. Sul- 
fur is most likely to be lacking when 
the supplement contains urea, The 
supplying of inorganic sulfur at the 
rate of 1 part sulfur to 12 parts nitro- 
gen added as urea will insure an ade- 
quate supply of sulfur. 

Cobalt appears to be one of the 
most critical trace elements required 
in cattle nutrition. There may be 
other trace minerals deficient in corn- 
cobs and other cattle feeds for maxi- 
mum functioning of rumen micro- 
organisms, however, the extent of 
such deficiencies has not been experi- 
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mentally demonstrated. In an Iowa 
experiment this past year a complex 
trace mineral! mixture stimulated 
gains appreciably in a ration contain- 
ing corn and supplement and approxi- 
mately 50% ground corncobs. Since 
molasses in addition to containing 
sugar also contains benbtficial trace 
minerals, a group of cattle was in- 
cluded in the Iowa experiment in 
which molasses was added to the sup- 
plement and compared with the feed- 
ing of the trace mineral mixture. 
These resuJts are presented in 
Table 1. 

The better showing of molasses 
over the trace mineral mixture may 
represent additional beneficial trace 
minerals in molasses or a beneficial 
factor in molasses other than that of 
minerals. Certain artificial rumen re- 
sults have indicated unidentified fac- 
tors in certain cattle feeds helpful to 
rumen fermentation, however, mo- 
lasses does not appear to be particu- 
larly rich in such factors. The feeds 
which have appeared richest in such 
factors have been the plant protein 
feeds, yeast and dehydrated alfalfa 
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meal]. One of the earlier reports show- 
ing the influence of dehydrated alfalfa 
meal in stimulating gains in cattle 
came from the Nebraska Station in 
1947. A similar result was obtained in 
Indiana by adding dehydrated alfalfa 
meal to the supplement fed with 
ground corncobs. These results are 
summarized in Table 2 

Only a limited amount of experi- 
mental evidence is available on adding 
yeast to cattle supplements. Some 
stimulation in gains has occurred by 
such additions in two Purdue cattle 
experiments. Also yeast has been in- 
cluded in an Iowa supplement contain- 
ing a high level of urea. Two years’ 
experience with this supplement has 
given good results; however, the con- 
tribution made by the yeast was not 
specifically tested. The need for in- 
cluding some source of unidentified 
factors in cattle supplements fed with 
low-quality roughage is very real and 
worthy of special consideration 

The final consideration in a cattle 
supplement to be fed with corncobs 
is that of vitamin A. Since no vitamin 
A is present in the roughage enough 
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vitamin A should be included in the 
supplement to meet the NRC require- 
ments which is essentially 1,000 in- 
ternational units per 100 lb. of live- 
weight in cattle. 

One can summarize the nutrients 
deficient in corncobs and thus the 
things which should be placed in a 
supplement to be fed with low-quality 
roughage to cattle are as follows: 
(1) Readily available energy, (2) pro- 
tein, (3) phosphorus, (4) trace min- 
erals, (5) vitamin A and (6) uniden- 
tified factors found in certain feed 
ingredients. An example of such a 
supplement supplying these nutrients 
is the modified Purdue supplement A, 
consisting of the following: 


Lb. per ton 


Soybean oil meal...... 1,301 
Dehydrated alfalfa meal 280 
Molasses feed ......... 280 
104 
Salt with cobalt....... 34 
A and D (4% million 


Snapp 
y Shakers a 
nd 
Bull, Finishers 


Super cl 
Separat 


"aner-Re¢ 
or. Car. 180. “A 


eiving 


0. Baggin 


g Seal 
“tomatic e 


Bull, 102.8 


Bull. 5 
Weighers 


| Corn Cutt ters, Graders and 
Related Eq apt += Car, 167 -A 


Vertica) 8 
atch 
Bull. 165 


Grass silage containing a mixture 
of legumes and grasses harvested at 
an immature stage of growth prob- 
ably represents one of highest quality 
roughages available to cattle. Grass 
silage requires some supplementation, 
however, the degree of supplementa- 
tion necessary is much less than in a 
low-quality roughage such as corn- 
cobs. The number one deficiency in 


grass silage is readily available 
energy such as that present in con- 


centrate feeds. During the ensiling 
process practically all of the natural 
sugars originally present in the grass 
are fermented to organic acids in the 
silo. This leaves no readily available 
energy in the silage at the time it is 
fed or when the silage enters the 
rumen of cattle unless an excess of 
preservative was used such as corn 
or molasses at the time of ensilage 
making. Grass silage without a pre- 
servative therefore requires just as 


much readily available energy in the 
supplement as that required in a 
corncob ration. In an Iowa experi- 


ment (Table 3) gains were more than 
doubled by adding a few pounds of 
ground ear corn to grass silage fed 
to cattle. 

Using the more complete supple- 
ment gains on grass silage are usually 
% to % pound higher when a corn 
preservative has been used or when a 
few pounds of additional corn is fed 
along with the supplement and silage. 
The additional gain made by includ- 
ing molasses and soybean meal in the 
supplement over the gain made by 
using the corn supplement is believed 
to be due to minerals and unidentified 
factors present in these feeds rather 
than the additional protein supplied. 
Grass silages usually contain more 
than 12% protein on a dry matter 
basis which is in excess of most cattle 
body needs and is in excess of the 
needs for rumen microorganisms. 
Phosphorus in grass silage is often 
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TABLE 3—SUPPLEMENTING GRASS SILAGE 


Iowa Report FSR-82 
Dec. 12, 1952-May 7, 1953 
10 steers per lot 
Initial. weight, Ib. 
Average daily ration: 

Ground ear corn 

Molasses 


Mineralized SBOM 


Lotl Lot 2 Lot 3 
No Corn Complete 
supplement supplement supplement 
633 634 638 
687 786 814 
0.37 1.07 1.24 
48.1 43.8 49.8 
ose 3.5 eee 
1.0 
2.5 


found in a lesser amount than .25% 
on a dry matter basis, however, the 
deficiency in this mineral is less than 
in a low-quality roughage. No vita- 
min A supplementation is warranted 
where the quality of the roughage 
is high. 

In summary a supplement for a 
high-quality roughage such as grass 
silage or legume hay need not be as 
strong a supplement as that required 
for a low-quality roughage. The prin- 
cipal consideration in a grass silage 
supplement is an energy feed, pos- 
sibly trace minerals and a little phos- 
phorus, and the supplying of unidenti- 
fied factors stimulatory to weight 
gains. 

High Grain Ration 


High grain rations for fattening 
cattle require supplements less com- 
plex than those needed for low-quality 
roughages; however, the deficiencies 
in grain rations are rather different 
than the deficiencies in a high-quality 
roughage. In a high grain ration there 
is ample available energy, about 
enough protein, sufficient phosphorus, 
and in the case of yellow corn a fair 
supply of vitamin A activity. A sup- 
plement to be fed with a heavy feed 
of grain should contain some protein, 
some calcium, probably some trace 
minerals and some vitamin A, how- 
ever, there is growing evidence that 
the major factor concerned in a sup- 
plement for grain is not supplying of 
protein as such but the supplying of 
unidentified factors which stimulate 
gains. Oil meals such as cottonseed 
and soybean meals, either when fed 
alone or in supplement mixtures, 
have done a good job in the past in 
stimulating gains in cattle receiving 
a heavy feed or grain. This stimula- 
tion has been attributed almost en- 
tirely to protein rather than the non- 
protein constituents present in oil 
meals. 

Only indirect proof is available in 
feeding experiments and feeding prac- 
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tice concerning the importance of 
non-protein beneficial factors in oil 
meals. The first evidence that bene- 
ficial factors existed was demon- 
strated in artificial rumen studies 
with oil meals. The most convincing 
indirect evidence that these non-pro- 
tein constituents are important in oil 
meals is the experimental evidence 
of many years ago with different aged 
steers on a full feed of corn. In this 
work a given amount of oil meal was 
often just as effective in stimulating 
gains in older steers with a low pro- 
tein requirement as was the stimula- 
tion in gain in younger aged steers 
with a higher body requirement for 


protein. In feeding practice at pres- 
ent, commercial cattle supplements 
fed with corn rations contain widely 
different percentages of protein, each 
of which is fed at about the same 
rate per steer irrespective of their 
protein content. That satisfactory re- 
sults have been obtained with many 
of these medium to low-protein sup- 
plements is also indirect evidence that 
we are primarily looking for some- 
thing of an unknown nature in sup- 
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rather than just looking for protein 
as such in the supplement. In conclu- 
sion one does not want to overlook in 
a high grain supplement such things 
as supplying minimal amounts of pro- 
tein, calcium, trace minerals and vita- 
min A. However, we especially need 
to give consideration to unidentified 
factors which stimulate gains. At 
present our best feed sources in sup- 
plying these factors appear to be oil 
meals, yeast, dehydrated alfalfa meal 


and to some extent molasses. 


plements for corn feeding to cattle 


v4 GRAINS — FEED INGREDIENTS y, 


Pasadena 2—890 So. Arroyo Parkway—RYan 18491 
San Francisco 4—465 California St.—YUkon 25022 
Action, Experience, Integrity, Knowledge 


RESE 


ancl » How Standard Brands 


helps you sell your 


VITAMIN 
FORTIFIED FEEDS 


In FIDY Irradiated Dry Yeast, Standard Brands supplies 
you with an effective, economical source of vitamin D, for 
fortifying feeds, minerals and concentrates. But we don’t 
stop there! 


FIDY sales helps and advertising are constantly at work 
to help you sell your vitamin Dy, fortified feeds. Your 
customers want to know why vitamin D feed fortification is 
so important—why your FIDY fortified feeds are better. 


Standard Brands has continually made available to you 
sales tools in the form of booklets, folders, reprints, nutri- 
tional reviews and a motion picture — factual material 
based upon sound research. You will find these sales helps 
invaluable in your contacts with agricultural authorities, 
feeders and farmers. 


All FIDY sales helps are free; all are excellent tools to 
aid in selling good feeding practices, as well as your vita- 
min D, fortified feeds. 


Of particular interest is the 15-minute motion picture, 
RICKETS IN CALVES, based on research done at 
Pennsylvania State College. 


Why not arrange a showing of this film soon, for your own 
field men and dealers? You'll find it well-suited also for 
FFA, 4-H Club and farm group meetings. 


Details concerning the 16 mm. film, RICKETS IN 
CALVES, any information about FIDY, or a list of FIDY 
Sales Helps and Educational Literature will be sent 
promptly upon request. Address Desk FS-;2 STANDARD 
BRANDS INCORPORATED, Agricultural Department, 
595 Madison Avenue, New York 22, N. Y. 


re 

a 

| 

1g j 
al | NY 

n 

| 

HELPS: 

— 

NCE | 

U aityY CONTROF | 

) WOW YEE ig 

ha 

y get 

be sure 

i 

controle 

ey 3 ond | 

4 your customers ond 

source of viramin of 

| F 4 ° D Y 


40-—-FEEDSTUFFS, Dec. 12, 1953 


Whats New in Feeding 
Putting Feed Research Work 


* 


tention and blood composition were | equivalent caloric amounts of fat and 
indices used to evaluate the various | carbohydrates. Vitamins and minerals 
levels of protein in the ration. were of a purified form and were 
The rations used in this study du- | added in sufficient amounts to sup- 
plicated the composition of sow’s ply levels thought to be adequate for 
milk as far as possible. The experi- young pigs. Neither vitamin B,. nor 
mental milks were made by dissolv- antibiotics were added to the test 
ing lactose in hot water, mixing this milks. The milk contained 20% sol- 
with lard and then homogenizing the ids and was calculated to supply 1,190 
mixture. The protein, minerals and calories per liter. 
vitamins were added to the homog- Two experiments were conducted. 
enized mixture with a Waring Six litter-mate Duroc, two-day-old 
Blendor. pigs were removed from the sow and 
The protein was supplied by vita- used in each test. In both experi- 
min-free casein. Changes in the pro- ments the pigs were fed the liquid 
tein content were made by replacing milks four times daily for the first 


The Effect of Level of 
Protein Fed Baby Pigs 
@ KH. F. Keber, ©. K. Whitehair and K. 
MacViear, Oklahoma Agricultural Ex- 


periment Station; Journal of Nutrition, 
Vol, 50, pages 451-458 (August, 1953). 


This study was initiated in order 
to learn more about the protein re- 
quirements of pre-weanling pigs. In- 
formation of this type will be of 
value in formulating rations for 
creep feeding and developing rations 
for feeding just after weaning. 
Growth, feed utilization, nitrogen re- 


WHEREVER YOU ARE 
YOU CAN’T BE FAR... 


POCATELLO 


j 


AND 


OMANA = | 


FARM 
| 


| 


4 \ 
(OS ANGELES 


— 

srious @ 


| 


cry 


woaTn 


AMARILLO 


miaml 


from one of these 
40 conveniently located 
Purina Mills... 


RALSTON PURINA COMPANY 
St. Louis 2, Missouri 


four weeks and then reduced to three 
feedings daily for the remainder of 
the test. All the pigs in each test 
were fed isocaloric quantities ‘of the 
ration at each feeding. Each experi- 
ment consisted of three 12-day 
periods. 

In the first period a pair was fed 
one of three levels of protein, in the 
second period a pig of each pair was 
fed one of the two remaining levels 
of protein and in the third period 
each pig received the level of pro- 
tein it had not received in the two 
previous periods. In the first ex- 
periment 15, 20 and 25% levels of 
protein and in the second experi- 
ment 25, 33 and 41% levels of pro- 
tein were tested. Eight to 10 days 
were used to accustom the pigs to 
the various milks; therefore, the pigs 
were 10 to 12 days of age when 
started on the test. 

A summary of the growth and feed 
efficiency results are given in Ta- 
ble 1. All values are relative with 
a value of 100 being given for both 
gains and feed efficiencies to the lot 
receiving the lowest levels of protein 
in each age period. The data for the 
33 and 41% lots in the first two 
age periods were ad jysted on the 
basis that the lots receiving 25% 
protein in both experiments made 
equal gains and had the same feed 
efficiencies. 

The weight gains for the 12-day 
periods were greatest for those pigs 
fed the highest level of protein in 
each experiment. In general, those 
pigs fed 25% or less protein in the 
rations required one or more pounds 
of dry matter per pound of gain 
while those pigs fed rations contain- 
ing more than 25% protein required 
less than one pound of dry matter 
per pound of gain. The efficiency of 
feed utilization decreased with age. 
This was particularly noticeable in 
those pigs fed high levels of protein 
which permitted rapid growth at an 
early age. As would be expected, the 
biological value of the protein de- 
creased as the level of the protein 
increased and as the pigs increased 
in body weight. The biological value 
of the protein varied from a high 
of 92% in the 20% protein lot at 
24 to 36 days of age to a low of 
71% in the 33 and 41% protein lots 
at 34 to 46 days of age. 

The authors make the following 
conclusions: “It appears that the lev- 
el of protein needed for maximum 
feed utilization and growth by baby 
pigs decreases as their body weight 
increases. The ration containing 41% 
protein produced maximum weight 
gains and feed efficiency for the very 
young pigs. As the pigs approached 


(Continued on page 44) 


UNIFORM QUALITY 
GUARANTEED 
EXCELSIOR MLG. CO. ATLANTIC 7152 


712 FLOUR EXCH. MINNEAPOLIS, MINN. 
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SCIENTIFIC MERIT 

OFFER YOU EXTRA PROFITS 
investigate todey. Write to Dept. F. 


WHITMOYER LABORATORIES, Inc. 
MYERSTOWN, PENNA. 
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Because CHASE uses only quality materials in 


LOOK WHAT 


HAPPENS TO... 


fast colors for its Pretty Print Bags, customers are assured 


many years of use from the attractive patterns. 


For a premium package and repeat sales, use CHASE Pretty Print Bags. 


Your CHASE representative can give you all of the details. 
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Colorful curtains for 
bedroom or kitchen. 


An attractive skirt for 
dressing table. 


Bright prints for attractive 
pillow slips. 


Perfect for children's dresses 


Pretty Prints are ideal for house 
dresses or formals, 


Tea party aprons ore easy to make 


Attractive kitchen towels cost less 


Place mats, doilies, table 
cloths—easily made 
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ideal 
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Feed manufacturers are seeking to give customers the TOPS in highly effective feeds 
to be used when “trouble” shows up in chickens, turkeys, pigs and calves! 


They’re stepping up both AUREOMYCIN content and B VITAMIN content. 


AUREOMYCIN is famous as the growth-stimulating antibiotic and as the drug 
that is most active against most kinds of disease organisms! It is particularly 


effective at “high levels!”’ 


FORTAFEED*® Feed Supplement 2-49C contains 5 of the all-important B VITA- 
MINS-—riboflavin, niacin, pantothenic acid, choline and folic acid—so necessary for good 


growth and vigor! 


With these two great Lederle products “teamed together’ in your high-quality feeds, 
your customers will have maximum support for birds and animals when feed intake 
drops; when weight gains are poor; when they’re under stress due to vaccination, 


extreme temperatures, moving or change in management. 


Incorporate both in your feeds! 


Animal Feed Sales 


LEDERLE LABORATORIES DIVISION 


30 Rockefeller Plaza AMERICAN yanamid ¢ UPANY New York 20, N: Y. 
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when disease present! 


disease with many different names — Non specific Enteritis, Rot-Gut, Pullet Disease 


SCOURS, SALMONELLOSIS, 2 
Rotor, VIBRIO DYSENTERY or Shock Scovel, BABY 
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Suggest feed taining “high levels” of AUREOMYCIN (additi ere oS 
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| 2 sw @ SINUSITIS, including Air Sac Infection, MUD FEVER (similar to Blue Comb in chickens), 
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8 SCOURS — Infectious Diarrhea and so-called “nutritional hes 
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fhe Kelative Gains and Peed Efficiencies of Pigs bed Different 


(The Lot Receiving the Lowest Level of Protein in Bach 
Was Given a Valine of 100) 
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baby pig ration 


Levels of Proteis Pigs nursing sows could not possibly 
Period be fed a complete ration with this 
much protein. The dry matter of 


sow’'s milk will usually contain from 
30 to 35% protein. It would not be 
practical to formulate a pig starter 
to be fed as a sow’s milk supple- 
ment with enough protein to raise 
the level of this nutrient to 41% 
of the entire dry matter consumed 

Based on most of the research 
data available it would seem that 
sow’s milk replacers should contain 
ibout 30° protein (dry matter basis) 
and that pig starters for feeding 
to pigs two weeks of age should 
contain from 25 to 28% protein. As 
the pig gets older, the protein level 
should be decreased so that a ration 
containing 18 to 20% protein is fed 
at eight weeks of age. It would seem 
that one of the most practical ways 
of obtaining the optimum protein 
level is to offer a starter high enough 


yount 
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t 41% protein 


V. A MAGNUSON in protein for feeding to very young 


SALES COMPANY pigs and then gradually dilute the 
804 10th Street West Des Moines, lows starter with grain to lower the pro- 
Des Moines 9-7897 tein content as the pig increases 


in age 


shelling corn the TRIUMPH way 


ie TRIUMPH Zip COB BLOWING CORN SHELLERS 


Write for Full Details TODAY! 


@ Make corn shelling the profitable business 
it should — and can be. Use a Triumph Zip Cob 
Blowing Corn Sheller. Just one machine does 
everything: — shells the corn, separates out and 
air Cleans the kernels; and removes cobs, husks, 


silk and dirt. No screens or cleaners to buy and 


THE C. 0. BARTLETT & SNOW CO. 


Home Office and Works 
6249 HARVARD AVE. « CLEVELAND 5, OHIO 


install. No major building changes to make. All 
moving parts are mounted on just one shaft. 

Take care of more customers in less time. 
Eliminate delays. Bring more customers to your 
elevator. Make more money faster — with the 
best —a Triumph. Write for full details today! 


THE C.O. BAR! (T & SNOW CO. 
6249 Harvard A ue, Cleveland 5, Ohio 


Without « ation — send more details about the 
profits to be de shelling corn the Triumph way. 
saa 
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L. E. MecQuillen 


E. McQUILLEN JOINS 
| FERGUSON FUMIGANTS, INC. 


ST. LOUIS—L. E. McQuillen, until 
recently milling superintendent, 
Valier & Spies Milling Company, St. 
Louis, has joined Ferguson Fumi- 
gants, Inc., of Ferguson, Mo., a St 
| Louis suburb. 
| He will be responsible for sales and 
| development of mill fumigants and 
| will assist in sales and development 

of a new grain fumigant composition 

suitable for farm and country elevator 
| use. 

Mr. McQuillen has been associated 
with the flour milling industry for 39 
years. He came to St. Louis in 1948 
from Fostoria, Ohio, where he was 
superintendent for the Mennel Mill- 
ing Co. He has been active in milling 
| production organizations for years. 

Mr. McQuillen’s headquarters will 
| be at 810 S. Florissant Road, Fergu- 
| son, and he will travel throughout 
| the U.S. contacting the cereal milling 
| industry. 


_W. H. BURGET APPOINTED 
"JAITE REPRESENTATIVE 


| KANSAS CITY—It was announced 
this week that W. H. Burget has been 
named southwestern sales represen- 
tative for the Jaite Co., a subsidiary 
organization of the National Con- 
tainer Corp., which last week pur- 
chased the properties of the Allied 
Paper Bag Co. in Kansas City 

E. FE. Brown, general manager of 
the Jaite Co., will maintain his head- 
quarters at 7 Central Park West, 
| New York, while Mr. Burget will be 
at 915 Riss Bldg., Kansas City 

The National Container Corp. plans 
to enlarge its new bag manufactur- 
ing facilities in Kansas City and will 
specialize in making multiwalls for 
flour and feed mills 

Mr. Burget for the past 11 years 
has been a sales representative for 
the Union Bag & Paper Corp., and he 
has had his headquarters in Kansas 
City since 1951. 


Canadian — European 


PEAT MOSS 


Horticultural 
Voultry and Stable 


| Jumbo — Standard 


to Handle Bales 
Low Prices 
Year Round Shipments 


Call 7-3316 
CONRAD FAFARD, INC. 


| 
| Pr. O. Box 774 (Fs) 
| Springfield 1, Mass. 


For steady year-'round deliveries . . 


KELL - PHOS SOFT PHOSPHATE 
WITH COLLOIDAL CLAY 


Storage capacity now tripled. Highest 
quality natural phosphate material 
618 D. M. Bidg., Des Moines 9, lowa 
or P. O. Box 665, Ocala, Florida 
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“ON THE ALERT” To... 
Make more money? To satisfy more 
customers? Then include Nitrosal 
or 3-Nitro in the feeds you sell. 


Even with Vitamin B12 and 
Antibiotics in the feed: 


Nitrosal or 3-Nitro Powder provides 
these benefits . . . Faster Growth! 
Lower Feed Cost! Redder Combs! 
Yellower Skin! Better Feathering! 
More Profit Per Bird! Nitrosal Also 
Prevents Coccidiosis. 


3-Nitro Powder 
For Hog Feeds! 


Produces 27% faster growth on 
14% less feed per pound of gain. 
Makes your hog feeds more profit- 
able. 

Send for new bulletin on Nitrosal 
and 3-Nitro. DR. SALSBURY’S 
LABORATORIES, Charles City, 
Iowa. 


OR, SALSBURY'S 


PARANATE 


Recommend 


WHEN C.R.D.* STRIKES 


*Chronic Respiratory Disease 
(Air-Sac”’ Infection) 


Reduces death losses! Checks loss 
of appetite! Soluble powder for use 
in feed or water. Write for C.R.D. 
bulletin. 


Nitrosal and 3-Nitro 
Powder are not now con- 
sidered a New Drug under 
the Federal Food, Drug 
and Cosmetic Act. No 
F.D.A. New Drug appli- 
cation need be filed for 
these products. 
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OVER 400 million broilers have received the 
growth benefits of Nitrosal or 3-Nitro Powder 
in feed. Growers everywhere are getting broil- 
ers of superior quality that sell for highest 
market prices with feed containing Nitrosal 
or 3-Nitro Powder. 


3-Nitro also helps layer and breeder flocks 
mature earlier . . . with added vitality for 


higher egg production all season. 


Your Chotce of TWO PRODUCTS! 


Provides Growth Benefits plus 


plus : Provides Growth Benefits without 
COCCIDIOSIS PREVENTION ?: 


COCCIDIOSIS PREVENTION 


“Lower feed Conversion.’ Sher- 
man R. Hughes, Gainesville, Ge. 


“Better weights, lower feed con- 
version.” A.C. Smith, Jr., Cum- 
ming, Georgia. 


“Better finish and feed conver- 
sion.” W.R. Hughes Gaines- 
ville, Georgia. 


Leading 
Georgia Growers 
Report ‘Top Quality 
Birds That Dress- 
Out Better’ with Feeds 
Containing Nitrosal 


“Faster growth, better quality.” 
E. P. Riley, Gainesville, Georgle 


‘Faster! Growth good feed con- 


version.” J. C. Veughn, Jr., Cum- 
ming, Georgie. j 


“Better weights at earlier age.” R. 
C, Vaughan, Cumming, Georgie. “Got some weights week earlier 
high quality.”” Glen Cox 
Cumming, Georgie. 


Charles City, lowa 
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Demonstration Shows 


Good Water Supply Necessary 
in Efficient Feeding Program 


HE vital relationship between 

plenty of good water and quali- 

ty feed was highlighted at the 
first annual farm water systems field 
day, held recently at the Harvey 
Moeckly farm, near Polk City, Iowa. 
More than 5,000 farm people attend- 
ed, as well as many feed dealers and 
other business men. For the feed 
dealer, selling both feed and water 
systems, the field day offered a 


wealth of sales, display and service 
suggestions. 
This water systems field day is said 


By Martin Francis 


to be the first of its kind in the U.S. 
It was sponsored by the Iowa Power 
& Light Co., the Iowa Rural Electric 
Cooperative Assn., Iowa State Col- 
lege, Iowa Utilities Assn., Polk Coun- 
ty Extension Service, Polk County 
Farm Bureau, Des Moines Register & 


Tribune and Radio Station WHO. 
What has been done in Iowa, Mr. 
Feed Dealer, can be done on just as 
large a scale in other states, or on a 
smaller scale, right in your own com- 
munity. It will help you and other 


feed and water systems dealers sell 


No. 93—Vitamin Mixture Merck 


more and bring greater comfort and 
efficiency to farm life in your areas. 

The Harvey Moeckly farm is lo- 
cated north of Polk City. Four hun- 
dred acres are farmed jointly by Mr. 
Moeckly and his father. However, 
much of the livestock is kept on the 
Harvey Moeckly farm. Fifteen dairy 
cows, 200 hogs and 150 beef cattle 
are included in the livestock enter- 
prise. About 700 chickens are in- 
cluded in each year’s operation. 

A 620-ft. well had been drilled 


previous to the field day. But as the 


PRO-PEN* 


Niacin 


OTHER IMPORTANT MERCK PRODUCTS 
FOR THE FEED INDUSTRY: 


PRO-PEN®* with By 
No. 54—Riboflavin Mixture 
No, 52 S—Calcium Pantothenate Mixture 


Sulfaquinoxaline 


*PRO-PEN is the trade-mark of Merck & Co., Inc. 
for its brand of procaime ponicillin feed supplements. 


A convenient, economwal, and effective way 


to add a nutritionally balanced ratw 


of essential vitamins 


swine nutritionists. 


| 


No. 93—Vitamin Mixture Merck is designed espe- 
cially for fortification of swine rations. Each pound 
contains 4 Gm. Riboflavin; 4 Gm. Calcium Panto- 
thenate Dextrorotatory, Feed Grade; 24Gm. Niacin; 
and 104 Gm. Choline Chloride. These quantities 
and ratios conform with recent recommendations of 


This easy-to-use Mixture also finds application in 
certain poultry formulations. 


OLINE CHLORIDE 


1ACIN 


| CALCIUM 
PANTOTHENATE 


RIBOFLAVIN 
+ 


Research and Production for 
Better Poultry and Animal Nutrition 


MERCK & CO., Inc. 


RAHWAY, 
Consda: MERCK CO. Limited~ Montrest 


Manyfacturing Chemists 


NEW JERSEY 


crowds gathered on field day, the 
pump was installed and housed in 
an insulated pump house by experts 
and Iowa State College professors 
explained the process to listening 
farmers. 


Plentiful Water Necessary 


Nearby, too, that day, a complete 
farm sewage system was also in- 
stalled—a vital part of a good water 
systems program. Iowa State College 
experts then went to the dairy barn, 
the poultry house, to stock watering 
areas, fire storage areas, etc., and 
explained the use of water at each 
station. Thousands of farmers and 
their wives—many of whom were 
prospects for modern farm water 
systems, watched the proceedings. 
Many of them listened carefully as 
experts told of the relation of good 
water and quality feed in milk and 
egg production. Feeder educational 
material of this sort—with so large 
an audience—was a feed dealer’s 
dream, and suggested a pattern of 
individual dealer promotion on a 
smaller scale. 

A program designed especially for 
this field day was published by the 
cooperating organizations. It told the 
complete history and layout of the 
Moeckly farm. Diagrams showed the 
various water locations and uses— 
in the poultry house, barn area, cattle 
and hog lots and beef barn, etc. This 
program with its many pages of vital 
facts was taken home by thousands 
of farmers and undoubtedly will in- 
fluence much of their future remodel- 
ing plans, as well as feeding pro- 
grams. 

Feed dealers will undoubtedly be 
interested in posted data outside the 
Moeckly poultry house, relating to 
water and feed. 

Some of the signs said: 

Facts About the Chicken and the 
egg. 

1. About 55% of a chicken’s weight 
is water. 

2. An egg is 65% water 

3. An average laying hen will con- 


Dehydrated Alfalfa Meal, coast-to- ’ 
coast service 365 days of the year 


VITA-GREEN 


Fresh, velvety-green, year round 
production adds snap to your feeds 


VITA-GREEN 


Pellets, Dustless Krumbles, Meal— 
or any form to meet your require. 
ments at any time 


WAITE— wint — PHONE FOR QUOTATIONS 
SAUNDERS MILLS, INCORPORATED 
GENERAL OFFICES: Woles Rd, TOLEDO, OHIO 


Call Bob or Babe 
Stuart for: 
Wheat-Mixed Feeds 
Soya Meal 
Linseed Meal 
Alfalfa Meal 
Millfeeds 
Vv 
**For 30 Years’’ 


RELIANCE company 


polis, Minn. 


M 
216 Phoenix Bidg. 


OILS 
Feeding INGREDIENTS 
Packing House By-Products 
IVAN SCANLAN & CO. 
5005 Lyndale Avenue MINNEAPOLIS 19, MINN, 
REGENT 7253 TWX MP-495 
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The advantages of feeds containing “Two- 


in Sixty-Two" are being publicized in farm 

pro into aded ote magazines by messages like the one above. 

Sixt" ch cows pac Store posters and booklets, all with space 5 
gem they Gt gepends for your own name and address, are also 


available. They stress the idea of getting 
more feed value out of home-grown feed 
by using your supplements that contain this 
new ingredient. Let us send you sample 
copies. 


no 


Dairymen need a new kind of feed 
to get the most out of “grassland farming” 


The trend to heavier use of pasture, rough- 
age and other home-grown feed is getting 
stronger all the time.To fit into this chang- 
ing practice, feed concentrates have to do 
a bigger job. 


And now they can! When concentrates 
are properly fortified with ‘““Two-Sixty- 
Two” feed compound, the Du Pont high- 
grade nitrogen source of protein, they help 
cattle and sheep make better use of all 


REG. U.S. PAT.OFF. 


BETTER THINGS FOR BETTER LIVING 


THROUGH CHEMISTRY 


types and qualities of farm feeds.‘“Two- this product in your feed formulas. 
Sixty-Two”’ in your feed helps the rumen 


bacteria to multiply faster ... helps them E. I. du Pont de Nemours & Co. (inc.) 
break down and “handle” rougher feed Polychemicals Department 
... faster and more completely. Wilmington, Delaware 

The best sales feature you can put into 7 So. Dearborn Street 


your cattle and dairy feeds today is the 
one that helps a farmer make more money 
with his own home-grown feed. It will pay 111 Sutter Street 

you well to study the many possibilities of San Francisco, California 


Chicago, Illinois 


{ 
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QUICK, UNIFORM MIXES 


with STRONG-SCOTT Batch Feed Mixers 


These horizontal mixers with ribbon agitator and 
triple mixing action give quick, uniform mixes with 
all feeds and formulae at the lowest cost per ton. All 
sizes from '/2 to 2 tons per batch, for floor or over- 
head installation. 


“Everything for Every Grain Elevator 
Feed Plant and Cereal Mill’ 


See ee eee 


SMT, 
TY 


S 
COT. 2 
THE STRONG-SCOTT MFG. CO. ! 
MINNEAPOLIS 13, MINNESOTA 
‘ Please send me Free information on Strong-Scott Batch Feed Mixers ‘ 
a 5 
a 


THE MARKLEY LABORATORIES 
Max C, Markley, Ch. E., Ph. D.H. S. Markley, B. S. 


All chemical, mineral and vitamin tests for the Feed and Grain Trade 
Lexington 
Nebraska 


$12 Fourth Avenue South 
Minneapolis 16, Minnesota 


Here’s how to cut down 
your customers’ feed 
costs! Just add Customix 
to local grains according 
to formulas printed on 
sacks. This provides 
ample vitamins, anti- 
biotics, and trace minerals 
to keep stock healthy, 
promote growth, improve 
production. 


3 kinds of Customix: 

* For Poultry & Turkeys 
* For Swine 

* For Ruminants 


Attractive sign and folders furnished. Display 
sells Customix on sight. Liberal profit to custom 
mixers and merchants. Formulas guaranteed to 
produce satisfactory results. Write for full in- 
formation NOW. 


SEWAGE SYSTEM—Installation of a farm sewage system during the farm 
water systems field day held on the Harvey Moeckly farm near Polk City, 
Iowa, drew this interested crowd of farmers. The event attracted 5,000 farm 
people who watched the various demonstrations showing the importance of 


Box 325, Ingomar, Ohio 
Feed Fortification Since 1918 


water in any feeding program. 


sume 7-8 lb. feed and 16 lb. water a 
month. 

4. A hen will double its normal con- 
sumption of water during hot 
weather. 

5. A nonlaying bird will consume 
2 Ib. water to every pound of feed. 

6. A chicken will consume twice 
as much water per unit of body 
weight than any other animal. 
Functional Properties of Water... 
| in the Chicken 
| 1. Aids in digestion and absorption. 
| 2. A vital constituent of the blood. 
ae Helps regulate body tempera- 

ture. 
| 4. Lubricates joints and muscles. 

5. Aids in elimination of waste 
| products. 

Check Your Farm Water Facilities 
1. Allow one lineal inch of water 
| space per bird. 
2. Keep drinking troughs and foun- 


tains clean. 

3. Place water fountains above floor 
level to avoid contamination. 

4. Use an automatic water system. 

5. Range waterers should be located 
in a shady area.” 

Other signs told of the water con- 
sumption of 100 chicks, and the water 
consumption of laying hens. For the 
feed man who sells feed, water sys- 
tems, poultry remedies and equip- 
ment, this is sales information which 
he can use to excellent advantage. 

For example, a chart such as the 
“Check Your Farm Water Facilities” 
above a water system, or even poul- 
try equipment display will get the 
farmer to think about his own farm 
and its efficiency on this basis. Such 
thought can very well lead to more 
sales of equipment for you. 

A page in the field day program 
also had interesting information for 


IT ALWAYS ASSURES YOU 


@ MAXIMUM IODINE LEVELS 
@HIGH DEGREE OF STABILITY 
@UNIFORM DISTRIBUTION 

@ EXTREME FINENESS -—325 MESH 
ECONOMY 


PRODI 


ANTIBIOTIC FEED SUPPLEMENTS 
CALCIUM PANTOTHENATE DEXTROROTATORY 
CALCIUM PANTOTHENATE MIXTURE 
CHOLINE CHLORIDE MIXTURE AND SOLUTIONS 
POTASSIUM IODIDE USP 
POTASSIUM IODIDE FREE FLOWING POWDER 
OTHER POTASSIUM IODIDE MIXTUBES 
VITAMINS (SYNTHETIC): 

A...Bi. 


.Bz...B2 MIXTURE ...C,..Bs...NLACIN 


SPECIFY N.Y.Q. ON YOUR ORDERS 


|The NEW YORK QUININE & CHEMICAL WORKS, Inc. 
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farmers about “Water In the Poultry 
House,” information which many a 
feed dealer can use in whole or in 
part in his own local advertising pro- 
gram. 

Here is some of that copy: 

Providing adequate, ice-free water 
supplies by hand for poultry the year 
around is a laborious time consuming 
luxury few poultry raisers can af- 
ford. 

Eggs are 65% water. ... One doz- 
en eggs will contain a pint of water. 
One hundred chicks will drink 3-5 gal. 
water a day, depending on size, egg 
production, air temperature and ra- 
tion. The average bird eats 85 lb. 
feed and drinks 155 lb. water a year. 


Poultry water requirements are 
high, with an accompanying low cap- 
acity, therefore a continuous supply 
of water is essential. Inadequate wa- 
ter supplies will seriously limit poul- 
try and egg production. 

When Clarence Holtz, Fort Dodge, 
Iowa, installed 400 feet of pipe and 
two hydrants for his 300 bird flock, 
he eliminated ¢the annual carrying of 
22 tons of water and walking 39 miles. 
Plenty of continuously available wa- 
ter in the poultry house means extra 
meat and egg production ‘for a mini- 
mum of work. 

The next time you hold an annual 
feed clinic, Mr. Dealer, think over 
the idea of combining some of these 
field day water and feed facts into 
your promotions. Charts can help tell 
the important story of the relation 
of good water and quality feed. Each 
will help sell the other. 


Burned Plant Gives 
Away Fish Meal 


BUFF ALO—Fish meal, as fertilizer, 
has a price tag of about $50 a ton, 
but one Buffalo company recently 
asked farmers to come/and get it— 
for free. 

Tons of the meal lay in the ruins of 
the Dold Feed Co.’s Buffalo plant, 


— 


t 
You Can Count On 


@ Leadership Research | 
© Quality Control 
Outstanding Facilities , 


@ Quick Service 


Trace Mineral Premixes ...lodized-Man- 
ganesed Calcium (any desired level)... 
Manganesed Calcium (any desired level) 
Electro (free-flowing) Calcium... Pellet 
Machine Calcium...Regular (plain) Calcium 
«-Dustless (plain) Calcium...Shelimaker Cal- 
cium Grit...G-220 Riboflavin Supplement... 


we Write —Wire—Phone 


Calcium Carbonate Co. 


CHICAGO 6, TLL. CARTHAGE, MO. OMAHA, NEBRASKA 
722 W. Adoms Box 409 325 WOW. Bidg 


“The Polka Dot Folks” 
BOARD OF TRADE 
KANSAS CITY 6, MO. 


Protein Dept. TWX-KC 20 
Other ingredients, TWX-KC 125 


which was destroyed by fire last Sep- 
tember. The odor that spread over 
the waterfront had brought com- 
plaints from city officials and others. 

Jackson H. Bowling, Dold president, 
said “it’s a pretty nasty-looking mess 
but I think we can move it in a short 
time.”’ He asked farmers to come and 
haul away all the fish meal they 
wanted for fertilizer, and he offered 
to provide free loading service for the 
farmers who came in trucks to help 
themselves. 

In a couple of days farmers were 
lining up to wait their turn to get the 
meal. 

Meanwhile, a chemical deodorizing 
company moved in to spray the area 
and eliminate the odor until all the 
meal was removed. 


STEER EXPERIMENT 
URBANA, ILL.—-Steers feeding on 


Safety with Pacal 


When you come to work... 
tuck in the tails! 


When you poy" 
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HARD FACED 


HAMMERS 
They'll grind 3 to 
4 times longer 

in your hammermill 


a paved lot did almost as well as 
steers that had a '4-acre exercise lot 
in a recent University of Illinois ex- 
periment. 


PAPER, CALMENSON & COMPANY 0 


why 
Hoes MORTON TRACE MINERALIZED SALT 
helps maintain livestock profits 


WHEN production costs cut into normal profit margins, live- 
stock raisers are faced with two alternatives. They can feed 
cheaper feed, which only aggravates the situation; or they can do 
a better job of feeding by promoting better feed conversion thus 
reducing feeding costs. 

More and more farmers are finding the answer to more effi- 
cient feeding in Morton’s Trace Mineralized Salt. They find this 
combination of salt and the trace minerals make healthier, bigger 
producers of their livestock. Beef animals, dairy cows, hogs and 
sheep alike make better use of grains, grasses and forages . . . 
get more value from proteins, fats and carbohydrates . . . buil 
bigger bones . , . produce more meat, milk and wool. 

Suggest Morton's T. M. Salt to your farmer-customers. It helps 
them do a more efficient feeding job — and puts your salt sales 
on the same profit basis as food. The Morton Salt Company, 
Chicago 3, Illinois. 


Here’s what the Trace Minerals do... 


1 — CHLORINE (from salt) is the active ingredient of hydrochloric acid 
needed to break the hard shel! of protein cells and put them into digestible 
form. Hydrochloric acid also makes iron more assimilable. 

2 — SODIUM (from salt) needed for bile to help digest fats and carbo- 
hydrates. Controls internal or osmotic body pressures that move nutrients 
from cell to cell. Sodium also helps in toning up the heart muscle. 

3 — IRON. Needed to make the red blood cells in the bone marrow that 
carry oxygen to all body cells so that nutrients can be utilized. Iron is also 
oueded by a healthy, active liver. Also needed by certain enzymes. 


4 — COPPER. Works with iron in the formation of hemoglobin or red 


Livestock grow 
foster... 
grade better, 
market earlier, 


Builds bigger 

7 bones to corry 
more muscle 

tissue, weight. 


hormone 


blood cells in the bone marrow. Lack of copper can cause breeding failures. 
Copper is also a part of important enzyme systems. 

5 — COBALT. Stimulates the bone marrow where blood is made. Cobalt 
also promotes healthy intestinal flora which stimulates the assimilation of 
feed. Cobalt is an important part of the Vitamin B,,. 

6 — MANGANESE. Needed for reproduction, big milk flow. Manganese 
works with calcium for sound bone growth, Like cobalt, it also sets up a 
healthy intestinal condition for better feed assimilation, 

7 — IODINE. Required for thyroxine in the thyroid gland which controls 
all bodily activities — growth, - 9 reproduction, feed assimilation. 
Thyroxine prevents goiter or big neck, hairlessness in pigs. 

8 — ZINC. Needed by various body organs, principally the kidneys, liver, 
my brain, and sex organs. The pancreas is very rich in zinc, indicating 
that it plays an important role in the digestion and use of carbohydrates. 
9 — TRACE MINERALS, individually and in combination, activate im- 
portant enzyme, vitamin, hormone functions — the basic life processes that 
convert feed nutrients into growth, repair, reproduction, 
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noon, when Sam Dillon, owner of 

the Dillon Department Store in 
Hansen's Creek looked up from his 
desk. He saw Joe Brooks silhouetted 
in the doorway, a smile on his face. 


[’ WAS about 10 minutes before 


JOE 


Business Heads Get Together 


“Hello, Joe!” he said warmly, 
“come in.” 

Joe came in and sat down at a 
visitor’s chair, across the desk from 
heavy-faced Sam. 

“I missed going deer hunting with 


| 


sROOKS: 
Customer 


va 
PARKING LOT aft 


you this year, Joe?” Mr. Dillon said 
with a grin. 

“Say, why didn’t we go these last 
three years?” 

“IT don’t know,” Joe said. “I suppose 
we've all been too busy.” 


G 


Buying your vitamins, trace 
minerals and antibiotics 
premixed by Dawe’s Pre- 
scription Service eliminates 
the errors and losses caused 
by unskilled labor handling 
costly materials in minute 
amounts. Yet, you pay for 


ingredients only. Think of the convenience 


and savings! 


Handy batch-size bags sim- 
plify final mixing — assure 
accuracy. Just add a bag 
of your special premix to 
each batch of feed, that’s 
all. Easy to handle, easy to 
use. More savings! More 


convenience! 


One order replaces scat- 
tered buying. One product 
replaces many individual 
ingredients . . . eliminates 
shortages and unbalanced 
Automati- 


inventories. 


cally stops chief causes of 


waste and shrinkage. 


You center responsibility for stability and 


potency of your fortifier . . . 


assure yourself 


and your customers of uniform, generous forti- 


fication... hold old custom- 
ers, make new ones. You 
have more time to concen- 
trate on the main job— 
sales. Any way you figure, 
Dawe’s Prescription Serv- 
ice means an improvement 
in your business operations. 


Real savings on feed fortification operations are available to 
your company through Dawe’s Prescription Service. This 
valuable service enables you to buy your vitamins, trace 
minerals and antibiotics custom-blended to your own prescrip- 
tion and custom-packed to meet your own requirements. And it 


can easily cost you much less than what you are now doing! 


Dawe’s, the pioneer of multiple vitamin fortification, is your 
best source of custom blends. As the world’s oldest and largest 
specialists in vitamin products for feeds, and as basic producers 
of both vitamins and antibiotics, Dawe’s offers you the widest 
selection of ingredients and the most complete service, includ- 


ing helpful cooperation with your own nutrition department. 
Any combination of vitamins, trace minerals and antibiotic 
are available through Dawe’s Prescription Service. Your com- 
pany can save money and increase efficiency through this 


time-tested service. Send the coupon now. There is no 


obligation. 


Labor fories, Inc. 


4800 S. Richmond Street & Chicago 32, Illinois 


How can we make real savings using Dawe's Prescription Service? 
Please send detailed information. 
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“Bad business—this being too busy 
to have fun,” Mr. Dillon said. “T al- 
ways take a trip South every winter 
with Mrs. Dillon—just to get away 
for a while.” 

“That's an idea,” Joe said with a 
smile. “Would my wife ever go for 
that suggestion? But I didn’t come 
around to invite you to anything but 
lunch, Sam.” 

“Good,” said chubby Sam, grab- 
bing his coat. “I always like to eat. 
Lead the way.” 

The men went to a quiet place, had 
a booth to themselves and had quite 
a talk. “You know, Joe,” said Sam. 
“IT am convinced that a man should 
never go to lunch alone. He eats too 
fast, thinks only of getting back to 
his business, and thus he misses some 
of those nice little flavors which life 
has in store for those who look for 
them.” 

“That hits me hard,” Joe admitted. 
“Tt have a business idea I want to 
mention to you.” 


Business Idea 

Sam grinned, sipped his coffee, then 
said, “Go ahead. I’ve finished eating. 
I knew you had an idea all the time. 
I haven’t been in business in the 
same town for years without knowing 
you pretty well.” 

Joe Brooks ran a hand through his 
brown hair. “Sam,” he said. “I have 
noticed that you publish a single or 
double page circular about once a 
month.” 

The department store owner 
nodded. “Sure, I’m only a small store, 
got nine employees but we do a nice 
volume. I’ve got to advertise exten- 
sively to keep getting a sizable 
volume.” 

“But why the circulars—you run 
full page copy in the newspaper al- 
most every week, too?” 

The business man grinned. “Sure, 
I do, but Tucker has a subscription 
paper. Claims he’s got 1,100 paid sub- 
scribers. But there are about 2,200 
people on rural routes in the trade 
area that I want to reach at least 
once a month. So all I can do is send 
out a reprint, or make up my own 
ad.” 

“But you duplicate Tucker’s sub- 
scription list, don’t you, when you 
send out those circulars?” 

Chubby Sam nodded. ‘Sure I do, 
but I don’t know what else to do. 
And I figure if I do it once a month 
it won't cost too much.” 


4x5-inch Space 

“Sam,” Joe said seriously. “I have 
an idea where I think we can help 
each other on advertising. When you 
publish and distribute that monthly 
circular sheet to rural boxholders, 
why not give me a 4x5-inch space for 
my advertising message?” 

Sam’s eyes held an interested look 
and also a questiqn. “And—’” he sug- 
gested. He knew that Joe would offer 
him something in return. 

“And,” Joe said, “I will give you 
a 4x5-inch size ad in my monthly 


mimeographed bulletin which circu- 
lates to 1,700 rural boxholders—not 
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quite as many as yours, but more 
than the newspaper's.” 


“Hmm,” said Sam. “Very, very in- 
teresting.” 

“I like Tucker and I want to con- 
tinue to advertise with him,” Joe 
said. “This isn’t an attempt to take 
business from him. It is merely an 
idea whereby two non-competitors 
like you and me, each of whom has 
ads which circulate monthly to farm- 
ers, over and above newspaper adver- 
tising, can help each other get some 
more business.” 


Suggested Copy 

“I like the suggestion,” Sam said. 
“Each of us will thus get an addi- 
tional ad without any extra ad ex- 
pense. You'll have a small ad in my 
circular and I'll have one in yours. 
What kind of copy?” 

“Oh, I thought we could just use 
some invitational copy in which we 
say that your store is an excellent 
place for the farm family to shop 
when in Hansen’s Creek, and that 
you have some excellent lines and 
styles and sizes of men’s work cloth- 
ing, women’s and children’s wear, 
piece goods, etc.” 

Sam grinned. “That will be fine. 
And you can use the same kind of 
copy in my circular. Our friend, E. 
Basil Tucker can’t get sore at us. 
We’re not entering the newspaper 
business.” 

“And I'll make this promise, Sam,” 
said Joe. “I'll take only one ad— 
yours. I won't solicit others. But I 
don't see any reason why a couple of 
other merchants can’t try the same 
idea, too.” 

“T don't either,” replied Sam. ‘And 
if we time our circulars and bulletins, 
then we'll have two ads for the price 
of one at different times of the month. 
That should be more business for us 
eventually.” 
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Joe picked up the luncheon checks, 
paid for them and the two men 
walked down the street. “Sam,” said 
Joe, “did you ever hear the story 
about the new country editor?” 

Sam looked quickly about him, then 
Joe said, “Don’t worry, it isn’t that 
sort of story. Even Tucker would get 
a laugh out of this one. It seems that 
the young man went to see a rich 
farmer to get the story of his life. 
He was new in the county and did 
not know the man’s reputation. The 
farmer said that he would grant the 
young man an interview and said it 
would be a long story ‘We can talk 
just as well in the dark so I'll turn 


Importers and Wholesalers 
of .. Canadian Screenings 


SUPERIOR FEED COMPANY 
Board of Trade Duluth 2, Minn. 
Phone: 2-0777 Teletype DU 16 
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TRADE MARK REC 


out these lights.’ ‘Never mind the 
story,’ replied the reporter. ‘I have 


learned it already.’ 

Several people turned to look—be- 
cause Sam laughed so loudly. 

“T’'ve got to remember that and tell 
it to Mama,” he said. “Joe, come 
around for lunch again. And let's 
think about deer hunting. We ain't 


an 
or several areas 


READING, PA. 


gettin’ any younger. Let’s have some 
fun.” 


ZELLERS’ LABORATORIES 
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“Put your house in order” for peak season busi- 
ness. Make sure your equipment is modern, 
efficient and economical and that the capacity 
is sufficient to handle all your requirements. 
Let Blue Streak break the bottle-necks and 
shoulder the responsibility of giving your cus- 
tomers the finest and fastest grinding, mixing, 
cob crushing, corn cutting and material convey- 
ing. Talk it over with a Prater sales engineer. 
He can help you step up your service, sales, and 
profits. Do it now! 
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Don’t Let Too Much Talk 
Spoil Your Feed Sales 


MERICANS are a nation of talk- 
As In an endless stream the 
words flow from radio, tele- 
vision, on the street corners, in of- 
fices and stores and everywhere we 
go about our business. The great 
grant of freedom of speech is nowhere 
more appreciated than in our land; 
and nowhere more abused. 
Sometimes we are carried away 
with it all in the feed business as 
well as in life insurance or vacuum 
cleaner selling. Five words too many 
have often ruined a valuable business 


A FEEDSTUFFS 
FOR THE RETAILER 
FEATURE 


By Ernest W. Fair 


we can tread with safety and assur- 
ance that our objectives may be at- 
tained. 

We've asked a number of very suc- 
cessful feed dealers where that line 
is and how it can be defined. All agree 
there exists no pat formula; all have 
valuable suggestions to offer. We’ve 
tabulated them in paragraphs below. 
They offer every feed dealer and staff 
employee who meets the public a 
guide to keep himself from “talking 
too much.” 

Know the Selling Point. In every 


contact; destroyed something the feed 
dealer was trying desperately to put 
over. 

Success in business requires versa- 
tility in many things and the ability 
to convincingly express oneself vocally 
stands near the top. The silent feed 
dealer may have been a fixture in the 
days of the Old West but today he is 
as obsolete as the buffalo. 

Talking too much is a _ business 
debit ... talking too little assures no 
business to debit or credit. We have 
to find the line of separation whereon | 
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Vitamins and rare minerals 
vary greatly in specific gravity. 
Heaviest go to bottom and 
outside, leaving these parts 
over-fortified. 


No amount of mixing can 
eliminate the danger of spotty, 
unfortified portions, when you 
use small package fortifiers. 


Poorly mixed ingredients cause 
variance in growth results... 
dissatisfied customers . . . loss 
of repeat business for you. 


New Fortification 
Manual Tells... 


@ How to be sure of Com- 
plete Fortification 
@ How to speed up produc- 
tion .. . lower mixing costs 
@ How to get Free 
Formula Service 
This new book is filled with facts you'll 
want to know about Vitadine and Swinex 
and how they can help you make more 
money with your feeds. Get the facts 
about Blatchford’s FREE FORMULA 
SERVICE that helps you analyze your 
feeds from both a cost and nutrition 
standpoint. Write for free Vitadine and 
Swinex Book today! 


It’s easier to mix 100 
Ibs. of Vitadine safely 
and quickly into every 
spoonful of a ton of 
feed. 


Minute amounts of vitamins 
and rare minerals are 
“mulled” into Vitadine by 
specialized mixing equip- 
ment assuring perfectly 
uniform distribution at all 
times. 


apt ‘ No “hot” spots... no weak 
spots. With Vitadine you can 
a be sure your customers will 


ner always get uniformly fortified 
feeds 
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no need to tie up equipment to make pre-mix. And you eliminate the worry 
of spotty fortification. Get the facts NOW about Blatchford’s Vitadine. 
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effort to make a sale there is a point 
where our arguments have convinced 
an individual that he or she should 
make the decision to buy. When we 
keep talking beyond that point we 
start to move away from the high 
spot and actually “unsell’’ the other 
party. It may take plenty of talk to 
put over the point but once that has 
been done a suggestion of positive ac- 
tion is all the additional talk we need. 

Size Up the Other Fellow First. Joe 
Adams may take a lot of argument 
to be convinced where Tom Smith 
needs only a few words since he 
makes up his mind in a hurry. If we 
take the trouble to size up every Joe 
or Tom before we do any talking 
whatsoever we will know when to 
stop our persuasion. We can talk too 
much in 100 words with some of the 
people with whom we come in con- 
tact; with others 10,000 words will 
not be enough. 

Talk About What He Wants to 
Know. The most compelling points in 
an argument, insofar as we may be 
concerned, can very well be of no 
value whatsoever to the other fellow. 
The factors we find of interest are 
those about which he wants to talk; 
the ones that will move him to a de- 
cision we desire. When we talk about 
other things we are wasting words 
insofar as he is concerned. 

Ask for a Decision, Many people in 
business still believe the only way to 
put over a deal is to bury the other 
fellow under an avalanche of words 
until he gives in as the only polite 
way in which he can escape us. This 
is never necessary. A good argument 
can convince the other fellow in a 
short period of time. If we stop then 
and ask for a decision in our favor 
the whole deal may be finished then 
and there. If we go on talking that 
desired event might never occur. 

Let the Other Fellow Say Some- 
thing. The “gabby” system of putting 
over a point in business dictates ag- 
gressive presentation and holding the 
upper hand in any situation. That sys- 
tem is very much out-dated. The 
people with whom we do business to- 
day are better educated and have 
more versatile backgrounds. They 
have ideas about which they want to 
talk also. Many times we will find 
that our program can be put over 
more successfully by talking very lit- 
tle and being a good listener. With 
such an individual it takes very few 
words to “talk too much.” 

Make Sure of the Right Words. 
No man in business should ever stop 
the study of how to use words effec- 
tively, particularly in the feed busi- 
ness. The correctly chosen words to 
fit each and every individual case will 
solve any problem with greater speed 
and less argument than any other 
method. Invariably the man with lit- 
tle command of our language is the 
one who tries to use every word in 
his limited vocabulary at least once 
in every sentence he utters. We never 
have to “talk too much” when we use 
the right words. 

Can He Spare the Time? Often the 
other fellow has plenty of leisure and 
will enjoy hearing us talk as long and 


TO MAKE YOUR FEEDS COMPLETE IN 
TRACE MINERAL 
CONTENT, USE 


HER MAM MAGES 


Only 1 Pound 
Needed for a 
Ton of Feed 

. Supplies an exact, balanced biend 
of stabilized iodine, manganese sul- 
phate, copper, cobalt, nickel, iron, 
boren and zine, 

Write for complete information 


THE HERMAN NAGEL CO. 


53 W. Jackson Bilvd., Chicago 4, UL 


CONCENTRATE 


| 
| 
100 Leas 
| | 
2 
| @ SOF 
Premier Peat Moss Corp., 535 Sth Ave., New York 17 


at as great length as we desire. Some- 
times he has other pressing matters 
awaiting his attention and is in no 
mood for lengthy presentation on the 
part of anyone. Whatever goodwill 
we may have possessed at the start 
is quickly lost when our barrage of 
words crowds his already tight 
schedule still further. If what we have 
to say will take time it pays to make 
certain first that the other fellow can 
give it to us before we begin our 
presentation. 

Pace Our Speech. Any feed dealer 
can slip into the unwise habit of talk- 
ing too much. Usually he arrives at 
this spot by “hurrying,” i.e., crowding 
what he has to say in an effort to 
cover every possible point. In speech- 
making or man to man conversation 
it is equally important that we pace 
ourselves ... that we use fewer words 
and use each forcefully. When we 
try to pour an avalanche of words 
into a minimum of time we flood 
away any considerate attention the 
other fellow may have to give what 
we are talking about. 

Plan What We Are to Say. Usually 
we have a few moments in which to 
plan what we are going to say under 
any circumstances. In many cases it 
takes but two or three minutes to do 
this right; often can be done while 
initial greetings are being exchanged. 
It’s an excellent method of breaking 
the habit of talking too much for 
when we plan ahead we are most apt 
to seek to make every word we use 
count in our favor. 

Avoid Outside Topics. Whenever we 
have the job of putting over a definite 
objective in talking with the other 
fellow our entire conversational effort 
should be devoted toward reaching 
that goal. When outside subjects or 
topics are brought into the coriversa- 
tion they are all wasted words... we 
are indeed “talking too much” with 
every such word we use. Each such 
sentence detracts from the main sub- 
ject and reduces the interest we have 
aroused. 

How many times has each of us 
been actually antagonized toward a 
product by the radio or television an- 
nouncer who just didn’t know when 
to stop talking? It has happened to 
almost every reader. The effect his 
excess verbiage had upon us can he 
felt with equal finality by the people 
with whom we do business while on 
the job. 

He talked too much and never re- 
alized he had failed with us for that 
reason. We too can talk too much in 
our daily business affairs and not 
realize that it is the reason why we 
have not been successful. 


Purina to Expand 
Fellowship Program 


ST. LOUIS — The Ralston Purina 
Co. has announced that its annual 
program of research fellowship 
awards will be expanded for the 
1954-55 school year. 

Since 1949 Purina fellowships have 
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been awarded each year to seven col- 
lege students for graduate study in 
agricultural research. For the 1954-55 
school year, 10 fellowships will be 
granted. 

Application blanks for the 1954-55 
awards and rules of the program are 
now being sent to agricultural col- 
leges throughout the U.S. and Can- 
ada. 

Selection of the winners will con- 
tinue to be made by a committee of 
five—one member each from _ the 
Poultry Science Assn., American Vet- 
erinary Medical Assn., American 
Dairy Science Assn., American Socie- 
ty of Animal Production and the 
Association of Land Grant Colleges. 

The purpose of the program is to 
help train outstanding college stu- 
dents for leadership in the science of 
livestock and poultry production. Un- 
der the expanded program three fel- 
lowships will be granted in each of 
the fields of dairy husbandry, animal 
husbandry and poultry husbandry, 
and one in veterinary science. Each 
fellowship for the year amounts to 
$1,560. 

The research fellowships are 
awarded on an annual basis. The re- 
cipient of an award may be eligible 
for appointment not to exceed a 
tenure of three years. 
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nutrients of blackstrap molasses than any other dry prod- 
uct. Yet, with its high molasses content, Omalass is always 
easy to handle—never sticky. Surprisingly economical. 


FREE FORMULA SERVICE 


We would be glad to suggest new formulas or revisions 
of your present formulas to help you cut costs, improve 
your feeds or solve ingredient shortages. 


LABORATORIES, 
1901 East Euclid Avenue Street ...... 
Des Moines 13, lowa 


Vy LACTOS LABORATORIES, INC. 


1901 East Euclid Ave. 
Des Moines 138, Iowa 


Please send me complete details and 
prices on Omalass. 
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TRAVEL 


Good feeds consist in their entirety of substantial compatible 
nutrients in proper balance. Inferior and superfluous ingredi- 
ents are excess baggage and do not carry present day expenses. 


WE CONTINUE TO RECOMMEND 


RED W BRAND 
50% Meat & Bone Scraps 


RED W BRAND 
60%, Digester Tankage 


RED W BRAND 


gah ag Special Prepared Steamed Bone Meal 


CONCENTRATES 


70% Bone Phosphate of Lime (minimum) 


The name of the manufacturer stands for 


DEPENDABILITY 

The brand name stands for 
UNIFORMITY 

The complete analysis of essential nutrients stands for 
ECONOMY 

The long record of excellent performance stands for 
INSURANCE 

The experience of our customers stands for 
SERVICE 


* Introducing our new member RED W BRAND Feeding Fat. 
Write us for quotations 


\ \ Li 
WILSON:& Co, | 
ou 
Cedar Rapids Albert Lea 
Kansas City Omaha Memphis 
Oklahoma City Los Angeles Denver 


FOR TRADING IN... 
CASH OR FUTURES... 
Grains, Oils, Meals 


COMPLETE FACILITIES .. . DIRECT WIRES) 
Our Commodity Department Directed by 


ROBERT M. DOYLE 


Davip A. Noves & ComMPpANy 


Established 1908 
Ohicago, Illinois 


Teletype OG 730 


208 S. La Salle Street 
STate 2-0400 


MEMBERS 
NEW YORK STOCK EXCHANGER 
CHICAGO BOARD OF TRADE 
AND OTHBR PRINCIPAL EXCHANGES 


Board of Trade Bldg. . 23 S. Spring St. 
Union Station 
Indianapolis, Ind. Chi | Elgin, mil, 
Lincoln 6563 see { Elgin 7360 


CAROTENE and VITAMIN E 
in CARROT OIL 


@ 6 million U. 8S. P. units of VITAMIN A per pound as carotene. 

@ Over 1,100 milligrams of tocopherols (VITAMIN E) per pound. 

@ Other NATURAL PIGMENTS from carrots which aid in pigmenta- 
tien and health. 


BARNETT LABORATORIES 
6256 Cherry Avenue Long Beach 5, California 


Salesman 


(Continued from page 32) 


You have got to know the kind of 
customer that you are selling, the 
type of environment you are going 
to be in when the sale is developed 
and what needs he possesses before 
a conclusion can be reached. Some of 
you may find that your customer is 
somewhere around the first case that 
I mentioned and others may find a 
100% resistance such as in the latter 
case. 
Adaptability of Salesmen 


In some cases, where your product 
is sold through branches and dealers, 
where the customer comes in with 
his wagon to pick up his bags of 
feed, you may have a situation ap- 
proximating the needle situation. You 
cannot constantly vary the conditions 
under which your sales and your mar- 
keting operations are to be carried 
on and expect that within that fluid 
situation all of your salesmen are go- 
ing to be equally adaptable to the 
varying conditions of customer rela- 
tionships. 

That is another one of the reasons 
why many companies have experi- 
enced a sense of failure. Their people 
have made an analysis of the market 
and they have discovered that there 
can be a very radical change in meth- 
od of distribution that makes a lot 
of sense, but the individual who was 
successful in going down the road and 
calling on farmers on a spontaneous 
face to face basis might not be suc- 
cessful as a service agent for the 
dealer who is now going to be dis- 
tributing in that territory. 

The constant volatility of market- 
ing and distribution methods in the 
feed business has been one of the 
reasons why you have had such con- 
stant problems in determining the 
kind, number and nature of the sales- 
men that you are going to employ. 


This whole point requires consider- 
able analysis and you will not avoid 
making some type of analysis of the 
total customer relations in which 
selling is to be done unless you are 
willing to assume one of the major 
risks in this whole business of suc- 
cessful distribution. The kind of 
salesmen who will sell for you suc- 
cessfully is the man who must be by 
temperament, intelligence and dispo- 
sition adapted to the kind of customer 
and kind of customer environment 
in which your selling is going to be 
done. 

While everybody possesses a cer- 
tain amount of adaptability, you will 
find your average salesman critical 
enough or analytical enough to know 
that he should modify his methods 
in the light of a modification of the 
marketing situation. There is where 
your sales training has to come in to 
protect you and the salesman. It 
frequently is a point at which the 
time lag is too great. 

Re-Educating Salesmen 

You need to be up on this problem 
because you can re-educate many of 
these salesmen to reorientation but 
unless you make them aware of the 
need for it and develop the method 
by means of which they can do so, 
they will follow uncritically the rou- 
tine habits of performance which 
made them successful in the early 
situation. And that will take a lot 
of doing to make them change. That 
is phase number two of this problem 
of picking your salesman who is go- 
ing to be successful. 

My third point has to do with the 
methods that you may employ suc- 
cessfully in getting at some of these 
things that I have been talking about. 

The first thing to remember is this 
—that a mastery of the technique of 
studying a man’s background is one 
of the essential conditions for success- 
ful evaluation. Therefore, diagnostic 
analysis of personal history is point 
No. 1. 

You cannot do that unless you have 


FOR 


BEJTER, 


FASTER-SELLING FEEDS 


Boost your 
FEED VALUES 
with... 


OXIDES and MINERAL FEED BLENDS 


RED OXIDE OF IRON 

Growing and breeding animals, 
as well as poultry, need adequate 
supplies dom in their daily diet. 
This high quality Red Oxide has 
an extremely high iron potency. 


TAMMS YELLOW OXIDE AND 
BROWN OXIDE 


Tamms Iron Oxides are free of 
injurious impurities such as lead, 
fluorine and arsenic—contain no 
harmful ingredients. Certificate 
of analysis furnished _ re- 


quest for all Tamms Oxides. 


IRON-COP MINERAL BLEND 


First mineral combination of its 
kind offered to feed manufactur- 


Build up demand for your feed mixes by adding the 
blood minerals—iron and copper! 
Tamms is a pioneer in high grade oxides of iron—now 
also offers manufacturers of feed a unique blend of 
iron and copper sulphate. 


Dept. 


MMS INDUSTRIE 


228 N. LA SALLE ST., CHICAGO 1, ILL. ; 


ers. By blending Tamms Red 
Oxide of Iron with high-grade 
copper sulphate in proper nutri- 
tional proportions, the blood- 
building, health-promoting fune- 
tionoftheironis greatly increased. 
Iron-Cop is thoroughly mixed 
and milled to assure maximum 
utilization—eliminates need of 
running both of these essential 
minerals through a feed mixer; 
avoids danger of copper elements 
forming pockets in the feed. 


MINERAL FEED BLACK 

For use in coloring rock phos- 
phate and soybean meal. Ar eco- 
nomical replacement for charcoal 


and carbon black. 


Attractive prices on pool cars, carload 
lots and smaller bulk orders. 


RM-4 


= = 


an adequate personal history form. 
Ordinary application blanks are not 
adequate. They contain information 
that is, for the most part, non-evalu- 
ative information and they do not 
give the material in the adequate or- 
ganized manner which enables a di- 
agnosis to be made quickly by an in- 
sightful management. 

Here are the things that a good 
personal history form will be able 
to give you. 

By careful analysis and if it is 
adequate, it will enable you to ana- 
lyze the individual's emotiohal and 
vocational stability. 

It will enable you to evaluate the 
presence or absence of this hyper- 
kinetic-huperkinetic situation. It will 
help you to evaluate whether this 
individual's aspirational levels are 
realistically related to the market, 
to the product and to the capacity 
of the company to satisfy. 

Finally, adequate personal records 
will tell you whether the individual 
is bringing with him the pattern of 
habits, attitudes and interests that 
are realistically related to the cus- 
tomer and the customer’s sales en- 
vironment. 

If those things are not found out 
quickly, it is going to take hours of 
interviewing to find out and you are 
not likely to come to the right con- 
clusion. 


Find Out Who Are Best Salesmen 

The second necessary thing is that 
you need to get as many slide rule 
factors in your selection as possible. 
That means that just as you spend 
money for research on the psychologi- 
cal chemicals that go into your sales- 
men and by careful study of your 
salesmen over a period of time you 
will secure a quantitative picture of 
your best man in contrast to your 
poorer man. 

One of the hardest things for com- 
panies to do is to face the fact that 


Ath Us to Quote 


Vegetable and Animal Proteins 
Milifeeds, Alfalfa Meal, Molasses 
and other Feed Products 


Telephone—GR 6122 


Teletype—KC 370 


BOARD OF TRADE KANSAS CiTy, MO. 


on 
CEREALS — FLOUR 
MEANS QUALITY 


a Vaecine 


it is not economical to continue poor 
men on the payroll and one of the 
most vigorous and creative things 
that a company can do is to make 
a quantitative study and then having 
determined who the lowest 25% of 
your group are and estimating what 
they are costing you in relationship 
to volume of business done, get rid of 
them. However, immediately use the 
selective methods to pick people who 
are like your best people. You will 
not be successful to begin with but 
little by little your critical judgment 
of what constitutes your best people 
will become so good that you will 
progressively upgrade your entire 
sales force. Therefore, the quantita- 
tive picture of what your best people 
are like in contrast to your poorer 
people is absolutely essential if you 
are going to do a scientific job of 
selection. 

The third thing is that you have 
got to set up a standard procedure 
with everybody involved in selection 
using them. Standard procedure 
should be used by everybody. They 
should not just be used by some 
people. 

Standard procedures will then tend 
to bring a level of uniformity equal 
to the insight of the group, to the 
evaluation of the men to whom you 
are going to introduce your sales 
operation. 


It is not an accident that when we 
studied 11 of the major insurance 
companies in the U.S. we found 14% 
of all the life underwriters in these 
companies were selling 66% of the 
life insurance business. We found 
that these insurance companies could 
drop from their contracts 24% of 
their total sales force with a loss of 
less than 1% of the total business. 
Now, I don't know how it is in your 
business but relatively the same per- 
centages hold up and down the line. 

I was visiting a firm in Tulsa, Okla., 
recently. They have an enormous 
sales problem and they just don't 
know what to do about it. They did 
not even know how to get enough 
facts about it. They were shocked 
when I gave them an analysis of 
what it was costing them to keep 
salesmen—-what it was costing them 
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to keep their sales force going on the 
present basis. We analyzed the situ- 
ation and those people found that 
they could drop 20% of their sales- 
men and lose less than one half of 1% 
of the business then on the books. 
I told the president that if he as 
president couldn't keep that on the 
telephone with one hour of work a 
day, that he then was no good and 
he agreed. 

Therefore, these are the things that 
you have to do. Of course, it is not 
entirely as simple as I have made it 
but it is simple to do over a period 
of time if you are as serious about 
your manpower as you are about 
your product. 

Remember this——you can have the 
best product in the world, but if 
you cannot sell it at a profit, then 
you are going to have to sell your 
business at a loss. 


CHECKERBOARD ELEVATOR CO. 


Buyers and Sellers 


MILLFEEDS, GRAINS AND GRAIN PRODUCTS 


KANSAS CITY ST. LOUIS 


DENVER BUFFALO 


POWERFUL—PRECISION BUILT 


TO 60% 
RICH 
MOLASSES 


FEED 


CONSTRUCT ION 


pACK AGE 
UNIT 


Wenger announces 


new 750 series 
MOLASSES 
MIXER 


he Prize Product 
World’s Finest 
Molasses Machinery 


FINEST molasses mixer ever made. De- 
signed to perform smoothly for lifetime. 
Extra heavy-duty shaft and large heavy- 
duty double roller bearings. Hopper bin 
feeder driven by dust-tight motorized gear 
head. Variable drive. Mixes from 4,000 to 
30,000 Ibs. per hour. 

PACKAGE UNIT construction § assures 
precision, easy installation and less floor 
space. 

MIX as much molasses as you want—up 
to 60%. Also mixes other liquids — fish 
solubles, milk products, ete. Write for 
full details. 


NGERI 


Mfr.—WE 


poser Mixer, mtg. co. 


SABETHA, KANSAS 


MFRS. OF INDUSTRIAL MILLING MACHINERY 
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... says Louis Hershey 


Hershey Company 
New York City 


“I’ve personally had over 15 
years’ experience with Brow- 
er Mixers and for my money 
they’re the top mixer on the 
market. I’ve recommended the 
Brower Mixer to other firms 
and they’ve also given the 
Mixer high praise. 


“We mix our own brand of 
Hershey Feeds including a 
large quantity of Bird Feed 
each year. Our present mixer 
is 4 years old and has never 
needed servicing or repairs. 
We figure the Mixer paid for 
itself the first year and has 
helped increase our business 


at least 25%.” 


Thousands of Satisfied Users 


Reports indicate that feed dealers 
who mix their own brand of feeds 
with Brower Mixers can step up 
their profits as much as $10 per ton. 
The dependability, fast action and 
low cost operation of Brower Mix- 
ers have made them the favorite of 
feed dealers everywhere. 


Mixes a perfect blend in approxi- 
mately 10 minutes—at a power cost 
from 3¢ to 5¢ per ton. Above-and- 
below floor models. Four sizes— 
mixing capacities of 700, 1200, 3000 
and 4000 Ibs. feed. Heavy welded 
construction gives years of serv- 
ice. Many outstanding features— 
easier and faster to operate. 


30-DAY TRIAL. Write for Full Details 
BROWER MFG. CO., 402 N. 3rd St., Quincy, Il. 


“1 Worlds Largest Selling Mixer! 


WRITE-WIRE-PHONE 
FOR INFORMATION 


MILBREW CO. 


3456 N. Buffum St. 


ALL RESEARCH- LEADS To The 


Milwaukee 12, Wis. 


Tel. EDgewood 2-3114 


‘CONVENTION CALENDAR 


1954 


Jan. 8-9 — Kansas Seed Dealers 
Assn.; Hotel Broadview, Wichita, 


| Kansas; Sec., O. E. Case, 901 Wiley 
| Bldg., Hutchinson, Kansas. 


Jan. 11-12—Kansas Formula Feed 
Conference; Kansas State College, 
Manhattan, Kansas; sponsored by the 
Kansas State Board of Agriculture, 
Midwest Feed Manufacturers Assn., 


| Kansas Grain, Feed & Seed Dealers 
| Assn., and the college; chm., Prof. 
| F. W. Atkeson, head, department of 
| dairy husbandry, Kansas State Col- 
| lege, Manhattan. 


Jan. 18-19—Northwest Retail Feed 
Assn., Inc.; Hotel Nicollet, Minne- 
apolis, Minnesota; Sec., William D. 
Flemming, 112 Grain Exchange Bldg., 
Minneapolis 15, Minn. 

Jan. 18-20—-North Dakota Poultry 
Industries; Elks Club, Fargo, N.D.; 
Chr., Lloyd M. Forness, North Da- 
kota Poultry Improvement Board, 
State Capitol Bldg., Bismarck, N.D. 


dan. 19-23 — Boston Poultry Show 
& Country Life Exposition; Mechanics 
Bldg., Boston, Mass.; Chm., Paul Ives, 
89 Church St., New Haven, Conn. 

Jan. 21—Poultry and Egg National 
Board Planning Conference; LaSalle 
Hotel, Chicago; Gen. Mgr., Don W. 
Lyon, 185 N. Wabash Ave., Chicago 
1, Tl. 

Jan. 24-26 — Indiana Grain and 
Feed Dealers Assn.; Claypool Hotel, 
Indianapolis, Ind.; sec., Fred K. Sale, 
600 Board of Trade Bldg., Indian- 
apolis 4, Ind. 

dan, 25-27 — Southeastern Poultry 
& Egg Assn.; Municipal Auditorium, 
Atlanta, Ga.; exec. sec., R. F. Frazier, 
615 E. Franklin St., Richmond 19, Va. 


Jan. 31-Feb. 3 — American Dehy- 
drators Assn.; Jung Hotel, New Or- 
leans, La.; Sec., Joseph Chrisman, 
1015 Dwight Bldg., Kansas City, Mo. 


Feb. 7-9—Wyoming Grain, Feed & 
Seed Dealers Assn.; Casper, Wyo.; 
sec., Everett L. Berry, P.O. Box 118, 
Sheridan, Wyo. 


Feb, 8-10—Farmers Grain Dealers 
Assn. of North Dakota; Fargo, N.D. 


Feb. 10-11—Nutrition & Production 
Conference, sponsored by Utah Feed 
Manufacturers & Dealers Assn.; Utah 
State Agricultural College, Logan, 
Utah; Sec., Lorin E. Harris, Utah 
State Agricultural College, Logan, 
Utah. 

Feb. 11-12 — Midwest Barley Im- 
provement Conference; Hotel Gard- 
ner, Fargo, N.D.; Dir., John Parker, 
828 North Broadway, Milwaukee 2, 
Wis. 

Feb. 12 — Washington State Feed 
Assn., Inc.; Sec., John G. Wilson, 814 
2nd Ave. Blidg., Seattle 4, Wash. 


Feb, 13-15 — Institute of American 
Poultry Industries; Fact Finding Con- 
ference, Kansas City, Mo.; Pres., Dr. 
Cliff D. Carpenter, 221 No. LaSalle 
St., Chicago 1, Il. 


Feb. 15-17 — Grain Processing Ma- 
chinery Manufacturers Assn.; Hotel 
Nicollet, Minneapolis, Minn.; Sec., 
Raymond J. Walter, 511 Fifth Ave., 
New York 17, N.Y. 


Feb. 17— The Mutual Millers and 
Feed Dealers Assn.; Hotel Statler, 
Buffalo, N.Y.; Sec., Mrs. G. A. Bent- 
ley, 41 Chautauqua Ave., Jamestown, 
N.Y. 

Feb. 17-18 — Virginia Polytechnic 
Institute Nutrition School; Hotel 
Roanoke, Roanoke, Va.; chairman 
Nutrition School Committee, Paul M. 
Reaves, Dept. of Dairy Husbandry, 
Va. Polytechnic Inst., Blacksburg, Va. 


Feb. 18-19 — Midwest Feed Manu- 
facturers Assn.; Convention and Ag- 
ricultural Forum; President Hotel, 
Kansas City; exec. vice pres., Lloyd 8S. 


They Oeserve 


‘the Worlds Chosc 
FEED INGREDIENTS 


When you call W & D for Feed Ingredi- 
ents, you know that you can profit by 80 
years of experience—80 years of building 
direct contacts with the World’s best 
sources for feed and fertilizer ingredients. 


IMPORTED and DOMESTIC 


FISH MEAL 


DICALCIUM PHOSPHATE 


Min. 88 B. P. L. (about 18% phosphorus) 


BONE MEAL 


Sterilized, Steamed 


. . and all Feed Ingredients 


Write, wire, or teletype for quotations 


1873 


TELEPHONE: LOcust 4-5600 


80th ANNIVERSARY 


Cable Address: “Woodward” 


1953 


‘TELETYPE: PH 109 


» WR Over 15 Years | = | | 
‘ 
| 
VITAMLN e 
Thiamine Riboflavin BRE VERS 
DRIED 
UNIDENTIFIED F | 
| 
| YE \ _ 
| 
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Larson, 20 W. Ninth St., Kansas 
City, Mo. 
Feb. 22-283—Ohio Grain & Feed 


Dealers Assn., Inc.; Commodore Per- 
ry Hotel, Toledo; sec., H. Ralph Ka- 
gay, 65 N. Roys Ave., Columbus 4, 
Ohio. 

Feb. 28-March 2—Colorado Grain, 
Milling & Feed Dealers Assn.; Shir- 
ley-Savoy Hotel, Denver; sec., Ralph 
Booze, 605 Mining Exchange Bldg., 
Denver 2, Colorado. 


March 10 — Ninth Distillers Feed 
Conference; Hotel Sinton, Cincinnai; 
exec. dir., Lawrence E. Carpenter, 
1232 Enquirer Bldg., Cincinnati 2, 
Ohio. 

Mar. 11-12—Montana Nutrition 
Conference; sponsored by Montana 
State College, Montana Feed Manu- 
facturers and Dealers Assn. and Nu- 
trition Council of the American Feed 
Manufacturers Assn., Inc.; Chm., 
O. O. Thomas, Animal Industry Dept., 
Montana State College, Bozeman, 
Mont. 

March 18-20—Pacific Dairy & Poul- 
try Assn.; Hotel del Coronado, Cor- 
onado, Cal.; Pres., H. Glenn Olson, 
1304 E. 7th St., Rm. 256, Los Angeles 
21, Cal. 

March 19—Oregon Feed & Secd 
Dealers Assn.; Multnomah Hotel, 
Portland, Ore.; mgr., Leon S. Jack- 
son, 810 Lewis Bldg., Portland 4, Ore. 


Apr. 12-18—Texas Feed Manufac- 
turers Assn.; Baker Hotel, Mineral 
Wells, Texas; sec., W. Bassett Orr, 
P. O. Box 655, Bryan, Texas. 


April 14—Illinois Feed & Nutrition 
Conference; Uuniversity of Illinois, 
Urbana; sponsored by University of 
Illinois and Mlinois Feed Assn.; chm., 
Dr. D. E. Becker, department of ani- 
mal science. 


April 26-27 — Nebraska Grain & 
Feed Dealers Assn.; Hotel Paxton, 
Omaha, Neb.; Sec., Howard W. Elm, 
917 Trust Bldg., Lincoln, Neb. 

April 30-May 1—Kansas Grain & 
Feed Dealers Assn.; Hotel Broad- 
view, Wichita, Kansas; Sec., O. E. 


YOUR 
BEST BUY 


CALF FEEDS 


Cream Calf Meal 


for gruel feeding 


Cream Calf Flakes 
(or Pellets) 


for dry feeding 
CONTAINS 
AUREOMYCIN 


Sold Only Through 
Reliable Dealers 


RYDE & COMPANY 


5425 W. Roosevelt Rd., Chiesge. I. 


Case, 901 Wiley Bldg., Hutchinson, 
Kansas. 

May 2-5—National Fisheries Insti- 
tute, Inc.; Hotel Cleveland, Cleveland, 
Ohio; Mgr., Mal Xavier, 1614 Twen- 
tieth St., N.W., Washington 9, D.C. 


May 5-7— American Feed Manu- 
facturers Assn.; Conrad Hilton Hotel, 
Chieago; Sec., W. T. Diamond, 53 W. 
Jackson Blvd., Chicago 4, Ill. 

May 6-8— California Hay, Grain 
and Feed Dealers Assn.; Ambassador 
Hotel, Los Angeles, Cal.; Sec., John 
F. Gilmore, Blue Anchor Bldg., 1400 
Sixteenth St., Sacramento 14, Cal. 


May 7-11 — National Cottonseed 
Products Assn.; Shamrock Hotel, 
Houston, Texas; Sec., 8S. M. Harmon, 
731 Sterick Bldg., Memphis 3, Tenn. 

June 6-8 — Indiana Grain & Feed 
Dealers Assn.; Mid-Summer Conven- 
tion; sec., Fred K. Sale, 600 Board of 
Trade Bldg., Indianapolis, Ind. 

June 7-8 — Central Retail Feed 
Assn.; Sec., David K. Steenbergh, 
1712 West St. Paul Ave., Milwau- 
kee, Wis. 

dune 14-15—Eastern Federation of 
Feed Merchants, Inc.; Commodore 
Hotel, New York City; Sec., Austin 
W. Carpenter, Eastern Federation of 
Feed Merchants, Inc., Sherburne, 
N.Y. 

June 17-18 — Pacific Northwest 
Grain Dealers Assn.; Spokane Hotel, 
Spokane, Washington; Sec., Pete 
Stallcop, 418 Peyton Bldg., Spokane 
1, Wash. 

June 21-22 — Georgia Feed and 
Poultry Conference; Dinkler Plaza 
Hotel (formerly Ansley Hotel), At- 
lanta, Ga.; Registrations begin June 
20; Chr., Will L. Kinard, 601 Trust 
Co. of Georgia Bldg., Atlanta, Ga. 


June 22-24— Canadian Feed Mfrs. 
Assn.; Lake Louise Chalet, Alberta, 
Canada; Sec., A. G. Kirstine, Box 
4396, South Edmonton, Alberta, 
Canada. 

July 26-27—New Mexico Grain and 
Feed Dealers Assn.; A. & M. College; 
Sec., H. B. Hening, New Mexico 
Stockman, 203', West Central Ave., 
P. O. Box 616, Albuquerque, New 
Mexico. 

Aug. 16-17 — Nutrition School for 
Feed Men; conducted by College of 
Agriculture, University of Wisconsin 
and Central Retail Feed Assn.; Uni- 
versity Memorial Union; chm., Prof. 
Gus Bohstedt, Department of Ani- 
mal Husbandry. 

Aug. 30-Sept. 1—American Soy- 
bean Assn.; Hotel Peabody, Memphis, 
Tenn.; sec., Geo. M. Strayer, Hudson, 
Iowa. 

Sept. 13-14—Kentucky Feed Assn.; 
DuPont Lodge, Cumberland Falls 
State Park near Corbin, Ky.; Sec., 
William C. Willock, P. O. Box 1914, 
Louisville, Ky. 

Sept. 19-21—Ohio Grain & Feed 
Dealers Assn., Inc.; (Joint Conven- 
tion with Grain & Feed Dealers Na- 
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DAIRY-WHITE Barnlime in regular 


coarse grinds is packed in 80 Ib. heavy 


“DAIRY - WHI 


“MORE. 
SALES” 


The perfect combination 
for more sales—a top 
quality product in an at- 
tractive, white paper bag. 
The bag speaks for itselfl 
Here's what you can 

tell dairymen about 


DAIRY-WHITE Sweet 


Barnlime . . . 


Absorbs Moisture— 
helps keep floors, gutters 
and runways dry and 
sanitary. Makes sweep- 
ing easier. Properly 
sized to prevent live- 
stock slippage. Deodor- 
izes—reduces odors 

in barns and poultry 

or houses. Also improves 
manure. 


duty, white paper bags, with built - in 


sales appeal. Stock up NOW! 


IOWA LIMESTONE COMPANY 


DES MOINES, |OWA™ 


is 


co m plete ! 


@ Every supplementary ingredient recommended — 
by leading scientists is in NOPCOSOL 3 


feed supplement. 


tional Assn.). Plaza Hotel, Cincinnati, 
Ohio.; sec., H. Ralph Kagay, 65 N. 
Roys Ave., Columbus 4, Ohio. 


Sept. 19-21—Grain and Feed Deal- 
ers National! Assn.; Netherlands- 
Plaza Hotel, Cincinnati, Ohio; Sec., 
John C. Bowden, 100 Merchants Ex- 
change Bldg., St. Louis 2, Mo. 


DAYTON BAGS ARE BEST 


Processors and Manufacturers of Quality Burlap and Cotton Bags 


Phone FUlton 


THE DAYTON BAG AND BURLAP COMPANY 


Established 1910 


322 8S. PATTERSON BLVD. 


6161 Collect 


DAYTON 2, OHIO 


USE THE BEST... 
GET MIDWEST 


DRIED FRESH 


@ DEPENDABLE 
Quali 
@ HEALTH GIVING 


WRITE OR | 
PHONE 960 
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Neatness Pays Off... 


Here is an exterior view of the neat Frank Flour & Feed establishment at 
Jefferson, Wis. The building is sided with tin and painted with aluminum base. 
This paint lasts well for five to eight years, according to Lawrence Frank, 
owner. A canopied loading area is on the right of the building, with rail facili- 
ties, as shown, on the left. 


This is a view of the mixing department from the loading platform of the 
Frank mill, Mr. Frank, second from left, talks over a problem with an em- 
ployee. Mixers are painted with a light gray enamel. Walls and posts are 
painted with a flat white paint. The ceiling is white, too. And other rooms of 
the building, except for the warehouse, are painted white. 


The fact that the entire Frank establishment is neat and clean is apparent in 
this basement scene. The whole area is kept clean, and everything is painted 


white. 


The retail sales room of the Frank feed mill is neat and clean. A fine poultry 
equipment display on a low platform is shown in this picture. Attractive and 
orderly display of merchandise also is provided in the wall shelving. 


GOOD HOUSEKEEPING 


Wisconsin Feed Mill Owner 
Finds Neatness, Cleanliness 


Really Help to Build Trade 
By Martin Francis 


Neatness and cleanliness are pay- 
ing off for Frank Flour & Feed at 
Jefferson, Wis. While special sales 
promotions or service features are 
the outstanding points in some retail 
feed businesses, Lawrence Frank, 
owner of this establishment has neat- 
ness, machinery care and efficiency 
as leading trade and profit builders. 

The Frank mill is described as “one 
of the neatest and most efficient small 
feed mills in the Midwest.” 

I have visited many feed mills and 
stores in a large number of states, 
and I have found that most of them 
could improve their housekeeping to 
a considerable extent. But the Frank 
mill is always clean and attractive. 
Mr. Frank and his employees prac- 
tice neatness every day, all year long. 
They find and take time for it, and 


they have found that it pays divi- 
dends. 

Lawrence Frank worked with his 
father, the late William Frank, for 
many years. In 1944, after his father 
had died, Mr. Frank was faced with 
the decision of staying in the feed 
business and bringing an old mill up 
to date, or going into another busi- 
ness in Jefferson. 


Modern and Clean 


He decided in favor of the feed 
business, figuring it to be more stable 
over the years. He also made up his 
mind that if he was going to remain 
in the feed business, he would make 
the mill modern and clean 

One step was the cleaning and en- 
larging of the basement. New con- 
crete walls were put in where needed, 


A room for rest and refreshment is provided in the basement of the Frank 
mill. In this picture Mr. Frank is pouring coffee for a couple of employees 
relaxing in the room. Customers also go to this room for coffee. 


¢ 


A simple but pleasing display on the window ledge is shown in this picture. 


Note the open feed bags, with price tags placed on each bag. 


and a strong concrete floor was 
poured. After this was done, Mr. 
Frank and his men painted the base- 
ment walls a pleasing white. When 
you enter the basement, you are 
amazed at its cleanliness. In the fur- 
nance room, a sizable lunch and rest 
room has been set up. Mr. Frank and 
his employees have coffee periods 
there, and Mr. Frank also takes cus- 
tomers down there for coffee and 
conversation or business discussions. 
It is a place to talk over farming 
problems, and sales are made at the 
same time. 

Also in the basement is a machine 
shop. Mr. Frank can maintain and 
service a great deal of the machinery 
in the mill. 

It is worthy to note that the base- 
ment girders and ceiling boards are 
painted white and are kept free of 
cobwebs and dirt. Machinery pits also 
are painted and kept very clean. 

On the first floor, one also finds 
that the walls and ceilings are white, 
as is a considerable amount of the 
machinery. Two feed mixers are 
painted a light gray enamel. 

Mr. Frank points out that, with the 


Neatness also is apparent in the 
grinder location in the basement. It 
may be noted, too, that the walls are 
painted white here. 


light color, less electric light is needed 
in the mill. In addition to providing a 
neat appearance, the light interior of 
the building helps cut down the acci- 
dent hazard. 

The second step in Mr. Frank’s pro- 
gram was the installation of new 
machinery. When he decided in 1944 
to stay in the feed business, he started 
buying new equipment. He now has 
two 2-ton mixers, a grinder, a sheller 
and other equipment. 

Mr. Frank says the new modern 
machinery helps make it possible to 
give farmers quick, efficient service. 
And, he adds, it helps the firm to turn 
out more work in a day at less cost. 


Sales Room 


Part of the Frank building is de- 
voted to a good-size feed and farm 
supply display room. This is just as 
neat and orderly as the rest of the 
premises, and the excellent displays 
have really helped in selling, says 
Mr. Frank. 

For example, poultry equipment 
is frequently displayed in orderly 
fashion on a long, low island in the 
center of the display floor. Farm 
building brooms are neatly kept in a 
large paper barrel container. Farm 
hardware, dairy utensils, dog food, 
home meat curing and preserving 
supplies, anti-freeze, motor oil and 
other related lines are part of the 
merchandise handled. Items on all of 
the shelves are clearly visible. 

Open bags of feed are shown in a 
window ledge in the store, with iden- 
tifying price and information tags 
that are readily seen by farmers. 
There is a water bubbler in the sales 
room for the convenience of custom- 
ers, and such items as razor blades, 
gloves and candy are neatly shown on 
one counter and sold for the con- 
venience of the trade. 

While Mr. Frank advertises regu- 
larly in local newspapers, the modern, 
clean and neat establishment is an 
advertisement in itself. 

It should be pointed out that the 
cleanliness and orderliness of the mill 
is not a surface thing. One can pene- 
trate to the farthest depths of the 
basement or warehouse and find the 
same thing. 

In short, here is a firm saturated 
with cleanliness, and it pays off. 


pertities one ton feed 


Reader Service 


FEEDS and FEEDING, 21st Edition 
By Frank B. Morrison 


Part I—Fundamentals of Animal Nutrition 

Part Il—Feedingstuffs 

Part 11l—Feeding Farm Animals 
An accepted manual of feeds and neacatind since the $7 00 
first edition in 1900 ..... . 


ANIMAL NUTRITION, Third Edition 
By Leonard A. Maynard 


It covers the standard, constantly-needed facts on feeding farm animals, and also 


the newly discovered facts about how certain acids, minerals, vitamins, ete, can 
help in raising healthier, more productive animals. $7 00 
474 pages, 77 illustrations and tables 


RAISING SWINE — 


By George P. Deyoe 


A practical swine raiser’s handbook. Stock selection, record keeping, feeding, care 
and handling, marketing techniques and preparing —_ for home $ 
use. 447 pages, 201 illustrations, 40 tables 4.75 


RAISING LIVESTOCK— 
By Walter H. Peters and G. P. Deyoe 


This book provides the owner, manager or caretaker of farm or ranch with easily 
found, specific suggestions for solving problems confronted in producing, handling 
and managing livestock, including preparing for market, selecting, feeding, hous- 
ing, breeding and marketing influences, It tells of the many jobs to A 75 
be done and exactly how to do them, 519 pages, 240 Mlustrations. . 


SWINE PRODUCTION— 
By W. E. Carroll and J. L. Krider 


A guide to organization, establishment, management, feeding and 6 00 
marketing operations in raising of hogs, 498 pages, 65 illustrations. 


POULTRY NUTRITION, Fourth edition Revised and Enlarged 
By W. Ray Ewing 
1,500 pages, 133 illustrations, of practical, factual information for feed manufac- 


turers, feed dealers, hatcherymen, breeders. New chapter on anti- 12 50 
biotics, new growth charts, feed formulas for rapid growth. o% . 


POULTRY HUSBANDRY —Third Edition - 
By Morley A. Jull 
526 pages, 254 illustrations, covers all aspects of the poultry business, from 
planning and building poultry plant to preparing poultry products for market 
Breeding techniques, feeding procedures, disease control, incubation; 6 50 
it is an “encyclopedia” of poultry raising. ..... . 


POULTRY PRODUCTION— 
By Leslie E. Card, Ph.D. 


Eighth Edition, 416 pages, 216 illustrations and four plates. Deals with broiler 
production, flock management and marketing, breeding and $5 00 
selection, nutrition, disease control, ete. ...... . 


POULTRY HUSBANDRY— 


Laboratory Exercises for Farm Poultry Production 


By Morley A. Jull 


1952—Spiral bound, 90 pp. 15 lessons for beginners on poultry farm management, 
breed identification, production culling, anatomy discussion, caponizing and dub- 
bing, feeding, judging, egg quality, poultry house construction, — $ 

and dressing, preparation for cooking, and poultry diseases, .. aia 1.75 


KEEPING CHICKENS IN CAGES, 3d Edition 


By Roland C. Hartman, Editor, Pacific Poultryman 


Deals with practices for keeping chickens in individual single deck laying cages 
in areas having a relatively mild climate. Based on methods used successfully in 
California and now being adopted largely in $ 


SUCCESSFUL POULTRY MANAGEMENT— 


Second Edition 


By Morley A. Jull 


447 pages, 188 illustrations, based on practical experience, brings practical helps 
for choosing breeds, increasing broiler and egg production, building range 
shelters, estimating egg output, $ 

candling eggs, etc. 5 .00 


RAISING TURKEYS, DUCKS, GEESE and 
GAME BIRDS 


By Morley A. Jull 


A guide to the raiser of specialized poultry. Based on forty years experience in 
the field. A dollar-wise help in all — of this business, $ 
467 pages, 265 llustrations, ........ 5 50 


BEEF CATTLE, 4th Edition 


By Roscoe R. Snapp 
Covers breeding, feeds, feeding, economic trends, equipment, ete. Includes a report 
of hundreds of feeding experiments. Has a special chapter on sterility by 
Dr. Harry Hardenbrooks, Jr., assistant professor of veterinary $ 
medicine, University of Ilinois, 641 pages. 6 50 


No C. O. D.’s 


Reader Service Department 
F ROM 


Minneapolis 2, Minnesota 
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Positiv 
Protectior 


Against Cecal 


m= Medicate your mash with = 


Here’s the anti-coccidial you’ve been 
waiting for! Arzene Compound is lower 
in cost, easy to use, and... provides 
positive protection at preventive levels! 


Arzene is a long-term preventive for 
continuous administration in the feed. 
In tests with thousands of birds subject- 
ed to massive infestations of coccidia, 
Arzene protected against death loss and 
birds continued to gain normally. 


MEDICATES A 
50 8. BAG OF 
yoUR FEED! 


Arzene is perfectly safe to use 
throughout the growing season. Costs 
less than poultry raisers long have paid 
for ten day “treatments.” Give your 
feed customers this important POSI- 
TIVE PROTECTION. 


This very low cost is due 
to the low dosage need- 
ed. Arzene is the finest 
anti-coccidial you can use. 


V rite today for detailed informa- 
tion regarding Lee’s tests, bulk 
prices and complete mixing 
instructions: 


GEO. H. LEE CO. 


Omaha 8, Nebraska 


Ww WITH W-W 
HAMMERMILLS 


BECAUSE... 


W-W's exclusive Star Cylinder serves 
a double purpose as a fiywheel at 
the same time its tungston carbide 
tipped hammers strikes the moterial 
to pulverize it to desired texture. 
Many other features include easy-to 
release hold down levers for hood, 
grey cast iron frame to reduce vibra- 
tion, no pre-grinding principle, plus 
many others. Eight models, or made 
to specifications. 


Write fer New Catalog of Complete Line 
W-W GRINDER CORP. DEPT. 311 


WICHITA, KANSAS 


AT COTTONSEED MEAL CONFERENCE—Shown examining a sample of 


cottonseed meal are, left to right, C. L. Morgan, Clemson, S.C.; Dr. J. R. 
Couch, Texas A. & M. College, College Station, and A. B. Watts, Baton Rouge, 
La. The three attended the recent conference on quality of cottonseed meal 
as related to processing held in the Southern Regional Research Laboratory 
of the U.S. Department of Agriculture, New Orleans. Dr. Couch spoke at the 
conference on use of cottonseed meals in practical chick and broiler rations. 


ILLINOIS GROUPS PLAN 
PROGRAM FOR DEALERS 


URBANA, ILL.—A program de- 
signed to help country grain and feed 
dealers solve their problems is being 
worked out by the Illinois Country 
Grain and Feed Institute in coopera- 
tion with the University of Illinois. 

The purpose is to develop well- 
rounded information channels to keep 
dealers informed of late develop- 
ments in the field and how to deal 
with them. Doing so will mean more 
efficient service for farmers. 

L. F. Stice, agricultural economist 
at the University, says a survey is 
now being made to determine just 
what the dealers want. When it is 
completed, final details will be 
worked out on the tentative program 
that has been developed. 

The first phase of the tentative 


plan calls for conferences on current 
management problems. These meet- 
ings would be on a spot basis and 
deal with new developments and 
changes in laws and regulations af- 
fecting the operations of grain deal- 
ers. 

The second phase of the program 
would be an in-service training pro- 
gram designed to provide informa- 
tion on the basic subject matter used 
in the grain business. Meetings 
would be scheduled on an area basis 
and would cover such topics as grad- 
ing, bookkeeping, use of the futures 
market, trends in grain prices and 
proper use of feeds and fertilizers. 

The final phase of the program 
would be an 8 to 12 week winter 
short course at the University of IIli- 
nois. Participating would be young 
men, with little or no experience in 
the grain trade, who wish to secure 
employment in the grain business. 


Knowing that these ten Neff & 
Fry storage bins will hold 6,280 
tons of alumina, you can imagine 
the potential quantity of prod- 
ucts therein—grinding wheels, 
ceramics, pots, pans, truck and 
car bodies, girders, struts, sid- 
ings, roofs, paints, etc., etc. 
The six larger ones are 30’ 
dia. x 60’ high; the four others, 
15’x 16’. They are owned by 
Reynolds Metals Company and 
located at Bauxite, Ark. The bins 
are filled and emptied by means 


Trainloads of Alumina 


THE NEFF & FRY CO.+ 220 Elm St.» Camden, Ohio 


SUPER-CONCRETE STAVE STORAGE BINS 


of air slides. 

This is just one example of 
Neff & Fry installations for han- 
dling and storing 85 kinds of 
flowable bulk materials—coal, 
grain, sand, ore, cement, clay, 
limestone, salt, soda ash, wood 
chips, for example. 

Much of our work is building 
additional bins for old custom- 
ers. They know Neff & Fry bins. 
You ought to be wise, too, if you 
produce or use flowable bulk 
materials. Ask for our literature. 


5009 Excelsior Bivd. 
MINNEAPOLIS 


INGREDIENTS 


LL MERRITHEW COMPANY 


PHONE WA 0111 
TWX: MP 426 


Provide your customers with | > 

De SS 
: COMPOUND (Patent applied for: | 
| 
| | 
WiLIV HORSEPOWER. 
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PONT 


DELSTERO 


the original “‘D’’-Activated Animal Sterol... Vitamin D3 


STILL YOUR BEST 
FOR ASSURED VITAMIN POTENCY 


™= 


i —_ since 1938, when Du Pont first marketed the original 
“D”-activated animal sterol under the name of “Delsterol,” 
it has been the standard of dependability among the sources 
of Vitamin Ds for poultry. In all the years since, each pound 
of “Delsterol” assayed by regulatory officials has been reported 
as “guarantee sustained.” 

To maintain top performance of your poultry feeds, depend- 
ability in Ds is equally as vital as any other nutritional factor. 
Don’t let Vitamin Ds be a limiting factor. Use “Delsterol.” 


DELSTEROL VITAMIN 


Irradiated 7-dehydrocholesterol 
_ Better Things for Better Living “D”.- ACTIVATED ANIMAL STEROL 


- « « through Chemistry Originated by Du Pont 
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“Milky” Matilda on minerals was fed, 
Good health was her hobby and creed - 
"Tis easy”, she said, "if you just use your head- 
and NEPTUNE Mineral Feed!” 


A BETTER WAY FOR LIVESTOCK TO GET 
ESSENTIAL MINERALS IS WITH... 


MINERAL 
CONCENTRATE 


con 

tie Ke! 


Whe de: 


4 
the 


REFLECTING TYPE 


MADE TO ORDER WITH YOUR 
COPY INCLUDING YOUR 
TRADE MARK=-ON METAL, 
ALUMINUM OR MASONITE, IN 
SMALL OR LARGE QUANTITIES. 
WRITE FOR DETAILS. 
WE THE NATION? 


CTIVE ADV. 


1702 W. ST. CHICAGO B Itt 


if You Want More Capacity 
Per Horsepower, Buy the 
FORSTER HAMMER MILL 


FORSTER MANUFACTURING CO. 


Machines for Modern Milling 
1411 8S. MeLean, Wichita, Kansas. 


Do you know 
the origin 


of feed? 


By Webb Garrison 
IERCE Anglo-Saxon warriors 
who conquered Britain in the 


Five century spoke a crude, 


guttural language. Their limited vo- 
cabulary is indicated by the fact that 
one verb, fedan, was used to signify 
the act of giving food to both humans 
and animals. 

As their culture expanded and they 
borrowed new words from other peo- 
ples, fedan came to stand for the 
food given rather than the act of 


EDITOR’S NOTE: Feedstuffs pre- 
sents here the first in a series of six 
articles dealing with the origin and 
background of the feed industry, the 
feed bag, alfalfa, fertilizer and terms 
associated with the feed industry. 


giving it. Centuries of usage brought 
slight changes in spelling—to feed. 
More and,.more French terms were 
applied to human diet, and the an- 
cient Saxon word became restricted 
to provender for cattle. 

Horses were extremely important 
in this period, both in war and com- 
merce. Yet not even the most care- 
ful rider gave much thought to the 
feed for his animal. Oats and corn 
were the staples, and nothing even 
approaching scientific mixing was at- 
tempted. 

Feed made advance 


quite a social 


when the word was used in a play 
by William Shakespeare, late in the 
16th century. By that time, it had 
come to designate any type of dry 
provender for horses, cattle, poul- 
try, swine, or other domestic animals. 
Scientific milling and mixing were 


developed in the U.S 
thus became es- 
agriculture. 


subsequently 
and the feéd trade 
sential to modern 


POULTRYMEN ELECTED 

BLACKSBURG, VA.—Two Virginia 
poultrymen have won seats in the 
General Assembly of Virginia in the 
recent elections. Charles W. Wampler, 
Jr., Wampler Feed & Seed Co., Har- 
risonburg, and E. Clair Compton, 
Stanardsville, were elected to their 
first terms. Mr. Wampler was presi- 
dent of the Virginia State Feed Assn 


in 1952-53. 


AGRICULTURE AWARD 


ST. PAUL—Theodore A. Erickson, 
rural services consultant for General 
Mills, Inc., and Minnesota 4-H club 
leader from 1912 to 1940, has been 
given the distinguished ruby award 


by the grand council of Epsilon Sigma 
Phi, honorary agricultural extension | 
fraternity. The award was made at 

the fraternity’s national convention | 


at Columbus. | 


100% Dry Hydrogenated Fat 
Will Speed Up Your Output:- 
10 to 15 pounds of Hydropoid added to a 
ton of feed has given as much as 45% 
increase in production. 
Die costs have also been reduced. 
STABLE 
Will not turn rancid—needs no anti-oxi- 
; dants—does not effect the stability of oil 
4 soluble vitamins. 
i EASY TO HANDLE 
Free-flowing, 
Hydropoid is easily mixed = Hydropoid is a free-flowing granulation— 
—handles the same as any 
other dry feed ingredient. | can be mixed easily with other dry ingre- 
dients—no special equipment needed. 
Completely stable, 
Hydropoid withstands all Now being used successfully by many 
—will not bleed into 
paper or cloth bags. Write or Wire for prices and data. 


BOWMAN FEED PRODUCTS, 


HOLLAND, MICHIGAN 


| CUT MATERIALS HANDLING COSTS 


The new line of B series Elton 
Conveyors with power lift as stand- 
ard equipment (pictured at left) 
features many improvements for 
handling materials faster and 
cheaper. They're available with 
hinged booms for folding, so get 
the facts on these conveyors to- 
gether with information on Sta- 
tionary and Floor to Floor units. 
You'll like the D series too. Light 
weight and low priced with frames 
made from steel. Built to take it, 
and prices start at only $421.00 
complete. 


Why not write for the Elton Catalog? 


CHANTLAND MANUFACTURING CO. 


BADGER, IOWA, U.S. A. 


CASH and FUTURES 
FEEDSTUFFS 


KERs 
VEGETABLE OILS 
PACKING HOUSE PRODUCTS 


DaLtas 


MERRILL 
LYNCH, 
PIERCE, 
FENNER 
& BEANE 


New Yor« MEMPHIS Cuicaco Kansas City _D 
70 Pine Sr. 14 S. 2np St. Boarv oF Trave Bioc. 1003 Wat nut St. Ist Nat's Bank Bipc. 
WHitehall 4-1212 8-0221 WAbash 2-8950 Victor 1900 Riverside 5361 


PERSONAL SERVICE AT ExTRA cosT 


WALSH GRAIN co. 


EXCHANGE, MINNEAPOLIS LINCOL 
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> SHOW THEM WHO'S BEST! 


Now you can wade right into the heavier-than-ever 
chick mash competition that 1954 is sure to bring. Back- 
ed up by Borden’s NEW Flaydry, you can show them 
who really has the goods! 

The NEW Filaydry delivers a growth “kick” that 
nothing else of its kind seems to match. It’s the potent 
combination of essential milk fractions and B-complex 
vitamins plus Betaine — plus powerful whey factors, 
known and unidentified. . 

During the past two years, Flaydry-fortified chick 
rations have produced consistent growth increases in 
more than 90 percent of Borden’s growth tests! These 
tests were made on all the latest chick rations including 
those with high antibiotic fortification. Whey factors 
deliver a real growth wallop! It’s been proved time 
and again by independent laboratories and college sta- 
tions — in addition to Borden’s work. 

Now is the time to prime your 1954 starting rations 
for the selling battle ahead. Re-register your poultry 
feeds with Borden’s NEW Flaydry. You'll be prepared 
to show them who’s best! 


wutkitio, 


Bordens 
NEW 


BORDEN’S man of the month | | Borden \s BASIC IN 
WILLIAM A. SOMMER FOOD AND FEED RESEARCH 


Mr. Sommer is a graduate of the University of Wiscon- 


sin, where he majored in Dairy Manufacturing. He is a an as 
member of the American Dairy Science Association and 
the American Chemical Society. Mr. Sommer has spent THE 0) L, COMPANY 


nearly a quarter of a century in plant construction, op- 
eration and production. 


Mr. Sommer, Assistant Direc- 
tor of Production for Borden’s 
Special Products Division, helps 
assure the quality of your feeds 
by exercising careful supervision 
aging of Borden’s Feed Supple- 


FEED SUPPLEMENTS DEPARTMENT 
350 Madison Avenue, New York 17,N. Y. 


Send all the facts on the NEW Flaydry for our 1954 chick mashes. 
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Foremen’s Problems 
How to Solve Them 


By Arthur C. Croft, National Foremen’s Institute 


An executive who has studied griev- 
ance machinery in many organized 
plants compared the procedure apply- 
ing to production workers to a late 
model Cadillac. ‘‘What is done about 
foremen’'s grievances, however,” he 
said, “is a 1920 Maxwell.” He pointed 
to the fact that foremen’s gripes 
seem to get nowhere. They tend to 
be repetitive, carrying over from 
year to year, without anything be- 
ing done about them. Although this 
may be overstating the case some- 
what, there is no doubt that manage- 
ment’s attention can be profitably 
devoted to the problem. The foreman 
group is too valuable and vitally im- 
portant an element of management 
to allow it to become corroded 


YOU SAVE on coots— 


Even in small quantities, you pay the 
same prices for all ingredients as you 
would if you bought them in bulk. 


2 YOU SAVE — co mixing prob- 


lems — NOPCO custom-mixes your spe- 
cial formula—and custom-packs it in 


“batch-size” bags. 


3 YOU SAVE — overtortscation 


errors—each “batch-size” bag exactly 
fortifies one ton of feed —no danger of 


wasting costly ingredients. 


4 YOU SAVE — 10 undertortiice 


tion problems—no customers lost be- 
cause of too low potency ... more new 
customers gained through assurance of 


receiving full measure. 


YOU SAVE purcnasing, iavee 


tory, storage, — one source, one package, 
one entry on inventory records. Plainly 
labeled cartons make storage easy. 


6 YOU SAVE wien expert. tormut 


help at no extra cost—let NOPCO’S 
nutritional staff serve your needs, 


axctusive propucers of MICRATIZED’ viramin provucrs 


through dissatisfaction or dulled 
through misinformation. 


Classifying Foremen’s Grievances 


The most frequent complaints of 
foremen may be grouped as follows: 

(1) Long Term: Complaints which 
stem from accumulative practices 
and where correction may take a 
relatively long time. Under this head- 
ing would be items such as: wage 
differentials, lack of prerogatives, lit- 
tle chance for promotion. 

(2) Day-to-day: Complaints whose 
sources are conflicts in normal opera- 
tions, problems with maintenance, 
communications, etc., can usually be 
found rather quickly. Corrective ac- 
tion, however, may take some time. 


“BATCH-SIZE” 


(3) Personal: Difficulties because of 
personality factors, relations with 
other departments, and reactions to 
superiors. 


Foreman—Angel or Devil 


Much of the management criticism 
leveled at some foremen is justified. 
By and large, however, observers 
agree that industry’s foremen repre- 
sent a loyal, diligent force who react 
most favorably to consideration and 
understanding. It is in the interests 
of increased understanding that the 
following sample grievances are ex- 
hibited. 

The following quotations have been 
picked from recent opinion surveys; 
they are typical of a large percentage 
of foremen’s gripes: 

1. Long-Term Grievances of Fore- 
men: 

A. Lack of promotion: Incompre- 
hensible promotion policy. 

Foremen say: 

. I've been in this job 23 years. 
3ut whenever a better job has to be 
filled, an outsider gets it.” 


GET THE WHOLE STORY — 


Learn how “batch-size” packages of NOPCO vita- 
mins, antibiotic and trace minerals, custom-mixed 
and packed to your needs, can cut feed-mixing costs. 


RELY on these 


Quality Products for 
your feeds 
NOPCOSOL 


Complete vitamin-antibi- 
otic-trace mineral feed sup- 
plement. 
@®NOPCO A&D 
VITAMINS 
A complete line of Micra- 
tized* dry Vitamin A & D 
products, conventional dry 
vitamin A & D products, 
vitamin A & D oils. 
@NOPCO B 
VITAMINS 
Riboflavin, calcium panto- 
thenate, niacin, choline 
chloride (liquid & dry), vita- 
min Biz feed supplement. 
NOPCAINE 


Antibiotic feed supplement 
(Procaine penicillin). 


Custom-mixed and packed in these 
convenient, money-saving bags 
which exactly fortify one batch of 


@ NOPCOM 23 
Vitamin Biz and Procaine 
penicillin supplement. 


your feed. 


Harrison 1, N. J. 


©1953 NOPCO Chemica! Company 


CHEMICAL COMPANY 


Richmond, Calif. 


*T.M. NOPCO Chemical Compoay 


EDITOR’S NOTE: Since 1937 the 
author of the accompanying article, 
Arthur C. Croft, has been president 
of the National Foremen’s Institute, 
Inc., New London, Conn. He helped 
found the organization in 1917. He 
is a past president of the American 
Arbitration Assn., president of the 
Housing Foundation, Inc., New Lon- 
don, and a director of the Western 
Foundry Co., Chicago. Before assum- 
ing his present post, Mr. Croft was 
connected with the McGraw-Hill Pub- 
lishing Co., New York, and the A. 
W. Shaw Co., Chicago, for a total of 
23 years. 


“If you're not a relative you haven't 
got a chance for promotion. .. .” 

Approach: In the majority of cases, 
misinformation or no- information 
generates misconceptions. Does your 
company have a logical, fair promo- 
tion ladder for foremen? Have the 
foremen been told about it lately? 
Do promotions from foremen ranks 
in the past five years bear out this 
policy ? 

Solution and prevention: Critically 
review present policy and make nec- 
essary changes to make it currently 
equitable. Problem cases, which may 
be used as referral points (“Look 
at old Joe .. .”"), may be dealt with 
on an individual basis. Keep fore- 
men informed. 

B. No voice in Union contract nego- 
tiations. 

Foremen say: 

“You've got to be a lawyer to get 
people to understand those clauses 
about reporting pay, lay-outs and 
standbys. Cause me an awful lot 
of trouble. They ought to be plain 
and simple. 

“Second time around. We had meet- 
ings six months ago asking for our 
ideas about changes in the contract. 
Rehashing same old stuff. They paid 
no attention the last time and they 
won't now...” 

Approach: Gauge the depth and 
width of difficulties created by opera- 
tional clauses in contract. Foremen 
should understand the intent and ap- 
plication of every clause. Trouble- 
some clauses may be wrong—the fore- 
men may be right. A feeling of par- 
ticipation is developed if foremen’s 
reactions are invited. Some foremen’s 
prejudices form blocks to proper im- 
plementation. 

Solution and prevention: If meet- 
ings are held, someone capable of 
explaining technical points should be 
in charge. If suggestions are accept- 
ed from foremen, disposition of their 
ideas should be reported back to 
them. During negotiations, foremen 
should be kept informed before any- 
one else. After the contract is signed, 
they should be briefed on changes. 

C. The time lag in wage increases. 

Foremen say: 

“The company said it was wrong to 
tie our salaries to union negotiations, 
so we didn’t get a raise the last two 
times wages were increased. Doesn't 
seem right, somehow .. .” 

“Merit increases are a laugh. I 
haven't had a raise in five years, and 
the department is almost twice as big 
as it was then...” 

“We're expected to work overtime, 
Saturdays and Sundays, if necessary. 
But do we see any extra money?” 

Approach: The pressures of rising 
wages of production workers, and liv- 
ing costs, have caught some foremen 
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TRANSIT STORAGE 


ef MILL FEEDS and FEED STUFFS 
MIDLAND WAREHOUSE CORP. 
Waldheim Bidg., Kansas City, Mo, 
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in a squeeze. Merit increase proce- 
dures might be reviewed, not only in 
relation to former years, but in re- 
lation to the hourly rate curve. The 
maintenance of a 15% or 20% dif- 
ferential is important as a factor in 
foreman leadership and department 
morale. Merit increases, important 
to all foremen, are particularly vital 
to men recently promoted. 

Solution and prevention: Inform 
foremen of your policy and the rea- 
sons for it. Keep them informed on 
changes and why they are made. In- 
form them individually of their exact 
status. Review foremen salaries at 
stated intervals. 

D. Budgets and quotas are mean- 
ingless. 

The most frequently heard griev- 
ances arise when foremen who are 
asked to submit budgets and quotas 
find that their recommendations are 
ignored; or when foremen receive ar- 
bitrary figures without prior consul- 
tation. 

“Each year it’s more and more 
production, less and less to spend...” 

“Why do they go through the mo- 
tions of asking me? They make up 
their own minds anyhow .. .” 

Approach: Personal horizons are 
frequently limited to one’s own de- 
partment. Overall company problems 
and goals should be interpreted so 
that each foreman understands his 
contribution to the whole. 

Solution and prevention: Whether 
estimates are requested or not, fore- 
men should be given some justifica- 
tion for the figures set for their de- 
partment. Praise or prizes given sole- 
ly on percentage of quotas should be 
supplemented by recognition of good 
performance based on handicaps en- 
countered or bad breaks overcome. 
A personal understanding between 
departments involved should pay di- 
vidends. Through communications, 
foremen should never be permitted 
to lose sight of the overall company 
position. 

II Day-to-day grievances of fore- 
men. 

A. “That (!%*@fi%?¢!)¢.. 
tenance department!” 

One of the sorest spots on fore- 
men is the chafed areas where they 
come in contact with maintenance. 
Perhaps friction is caused by their 
dependence upon that department 
and their lack of control over it. Pres- 
sure for production on foremen is 
constant and any interruption is re- 
sented. If the interruptions cannot be 
blamed on maintenance, at least the 
time taken to make repairs can be 
held against them. 

Too many maintenance depart- 
ments, being in a state of perpetual 
siege by foremen, assume a defensive 
attitude. Being under constant pres- 
sure, they are in no mood to win 
friends and influence people, especial- 
ly foremen. 

If this running fight is in existence, 
bad relations mean loss in efficiency, 
poor morale, more stoppages and 
downtime, excessive maintenance 
costs and higher percentage of sec- 
onds and waste. 


! main- 


REPAIRS TORN 
FEED SACKS 
IN A JIFFY! 


TUG-O-WAR 
CEMENT 


Repairs paper or cloth 
sacks quickly. Resacking 
unnecessary. Great time 
i g and labor saver. Excel- 
lent for repair of tar- 
paulins, binder canvas, 
clothing, rubber and 
leather goods. Water- 
proof! Great re-sale item. 
Write for free sample 
on your business letter- 
head. 


Hilltop Laboratories 


SAMPLE 
te Dealers 


Ave. 
1, 


_ SPECIFY 


Cateium 
COLUMBIA QUARRY CO. 


1007 Washington Ave 


$7. LoUuIs 1, MO 


Foremen's grievances about main- 
tenance are usually directed at: 
1. lack of preventive maintenance 
2. temporary repairs rather than 
thorough jobs 
3. chronic behind-schedule of main- 
tenance department 
. allocation of priorities not in 
hands of operations 
. understaffed maintenance crews 
. paucity of standby equipment 
. decisions to repair rather than 
replace machines 
. substitutions in lieu of specifi- 
cations 
9. favoritism 
Approach: Friction is costly and 
needless. If it is impossible to find 
a completely objective executive to 
survey the situation, consideration 
should be given to using skilled out- 
side help. Traditional lines of auth- 
ority and operatian sometimes persist 
in maintenance despite changes 
in other parts of the plant. Cost 


oo AND 


fact-finding might help give per- 
spective to a revision of the mainten- 
ance department’s organization and 
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Ruggedly built for high speed operation, KELLY- 
DUPLEX Mixers are absolutely quiet . . . require 
cost less to operate. A complete 
batch can be loaded, mixed and sacked easily 
in 15 minutes. And the resulting mixture of thor- 
oughly blended ingredients will stand up under 


less power... 


the most minute inspection. 


KELLY-DUPLEX Mixers are available in ¥% ton 
to 5 ton capacities and are fitted with the proper 
drive to best fit your mill—either positive V-belt 
or electric motor. All welded steel construction 
and high quality bearings and parts assure long 


life and trouble-free performance. 


It will pay you to investigate KELLY-DUPLEX 
today. Use the coupon for information on Mixers 
and other profit-producing milling equipment. 


Send for FREE Catalog! > 
Shows complete line of KELLY- 
DUPLEX Milling Equipment 


For extra profits! Make Poultry 


litter from corn cobs with this 
@ew KELLY-DUPLEX Crusher. 


to 100 horsepower. 


KELLY-DUPLEX Hammermills ore 
constructed of heavy welded steel. 
Screens of any perforation with 50 


budget. Understanding each other’s 
problems will smooth relationships. 
Methods of reporting and allocation 
of priorities might need review. 
Solution and prevention: Tempor- 
ary betterment can be obtained by 
having group meetings between fore- 
men and maintenance representa- 
tives. Blowing off steam and explan- 
ations will help clear the air. Per- 
manent improvement will come if 
maintenance is geared realistically to 
the needs of the operations depart- 
ments. Some method of hearing and 
acting on foremen’s grievances, as 
well as those from maintenance, 
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should be set up with two-way re- 
porting of results. 

B. Lack of information; slowness 
of it when it does come down, 

“It's embarrassing to find out from 
my men what's going on in the front 
office .. .” 

“They ask me questions, and I 
feel like a dummy when I can't give 
them the right answers. Have to run 
upstairs all the time...” 

Approach: If foremen are to 
function as representatives of man- 
agement, they must know manage- 
ment’s side of every question pertain- 
ing to their duties and their people. 
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OHIO FEED CONTROL LABORATORY IN NEW 
HOME—Laboratory and other work in connection with 
feed and fertilizer control in Ohio is now located in new 
quarters near Reynoldsburg, about 14 miles east of Col- 
umbus on Route 40, according to W. 8. Thompson, special- 
ist in charge. The laboratory and several subsidiary build- 
ings, situated on 90 acres of land, were originally the 
State Serum Farm and were rected to produce live- 
stock control serums before they were produced by com- 
mercial concerns. Later the property was used by the 
Ohio Experimental Station for livestock disease research. 
The main laboratory has been remodeled, modernized 
and equipped with new, modern laboratory furniture. In 
addition to the feed and fertilizer laboratory, the dairy 
and food, animal industry and seed laboratories also 
are located in this building. Present facilities will enable 
the feed and fertilizer control division to expand its 


work on drugs, vitamins and minerals in addition to rou- 
tine protein, fat and fiber determinations. Another build- 
ing has been remodeled and air conditioned for animal 
This will facilitate expansion of vitamin 
as well as vitamin 
It also planned to institute other biological 


feeding tests. 
D assay work to include vitamin D/2 
D/3 assays. 
assays for vitamin A and protein availability. Plans are 
now in process for remodeling some of the other build- 
ings for animal disease diagnostic laboratories and poul- 
try feeding tests. It is expected that all of the buildings 
will be remodeled in the near future for use in some type 
of control work. Shown in front of the laboratory build- 
ing are Mr. Thompson left, and Bill Gaunt, nutritionist, 
feed products division, Dr. Hess & Clark Inc., Ashland, 
Ohio. Inside view of the laboratory shows Mr. Thompson 
demonstrating the extensive facilities available for chemi- 
cal analyses and sample preparations. 


We're Rushing More—'= 


pouLt 


Vivamin 


YOU! 


“Once you get a feeder using feeds supple- 
mented by VITA-RICH, he'll keep coming back 


and asking for more!” 


Many a time we've heard our dealers say some- 
thing like that. And it’s logical! For VITA-RICH 
Supplements are right. They're easy to use...safe, 
certain and ready to mix when you get them. 


No big inventories...you can get more VITA- 
RICH in a hurry when you want it from any of 
Thompson-Hayward’s 18 centrally-located ware- 


houses listed below. 


THOMPSON-HA 


— 


Here ts the Line-up! 
VITA-RICH storter-crower- 


for young and growing chicks. Enriched 


with Vitamin B12. 


VITA-RICH Layer-Breeder— 


provides essential vitamins for higher egg 
production and hatchability. 


Vi TA * RICH for Swine—fortified 


with antibiotics and Vitamin B12. Helps pro- 
duce surer, faster, low-cost gains. 


VITA-RICH 10: 


tested supplement for starters and fatteners. 
A sound vitamin formula. 


VITA-RICH for Poultry—rich in 


Bi2 and tested antibiotics for faster growth 
and better health. 


Chemical 


KANSAS CITY, MO. « NEW ORLEANS, LA. + ST. LOUIS - 


TULSA MINNEAPOLIS + CKLAHOMA CITY 


HOUSTON 


DALLAS WICHITA MEMPHIS CHICAGO OMAHA DENVER 
N. LITTLE ROCK 


SAN ANTONIO + DES MOINES + DAVENPORT + LUBBOCK 


VITA- RICH for Cattle—a low- 


cost supplement that shows superior results 
in calf meal, beef and dairy rations. 


Informed foremen are better fore- 
men. Speed is as essential as facts, 
a combination of both makes the 
best weapon against rumors. 

Solution and prevention: An opin- 
ion survey will reveal whether or not 
your foremen are getting information 
as often, and as fast, as they need 
it. Some information should be trans- 
mitted daily, some weekly, some at 
longer intervals. Responsibility should 
be assigned to someone for selection 
and dissemination of news items, he 
should see to it that all information 
flows down the line with greatest 
dispatch. 

C. The feeling of not being backed 
up. 
“I decide to discipline a man, and 
he knows he can reverse my decision 
by appealing higher-up .. .” 

“After I get everything laid out, 
the super comes along and turns it 
all around .. .” 

Approach: Cutting the ground out 
from: undér a foreman kills his de- 
sire to do a good job and spoils his 
position as leader. However, com- 
plaints localized in one or two depart- 
ments may indicate lack of human- 
relations techniques, or misunder- 
standings or lack of information on 
the part of the foreman. 

Solution and prevention: Fairness 
to worker and foreman alike must 
be maintained to keep loyalty of both. 
Someone not involved directly with 
foremen relationships with higher 
echelons should analyze these griev- 
ances and discuss them with the par- 
ties involved. Adjustments are usu- 
ally made on a personal basis. A 
watchful eye should be kept on re- 
currences of complaints to prevent 
more serious situations from develop- 
ing. 

D. Changes, changes, changes. 

“I get stop orders on jobs where I 
know and my men know that it 
costs more to stop than to finish up 

” 

“It beats me. We had changes on 
one ticket three times in one shift, 
and we left it right where it was 
when we started up on it...” 

“They never tell me why, they just 
tell me to do it. My people make a 
joke out of it. ‘Hold your hats boys’, 
they yell, ‘Here we go again’ .. .” 

Approach: Someone must judge 
whether changes are justified, or 
whether the welter of commands and 
countercommands is the result of 
poor organization, planning, research 
information, hasty judgments, confu- 
sion or errant stupidity. Explanations 
go far in reconciling foremen and 
their people to what might appear 
to be senseless deviations from orig- 
inal instructions. 

Solution and prevention: Runback 
on some orders that have proved 
troublesome in production, charting 
the backtracking and detours through 
the plant. They can reveal the key 
spots where foul-ups occur, or they 
may be used to illustrate to person- 
nel of concerned departments what 
changes mean to costs and waste. Be- 
ginning at the top have every order 
or change include a brief “why”. 
Let members of the engineering de- 
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planning section or re- 


partment, 
foremen their 


search division tell 
problems. 

Non-cooperative shifts and de- 
partments. 

“The third shift gets the dirty 
end of the stick, and there’s no brass 
around to straighten it out...” 

“We've got to get the stuff if we 
want to keep operating. They're 
supposed to bring it to us, but they 
never do...” 

Approach: Minor bottlenecks should 
be cleared for greatest efficiency of 
operation. The faults may lie in meth- 
ods, but they frequently lie in person- 
alities. 

Solution and prevention: A trouble- 
shooter sensitive both to possible 
nersonal differences as well as prob- 
lems of materials handling and meth- 
ods can save the company time and 
money. Personality problems can 
most often be ironed out with the aid 
of supervision immediately above the 
foreman level. Chronic gripers may 
need individual attention. 

F. Housekeeping chores too great. 

“I sneak back in here on Satur- 


day afternoons and clean up like a 
porter ...< 
“How can I get production if I 
pull men off the job to clean up?” 
“We've been overcrowded for years. 
No place to put stuff. Yet, they're al- 
ways on my tail about housekeeping 


Approach: Good housekeeping is 
desirable and necessary, but is it 
creating problems that interfere with 
production, or adding pressure to 
foremen’s problems? Has the com- 
pany done all it could to make house- 
keeping easy in supplying racks, bins, 
storage space, easy-to-clean surfaces, 
prevention: Several 
companies have increased their cus- 
todial services and feel that it has 
been a step in the right direction. 
An analysis is necessary before action 
is taken, especially an analysis of how 
harG foremen are ridden by those in 
charge of housekeeping. Foremen 
usually have practical ideas of how 
the situation can be improved and 
their views should form the basis for 
improvement. 


Solution and 


Ill. Personal grievances of fore- 
men. 

A. By-passing the foreman. 

“The shop steward seems to be the 
big gun in this department. The super 
handles everything and I don’t know 
what happens afterward either...” 

“Engineers and time-study men go 
by me like I don’t exist, and can 
they screw up my production .. .” 

“They (company officials with vis- 
itors) come through here a dozen 
times a week. Sometimes they act 
like detectives hunting for a criminal, 
get my people all nervous. Sometimes 
they kid around with the girls until 
they get the whole line balled up. I 
don't think they say ‘hello’ to me 
once out of 10 times, and they al- 
most never tell me what they’d like 
to see, or why...” 

Approach: The foreman’s natural 
concern about everything in his de- 
partment and his pride in it are 
things to be preserved. Normal cour- 
tesy should be observed. 

Solution and prevention: Since of- 
fenders are usually limited to higher- 
ups, pointed remarks at staff meet- 


The Bag Closing Machine With a Real 


There's an extra PLUS built into every 
model ET BAGPAKER delivered... the pLUs of 
assured day-in, day-out top performance. 


The Model Et ties in with your existing filling 
and weighing equipment...closes open-mouth, 
multiwall paper bags semi-automatically... 
gives you sift-free, stronger, more economical 
bag closures with the famous BAGPAK cushion 


stitch. 


You can count on the model ET BAGPAKER to 
give you faster packaging and better product 


protection...at lower cost. 
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“Cushion-Stitch’’ over dry 
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Check these Economy 
and Efficiency Features: 


* Closes 15 filled bags a minute. 

“ Fast adjustment to bags from 25 to 100 Ibs. 

** Completely portable —rolls to any pack- 
aging station. 


" Bag starts and stops sewing head when 
equipped with automatic control. 


* Hoepner No. 150 Heavy Duty Sewing 


“coasting 


Head with automatic brake to prevent 


Bagpakers available include models A, D-A, 
ET, E-I and F-I—with capacities from 60 


tons per hour for the Model ‘‘A” to the small 
F-I where large volume is not required. 


Write today for details, drawings and capac- 


ities to Bagpak Division, International Paper 
Co., 220 E. 42nd St., N.Y. 17, N.Y., Dept.t-14. 


Dr. Edward Nielsen 


RESEARCH—tThe Dr. LeGear Medi- 
cine Co., St. Louis, has announced the 
appointment of Dr. Edward Nielsen 
to its research department staff. Dr. 
Nielsen, formerly head of the techni- 
cal service bureau of the Nopco 
Chemical Co., has a B.S. in pharmacy 
and Ph.D. in biochemistry from the 
University of Wisconsin. Dr. Nielsen 
has published a number of papers in 
nutritional field and has worked in 
the anima! feeding industry. Dr. Niel- 
sen’s duties will consist of feed for- 
mula service and product develop- 
ment work. Dr. Nielsen will be locat- 
ed at the home office of the company 
in St. Louis. 


ings may suffice. Department heads 
should instruct their personnel on 
the reasons why proper procedures 
should be maintained. Such instruc- 
tion should be part of indoctrination 
courses of new employees. 

B. Special privileges assumed. 

‘T’ve got my hands full enforcing 
our ‘No Smoking’ rule. You should 
see the big-shots come in here smok- 
ing, or even lighting up after they 
get into the department. Makes it 
tough for me...” 

“A boy got killed in our freight 
elevator some years ago. Since then 
no passengers allowed; it means dis- 
charge for an operator to carry pas- 
sengers. Except, you know who? The 
president and most of the brass... 
they use them all the time. What are 
you going to do?” 

Approach, solution and prevention: 
Same as above. 


ARTIFICIAL BREEDING 
WASHINGTON—Nearly one fifth 
of all the milk cows in the US. will 
be bred artificially this year, accord- 
ing to U.S. Department of Agricul- 
ture herd improvement specialists. 
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Sam F. Ridlen 


JOINS HONEGGERS—Sam F. Rid- 
len recently resigned his position as 
poultry extension specialist at the 
University of Illinois and has taken a 
similar post with Honegger Breeder 
Hatchery, Forrest, Ill, according to 
Sam R. Honegger, chairman of the 
board of Honeggers’ & Co. Mr. Honeg- 
ger said Mr. Ridlen will be in charge 
of information and educational activi- 
ties in the firm’s poultry organization. 
He will direct an educational pro- 
gram among Honegger personnel, the 
firm’s 30 associated hatcheries and 
their customers. Mr. Ridlen was 
graduated from the University of Illi- 
nois in 1940 and was a vocational 
agriculture instructor before entering 
the army in 1943. He had been poul- 
try extension specialist at the univer- 
sity since 1946. 


$500 Prize Offered 
for Best Design 
of Poultry House 


KANSAS CITY—The Weekly Star 
Farmer, eight formula feed manufac- 
turing firms and allied interests are 
sponsoring a poultry laying house de- 
sign contest. Details of the contest 
were announced last week and the 
deadline for entries has been set for 
Jan. 15, 1954. A cash prize of $500 
will be awarded the person submit- 
ting the best design and specifications 
for facilities to handle a minimum of 
400 birds. 

Judges will be extension poultry- 
men and engineers of Kansas State 
College, Manhattan, and the Uni- 
versity of Missouri, Columbia., The 
real purpose behind the contest is to 
find the most economical type poul- 
try house, of college recommended 
specifications, which farmers can 
build. Sponsors of the contest point 
out the alarming decline in farm 
flocks in the states covered by the 
Star Farmer circulation in the past 
25 years. Laying farm flocks are 
down 30% in Missouri, 37% in Kan- 
sas, Oklahoma 24% and Arkansas 
11%. 

The contest will attempt to demon- 
strate that good housing plus good 
management will provide a good an- 
nual profit for farmers who make 
laying flocks a major phase of their 
farm operations. The winning plans 
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and specifications will be made avail- 
able to all farmers in the area with- 
out charge. 

Specific rules of the contest may 
be had by contacting the Weekly Star 
Farmer, Kansas City. The contest is 
open to anyone. 


Norwegian Youth at 
Production School 


Among the students at the recent 
Midwest Feed Production School in 
Kansas City was a Norwegian youth 
who is studying and working in 
Springfield, Mo. 

The youth is Osmund Laerdal, from 
Stavanger, Norway, where his father 
is in the business of manufacturing 
and distributing feed supplements and 
formula feeds. 

The young Mr. Laerdal is in this 
country on an immigrant visa under 
the sponsorship of Forest W. Lips- 
comb, Sr., of the Lipscomb Grain & 
Seed Co., Springfield. Mr. Laerdal is 


attending Southwestern Missouri 
State College at Springfield, and he 
works in the Lipscomb feed mill, 
studying feed processing there. He is 
preparing for work in the feed in- 
dustry in Norway. Next year he may 
go to the University of Missouri or 
Kansas State College. 

Mr. Laerdal attended the Feed Pro- 
duction School with Forest W. Lips- 
comb, Jr., production manager for 
the Lipscomb company, who was a 
speaker on the school program. 

Mr. Laerdal explained that one of 
the activities of his father’s company, 
which is Antieselskapet Froy, is the 
processing of seaweed, a good source 
of minerals, for use in feed supple- 
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ments. The company also processes 

fish meal and meat scraps and makes 

formula feed. The firm is experiment- 

ing with dried cod liver oil. 

The senior Mr. Lipscomb met Mr. 
Laerdal in Norway in 1952 while on 
a European trip, and he invited the 
youth to come to this country to 


study. 


FERTILIZER USE SPREADS 


FARGO, N.D. — Most farmers in 
the cash grain area of the corn belt 
now use commercial fertilizer in the 
production of corn, states the North 
Dakota Agricultural College Exten- 
sion Service. 


Distributed in Minnesota, North and South Dakota 
and Western Wisconsin by: 


Blomfield-Swanson 


6009 Wayzata Buvp., 16, Minn, 
PHONE: ORCHARD 58805 


For the Complete Picture ft 
of an efficient ration, look to U.S.1. SUPPLEMENTS 
Squeezing the last ounce of efficiency from feed costs is the goal of H 
every one of your feed customers. More and more feeders are find- U.S.1. Products 
ing that it pays to feed a well-balanced ration—a ration with all the for the feed industry WS 
plus factors which have been discov- © U.S.1. Antibiotic Feed Su 
i pplements 
ered by modern nutritional research. prema pe procaine penicillin) WS 
Many of these special ingredients— @ U.S.1. Vitamin Bis Supplements 
such as methionine—give greater feed- @ U.S.1. Vitamin By, and Antibiotic Feed 
ing economy and increased growth. For Supplements ® 
your formulas to the very dried molasses 
of your ability, put U.S.I. Feed 
SPECIAL LIQUID CURBAY*, molasses 
made most VACATONE®* 40, 
of the antibiotics, vitamins and fer- 
mentation products, give your poultry © U.S.1. RIBOFLAVIN PRODUCTS 
rations the extra returns from sulfur @ U.S.1. CHOLINE CHLORIDE © 
amino acids by adding methionine. It solution) @ 
U.S.I on, (feed ade) U.S.1, DL- METHIONINE (feed grade) 
er U.S.1. CUSTOM MIXES (vitamins and anti- 
m biotics to meet your specifications) v5 
2 
0S | S| 
*Reg. U.S. Pat. Off. 
Call or write your nearest U.S.1. office for information and prices. 
INDUSTRIAL CHEMICALS CO. 
Division of National Distillers Products Corporation 
Dept. FS, 120 Broadway, New York 5, N. Y. 
Branches in all Principal Cities 
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A. J. McCOY 


President 


Give Your Customers a Break 


“Selling a quality product is real 
pleasure —’specially when the price 
is competitive. Be happy—stock 
“Snow Flake” pure reef oyster shell. 
The repeat business will surprise 
even you—your order will surprise 
even me.” 


—MAC. 


+ NOTHING BETTER 


Write — WIRE — Phone — 


MAYO SHELL CORP. 


IMPORTED 


ROCK PHOSPHATE 


PURE 


By 
MAYO SHELL CORP 


MAYO SHELL 

Téwas |= 

PEA SIZE P. Box HOUSTON, Phone 
784 TEXAS OR-9441 


30 Second Screen Change 


CUSTOM 
HAMMERMILL 


with the 


A convenient hinged door on 
the front of the “Ajacs” per- 
mits quick, easy replacement 
of the screens, 
ment of a handy lever clamps 
the sereen tightly in place, 
or loosens it for easy remov- 
al. Nothing to stick or work 
loose... and you're ready 
for the next grind in less 
than 30 seconds. 


One move- 


20 to 150 H. P. 


capacity 


You'll get a moderately-priced hammermill with ample 
for profitable custom grinding in the Jacobson “Ajacs.” 
a tremendous amount of finished product with low power consump- 
tion, and handles either fine or coarse grinding with ease. Other fea 
tures are the famous Jacobson Monocast patented, 
rasp-like cutting plate. To save you time and money on maintenance, 


all replacement parts are readily accessible. 


It turns out 


base and the 


Write for Bulletins and the Name of Your Nearest 
Jacobson Representative. 


JACOBSON MACHINE WORKS 


Manufacturers of the ““Ajacs”, “‘Master’’ and “Universal” 


1076 TENTH AVENUE S.E. MINNEAPOLIS 14, MINNESOTA 


Hog-Feed, Egg-Feed Ratios Off 
as Dairy Product Figures Rise 


WASHINGTON Feeding ratios 
for hogs and laying hens dropped to 
less favorable levels in November but 
remained relatively high. 

The U.S. egg-feed ratio in mid- 
November was reported by the U.S 
Department of Agriculture at 13.5, 
compared with 14.3 in mid-October 
and 12.7 in November, 1952. The No- 


vember level was the same as the 
September ratio. 

The ratio did not drop in all areas. 
It was unchanged from October in 
the South Atlantic region and moder- 
ately higher in the south central re- 
gion. (See table on this page.) 

The hog-corn ratio was computed 
in mid-November at 15, a decline 


Farm Commodity-Feed Price Ratios 


New Mid 
U.S Eng Atl 
CHICKE N-FEED— 


Farm Chickens: 


Broilers: 
November 5.1 
October 5.2 6.2 


TURKEY-FEED: 


ember 9.2 8.9 10.6 
October 9.0 8.0 1 
November 19 ° 8.2 9.2 9.9 
Average (1942-51) ..... 9.9 
Average ( 194 1) 10.6 

EGG-FEED: 

ember 13.5 14 15.1 
ber . 14.3 1 ) 16 

ember, 1 12.7 13.8 14.8 

rag (19 12.3 
A ag «> 51) 16.2 

North 
U.S At 

MILK-FEED 
November 1.46 
October 1.40 1.38 
em be | 1.4 ] 

A ve 
A ige 1 1) | 
BUTTERFAT-FPEED: 
ven 1 
(jet 

\ i 
\ ra 1 
I 

HOG-COKN 

November ) 
mit 19 1.4 

(19 
A ( 


KEY TO GEOGRAPHICAL DIVISIONS 


Here " uide to the states included in 


t} rap! livisions listed in the ac 
mp jy tit feed price ratio 
New England Maine New Hampshire, 

Ver Mu i i tt Kthede Island, «or 
Mid-Atlantic New York New Jersey 


North Atlantic New England and Mid 
Past North Central: In ina 
4 W Msin 
West North Central: 
ul th Dakota 


Minnesota, Iowa, 
South Dakota, Ne 


East West East West 
North North South South South 


Cent. Cent. Atl Cent. Cent. Mount. Pac. 
0 5.7 4.9 
5.8 5 6 7 4.9 
6.5 4 6.9 ‘ f f 5.9 
l 5.8 5.4 
' 1 5.6 5.6 
10 10.4 8.7 9 8 8. 7:3 
10 10 5.4 i 7.4 
9 9 6.5 
1 l 13 1 12.6 
14.9 13 14.4 13 1 13.7 
1 11.7 é 12.1 13.1 11.6 
East West 
North North 8 th South 
Cent. Cent \ Cent West 
14 1.66 1.57 1.42 
1.37 1.4 1.58 1.53 1.36 
22.4 25.3 16.1 18.9 
1 5.0 1 laf 


NOTE: Katios computed at mid- 
month by U.S. Department of Agri- 
culture. Ratios represent number of 


North pounds of poultry feed equal in value 
Cent to 1 Ib. live farm chicken, turkey or 
1 doz. eggs; pounds broiler growing 

15.3 mash equal to 1 Ib. broiler; pounds 
16! concentrate rations equal to 1 Ib. 
11.9 milk or butterfat; bushels of corn 
13.6 equal to 100 Ib. hog. Increases in 
14.5 ratios are favorable to the feeder. 


North Central: Combination of the two 


South Atlantic: Delaware, Maryland, Vir 
ginia, West Virginia, North Carolina, South 
Carolina, Geor i Florida 

East South Central: Kentuc! 
Alabama, Mississippi 


Tennessee 


West South Central: Arkansas, Louisiana 
Oklahoma, " is 

South Central: Combination of the two 

hove 

Mountain: Idaho Wyoming Colorado 

ew Mexico \ ma, Utah Nevada 

Pacific: Washington, Oregon, California. 

West: Combina n of the two above 


COLUMBIA PHOSPHATE CO. 


1007 WASHINGTON AVENUE 
ST. LOUIS 1, MO. 
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from 15.9 in October but far above 
the year-ago figure of 11.4. The down- 
turn was the first made in several 
months. 


Dairy Ratios Improve 

Dairy product ratios showed in- 
creases in November, with the milk- 
feed ratio reaching 1.45, compared 
with 1.40 in October, and the but- 
terfat-feed ratio 23.1, compared with 
22.8 the previous month. In both 
cases the November ratios were above 
the year-ago figures. The butterfat- 
feed ratio, however, was well below 
the long-term November average of 
25.2. 

The farm chicken-feed ratio moved 
up from 5.4 in October to 5.6 in No- 
vember, while the broiler-feed ratio 
dropped slightly from 5.2 to 5.1 in 
the same period. The turkey-feed ra- 
tio was up from 9 in October to 9.2 
in November. 

The index of prices paid by farm- 
ers for feed at 214 was down 1% dur- 
ing the month ended Nov. 15. 


Egg Prices Off 

A sharp decrease in average prices 
received for eggs was responsible for 
a 5% decline in the poultry and egg 
price index during the month ended 
November 15. At 225, the index com- 
pares with 236 in mid-October and 
with 238 a year ago. Egg prices 
dropped from 53.3¢ doz. in mid-Octo- 
ber to 49.7¢ in mid-November, re- 
flecting high egg production. Both 
turkey and farm chicken prices in- 
creased .6¢ lb. during the month to 
33.9 and 20.6¢ lb., respectively. Com- 
mercial broiler prices declined from 
27¢ lb. in mid-October to 26.2¢ Ib. 
in mid-November. 

The dairy products price index rose 
2% from 283 in mid-October to 289 in 
mid-November, slightly less than the 
usual seasonal increase. The average 
price for milk sold at wholesale in 
November was $4.75 cwt., the highest 
since January of this year, 14¢ more 
than in October, but 58¢ below No- 
vember a year ago. Prices received 
for butterfat in cream rose from 
65.7¢ lb. in mid-October to 66.8¢ in 
mid-November. This increase was lit- 
tle more than half as great as the 
usual seasonal rise. The mid-Novem- 
ber price was 5.5¢ Ib. (8%) below 
November a year ago. 


USDA Reports 
Slight Decline 
in Farm Prices 


WASHINGTON — Prices received 
by farmers again dropped slightly in 
the month ended Nov. 15, the U.S. 
Department of Agriculture reports. 
The dip amounted to .4%. 

USDA said the mid-November price 
index was 249% of the 1910-14 base 
level. This compares with 250% the 
previous month and 277% a year 
earlier. 

USDA attributed the decline pri- 
marily to lower prices for hogs, eggs, 
and cotton. On the other hand there 
were gains in prices of dairy prod- 
ucts, some grains and soybeans. 

The mid-November index of prices 
paid by farmers, including interest, 
taxes and wage rates, was 277% of 
the 1910-14 base, compared with 276% 
in mid-October and 284% a year 
earlier. 

The parity ratio, which is consid- 
ered the measure of farmers’ purchas- 
ing power, was 90%, compared with 
91% the previous month and 98% a 
year earlier. 

Parity prices on wheat, corn, rye 
and soybeans were up l1¢ bu. from 
mid-October to mid-November. Oats 
parity was up fractionally, flaxseed 
was up 2¢, and grain sorghums parity 
was up l¢ cwt. 

Changes in prices received by 
farmers included a 6¢ advance on 
wheat, a 2¢ gain for rye, a 1¢ drop 
for corn, a rise of almost 2¢ for oats, 
a 1¢ gain for barley, a 7¢ advance on 


flaxseed and a sharp 19¢ advance on 
soybeans. 

Following are Nov. 15 parity prices 
with comparisons: 


1953 1953 1952 

Wheat, bu. . .$2.45 $2.44 $2.44 
Corn, bu. ... ; oe 1.77 1.77 
Butterfat, in 

cream, Ib. . . 740 .737 .760 
All milk, whole 

sale, cwt. . 4.65 4.64 4.72 
Barley, bu. ... : 1.35 1.35 1.45 
Cottonseed, ton 71.70 71.50 74.20 
Flaxseed, bu. . 4.49 4.47 4.64 
Sorghum grain, cwt. 2.68 2.67 2.84 
Soybeans, bu. .... 2.76 2.75 2.81 
Beef cattle, cwt 20.90 20.80 20.70 
Calves, cwt. .......23.20 23.20 23.10 
All chickens, live, Ib. 305 304 .318 
Eggs, doz. .... 504 
Hogs, cwt. ..... 20.10 20.00 21.00 
Lambs, cwt. .......22.70 22.60 22.70 
Sheep, cwt. 10.40 10.40 10.50 


Turkeys, live, Ib. ...  .379 
Following are Nov. 15 farm prices, 

with comparisons: 
Nov. 15, Oct. 15, Nov. 15, 


1953 1953 1952 
Wheat, bu. .........§2.00 $1.94 $2.13 
Rye, bu we « 8.87 1.15 1.79 
Corm, 1.33 1.34 1.45 
Oats, bu -745 727 
Barley, bu. ...... 1.13 1.12 1.43 
Sorghum grain, cwt. 2.18 2.19 2.82 
Hay, all baled, ton. .22.00 21.20 26.00 
Cottonseed, ton .....53.40 62.40 69.70 
Soybeans, bu. . 2.60 2.41 2.71 
Flaxseed, bu. . = 3.61 3.75 
Hogs, cwt. ... ... 20.00 21.30 16.60 
Beef cattle, cwt. ...14.70 14.70 20.30 
Calves, cwt. 14.30 21.60 
Sheep, cwt. .. 6.01 7.16 
Lambs, cwt. 17.20 16.60 20.80 
Butterfat, in 

cream, Ib. ........ 668 -657 723 
All milk, whole- 

All chickens, live, Ib. .236 .233 .267 
Turkeys, live, lb. ... .339 333 .337 
Bagge, dos. ......... .497 .533 


Numbers Game 


MINNEAPOLIS—Railway car No. 
100032 will be remembered a long 
time by Walter Finch, wheat buyer 
for King Midas Flour Mills. He'll 
remember it in duplicate. 

Recently Mr. Finch purchased two 
cars of durum wheat from the same 
seller on the same day and was 
startled to learn that he had car 
No. 100032, Pennsylvania Railroad, 
from Lawton, N.D., and car No. 
100032, Reading Railroad, from Cal- 
vin, N.D. 

Just a few days before this hap- 
pened Mr. Finch and some other 
buyers were discussing the possi- 
bility of two cars with the same 
number arriving on the same day. 
Now they know it’s possible, al- 
though they haven't as yet figured 
the exact odds. 


BUYS FLORIDA FEED FIRM 

DAYTONA BEACH, FLA.—Roy A. 
Behrmann, formerly with Continen- 
tal Grain Co. of St. Louis, has pur- 
chased the Daytona Feed Co., Day- 
tona Beach, Fla. and will take over 
Jan. 1. 


Maxim Bldg. 


44 Cliff St. 


New York 38, 
New York 


WOrth 4-0070 


Science 
‘Proves... 


a balanced ration for a starting mash may be all 
wrong for a breeding mash! 

It’s much the same with vitamins and anti- 
biotics. 


Unless you use the most effective proven 
combination . . . your bag of feed can't bring 


top results! 


The Agricultural College in your own State 
conducts intensive laboratory and farm tests to 
help you make the finest feed possible. 


MAXIM complete vitamin and antibiotic sup- 
plements follow their recommendations exactly. 


MAXIM supplements are designed to fortify 
locally available ingredients and give your feed 
a chance to promote health, growth and pro- 
duction. 


Packed in convenient batch size bags . . 
one bag will correctly fortify a ton of feed. 


No wasted, expensive overfortification ! 
No shortage of any essential requirement! 


MAXIM _ supplements cost no more than 
ordinary combinations ... why not get the best! 


Write today for full details and the name 
of the distributor nearest you. 


MAXIM 
Oil and Emulsion Corp. 


dry A, D3, & D2, water dispersible A, D3 & 02 


Plant and Laboratory 


Jersey City, N. J. 


riboflavin, bacitracin, vitamin B12 


penicillin, niacin, choline, calcium pantothenate 
vitamin & antibiotic supplements 
wm 
trace minerals 


THE BRYANT 2-FAN HAMMERMILL WITH THE 


2-FAN HAMMERMILL 
WITH SIMPLEX 
SCREEN CHANGER 


NEW SIMPLEX SCREEN CHANGER CAN SAVE YOU 


SCORES OF COSTLY STEPS ~ EVERY DAY! 


Write Bryant Engineering Co. today for complete information 
about the Bryant 2-Fan Hammermill with Simplex Screen Changer. 


roe over. \ 
ATING WAN DEE 


Luality Feed Mill Machinery since 1977 


BRYANT ENGINEERING CO. Port Huron, Mich. 
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items discussed in this department 
may be obtained by writing the 
Reader Service Department of: 


No. 2779—Hammer- 
mill 


Bryant Engineering Co. has an- 
nounced production of its new ham- 
mermill, called by the trade name 
Double-Duty. The company states 
this hammermill will grind as well 
as elevate and convey a large ca- 
pacity for long distances. The unit 
is designed with one large, full scroll, 
properly proportioned fan which is 
mounted directly on the motor shaft. 


This large fan is so located that it 
draws the feed straight through the 
mill into the eye of the fan. The mill 
is so designed that the large 1,800 
r.p.m. fan, operated by a separate mo- 
tor, draws air through a specially de- 
signed air duct, in addition to draw- 
ing air and feed through the screen. 
There are several sizes of fans avail- 
able for every mill size. The customer 


Worrn Loonne tyro... 


A reader service feature announcing the development of new and improved products, 
new services and new literature offered by manufacturers and suppliers. Cleims made 
in this department sre those of the firm concerned. Further information on any of the 


FEEDSTUFFS 
118 So. 6th St. 


Minneapolis, Minn. 


can select the size and h.p. of ham- 
mermill he needs to grind his re- 
quired tonnage, and at the same time 
select a fan system of the proper size 
and h.p. to elevate this same tonnage 
to the desired location. The mill itself 
retains all of the engineering fea- 
tures of the company’s hammermills, 
high capacity, ‘built-in crusher feeder, 
built-in magnet, all wearing parts 
readily accessible, on-the-run quick 
screen change or the Simplex changer, 
which permits the changing of screens 
from the working floor in six sec. The 
largest in this new series of mills is 
said to grind 20 tons per hour and 
have the ability to elevate and con- 
vey the material a distance of 150 ft. 
(farther on special applications). For 
more information on this hammermill 
check No. 2779 on the coupon and 
mail it to the address provided. 


No. 2780—Leasing 
Plan 

Clark Equipment Co., manufac- 
turer of materials handling equip- 
ment, has established an equipment- 
leasing program to operate through 
its dealers on a national basis. The 
company states that the program is 
not intended to promote the leasing 
of equipment in preference to out- 
right purchase. Instead, it is being 
offered as a service to that segment 


No, 2779—Hammermill 
N 


No. 2780—Leasing Plan 


ADDRESS.... 


Send me information on the items marked: 


No. 2783—-Emergency Generators (] No. 2789--Dry Cow Program 


COMPANY 


GLIP OUT — FOLD OVER ON THIS LINE — FASTEN (STAPLE TAPE, GLUE) — MAN 


O No. 2785—-Lift Truck At- 
tachment 


FIRST CLASS 
PERMIT No. 2 


(Seo. 34.9, 
P. L. & R.) 


MINNBAPOLIS, 
MINN. 


BUSINESS REPLY ENVELOPE 


No postage stamp necessary if mafled in the United States 


Minneapolis 2, Minn. 


POSTAGE WILL BE PAID BY— 


Feedstuffs 
118 South Sixth Street 


Reader Service Dept. 


of the industrial community which 
has need of a low-cost leasing ar- 
rangement, which is attractive be- 
cause it frees working capital, accord- 
ing to the company. Under terms of 
the program, the dealer is the owner 
and lessor, with the company provid- 
ing the direct financing. Equipment 
is leased to the customer for a three 
or a five year period, with each an- 
nual rental, payable in monthly in- 
stallments, being a declining amount 
based on the approximate rental value 
of a machine of varying age. Included 
in most lease agreements is the deal- 
er’s regular preventive maintenance 
contract. At the end of the three or 
five year period, the lessee has an 
option of extending the lease on a 
year-to-year basis. The customer also 
receives a certainty of tax write-off 
in the three or five year period, as 
well as protection for additional years 
use at certain rental rates. The elimi- 
nation of an option to purchase 
clause, it is believed will prevent the 
lease from being a conditional sale 
for federal tax purposes. For further 
information check No. 2780 on the 
coupon and drop it in the mail. 


No. 2785—Lift Track 
Attachment 


A swinging clamp attachment 
which can reach out to either side of 
a narrow aisle to grasp or tier loads 
behind material already stacked, is 
now available for use with all gas 
and electric-powered carloader models 
of fork lift trucks manufactured by 
Clark Equipment Co., industrial truck 
division. While the unit can also be 
adapted for heavier machines, the 
maximum capacity for the attach- 
ment is 600 lb., regardless of truck 
capacity. This is due to the side sta- 
bility problem inherent in a long, 
overhanging boom. The clamp device, 
designed especially for use where 
aisle space is at a premium and where 
load removal and tiering are selective, 
has a full 180° traverse. A wide range 
of gripping reaches is _ available, 


either by hydraulic shift alone or by 
combination hydraulic shift and 
manual adjustment of the rear pad. 
The latter can be adjusted hydrauli- 
cally for the first 30 in., and with the 
outer clamp extended up to a maxi- 
mum 101 in., then adjusted up to an 
additional 30 in. hydraulically, pro- 
viding a 13 in. to 42 in. clamping 
range. With this system unit loads 
of almost any size may be handled 
in any position, it is claimed. Com- 
pact design for the device is achieved 
by telescoped construction of the 
dual slide clamp arms. Slide arms 
are made of specially treated rolled 
alloy steel. The swinging clamp is 
readily detachable and interchange- 
able with other standard attach- 
ments, Pivoting ability is provided by 
a sealed motor. Check No. 2785 on 
the coupon and drop it in the mail to 
receive more information. 


More Information... 


You will find it simple to obtain 
additional information about the new 
products, new services and new liter- 
ature described in the Worth Look- 
ing Into department. Here’s all you 
have to do: 

(1) Clip out the entire coupon and 
return address card in the lower out- 
side corner of this page. 

(2) Circle the number of the item 
on which you desire more informa- 
tion. Fill in your name, your com- 
pany’s name and your address. 

(3) Fold the clip-out over double, 
with the return address portion on 
the outside. 

(4) Fasten the two edges together 
with a staple, cellophane tape or glue, 
whichever is handiest. 

(5) Drop in any mailbox. 

That’s all you do. We'll pay the 
postage. 

You can, of course, use your own 
envelope or paste the coupon on the 
back of a government postcard if you 
prefer. 

Whichever way you use, be assured 
we'll see to it that you get the addi- 
tional information you want quickly. 


—The Editors 


No. 2783—Emergency 
Generators 


Katolight Corp. announces a new 
group of 1,800 r.pm. emergency 
power generators. The generators 
range in sizes from 2,000 watts to 
15,000 watts, and are said to be easily 
belted to the ordinary farm type trac- 
tor or any other speed governed en- 
gine power. They develop the same 
115/2,300 voltage as supplied by the 
highlines and come in two designs: 
revolving armature and _ revolving 
field. The latter having a separate 
direct connected exciter, is said to 
have exceptional overload and motor 
starting ability. A standard pulley 
and panel complete with a voltmeter 
and rheostat can also be supplied 
along with necessary approved trans- 
fer switches. The generators are also 
available in three phase characteris- 
tics. A free folder, EG1153, depicts 
their application, lists features, speci- 
fications and prices. The firm also 
has available complete power plants 
for all applications. To receive the 
folder check No. 2783 on the coupon 
and drop in the mail. 


No. 2789—Dry Cow 
Program 


Gainer Mills, Inc., announces a new 
dry cow program in connection with 
its dairy feed rations. In a booklet 
describing the program, the company 
points out that one of the most im- 
portant phases of a cow’s life is her 
60-day dry period when she is get- 
ting ready for the next lactation 
period. The care and feed she re- 
ceives during this period has a di- 
rect bearing on her milk production, 
the company states. Goals of the 
profitable dry cow program are: 
Cows that gain 100 to 150 lb. body 
weight during the dry period; dairy 
herds reasonably free of cases of dif- 
ficult calving, retained afterbirth and 
congested udders; cows that settle 
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without several re-breedings; dairy No. 2770—Elevator buckets, Fort 
‘ids herds in which at least half of the | Worth Steel & Machinery Co. 
animals produce until eight years of No, 2771—Feed formulation, West- 
ain age or older; cows that give more | ern Condensing Co. 4 ANDY W AY TO SUBSCRIBE 
1ew milk at 10 years than they did at No. 2772—Portable feed mill, 
ter- six. The booklet is available without Myers-Sherman Co. 
ok- charge by checking No. 2789 and No. 2778—Ventilators, Cyclone 
you mailing the coupon below. Blow Pipe Co. FEE Di STUF FS 
j No. 2774—Dry feed flavors, Ray Circulation Dept., 118 S. 6th St., Minneapolis 2, Minn. 
and ; Ewing Feed Co. 
ut- | Also Available PA san 2775—Truck dumper, Link-Belt Please enter immediately my subscription to 
em ag ae ay products have No. 2776—Feeder, Richardson Scale FEEDSTUFFS 
n descri previous issues | Co. 
= of Feedstuffs and information about | No. 3456—Accident rate booklets, | | CO One year $4 =) Two years $7 
them may still be obtained by jotting | National Safety Council, 425 No. O Billme O Bill my firm OI am sending payment 
Jle, the appropriate number on the cou- | Michigan Ave., Chicago 11, Ill. 
No. 2748—Bulk feed truck body, | Photoswitch, Inc. 
Chemical Corp. URBANA, ILL. — Most serious FEED MILL WHOLESALE DEALER 
™ ar 2745—Antibiotic, Ray Ewing cases of ketosis occur soon after ( FORMULA FEED MFR. ( RETAIL DEALER 
a calving, when the milk flow is heavy, O FEED INGREDIENT MFR. [) HATCHERY 
No. 2746—Calf milk replacer, Tri] and cause a marked decrease in milk SaaS 
wn Associates, Inc. production, reminds the University of 
he No. 2747— Sprayer, Hilltop Lab- | Illinois College of Agriculture. —_ 
ou oratories. 
No, 2748—Equipment catalog, 
ed Burrows Equipment Co. 
di- No. 2749— Poultry medicine, Dr. 
ly. LeGear Medicine Co. e a 7 
No. 2750—Nesting material, Ameri- 
can Excelsior Corp. 
~ No, 2751—Mixer, Rapids Machinery 
Co. 
y No. 2752—Squeegee, Breuer Elec- 
tric Mfg. Co. 
No. 2758—Elevator buckets, Link- 
: Belt Co, —and this timely advertising 
ad No. 2754—Displays, Dr. LeGear 
Medicine Co. 
No. 2755—Urea bulletin, Depart- 
ment of Animal Husbandry, Okla- s 
toma college, Stinwater, in farm magazines is building 
a. 
» No. 2756— Plastic fount, Brower , 
No. 2757—Moisture tester charts, b f FZY 
S: Seedburo Equipment Co. usiness or mixers 
1g No. 2758—Loader, Seedburo Equip- 
te ment Co. 
to No. 2759—Feed pre-mix, Dr. Le- 
r Gear Medicine Co. 
y No. 2760 — Hammermill, Sprout, | } NOW IS THE TIME TO GET 
r Waldron & Co., Inc. 
d No. 2761—Poultry nest, Rhinehart 
i Manufacturing Co., Inc. < 
‘0 No. 2762—Terramycin, Chas. Pfizer | & 
& Co., Inc. a 
No. 2768—Milk replacer, Honeg- 
gers’ & Co., Inc. 
No. 2764—Silo paint, Indiana Silo | 
& Paint Co. AS EASY AS THIS 
a No. 2765—Vaccine, Beebe Labora- | %. | wie A Hundreds of mixers are already manufacturers of RID- 
‘ is RIDE EZY complete worm-expelling hog feed and are making 
Solvents wire extra profits. Colorful advertisements in state farm mag- 
No. 2767—Pig feed, Mississippi =; toner a azines and in hog breed publications are bringing cus- 
Valley Grain & Feed Co. tomers in—building a ready-made market for you. Get 
| on the RID-EZY band wagon... get the jump during 
No. 2769—Booklets on antibiotics, line the profitable worming season. Many feed manufactur- 
‘ Chas. Pfizer & Co., Inc. xy of bt per bay ers say, “RID-EZY is the hottest feed product to hit the 
market in years. It's a money-maker.” 
hes be 
=f | Serco You get a complete local 
1820, more thee 
Year Round Supply— | | and selling program 
Stable Low Cost mot ; me ie You get a complete program of aids... 11 different sell- 
mo ing helps—including cards—posters—bags—counter 
who* |. get RID-EZY from you 
HOMOGENIZED Food folders—newspaper ads. These selling helps make it 
| CONDENSED FISH tidey Sth, poerle OG easy for you to get the hog worming business and make 
= new profits with Rid-Ezy. 
resulted 
FIVE PLANTS wee PAY-U PRODUCTS COMPANY 
QUINCY . ILLINO'TS 
FULL PRODUCTION | 
the new. 
» looking 
thie page 
J PAY-U ProoucTs co. 
NOW IS THE TIME to get the jump on this i Dept. FS-12-3 i 
NEW, PROFITABLE feed business in YOUR i Quincy, Illinois \ 
area. Hog worming time is here. Write today I'm interested in getting the jump on the pig i 
for this informative folder. It gives you the ] worming feed business in my community. Please 
entire RID-EZY story, tells how easy it is to ! send me complete information on RID-EZY ! 
manufacture Rid-Ezy, gives you complete details 
ROCESS CO. on the 11-point Rid-Ezy local advertising and 
merchandising program. Act now. Fill in and g 
mail the coupon today. 
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Classified advertisements accepted until 
Wednesday each week for the issue of 
the following Saturday. 
Kates: 15¢ per word; 
$2.25. Situations wanted, 


minimum charge 
10¢ @ word; 


Classified Ads 


$1.50 minimum. Count six words of sig- 
nature, whether for direct reply or keyed 
care this office. Uf advertisement is keyed, 
care of this office, 20¢ per insertion ad- 
ditional charged for forwarding replies. 


Classified advertising rate not available 
for commercial advertising. Advertise- 
ments of new mac hinery, products and 
services accepted for insertion at mini- 
mum rate of $48 per column inch, 


MACHINERY FOR SALE 
v 


MACHINERY FOR SALE 


v 


WHIRLAWAY AIRKBLAST CAR LOADERS 
J. B. Hagan Mill Machinery, Jefferson 
Olty, Mo 


FOR SALE — USED ANGLO AMERICAN 


Pellet Mill and used California Pellet 
Mili. Wenger Mixer Mfg. Co., Sabetha, 
Kansas. 


MIXER 2 TON MUNSON HORIZONTAL 


Batch 160 cu. ft. capacity. Immediate 
shipment. McLaughlin, Ward & Co., Jack 
son, Mich. 


FEED MIXER, 1-TON CAPACITY, GUAR- 
anteed first-class throughout, 6 H.P. mo- 
tor drive. Address 8774, Feedstuffs, Min 
neapolis 2, Minn. 


WRITE US, WE HAVE WHAT YOU NEED 
in supplies for feed and flour mills If 
it's new or used, buy it from Hughes, 
Wayland, Mich, 


FEED BODY 4 TO 5 TON CAPAC- 
3 compartments. Body 12 ft. long 
Priced to sell. Address 1327, Feedstuffs, 
Minneapolis \2, Minn 


BULK 
ity 


FOR SALE—TWO 1949 AND ONE 1950 


Hell Self Propelled Forage Harvesters 
Usable condition, Priced to sell Kaw 
Dehydrating Co., Topeka, Kansas 


FORK SALE — 1949 SPROUT - WALDRON 
Pellet Machine, complete with 
shaker and crumblizer Tom Vint, Jr., 


624 Hadgerow Hildg., Sioux City, lowa 


WHEN YOU ARE IN THE MARKET FOR 
new or used mill machinery, electric mo- 
tors or any other equipment, write J. B 
Hagan Mill Machinery, Jefferson City. Mo. 


cooler 


FOR SALE—GENERAL ELECTRIC 40 ELP., 


60-cycle, 4,600 motor 
compensator, ammeter, complete $350 
Alr blast grain loader, 3 motor, 
new $150 Carl J. Basten Mill, New 
Franken, Wis 

JAY BEE HAMMER MILLS — PROMPT 
shipment from Utiea, N. Y., warehouse 


New Model 4 W DD. C. to 100 H.P. ‘T.B.F.C 


motor. New Model 3 UX-——Rebuilt 2 and 3 
UX Rebuilt Crackerjack Write C 
Wier, P.O, Box 331, Utica, N.Y 

FOR SALE—USED DRYING EQUIPMENT, 
also new. One Davenport 6'x35’' Steam 
Tube Dryer Three Baird Challenger 
Dryers, complete, Model 600 One Kol 
Man Portable Dryer, Model K-3 Rotary 
Drum, W. KB, Osgood, 41100 Roland Ave., 
Baltimore 11, Md. 


FOR SALP--UNION SPECIAL SUSPEND- 
ed head sewing machine, mode! 14500 f.; 
good as new, $295 General Electric 40 
H.P., 3-phase, 60-cycle, 3,600 R.P.M. mo 
tor, compensator, ammeter, complete $350 


Air blast grain loader, 3 H.P. motor, like 
new $150 Car) J Basten Mill, New 
Franken, Wis, 


COKN CUTTERS AND GRADERS — COM- 


plete feed plant to be dismantied. 60 H.P, 
Bryant Hammermill; 10x42 three high 
SP and Waldron Roll; No. 7 8S. Howe 
Cleaner and No. 4 Monitor. All good con- 
dition Richardson Portable G-43 Scale, 
Mixers, Dryers. The Hughes Co., Hox 
337, Wayland, Mich, 

FOR SALE —ONE PRATER DN DFO 
Heavy Blue Streak Grinder, with 
permanent magnets, structural steel base 
50” dust collector, 9 screw roller 
chain drive, two motors and starters 
new-—-never used Must be sold 
Make offer Write or telephone Madison 
Rendering & Tallow Co., Madison, Wis 


ANDERSON and 
NORDYKE ROTARY 
STEAM DRYERS 


* MEAL TOASTERS 
* CRACKING ROLLS 
* FLAKING ROLLS 


EXPELLERS 
PITTOCK & ASSOCIATES 


FOR SALE 


HORIZONTAL 
preases including Sweet- 
lands, screens and sifters, grinders and 
pulverizers, vacuum shelf dryers, ex- 
pellers, Loulsville rotary steam tube dry- 
ers, bucket elevators, direct heat dryera 
screw conveyors. Only a partial list. Send 
us your inquiries. Consolidated Products 
Co., Inc., 19 Park Row, New York 38, 
N. Barclay 7-0600 


mixers, filter 


FOR SALE — VERTICAL FEED MIXER. 


2,000 Ib.; 60 H.P. California Pellet Mill; 
all-steel elevator legs; pulleys; shafting; 
wooden elevator legs; 60 H.P. Hammer 


mills; rebuilt Richardson automatic scales; 


Union Special Bag Closing Machines; re- 
built motors; 56 N. & M. Meal Driers; 
four 9x36, five 9x30 N. & M. Rollermills; 


two 9x30 Great Weatern, 2 pair high, shell 


POWDER 


type, roller mills. J. BE. Hagan Mill Ma- 
chinery, Box 674, Jefferson City, Mo 
HELP WANTED 
v 


CONTROL AND RESEARCH CHEMIST TO 


progressive Mid 
Opportunity for 
1300, Feedstuffs, 


laboratory for 
manufacturer 

Address 
2, Minn 


head up 
west feed 
advancement 
Minneapolis 


NUTRITIONAL SALES SERVICES AVAIL- 


able to basti« producer new or tab 
Hshed products. Personal calls on large 
feed manufacturers in northeastern United 
States. Address 1342, Feedstuffs, 141 W 
Jackson Blvd., Chicago 4, Il 


FEED SALESMAN TO REPRESENT EAST- 


ern feed manufacturer in Pennsylvania 
counties—Chester, Berks, Montgomery and 
Lehigh. Must have selling experience or 
agricultural background Address 1041, 
Feedstuffs, Minneapolis 2, Minn 
MAN WANTED TO MANAGE ONE OF 
Iowa's best ustom mixing etup We 
average 45,00 bag of nationally known 
formula feeds yearly Would nsider 
leasing mill end with option to chs é 
feed to handle r make Martin Hatch 
ery Mill, Maquoketa, Iowa 


WANTED 


A 


FEED SALESMAN TO REPRE- 


sent manufacturer in ntral and north 
western Minnesota, Offering a complete 
line of formula feeds ingredients and 
flour Attractive opening for aggressive 
experienced feed salesman in an estab 
lished protected territory. Liberal draw 
ing account against commissions Earn 
ings unlimited and entirely dependent on 
ability to sell St Cloud Milling Co 
St. Cloud, Minn 

HATCHERYMAN AND FEED MANIL 
facturer in southeastern W msin need 
a young married man, age t i with 
farm background and some poultry ex 
perience to sell poultry at 

direct to far ‘ ind poultrymer I 
tablished weel route Must } abil 
to talk tel ‘ 5 fa r an to 
further promote present busir Sal 
and commission Will guarar $s 
week t ta Right man ild be 

to earn at least $1 per week 

all particulars in fir etter. Ad 1349 
Feedstuftf Minneapoll Minn 


GLEN RIDDLE, PA. 


Permanent Salesman 
for Feed Field 


Long established manufac- 
turer of Specialty Feed for 
poultry and livestock has 


genuine opportunity for ex- 
salesman in 
Georgia. Product nationally 
famous with steady repeat 
sale. If you want lifetime 
berth and expect to work 
hard and long for it, send de- 
tailed resume in confidence, 
with photo. You will start at 
$500 a month plus expenses. 
Can be home most weekends. 
Our staff knows of this ad. 
Address 1364, Feedstuffs, 141 
W. Jackson, Chicago 4, IL. 


perienced 


Phone Drexel 2991 


Vacating Feb. 1, 1954 


BARGAINS OFFERED 


Balance Machinery and Equipment 


Standard Milling Co., Kansas City, Kansas Plant 
BROWN-STRAUSS CORP. Kansas City 20, Mo. 


Gene Brown 


HELP WANTED 
v 


WANTED — MAN TO MANAGE NEW 

modern feed mill in north central Illi- 
, Manufacturing feed in a small way; 
also custom milling. He should be at 
feast a high school graduate, and have 
had experience running mill machinery and 
selling to farmers. Address 1318, Feed- 
stuffs, Minneapolis 2, Minn 


nol 


EXECUTIVE —SOUTHERN CALIFORNIA 
feed mill has opening for man to super- 
vise salesmen in selling poultry and stock 
feeds to growers in Southern California 


area. Must have. sales management ex- 
perience, also college training in poultry 
and animal husbandry. Address 1282, 
Feedstuffs, Minneapolis 2, Minn. 


MECHANIC—SHEET METAL MAN WANT- 
responsibility for grinding 
equipment in our cork 
Elkton, Md. This is a 
opportunity for a 
industrious man looking for a 

connection with a successful 
company, Write Maryland Cork Co., 
Md., giving details. 


ed to assume 


grinding plant at 
‘ones n a lifetime” 


We are a well established 
Eastern Feed Ingredient 
House with twelve outside 
salesmen. We are putting in a 
new dog food ingredient de- 
partment January Ist, 1954. 
We are looking for a hard hit- 
ting experienced middle aged 
man to head this department. 
Contact — Sea Board Supply 
Company—35th & Grays Fer- 
ry Avenue, Philadelphia 46, 
Penna. 


WANTED 


DISTRICT MANAGERS, AS- 
SISTANT DISTRICT MAN- 
AGERS, and DEALER RE- 
SALE TRAINEES in Wisc., 
Mich., Eastern Iowa, Ohio, 
Penn., Ind., Ill., and Western 


Ky.-Tenn. by HONEGGERS’ 
& CO.—the nation’s fastest 
growing feed company. Men 
selected need not have much 


experience, but they must have 
DRIVE, and they must be 
honest, sincere, and hard work- 
ers. They must have above 
average intelligence and they 
must have an earnest desire to 
be a leader on one of the 
hardest-hitting sales forces in 
this country. Our men earn 
more money—but “dead-beats” 
and “has-beens” should not ap- 
ply. Such men will not be given 
jobs and they will only waste 
their time and ours. Here is 
a wonderful opportunity for 
GOOD men, but of no value to 
any other. If you want to join 
an organization that has a heart 
and a soul, and consideration 
for the man in the field and 
his proprietory territory rights, 
with real opportunities for ad- 
vancement in a rapidly grow- 
ing and expanding company, 
then write Ed Dickey, Honeg- 
gers’ & Co., Fairbury, IIl., or 
for Ohio and the East, write 
Les Keller, Honegger-Hanley 
Mills, Inc., Mansfield, Ohio. 
Give full particulars in first 
letter with recent photo which 
will be returned. 


HELP WANTED | 
Vv 


THE BORDEN COMPANY requires 
additional sales personnel to meet ex- 
panding merchandising program of its 
vitamin supplement products for live- 
stock and poultry. Territories open 
include Arkansas, Oklahoma and 
western Missouri. Also Tennessee, Mis- 
sissippi, Alabama and Georgia. Salary, 
commission and car allowance. Reply 
giving past experience to 


FEED SUPPLEMENTS DEPT. 


THE BORDEN COMPANY 
350 Madison Avenue, New York 17, New York 


Attention 
Production 
Superintendents 


We need a young, aggressive 
feed man to superintend our 
mill. It’s a modern, bulk plant; 
well-equipped and very efficient. 
Transit operation up to 15 cars 
daily. Excellent labor relations. 
Good working force. Business 
expanding. Central location in 
small city. Good living condi- 
tions. Want someone who can 
assume responsibility for pro- 
duction, quality control and 
maintenance. Write address 
1347, Feedstuffs, Minneapolis 2, 
Minn., giving full particulars 
and references. These will be 
treated as strict confidences. 


Use Feedstuffs WANT ADS for RESULTS 


WHEN YOU 


* BUSINESS OPPORTUNITIES 


WANT TO BUY AN ELE- 
vator or feed mill, see or write us your 
needs. We have some good ones in Ohio, 
Indiana, Illinois. Mid-West Business Ex- 
change, Plymouth, Ind. 


‘EED BUSINESS AND MODERN MILL 


30 miles from Philadel- 
east of Trenton Estab- 
serving feeders for more than 
Equipment includes three large 


for sale—located 
phia, 20 mile 
lished and 
100 years 


warehouse one hammermill, two sets 
large elevators four storage bins, two 
feed mixers, molasses mixer, corn shell- 
er and electric cracker, also other neces- 
sary machines and equipment Owner 
retiring Address 1354, Feedstuffs, 114 
East 40th St New York 16, N.Y, 


DISTRIBUTORS 
WANTED 


NORTH and SOUTH DAKOTA 
and MONTANA 


nationally advertised 
and Binder Twine 
mill in Mexico— 
guaranteed. Large volume 
big profit margin in 
carload lots. 1954 selling season just 
beginning. Address 1356, Feedstuffs, 
141 W. Jackson Blvd., Chicago 4, TL 


We 
Mexican 
made by 
quality 
business 


import 
Baler 
the best 


WE ARE A 20-year- 
old national sales or- 
ganization traveling 20 
men covering both 
large and small feed 
mixers throughout the 
United States and 
Canada. Interested in 
securing 2 or 3 addi- 
tional A-1 lines of 
merchandise. We are 
not order takers—we 
sell. If you have either 
a new or established 
line with merit and 
tonnage possibilities, 
let’s get together for 
1954. Address 1350, 
Feedstuffs, Minneapo- 
lis 2, Minn. 


= 


7, rs 


SITUATIONS WANTED 


FEED EXECUTIVE WITH BROAD EX- 


perience in all phases of production sales 
and management, available Jan. 1. Would 
make moderate investment. Write P.O 
Box 325, Minneapolis 2, Minn. 


KANSAS STATE MILLING GRADUATE, 


20 years xperience, production, manage 


ment, r rch, feed, flour, meal, mixes 
Desires administrative position Address 
1357, Feedstuffs, 141 West Jackson Blvd., 


Chicago 4, Ill 


MANUFACTURERS REPRESENTATIVE— 


Interested staple line Middle East states 
Clean, active coverage Excellent rela 

hip nd following, feed mill, eed 
seed store trade Address 1360 Feed 
stuffs, Minneapolis 2, Minn. 


ADVERTISING — YOUNG MAN, EDUCA- 


tion anc rience in advertising total 
7 year lwo ears of solid experience 
in feed advertising Desires position as 
ui manager or assistant Address 1359, 
Feedstuff Minneapolis 2, Minn 
SALES REPRESENTATIVE WITH MAN- 
agement Sale feed formulation, product 
development experience, desires permanent 
sales p t n with progressive organiza 
or Excellent background in animal 
husbandry and nutrition Address 1352, 
Fee tuffs, 114 East 40th St., New York 


YOUNG MAN NOW REPRESENTING 
major feed company in Midwest desires 
connection living broader responsibili 
ties with a progressive smaller company 
Background includes BS degree in Ani- 
mal Husbandry. Wide experience in pro- 
duction and sales. Age 34. Married. Ad 
dress 1338, Feedstuffs, Minneapolis 2, 
Minn. 


a pile of corn cobs at Colo, Iowa, 40 miles northeast of 
Des Moines. Big cob piles like this one, on the northwest 
edge of Colo, are reported to have caused protests as 
possible fire hazards. A Colo resident complained that if 
a fire started in the 40-foot-high pile, it might spread to 
the town. The state fire marshal’s office then investigated. 
It was found that the 4,200 tons of cobs in the pile were 
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being wet down regularly and a 24-hour watch was being 
maintained. As a result, it was determined, the pile pre- 
sented no exceptional fire hazard. The cobs are collected 
at Colo by the Lowa Corn Products Co, of Nevada, which 
sells them to the Quaker Oats Co. at Omaha, Neb., and 
Cedar Rapids, Lowa, for the manufacture of furfural, used 
in various processes. Cobs are added to the pile with a 
blower which sends them to the top. 


MACHINERY WANTED 
v 


WANTED TWO SUPER DUO EXPELLERS 
—May consider Duo or RB for other 
operation. Address 1594, Feedstuffs, Min- 
neapolis 2, Minn. 

WANTED TO BUY — RICHARDSON 
scales, bag closing machines and other 
good mill, feed and elevator equipment. 
J. E. Hagan Mill Machinery, Jefferson 
City, Mo. 


WILL BUY ONE USED CALIFORNIA 
Master Model Pellet Mill or equivalent 
in good condition Quote price, condi 
tion of machine and equipment included. 
Walnut Creek Milling Co., Great Bend, 
Kansas 


WHEAT CONTROLS FAILING, 
CANADIAN FEED MEN TOLD 


TORONTO — Stanley N. Jones, 
president of the Winnipeg Grain Ex- 
change, speaking at the 11th annual 
convention of the Ontario Retail Feed 
Dealers Assn. Dec. 2, said that the 
present system of marketing Cana- 
dian wheat had failed to move abun- 
dant production into use. Scoring 
government controls and marketing 
methods Mr. Jones called for the 
restoration of the open market. 

Nearly 350 members and _ trade 
guests heard Mr. Jones describe gov- 
ernment controls as “monopolistic 
price fixing.” Referring to what he 
described as Canada’s “very high” 
wheat stocks, totaling 805 million 
bushels in mid-November, he said, 
“The solution to the problem is sales.” 
By this, he explained, he did not mean 
a firesale at distress prices but rath- 
er a marketing method which would 
allow for a sales policy of continuous- 
ly moving wheat into the hands of 
consumers at prevailing prices. Mr. 
Jones added, “I know of no better 
method than the open market.” 


Artificial Prices Fail 

With the aid of a series of charts, 
Mr. Jones cited figures to show that 
in a previous period of heavy produc- 
tion and an open market, carryovers 
were smaller than in recent times, 
exports were greater and returns to 
producers were better. He declared 
that under the present system the 
wheat price was artificially set. His- 
tory had recorded many instances 
where kings, princes, dictators and 
governments had tried to perform this 
impossible task and the outcome had 
always been failure. Usually, he said, 
the augury of failure was an accumu- 
lation of large unsold surpluses. 

Mr. Jones estimated that there 
would be a world supply of 1,400 mil- 
lion bushels of wheat at the end of 
the current crop year, exceeding the 
carryover at the start of the crop 
year. Even with a disastrous 50% cut 
in production there would be ample 
supplies for domestic, world trade and 
normal carryovers at the year end. 

Continuing, Mr. Jones said, “It 


would be foolhardy to contemplate a 
solution to our inventory problem 
predicated upon crop failure in four 
of the major wheat producing coun- 
tries of the world although in reading 
between the lines of some of the 
speeches and utterances of some farm 
leaders and some government offi- 
cials, it would appear that this is the 
only solution which has occurred to 
many advocates of state marketing.” 

If the production of the major ex- 
porting countries next year was equal 
to the long term average of 1,700 mil- 
lion bushels the 1954-55 supply would 
be more than 3,000 million bushels as 
it was in the current year, Mr. Jones 
declared. He added, “It is on the basis 
of possible supplies of this nature 
that the problem should be tackled, 
and not in the hope that some fortui- 
tous quirk of nature will relieve the 
problem.” 


Sales Must Provide Answer 

The inventory problem must be 
solved by sales, Mr. Jones contended. 
The argument had been advanced that 
three better than average crops were 
responsible for the situation. How- 
ever, he pointed out, there had been 
other periods in the history of western 
Canada when there had been heavy 
or better than average crops and 
during such periods free marketing 
methods were able to dispose of sur- 
pluses at prices which were as satis- 
factory or even better than those ob- 
tained by the state marketing author- 
ity. In proof of this Mr. Jones said 
that the average price returned to 
producers in the last seven years was 
$1.83 bu., basis No. 1 northern in 
store at the Lakehead. The average 
price in the 1923-29 period was $1.36 
bu. which in terms of today’s values 
was equal to $2.20 bu., he claimed. 
This comparison of purchasing power 
was not just a loose observation on 
relative values, but was a careful cal- 
culation based on the official Do- 
minion Bureau of Statistics index of 
the cost of things a farmer had to 
buy. 

James G. Wharry, vice president, 
Quaker Oats Co. of Canada, Ltd., 
spoke at the luncheon session and 
while he maintained his reputation 
for wit and humor, he had something 
of a more serious nature to convey to 
the feedmen. Speaking on credit he 
asked if there was a banker guest 
in his audience. Receiving a negative 
response Mr. Wharry expressed mock 
astonishment that feed merchants 
who themselves were acting as bank- 
ers to the farmers did not number 
a banker among their friends. He 
warned of the dangers of extended 
credit for feed supplies and advised 
careful inquiries when the balance 
assumed more than a warrantable lev- 
el. Mr. Wharry, who has traveled in 
every part of the world except South 


America and the Communist coun- 
tries in the past three years, de- 
scribed the effect of the various cur- 
rency systems operative throughout 
the world and declared that the Ca- 
nadian dollar was freely acceptable 
anywhere because of its strength and 
stability. 

At the afternoon session the mem- 
bers saw a film depicting the opera- 
tion of futures trading and hedging 
fundamentals. R. K. Bennett of the 
Canadian government’s’ marketing 
service concluded the session. 

D. W. Gribben, Gribben's Feed 
Mills, Watford, was elected president 
of the association for the ensuing 
year with Eldon Fennel, Fennel Feed 
Co., Winchester, as vice president. 
Murray McPhail continues as secre- 
tary. 

Members of the allied trades were 
hosts at a reception and dinner which 
concluded the convention. The enter- 
tainment was organized by Bert Ber- 
nard, Maple Leaf Milling Co., Ltd. 


VANCOUVER EXCHANGE ELECTS 
VANCOUVER—F. C. Garde, man- 
ager, Empire Shipping Co., Ltd., was 


Standard steel elevators, belt and bucket type, avail 
able from stock. Ten Heavy Duty sizes, from 300 to 
10,000 Bu /Hr., for continuous service and four 
Light Duty sizes, from 110 to 750 Bu/Hr., for inter- 
mittent service We also manufacture screw con- 
veyors and hoppers. Send your requirements for 
complete information 
GODSHALK 
Sheet Metal Fabricators 
BANGOR, PA. 


HIGHER QUALITY 

HEAT TREATED H AM M ERS 
Hammers direct from manufacturer of 
years’ experience, Send your specifica- 
tions or worn hammer. Quantity dis- 
counts on hammers and screens. 
for prices. 

SOUTHWEST MILL SUPPLY CO. 

P.O. Box 7455 N. Kansas City, Mo. 


named president of the Vancouver 
Merchants Exchange at the first 
meeting of the new board of direc- 
tors. Walter Brown, Pacific Coast 
Terminals, Ltd.. New Westminster, 
was chosen first vice president with 
Gordon Shafer, Shafer, Haggart, Ltd., 
as second vice president. The treasur- 
er is J. C. Whittle, Midland Pacific 
Terminals, Ltd., and J. A. Lindsay, 
Vancouver Tug & Barge Co., was 
named to the board. W. A. Sankey, 
acting secretary-manager, was con- 
firmed as manager. 


Screens Hammers Bearings 


NEW and REBUILT MILLS 


Write for Prices 


INDIANA GRAIN MACHINERY Corp. 


Indianapolis, Ind. 


416-24 8S. Meridian St. Plaza 3235 


DO YOU NEED 
DISTRIBUTION? 


Nationwide firm experienced 
in merchandising equipment 
to the grain, feed and seed 
trade seeks additional equip- 
ment items to sell. We offer 
you the services of a group 
of well trained salesmen who 
produce top sales on products 
of merit. We will stock and 
distribute your product or 
buy patent rights, manufac- 
ture product and pay royalty. 
Address 1101, Feedstuffs, 
Minneapolis 2, Minn. 


Finally! a Genuine Roller- Crimper 
EVERYONE CAN AFFORD! 


You certainly won't enter another season 
without a crimper—and here's exactly what 
you've been waiting for!—~BIG CAPACITY, 
LOW POWER, LOW UPKEEP KRIMPER- 
KRACKER! 100% practical, only 71” high 


overall. 


One horsepower up. Genuinely roller crimps 
oats, barley, wheat, rye, shelled corn, milo 
maize, for profits of 25¢ to 50¢, EVEN ONE 


DOLLAR Gross Per CWT. 


THE GRANULATOR, Feed Milling’s Greatest sensa- 
tion, hondles CORN COBS - EAR CORN — 


SHUCKS AND HAY! 


Write for FREE samples and literature. 
At income tax time louder screams come from 
the Davis-equipped plants. Our program 
leads to the newer and better profits! 


H. C. DAVIS SONS’ MILL MACHINERY 


Bonner Springs, Kansas 


Dept. FH-12 


CUT SHOWS 
10” x 10” MILL 
Other sizes: 9x6, 
30,9 x 36 through 
10x42 Capacities 
30 to 2800 bush 
els hourly 
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there only 


Feedstuffs Is the Weekly Newspaper ot the indus. 
try with a distinctive newspaper format; the other publica- 
tions in the field are monthlies with a conventional magazine 
approach to editorial content. An experienced, alert editorial 
staff, a Washington correspondent of recognized authority 
and branch offices in four important cities combine to give 
the industry accurate, thorough news coverage in FEEDSTUFFs. 
The paper is mailed second class, with newspaper handling 
privilege. It is the only paper in the field that is eligible for 
this prompt delivery. Readers receive Peepsturrs while the 
news is still fresh and of value to them. Feed men have 
learned to depend on Frepsturrs for the news and informa- 


tion they need in the operation of their business. 


For further information .. . 

Write for Feepsturrs new Market Data Presentation 
on the Formula Feed Industry. It contains data essen- 
tial to every advertiser interested in reaching the feed 


industry market. 


THE MILLER PUBLISHING CO. 


The Businesspaper Family Serving 
the Related Fields of 


NEWSPAPER 


Serving the $3.5 Billion 
Formula Feed Industry 


As a result FEEDSTUFFS is: 


D No. 1 in Reader Interest 
D No. 1 in Reader Preference 
> No. 1 with Advertisers 


The Point of All This, to an advertiser, is that Prxp- 
sturrs offers not only wide circulation but extraordinarily 
high reader interest, prompt readership and recognized 


prestige. 


Advertisers Acknowledge This Leadership. 


More advertisers (a total of more than 350 currently) use 
Feepsturrs than any other publication in the field. Ferep- 
STUFFS carries more advertising lineage by far than any other 


publication in the feed industry. 


FEEDSTUFFS 


Flour, Feed, Grain and Baking 


Tux NorRTHWESTERN MILLER «+ FEEDSTUFFS 
Tae American Baker Propucrion 


118 South Sixth St., Minneapolis 2, Minn. 


BRANCH OFFiIces: New York, Chicago, Kansas City, Toronto 
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PRELIMINARY PLANS SET 
FOR MACHINERY MEETING 


NEW YORK—Program plans are 
going forward for the annual meet- 
ing of the Grain Processing Machin- 
ery Manufacturers Assn., to be held 
Feb. 15-17 at the Nicollet Hotel in 
Minneapolis. 

Preliminary plans have been an- 
nounced by R. R. Strong, Strong- 
Scott Manufacturing Co., Minneapo- 
lis, convention chairman. 

The meeting will open Feb. 15 with 
a board of directors meeting and a 
business session, including reports 
by officers and committees. The pro- 
gram for the luncheon at noon in- 
cludes an address by Donald S. Eber, 
executive secretary of the Association 
of Operative Millers, Kansas City. 
After the luncheon the business ses- 
sion will continue with further re- 
ports and election of officers. The 
President’s reception will be held in 
the evening. 

On Feb. 16 there will be a techni- 
cal engineering session, a general as- 
sociation luncheon and a production 
engineering session which will fea- 
ture a panel of production men. 
Names of two of the panel members 
have been announced. They are Frank 
T. Heffelfinger II, King Midas Feed 
Mills, and M. M. Noxon, Nutrena 
Mills, Inc., both of Minneapolis. The 
annual banquet will be held in the 
evening. 

On Feb. 17 there will be a business 
session, the “status of the industry” 
luncheon and a board of directors 
meeting. 


tested totaled 93,690, compared with 
50,674 a year ago—an increase of 
85%. Heavy breeds tested showed a 
decrease of 13%, from 670,614 in No- 
vember last year to 584,689 in No- 
vember this year. 

Turkeys tested from July through 
November totaled 1,481,583, an in- 
crease of 7% from last year. All of 
the increase during this period has 
been in light breeds. Light breed test- 
ings during this period increased 86%, 
while heavy breed testings decreased 
8%. Compared with a year ago, light 
breed testings have increased largely 
in Virginia, Minnesota, California, 
Texas, Ohio, Missouri, Oregon, West 
Virginia, South Carolina, Washington 
and Pennsylvania. The decreases in 
testings of heavy breeds have oc- 
curred mostly in California, Michi- 
gan, Missouri and Texas. Increased 
testings of heavy breeds have been 
reported in Minnesota, Wisconsin, 
North Carolina, South Carolina, 
Washington and Oregon. 


This report is made possible through 


PRODUCTION SCHOOL SPEAKERS—Students at the recent Feed Produc- 
tion School in Kansas City, sponsored by the Midwest Feed Manufacturers 
Assn., heard talks on a variety of subjects. Among the speakers were the 
experts shown here. Left to right are Max Shields (standing), Albers Milling 
Co., Kansas City, Midwest association treasurer, who presided at one of the 
sessions; Arden E. Swanson, The Day Co., Minneapolis; Dewey E. Moore, Pay 
Way Feed Mills, Kansas City; James H. Burrell, industrial and agricultural 
consultant, St. Louis, and J. D. Johnson, General Mills, Inc., Minneapolis. 


Industry and the Agricultural Esti- 
mates Division, Agricultural Market- 
ing Service 


the state testing agencies in coopera- 
tion with the National Turkey Im- 
provement Plan, Bureau of Animal 


Turkeys 


(Continued from page 1) 


production for 1954 over 1953 by 
about 12%, with emphasis on light 
weight varieties. 

However, USDA officials say that 
it would be unwise to use this index 
as a measure of the 1954 crop. In the 
first place the report is new and has 
not been tested as a reliable index of 
production goals ahead. However, 
when the next report is issued in Jan- 
uary, 1954, the trend of pullorum 
tests for December will be a tem- 
plate on which the trade and industry 
can lay the Jan. 15 report showing 
farmers’ production intentions for the 
next year. 


Expert Information 


While the date of issue of the lat- 
ter report will follow the convention 
dates of the National Turkey Fed- 
eration, undoubtedly advance infor- 
mation of reliable nature will be in 
possession of USDA poultry experts 
for submission to the trade. 

Observers here say that it would 
be unwise to discard the experience 
of last year when a firm industry 
committee recommendation provided 
a firm rein for the turkey industry. 
Past success should be the guide 
again for the industry for 1954. The 
groundwork for cooperation between 
the government and industry lays on 
that previous success after the dis- 
astrous year of 1952, plus the wide 
industry faith in the leadership of the 
USDA poultry branch. 

The timing of the National Turkey 
Federation meet may be most for- 
tunate since it could be the spring- 
board from which the industry ad- 
visory committee could launch an- 
other session of craftsmanship and 
draft another industry production 
plan to keep the profit pot boiling 
in 1954. 

v ¥ 


Testing Report 

WASHINGTON — The number of 
turkeys tested for pullorum disease 
during November totaled 678,379 com- 
pared with 721,288 during November 
last year, a decrease of 6%, the U.S. 
Department of Agriculture reports. 

The number of light breed turkeys 
tested was larger than the number 
tested during November last year, 
while the number of heavy breed tur- 
keys tested was smaller. Light breeds 


Famous oat-feeding plan builds 


Big Feed Business 


for California Ful-O-Pep Dealer! 


FULQPEp 


NELSON - POULTRY 


IFEED. FARMERS SUPPLY SUPPLIES 


“My total tonnage has increased 400% during my eight years as a Ful-O-Pep Dealer,” 
says Charles J. Liesch, of San Fernando, California. ‘Today it takes four people and two 
trucks to carry on my business.” 


Keeps layers fit... not fat! 


“The California market has been largely a complete feed market,” 

says Mr. Liesch. “But the Ful-O-Pep oat-feeding plan has sold itself to 
my customers. They find Ful-O-Pep Egg-Breeder Mash and 

oats keep their birds in top laying condition, free of excess fat. And 

it takes less mash to keep them laying to the limit!” 


Customers pay feed bills, too! 


“This plan has eliminated many worries about competition. 

I know that once a poultryman is on the Ful-O-Pep oat-feeding plan he’s 
going to be making money . . . and buying more and more Ful-O-Pep. 
My customers pay their feed bills .. . and pay them promptly . . . 

for Ful-O-Pep’s building better business for all of us!” 


FEEDSTUFFS, Dec. 12, 1953 —77 
Py 
| 
| 
| 
Wet 
\ 
~ 
‘ 
= 


78-——FEEDSTUFFS, Dec. 12, 1953 


THE FEED MARKETS 


* * 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and 
columns are wholesale prices, per ton, bagged, for prompt 
unless otherwise noted. They are the latest quotations 
from Feedstuffs correspondents and are not necessarily those in 
effect on date of publication. The prices represent fair average trad- 
ing values and do not necessarily represent extreme low or high 
levels at which individual sales might have occurred. A descriptive 
summary of supply and demand factors prevalent in the feed mar- 


ket appears on page 2. 


ALVALFA MEAL 


Kansas City: Market is strong with de 
mand good and offerings fair; offerings of 
blending material from California have 
been slowed by freezing weather; 17% dehy 
drated alfalfa meal with 100,000 units o 

tamin A guaranteed on arrival §60@ 


wacked, Kansas City; coarse ground 
uncured meal, strong No. 1 fine ground 
41, sacked, Kansas City No, 1 
acked, Kansas Cit) No, 2 4-in 
acked, Kansas City 

los Angeles: TDemand good; trend ver 
upply adequate 17% dehydrated 
$4748; 20% uncured leaf meal $49; 15 


incured $38@39 

Omaha: Demand slow; supply ample; 17% 
de} lrated, non-A §$45@50; 17 dehydrated 
100,000 A §60063; Nebraska and South 
cota suncured No 1 fine ground $40 
‘ rado $41; Nebraska and South lakota 
No. 1 \4-in. $35@36, Colorado $34; Nebraska 
and outh Dakota No 2 %-in $330 34 
Colorado $36 

St. Louis: Demand good for dehydrated 


uneured slow upply adequate; dehydrat 
ed 17° 100,000 A $66.90 ton suncured, 
1 fine ground, 13% $16.40 ton 
Chiengo: Liemand good uppl cares 
17 with 100,000 unit vitamin A guaran 
teed $66.70@69; 17% with no A gtharanteed 
fing ground uncured 
dehydrated 55 
Demand better to good 
higher upply ifficient 
$49 dehydrated $64 


Prices advanced about $1 
ton this week, with demand reported itm 
proved, Quotations: 17% dehydrated, 100,000 
unite of vitamin guaranteed $65.50@ 


67.60 no \ guarantee $5477 55.50 16 
suncured $46 
Boston: Lemand good; supply de 
hydrated, 17° $70; suncured, 13° 
Memphis: Lremand good, trend up up 
ply theht dehydrated, 17 protein vit 


inteed 100,000 units vitamin 

Philadelphia: 17% dehydrated demand 
falr supply light; $69 

rt. Worth: bemand good upply le 
sbundant; dehydrated, 100,000 A, 17 , Cali 
fornia origin $67.58, delivered Ft Worth 
prompt) shipment 

Seattle: Demand fair; trend strong up 
ply good; $48 ton, carlots, 15% fine grind; 
$66 ton, delivered carlots, dehydrated 
Portland: lbemand good; trend firm up 
ply limited; 15% suncured $35, f.o.b. Idaho 
hipping point 15% suneured $55 f.o.b 
Callfornia hipping point; dehydrated $50 
fob. California shipping point 

Cincinnati: Lemand good, upply ack 
quate; trend steady; 17% dehydrated, 100 
vitamin $69.565@70.556 13% 
fine suncured §44@46 


ALFALFA PELLETS 


Omaha: Demand = slow supply ample 

17% dehydrated, 100,000 A $64@67 
BARLEY FEED 

Philadelphia: Demand dull; supply fatr 
pulverized $64. 

San Francisco: Demand fair; supply am 
ple; rolled $67.60, ground $66.50 

Seattle: Demand good; trend firm; sup 
ply limited; whole $68 ton, ground $70 ton, 
rolled $70 «ton, all ex-warehouse l.o.l., 
sacked 

Chicago: Demand good; supply fair, $45 


re: Demand good; upply fair 


Indianapolis: Demand fairly active; trend 


unchanged; supply ample; crimped barley 
$69, rolled barley $71, whole barley $71 
KBoston: Demand fair; supply ample, $45 


Ogden: Supply normal; rolled $52@57, 
whole barley $47@62. 

Portland: Demand fair; supply ample; 
trend unchanged; rolled $70, ground $68 


BLOOD FLOUR 
Loulsville: Demand very good; trend very 
trong supply light; $127.50@190 ton 
acked 
BLOOD MEAL 


Louisville: Demand good trend strong 
upply Heht; $127.50@130 ton 


Cin ti: Demand, fair; trend steady 
upply adequate; $125 

Chicago: Demand = good supply very 

San Francisco: Demand good; supply am 
ple $6.75 a unit of ammonia; screened 


$6.65 a unit of ammonia 
Seattle: Demand slow; trend easy; sup 
$90 ton, f.o.b local packing 


Demand good; supply ample 
trend unchanged; 


BONE MEAL 
Louisville: Demand fair; trend teady 
to stronger; supply ample; fertilizer grade 
$60@70 
Omaha: Demand good; supply limited 


Ft. Worth: Demand good upply lim 
ited Belgian 65% BPL, 13% phosphorus, 
ton lotsa, nominal $65; best quality Ger 
man production, 70 to 76% BPL, 15 phos 
phorus $69, f.o.b. cars, Houston, December 
hipment 
Cinel 


ati: Demand good; trend steady; 


supply adequate; §60@65 ton, sacked, f.o.b 


CALCITE CRYSTALS AND FLOUR 


CALCIUM CARBONATE 


minimum 27.5 
fluorine guaranteed $80 ton, f.0.b. Adams, 
in 100-Ib. multiwall papers. 
Columbia, Tenn.: Minimum phosphorus 
18%, minimum 27.5% calcium, maximum 


San Francisco: Demand 


inctnnatl 


COD LIVER OIL (FORTIFIED) 


Boston: Ler 


D, 1,500 A ¢ 
New ICU, 1,500 A 18@21¢; 
yi 20% @24¢; 300 ICU, 3,000 
24% ICU, 1,500 A 19@21¢; 
Ict 24@28¢. 


CONDENSED FISH SOLUBLES 


Los Angeles: Lassen process 6¢ Ib 
Boston: Demand good; supply scarce 


CORN GERM MEAL 


St. Louis: Demand good; supply limited; 


$419 ton, St. Louls 


CORN GLUTEN FEED AND MEAL 
(All quotations for all cities are sacked 
basi bulk basis $5 less) 
Minneapolis: Feed $59.77, meal $79.77 

Atlanta: Feed $66.° meal $86.92 
Birmingham: Feed $65.18, meal $85.18 
Boston: Feed $64.15, meal $84.15 


Chicago: Fee $54, meal $74 
Cleveland: Feed $61.04, meal $81.04. 
Denver: Feed $63, meal $83. 


Ft. Worth: Feed $61.5 meal $81.50 
Indianapolis: Feed $58.50, meal $78.50 
Kansas City: Feed $54, meal $74 
Louisville: Feed $60.11, meal $80.11 
New Orleans: Feed $62.88, meal $82.88 


New York: Feed $63.69, meal $83.69 
Norfolk: Feed $63 $83 
Philadelphia: Fee 3, meal $83.2 


i 
Pittsburgh: Feed $6 
St. Louis: Feed $54 


$74 
CORN OIL MEAL 
Louisville: Demand slow; trend steady 


al; $58.81. 


ipply norr 


Cincinnati: Demand good; trend steady; 


limited; $58.8 


COTTONSEED OIL MEAL 


Louisville: Demand fair; trend stronger; 


ipply ar ‘ old process 41% $76.45 
Los Angeles: Demand good; trend high 
upply light $e 263, local and Mexican 
tuction. 
Chicago: Le ind good; supply adequate; 
$7 hydrauli $77@78, solvent 
anapolis: Demand fair; trend up 


upply iff ent 41% $78 


Atlanta: |) ind good trend trong 
upply ample i1 $66, Georgia mills; $68, 
South Carolina mills 

Boston: | nd fair; supply light; $81 


Memphis: | ind good; trend up up 
tight; prime 41 protein, old proce $65 

ked new p (solvent) $67 

Kansas City Demand good wit! offer 
ing fair market firm to stronger $66@a 
65 acked, Memphis 


Omaha: Le ind and supply good; $83.5 


Philadelphia: and supply fair, 


Ft. Worth: Demand good; supply scarce 
for nearby hipment; carlots, central and 
north Texas origin, 41%, old process $71@ 
delivered, Ft. Worth; pellets $2 addi‘ 

tional 


San Francisco: Demand good; supply am 


ple $63.46 


Seattle: Demand dull; trend steady; sup- 
ply ¢ 1 $80, ex-dock, for imported, spot 
nearby; domestic 41% $80, delivered, 


truck lots 


Ogden: Supply normal; 41% $75@80. 
Portland: [bemand good; trend firm; sup 
pl ample $i icked, f.o.b California 


Cincinnati: Demand good trend high 


tight $77.50 


ipply 
Wichita: lvemand fair; supply insuffi 
ient 41% 


D ACTIVATED ANIMAL STEROL, 
POWDERED 


Kansas City: Demand fair; trend steady; 


supply adequate 10%¢ Ib 
New York: Demand good; trend steady 
supply sufficient; quotations 1,500 ICU pr 


gr 10@12%¢ Ib. ton lots f.o.b. warehouse; 


,000 16@18¢ 


Cincinnati: Demand fair; trend steady; 
supply ample; 1,500 ICU 11@12%¢ per gm.; 


1000 ICU 184, warehouse 
A AND D FEEDING OIL 


Seattle: Demand steady; supply ample; 
300 D, 2,250 A 


house, drums Included. 


Chicago: Demand fair; supply light; 
straight A feeding oil, with 10,000 units 
vitamin A per gram 9% @10%¢ a million 


units of vitamin A, Le.l, packed in 55 
gal. drums, f.o.b, Chicago, drums included 


Boston: Demand quiet; supply ample; 


600 D, 1,500 A 22¢ Ib.; 300 D, 2,250 A 24¢; 
100 TD. 1.500 A 300 D, 750 A 
New York: 300 ICU, 750 A 15% 
100 ICU, 1,500 A 17@20¢; 300 ICU 
A 19% @23¢ 00 ICU, 3,000 A 23@25% 
600 ICU, 1,500 A ¢; 600 ICU, 3,01 


p27¢ 
Minneapolis: Straight A feeding oil 11¢ 
per million; 85 D $1.12 gal.; 300 D, 750 
Ib 300 BD, 1,600 A 20%¢@ Ib.; 300 
A 22%¢ Ib., single drum lots 
DEFLUORINATED PHOSPHATE 
Portland: $75 
Tupelo, Miss.: $49.50 
Coronet, Fla.: 17% $56, 14% $48 
Houston: $65.50 
Wales, $64.25 
Konnie, Fla.: $80. 
DICALCIUM PHOSPHATE 
Ft. Worth: Demand fair supply ade 


quate importe 18 phosphorus $72.5 
fot ars or trucks, Houston 
St. Lonis: Minimum phosphorus 21%, 
maximum fluorine 01 guaranteed $84 
fob. St uis, in 100-lb. multiwall bags 
Trenton, Mich.: Minimum phosphorus 
im fluorine guaranteed 
$84 t in 100-lb. multiwall bags 
Mir 18%, maximum fluor 
ne $75, f.o.b. Trenton 
1 Ib. multiwall bags 


East St. Louis: 18% phosphorus $85 ton 


bagged, f.o.b. cars 


Adams, Maass.: Minimum phosphorus 18% 
7.5 calcium, maximum .01% 


01 fluorine guaranteed $75 ton f.o.b 


Columbia, in 100-lb, multiwall papers 


Chicago: Stock food grade, 185% phos 


phorus, 20,000 Ib. or more $74 per net ton 
in 100 1b. papers, basis Chicago Heights, 
Ill.; less than 20,000 Ib. $79 per net ton; 
21% phosphorus 20,000 Ib. or more $84 per 
net ton, basis Chicago Heights and Nash- 
ville, Tenn., less than 20,000 Ib. $89 per 
net ton 


DRIED GRAINS 


quiet; supply ample; 
ib.; 300 D, 2,250 A 25¢; 


DRIED BEET PULP 


DRIED BUTTERMILK 


too plentiful; $8.75 cwt. 


PRIED CITRUS 


DRIED SKIM MILK 


Ib.; 300 D, 1,500 A 19¢ 
Ib.; 300 D, 7E0 A 17¢ Ib. all ex-ware- 


good; supply plentiful 


ported low protein meal 


shortage according 
1 timothy or timothy and mixed 


Philadelphia: Demand dull; supply light; 


DISTILLERS 
a Louisville: Demand excellent trend 
: f steady; supply light; production increasing 
slowly many mall distillefs still not op- 
| water; bourbon, Nght grains $59, dark $62, 
| solubles $89; rye grains $10 ton less, bulk 
prices, $5@7 ton less for December ship- 
ment 
Boston: Demand active; supply scarce; 
‘ upply 1 ted ht corn grain, sacked 
$62, dark $¢ dried selubles $82 
Philadelphia: Demand fair; supply very 
San Francisco: Demand fair; supply am- 
ple; solubles $90 
Cincinnati: Demand good; trend strong; 
f none available; $64.50 
‘ Los Angeles: Jbemand good; trend steady; 
supply adequate $49.45@49.57, delivered, 
acked 
Atlanta: lemand low ipply ample; 
$61.50, Florida mills } 
Boston: Demand fair; supply short; $64 ‘ 
San Francisco: Demand good; supply 
fair; $46.28 
Seattle: L-emand slow; trend steady; sup- 
ply good; $50 ton, delivered, carlots. y 
Ogden: Supply average; $50@55 
Francisco: Demand good; supply fair Cincinnati: Demand fair; trend steady; 
supply adequate; $57@60 
BONE MEAL (STEAMED) E 
Loulevilie: Demand fair; tren Louisville: Demand fair; trend steady; 
$50 Indianapolis: Demand improved; trend 
| Chicago: fair; $f higher; supply none 
i St. Paul: Market nd i iy a Minneapolis: Market firm; demand fair; 
ply fairy $65 tr yr larger f CSC supply limited; $8@9 cwt. 
indianapolis: Demand improved; trend un Dement supply adequate; 
hanged ent t 8% Ib 
Atlanta: | t te su} Ft. Worth: Demand slow; supply suffi- 
ply ample $61. 1 cient; local production $10, f.o0.b. Ft. Worth. : 
Boston: Ler ipl ‘ San Francisco: Demand fair; supply am- 
Los Angeles: Lier alr te ple; $7.50 ewt 
; upply adequat 1 t $8 Wichita: Demand fair; supply sufficient; 
San Francisco: ippl wn $10 cwt 
1S ple; $75 Ogden: Supply normal; $8.65, 100-Ilb. bag 
BREWERS’ DRIED GRAINS 
Louisville: Demand fair trend ead Los Angeles: Demand strong trend firm 
upply ample brewer quotation 2 tor supply fair $42 bulk equivalent $45, 
acked, f.o.b sacked, producer plants 
St. Louis: nt Atlanta: fair for pulp low for 
ible $ nor i n, bu " meal suppl ample pulp $40@42.50, meal 
ton icked $36, Florida mil 
Chicago Demand San Francisco: Demand good; supply 
fered 4 nomina ¢59 fair; meal $51 
i t uppl ur 
domestic, none er j 
Omaha: Demand good: poor; $61 supply ample; $12@12.50 ewt 
Vhiladelphia: er Philadelphia: Demand and supply fair, 
light; no quotat s $13 
Cincinnati: Demand good; trend strong Chicago: Demand good upply very lim 
none available SO4 ited $1213 ewt. in carlots 
Minneapolis: Market steady; demand fair 
BREWERS’ DRIED YEAST supply fair; $12@13 ewt. 
Louisville: od; trend id Boston; Demand active; supply adequate; 
upply fair bre juotation $190 tor 11% @12¢ Ib 
acked, f.o.b. Lou ‘ San Francisco: Demand and supply fair 
Chicago: [Leman ad upply limited 12¢ Ib 
10% @11%¢ Ib. In cartot 11 Cincinnati: Demand fair; trend steady 
Boston: Demand good upply fair: upply adequate; 11% @12%¢ 
11%¢ Ib Portland: Demand good; supply ample 
ed 10@10%e irlot i1 11 cl 
St. Louls: Demand good; supply limited EEE DRIED WHEY 
10¢ Ib. In earlot 10 plilé in ton lots Louisville: Demand reasonably good 
Cincinnati: Carlo vhen ijlat 9 ‘ Los Angeles: Demand good; trend steady 
Ib »-ton lot 1 t t lle supply adequate; $6.35 cwt. 
Pittsburgh: Cartot vhe 1 9 Kansas City: Demand good offerings 
. Ib S-ton lot 1 tor t 1 fair market firm straight grade $6 cwt 
New Orleans: | when availabl fortified $6.25@6.75, 
9%¢é Ib j-ton lot ton lots 11¢ Philadelphia: Demand and supply fair; 
? New York: Carlot en available, 9%¢ $6 cwt 
lots 11 | quate; carlots, MNC $6.70, Ribolac $6.25 
Omaha: Demand good upply poor; 11%¢ Po ewt., sacked, de ered Ft. Worth or any 
x Ib in carload 12%¢ It le than car Texas point, or in ton lots, f.0.b. ware 
San Francisco: Demand steady; supply 
" Louisville: Demand good; trend teady Ogden: Supply normal; $6.90, 100-lb 
upply normal; $4 cwrt bag 
Philadelphia: Demand and upply fair; Cincinnati: Demand fair; trend steady; 
$4 cwt supply adequate; $6 @6.25. 
Chicago: Demand and upply fal $3.75 Po Portland: Demand good; supply ample; 
ewt., in earlot trend unchanged: $6.50 
lower upply mpl 100-Ib bag $4.40 ate; $6 cwt., in carlots 
in barrels $3.60 ee Minneapolis: Market steady at $5.50 ewt 
Mesten: Demand active; supply fair Boston: Denard 
4%¢ Ib 6¢ Ib. 
San Francisco: Demand fair ipply good 
FISH MEAL 
4 Ogden: Supply normal; $4.90 100-Ib Louisville: Demand slow; trend steady; 
drum upply normal; $155@160 
De Cincinnati: Demand good; trend steady 
upply fair; $155. 
> (All prices net, including freight and tax) San Francisco: Demand and supply fair 
fi $2.40 a unit of protein 
New York: Crystals $13.24, flour $9.49 Ft. Worth: Demand good; supply limited 
Buffalo: Crysta $13.9 flour $10.20 Angola $135, 60 protein, December; $136 
Toledo: Crysta $1 flour $11.7 January, f.o.b. Houston 
Himecrent, fo Boston: Demand good; supply short; $135 
Limecrest, N.J.: Crystals $9.50, flour $5.74 D136 
Minneapolis: 70 Canadian herring meal 
$167.85; 60 blended meal from West 
Minneapolis: Prices depend on potency of Coast $155 
Fr. mix, plain calcium $10 ton in 100-Ib. bags Atlanta: | and = slow trend stronger 
2 KI .6 and 25-lb. MnSO, $16.10 5 KI $13.7 supply ample $132.50, ports 
Los Angeles: |) nd od; trend stead) Indianapolis: Demand fair; trend firm to 
supply adequat $9.51 l l riot unchanged upply adequate; $158 ton 
Seattle: ‘ upply 60 Chicago: Demand and supply fair; 60% 
; lots. . blended, West Coast $130; herring meal 73% 
Cincinnati Deman fair trend ud protein $2.10 a unit of protein 
upply adequate $8@9 Los Angeles: Demand good; trend firm 
CHARCOAL supply fair Canadian herring $2.45@2.50 
a unit of protein, delivered, sacked local 
Los Angeles: 1 : fair; trend stead $2.45@2.50 docks, with offerings very light 
: supply ample; $60 Seattle: Demand steady; trend firm; sup 
Chicage; Demand quiet; supply amy a unit, ex-dock; 
- poultry cha $9 tor ir ulti $2.15 a unit, ex-dock 
walls Portland: [bemand good; trend higher; 
San Francisco Demand stead supply ample California $2.35 Canadian 
a ample; $59.50 Po herring $2.15, f.0.b. Vancouver 
‘ COCONUT MEAL Ogden: Supply normal $2.20 a unit 
f.o.b. Coast 65% $171@173 
4 Los Angeles: Demand fair trend ight 
ly weak upply i juate po $ P68 HAY 
offshore December hipment $6 pt Louisville: Demand fair upply ample; 
January shipment $66 trend steac 
Bayonne, N.J.: protein solvent ox- | | No. 
tracted meal $51 ton in bulk, $ tor ’ EE eeeeeeSSeSSSSSFSFSFSSSSSSSS hay $35, N $ ul alfalfa, No. 1 
good used bags | $40, No.2 $38; wheat or oat straw $18, rye 
ee fair; supply ar straw $20, baled basis. 
: ple: $60 Los Angeles: Demand strong; trend up- 
be Seattle: Demand slow; trend easy: su] ward; supply adequate; baled alfalfa U.S 
5 ply fair imported $68, ex-dock Seattle No. 1 $30@31; U.S. No. 2 leafy $28@29: 
f 30-day arrival U.S. No. 2 green $27.50@28.50; U.S. No. 2 
Portland: Demand good; trend higher | $25.50 @ 26.50 
— supply ample; $70 
: 
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$36@38 as to quality. sacked $52 ton; No. 2 sacked $45.50@ Philadelphia: Demand fair; supply am gal. drum $16, drum included; bulk, 60 


timothy and clover 
Ft. Worth: Demand dull; supply suffi 46 ton e, bran $56.50, standard midds. $57.50 gal. $ ton $29, barrels extra 
cient; carlots, baled, No. 1 alfalfa $44@ Chicago: Demand fair supply tight; 1 dog $58.50 : Demand fair; trend easier; sup 
46, No. 2 $39@41, Utah, Idaho, Nevada No. 1 $49@50. Memphis: Demand better; trend up; sup le; 12% @13¢ gal. in tank cars 
origin; prairie, No, 2 $3335; Johnson Boston: Demand good; supply tight; $50 ' tight: wheat bran $53.50, gray horts York: Demand fair; trend steady 
yrass nominal No 2 "32.50, delivered $ standard midds. $54 50 ‘ gal 
TCP MEAT SCRAPS Seattle: Demand improved; trend firm Demand and supply good; trend 
Boston: Demand slow; supply adequate; Louisville: Demand good; trend strong; upply good: $46 ton, delivered up, blackstrap 10¢ gal. tank car, f.o0.b 
No. 2 timothy $35@37 supply fair; meat scraps quoted at §95@ Los Angeles: Demand good trend very New Orlean 
New York: | and moderate; trend high 100, also cracklings firm upply fair standard mill run §56@ Atlanta: Citrus molasses—diemand slow, 
er; supply limited; timothy, No. 1 §$40@44 Los Angeles: Demand good; trend high- 7; bran $61@62 ‘upply ample $14.50, Florida mills 
No $ D39, No. 3 $29@31 er; supply adequate; $1.80@1.90 a unit of san Francisco: Demand good supply Louisville: Demand fair trend steady 
Wichita: Demand fat: upply insuffi protein fair $54: red bran $61 supply ample 10¢ gal. for Dlackstrap, tank 
ent; prairie § tlfalfa $30@ 35 Kansas City: Market sharply higher; Ogden: Supply averas th and car lots, fob. Gulf ports 
Cincinnati: Lemand fair offerings light; demand very good; 60% Idaho red bran and biended Los Angeles: Demand fair; trend steady 
lequate No. 1 timothy meat and bone scrap $93, sacked, Kansas White $46, middlings §5 ver red upply ample $20 ten f.o.b tank cdaYa, 
! nN 1 alfalfa +7 City br nd mill run $53, $55 to Los Angeles harbor 
No. 1 clove st. ais: Demand fair; supply ample; ( fornia: red bran and $ 0 ; 
. 1 red clover $37 50% $90 ton bulk, $94@95 in paper bags, middlings 0, f.o.b. 8 co and NEACIN 
it straw $15 $95@96 in burlap bags - ae New York: $9 kilo 
Demand slack; trend strong; sup Chicago: Lemand and supply fair; 60% ‘ortland Demand good trend = firm . 
baled alfalfa $32, delivered truck proteir 92.50, 55% supply am OAT PRODUCTS 
stern Washington common points St. Paul: Market steady to stronger; de- ileal Louisville: Lbemand fate trend strong: 
t No. 2 green. mand good upply fair; 50% meat and MINERAL FEED suppy ample reground §21.85, rolled oats 
Ogden: Supply normal; $1 bale; $16@21 bone scraps $93@ 96. Wichita: Demand heavy; supply insuffi $95.35, feeding oatmeal $89.3 pulverized 
in the barn Boston: Demand good; supply fair; $1.40 cient for blocks, sufficient for bag all white pond 6.35, crimped white oats §76 
rey a protein unit; converted, 50% $82.50 purpose with todine, 50-Ib. block $91.50 St. Louls: Demand fair; supply ample 
HOMINY FEED New York: Demand fair: no un- 100-lb. bags $85, f.0.b. plant. reground oat feed $17 in 100-Ib burlap 
Louisville: [semand fair; trend steady hanged; supply moderate; 50% $80, 66% ha: Demand good; supply limited bags; pulverized white oats $51 ton; choice 
supply ample; $60@63.50 $87, sacked; 55% $85, bulk. $55. sacked; $95, blocks he 
Kansas City: Market stronger; demand Wichita: Demand heavy; supply tsuffi- Ft. Worth: Demand quiet; supply ampk Chicago: Demand fair; supply ample 
good; offerings moderate $56@56.50, sacked, cient 50% $87.60. f.0.b. plant; 65%, no carlot mineral supplement, 20 calcium, reground oat feed §14.50@15; fine ground 
Kansas City quotations, no offerings 4'y Phosphorus §74@s80 mineral biocks feeding oatmeal $§81@8 feeding rolled 
Indianapolis: Jbemand fair to good; trend Cincinnati: Demand good; trend high- 40-lb. each, 21% calcium, 4 phosphorus, oats $92@94 
shade higher; supply ample; $63.50 ton, er; supply adequate: 50% $92@93 ton, 17 salt $35 @90, f.0.b. Ft. Worth Indianapolis: Demand fair: trend steady 
including state tags and used bags; ground sacked, f.0.b. Cincinnati. Indianapolis: Lemand steady trend un to higher; supply sufficient; pulverized eats 
corn $66.50 aba: Demand good; »upply limited; changed; supply sufficient mineral feed $15.50, white pulverized oats $57.50, crimped 
Boston: Der 1 good; supply fair; $66.50. bagged. with iodine $51, in 5-ton lots $49, in 10 white oats $78.50, fine ground oatmeal §88 
Memphis: 1 nd good; trend up; sup Worth: Demand fair; supply ample; f.o.b. Indianapolis rolled oats $98, recleaned No. 2 white oatea 
ply tight; white $59.4 yellow $62.50 meat anid bone, 50 $77@81, sacked, f.o.b. ‘isco: Demand steady; supply icks extra 
Chicago: Demand good; supply scarce; or delivered Ft. Worthre ose with iodine $70 Minneapolis: Prices held about steady 
nominally $60.50@ 61 San Francisco: Demand good; supply ‘> Demand teady upply good ! nearby demand continuing. Quo 
Omaha: Demand weak; supply adequate; fair; $1.80 a unit of protein. $54, ex-warehouse, for high phosphorus feeding rolled oats $93@96, stand 
$43, b $47.50. sacked Seattle: Demand good: trend easy; sup- mixtures, Le.l $38 for competitive brands, erized $49 feeding oatmeal $81, 
Cincinnati: Lbemand good; trend steady; ply fair; $85 ton, sacked, f.0.b. producers’ ex- warehouse, crimped oate $67.50, regwround oat 
mewhat limited: $63 plants. Portland: Demand slow supply ample feed $15.60@19 
Seattle: Demand slow; trend easy; sup- Portland: Demand good; trend higher; trend unchanged; $42@ 44; cube $2.00 Boston: teady upply  fatr 
ply ample $69 ton, delivered, carlots, pa upply ample; $1.70. Sioux City: 50-ib. mineral block 8.2 white pulverized $53 reground oat feed 
per bags Phosphorus $92; 7.5% phenothiazine sheep $23.50 
inate MILLET mineral blocks $4 each Memphis: Demand better; trend higher; 
LINSEED OIL MEAL St. Leele: Demand > 
ae St. L : emand fair; supply ample; MOLASSES uppl ight ; protein, reground oat 
Louisville: Demand fair; trend stronger; recleaned, sac d Early Fortune $3.75 cwt.; : oe feed $24 
supply ample; old process $91.85; new proc recleaned, sacked white Proso $4.75 ecwt. Kansas City: Market again stronger with Cincinnati; Demand fair; trend steady; 
ess $82.85 demand fairly good; 10@10%¢ gal New supply adequate; reground oats $§20@21; 
Los Angeles: Demand good; trend high- MILLFEED Orleans pulverized white oats §55@56: rolled oats 
er; supply Hght; $76. Minneapolis: The market edged up an- Cincinnati: Demand fair; trend steady; $96 @ 100 
Kansas City: Demand good; offerings other $1.50 this week but appeared to be supply adequate; 10¢ gal. New Orleans Philadelphia: Demand fair; supply fair 
light new process $66@66.50, bulk, Min leveling off, some traders report. Nearby Ft. Worth: Demand fair supply ample on pulyerized, light on oat feed pulver 
neapolis; old $74, bulk, Minneapolis offerings are limited, and difficulty in get- blackstrap, prompt, 10%¢ gal., f.0.b. Hous- ized white oats $59; domestic oat feed 
Wichita: Demand slow; supply suffi ting shipments from mills has been noted. ton; carlots, delivered Ft. Worth, $27.66 $24.50, Canadian $2 
cient, 34% $85 Quotations: bran $47.50@48, standard midds ton, by truck $26.40; seller's market price 
. P Demand good: trend steady: $48.50@49, flour midds, $49, red dog $49.50 on date of shipment, maximum 12¢, Janu OVSTER SHELL 
supply tight; old process $85, new process Kansas City: Market much firmer with ary through M ren §-9.9 ssOustOn. Louisville: Demand good; trend steady 
' offerings only fair and demand good; bran tok good; upply ample; $19.99 ton, sacked 
maha: Demand and supply gpod; 324 $45.75 @ 46.25 7 50@45 2 ars, imon 
$90.50, pellets $93; 36% pellets $84.50 Ae ty sacked, Seattle: Demand steady; uppty good J +15 
*hiladelphia: Demand and supply fair; ve , trend steady; $20 ton in tank car lot > 
cient; basis Cae Portland: Demand good; supply ample Portland: Demand good; supply ample 
Boston: Demand poor; supply ample; 45.25, shorts $47@47.50: bran advanced trend unchanged; §: trend une manged we tern hell $27 oomere 
36% $80.35, January shipment. $1.50@1.75 ton and shorts $2*ton, compared Minneapolis: Mar steady to stronger hell $33.50, granite grits $24, crystal grite 
Minneapolis: The nearby market continues with the preceding week at 10@10\%¢ gal New Orleans for $24 
tight, with crusher offerings for December Omaha: Demand good; supply tight; bran ( al uar M West Boston: Temand and supply steady; pa 
very scarce. Resale ts are around $67, $45, shorts $47. f.o.b. Coast per $21 
bulk, Minneapolis. Crushers are quoting Ft. Worth: Demand urgent for bran, fair n Demand fair trend oun San Francisco: Demand fair; supply am 
January forward at $66.50; 22 flaxseed for shorts upply of bran searce, shorts changed to strong; supply sufficient; 60- ple; local $13, eastern $24 
screenings oil feed firm at bulk, Min in fair supply; carlots, prompt, wheat 4 
bran $54, gray shorts $54@55, delivered 
ndianapolis: leman¢ air to improved; TCP; $2.50 higher on bran and $2 up on 
trend upward; supply none too plentiful; shorts, compared with a week a #. - DEHYDRATION 
34% $82 Chicage: Millfeeds advanced $1@2.50 ton 
Chicago: Linseed oil meal pushed ahead in the central states during the week McGehee 
in the central states during the week end ending Dec 9, with tighter supplies and 
ing Dec. 9, with supplies for nearby ship better demand from feed manufacturers : Com an 
ment becomin increasingly tight. Old proc calling the turn. Broker indicated a good p 
ess meal irtually was unobtainabk Re activity prevailed during the week. Quo- 616 East First Street 
demand was not so heavy for deferred ship tatic 9: bran $51, standard midds, 
ments. Prices advanced to $76.50@77.50 for $52.5 { flour midds, §53@54, red dog = RANSAS CITY, NSSOURI 
solvent process meal, a jump of $2@3 ton $53.50@54.50 sit Ach About Ovr 
while expeller was nominally priced at $85 St. Louis: Supply light; demand readily :i w 
with none offered. absorbs all offerings; bran $49.75@50.25, Sia, ry ne Model 77 
Ft. Worth, prompt ship Cincinnati: Demand good; trend higher: Omaha, Nebraska for AGRICULTURE and INDUSTRY “| 
pellets 1.25 premium. supply adequate; bran $54@55, middlings 
San Francisco: Demand and supply fair $56 @58. 
$79 Indianapolis: Demand fairly active; trend 
Seattle: Demand improved; trend firm; upward; supply sufficient; soft winter wheat 
supply fair; $93.50, delivered, domestic pro bran $57, le ee midds. $58.50, mixed HIGH CAROTENE 
duction solvent meal; $92, ex-dock, do feed $5 gray shorts $58.75 @59. 
Louisville: Demand fair; trend stronger; Landby’s DEHYDRATED ALFALFA MEAL (Low Fiber) 
ortland: Leman good; 1igher; supply normal; bran $55.45, mixed feed 
supply ample; domestic $92, delivered $56 S6 standard midds. $57.70, gray shorts Packed in 50-ib. papers or 100-Ib. burlap bags. 
MALT SPROUTS $56.60 A. J. LANDBY 
=e Boston: Demand fair; supply spotty; HYDRATING C0. PHONE 121, RES. 153 
Cincinnati: Demand wood: high tandard bran and middlings $54 WARROAD, MINN 
er; supply tight; No. 1 $56@657. New York: Demand fair; trend steady; . 
St. Lonis: Demand very good; supply lim supply limited; bran $56, standard moe Established 1940 PLANT AT SWIFT, MINNESOTA 


ited; No 1 bulk $47@47.50 ton; No 1 $55 


FEED GRAINS 
KAFIR-MILO 


BARLEY - CORN - OATS - WHEAT 


From &very Grain Producing Area in United States 


CONTINENTAL GRAIN COMPANY 


OFFICES: TERMINAL ELEVATORS: 


New York Memphis Fort Worth San Francisco Kansas City Toledo Galveston Nashville 
Chicago Norfolk . Buffalo Vancouver, B. C. 4 yc St. Louis Columbus Enid Louisville 


Tort Worth Minneapolis Mapp 
Omaha Minneapolis Galveston Washington, D. C. Buffalo Norfolk Houston 
Columbus Louisville Portland Omaha 


Portland 


| 4 
| 
| 
ae 
‘ 
| 
Ags 
| 
| 
| 
| | 
| 
| 
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PEANUT OW MEAL 


Atlanta: Demand fair; trend steady; sup 
light; 45% $72.50, Georgia mills 
PEAT MOSS 
Los Angeles: Demand fair; trend steady 
uD] ample; Canadian §3.26 bale 
Vhiladelphia: [reman and supply fair 
f.o.t pler 
Chiengo: Lemand good supply ample; 
125, standard hale 
Koston: Demand steady; supply adequate 
t g bale Lec.l. $2.85 @3.10 
New York: [remand hea trend steady; 
i ery mited Canadian $3.10@3.2 
rted $2 “ 70 
San Francisco: Jremand fair; supply am 
15 bale 
POTASSIUM LODIDE, U.S.P. 
New York: Demand normal; trend steady 
poly ampl 200-Ib. lota $2.15, 100-Ib. lots 
$2.1 lots $2.20; potassium iodide 
ha mixture lotsa $2.06 100-1b 
$2.08, 25-Ib. lots §2.11 
St. Louls: Demand fair to good; supply 
ample; 100 pure potassium fodide, 
average in drums $2.15, 100-ib. lots 
fiber drums $2.17 5-lb. lotsa tin fiber 
$2.20, 56-Ib lots in bottles 2.29 
90 potassium lodide calcium stearate mix 
ture lota in leverpak drums $2.06 
Ib. fiber drumea $2.08, 100-1b. fiber drume 


$2.09, 25-Ib. druma $2.11, f.0.b, St. Louls 
RICK BY-PRODUCTS 

San Francisco: FDemand good supply 
fair bran $48, pollah $54 

Atlanta: lsemand fair, trend strong; sup 
ply tleht: bran $38, Loulsiana mills 
Memphis: Demand good; trend up; sup 
pl tight bran $439, acked, f.o.b Ar 
ansas points 

Worth: Demafhd good: supply scarce 
rice bran $35@36, f.0.b. south Texas rice 
nille hulle $203, f.0.b. mills 

RIBOFLAVIN 

New York: Demand good; trend steads 
uppl ample 10¢ gm. equivalent freight 
stlowed 

Terre Haute: Demand good; supply am 
le i0¢ em. of contained riboftavin, with 


8,000 and 16,000 potency 


freight allowed for 


dried fermentation solubles 
SOPT PHOSPHATE WITH 
COLLOIDAL CLAY 
Chicago: $22, carlots 
Kansas City: $21.50@22, carlota 
St. Louis: $21.10@21.50, cariot# 
Des Moines: $22.25@22.50, carlots 


Philadelp $21.25@21.50, carlots 
Minneapolis; $23.75, carlots 
SORGHUMS 
Vt, Worth: Lemand limited account 
? storage room; supply sufficient; carlots 
bull No yellow §2.68@¢2.75, delivered 
rep 
Cincinnati: Demand and supply fate 
trend steady; $3 
SCREENINGS 
Chicago: Demand fair supply 
ground grain screenings $3240 52.50, Canad 


bulk, $253.25@23.50 


an, 


LVE YOUR CHRONIC 
SPIRATORY DISEASE 


UNIFORM 
DICATION 
Write for Complete Information 


MIDVALE CHEMICAL CO. 
Dept. A LODI, N. J. 


Minneapolis: T 
with demand 
ceipts. Prices are 
try run 
screenings 


ceeds 
grain 
flax 
Duluth 
Duluth 
Cincinnati: 
upply adequate 
$25.45@29.85, both 


mediume 


Canadiar 


Louisville: Len 
supply ample; $8 
Los Angeles: 
er upply a 
68 bulk Decatu 
prompt $70 Jan 


equa 


Kansas City: Meal holding 


level reached 


73, bulk, Decs 
Omaha: Lemar 
$93.50 
$94 

Decatur: Dema 


atu 


41% $76@77 ton, bull 
emand fair to good; tre 


Indianapolis: | 
firm to higher 


off 
anced 
appeared to be 
14% $68.50@69 
ame basis 
Boston: 
$70, f.o.b 


ad 


Deman< 
Decatur 


Memphis: Deman: 


tight prime 44 
Memphi 
Chicago: 
additional 
during the week 


the 


jumy 
Demand wa 
hipment 
(juotation lh 


prompt 


Francisco 
fair 98 07 
ply ample; $101 
ment 
Ogden: Supply 
Cincinnati; ler 
trend steady $71 
Wichita: 
cient 11% $86 
Portland: 
supply 


Dem 
and 


gray 


St. Louis: 
blach 
and 


laree 
black 
$14 
Ft. Worth: Der 
60% digester $92 
Omaha: 
$97.50 
Cincinnati: 
supp! 
Wichita: 
clent 60% 
St. Paul: 
suppl limited; 6 
Chicago: 
$92.5 
Louis: [er 


Demat 


Demat 


$92.50 


protein 
st. 


Kansas 
scarce market 
as City, for 60 

Louisville: | 
supply ample 


$9 


about 


$20@2 
ecreenings $2 


mand good 


SOYBEAN OIL MEAL 


pellets $9 


Minneapolis: 
ffertr for ne 


only moder 


Boybean 


advance in the 


but low 


Demand 


SUNFLOWER SEED 


fair; 60 dige 


Market 


nd and 


bag mn burlap bag 


rading continued light, 
matched by light re 
teads Quotations: coun 
country run mixed 
terminal lights 
jes $30@40 
$19, bulk 

sacked 


$ i 
$20@ 30 

Canadian 
oun 


$28 


hea 


1 ground 


trend 
$29@30 


strong 
Canadian bariey 


delivered 


and alr trend 


3.81 sacked 


mar 
te: resale offe 


$674 


rings 


unrestri« 
1 and rood 41° 


pellets 
tight 


nd 
pr ample $84 on 
tinwue 
ited. Pr 
this weel 
off (Juotation 


atur il $71 


int 


supply plentiful 


upply 


trend up 


ent $87, sacked, f 


light 
tates 
Ithough 
eling 


supply 


fair; trend 


acked 


trong sup 


ton qu hip 
normal $95@100 
nand ind uppls 
07 bulk Decatur 
f supply in 
o.b. Wichita 
good trend 1} 
mber $70 


fair 
uffi 


gher 


ample 
edium 
black 


supply 
ra $22 ew m 
$19 «wt 


ind= fair 
small 


ANKAGE 


and 
p97 


ad good 


good supply light; 


upply limited 
good trend 
ter $95 

ea upply 
plant. 
demand 
100 
fair 


higher 


in 


insuffi 
f.o.b 

trong good; 
digester 
upply 60% 
good 


bulk, $9 


supply adequate 


in pa 


i fferings 
ne at $98. sacked. Kan 
and trend stro 
ton 


sacked 


ne 


WHEAT GERM 


Chicago: 


Market 


$72 


idy at 


For Your CANE FEED MOLASSES Requirements 


PRICE © SERVICE © QUALITY 


STANDARD 
MOLASSES COMPANY, INC. 


120 WALL ST., NEW YORK 5, N. Y. 


Teletype No. 


NY 1-1938 
Cable Address 
“Standmolco” 


IMPORTERS 


TELEPHONE 


TELETYPE 


Telephones 


BO. 9-1786 
BO. 9-1787 
WH. 3-4239 


DISTRIBUTORS 


NEW ORLEANS, LA. =~ BEAUMONT, TEXAS 


COTTONSEED OIL MEAL FUTURES 


Closing prices of cottonseed oil meal 
change in dollars per ton (bulk): 


(41% protein) on 


the Memphis Merchants Ex- 


Dec. 4 Dec. 7 Dec. 8 Dec. 9 Dec. 10 
December @ 62.00 @*62.00 @ 62.75 62.50@ 63.00 @ *62.00 
January 59.00@ 60.00 59.75@ 60.25 9.75@ 61.50 @ *58.50 @*58.50 
March @ 60.00 60.00@ 60.25 60.25@ 60.30 60.00@ 60 75 60.80@ 61.00 
Ma ‘ 61.90@ 61.10 60.50@ 61.00 60.50@ 62.00 60.50@ 61.50 @*61.00 
July -@ 61.00 61.25@ 63.00 --@ 61.50 @*6%.00 @ *61.50 
October ...@ 56.50 @ *57.50 @ 57.00 @ *57.00 *57.00 
*Sales 


SOYBEAN OIL 


Closing prices of soybean oil meal (basis 


MEAL 


FUTURES 


Decatur, Ill.) on the Chicago Board of Trade 


and on the Memphis Merchants Exchange, in dollars per ton (bulk basis) 
CHICAGO ' 

Dec. 4 Dec. 7 Dec. 8 Dec. 9 Dec 
December 70.00@ 70.25 71.60@ 72.00 72.30@ 71.75@ 72.00 a 
January 70.60@ 70.70 71.40@ 72.00 72.004 7 71.75@ 
March @ 71.00 71.90@ 72.00 72.25@ 7 a“ 
May - %72.65@ 72.75 @ 73.60 73.80@ 7 ( 72.70@ 
July °° @ 72.95 -@ 74.00 74.00@ 74.25 73.10@ 72.80@ 
August 72.75@ 73.00 73.75@ 73.80 73.75@ 74.05 73.25@ 7 0a 
October 61.00@ 63.00 61.50@ 63.50 61.50@ 64.00 61.50@ 61.004 

MEMPHIS 

Dec. 4 Dec. 7 Dec. & De 9 Dec. 10 
December --@ 68.70 @ 69.75 @ 70.60 70.00@ 71.00 @ 70.25 
January 69.00 0.00 7 @ 79.20 69.50@ 70.00 
March 69.65@ 69.90 @ 70.75 @ 1 70.30@ 70.15@ 70.50 
May 71.50@ 72.00 “ wW 72.7 72.10@ 71.70@ 72.25 
July @ 71.75 @i7 72.19@ 71.95 
August --@ 71.75 i @ 73.25 72.25@ 71.90@ 72.50 
September 67.00@ 68.50 68.004 68.00@ 70.00 67.70@ 67.70@ 69.00 
October 69.00 #*60.00 60.50@ 63.00 60.00@ 62.00 60.00@ 62.00 


Names of Farmers 
Getting Drouth Aid 
to Be Made Publie 


WASHINGTON—Names of farm- 
ers receiving drouth aid from the 
U.S. Department of Agriculture now 
will be released to the press, accord- 
ing to the magazine Editor and Pub- 
lisher. The names of relief recipients 
formerly were held in confidence. 

The announcement that the names 
would be released followed interces- 
sion by the American Society of 
Newspaper Editors’ freedom of in- 
formation committee on behalf of 
Houston Harte of the Snyder (Texas) 
Daily Times, who had been told by 
USDA that the information was 
“confidential.” 

J. Russell Wiggins, chairman of the 
ASNE committee, held that expen- 
diture of public funds is a matter of 
public interest and that publication 
is the best assurance that the pur- 
poses of government programs are 
not being disregarded, Editor and 
Publisher explained. 

The USDA, in making the names 
available, retreated from its original 
position that it is ‘not in the public 
interest to subject beneficiaries of a 
relief program to unnecessary public- 
ity and embarrassment.” 


NOMINATIONS TO CHICAGO 
EXCHANGE POSTS LISTED 


CHICAGO—-A slate of candidates 
to fill vacancies that will occur in 
January among offices of the Chicago 
Board of Trade has been announced 
by Robert C. Liebenow, board secre- 
tary. 

Sylvester J. Meyers, president of 
Arcady Farms Milling Co., was re- 
nominated for president. Mr. Meyers 
served as president of the exchange 
during 1953 and also had previously 
served as both first and second vice 
president. 

Julius Mayer, second vice president 
the past year, was nominated as first 
vice president. Mr. Mayer is execu- 
tive vice president of Continental 
Grain Co. William J. Walton, assist- 
ant secretary-treasurer of General 
Mills, Inc., was nominated for sec- 
ond vice president. He has served as 
a member of the board of directors 
the past four years. 

Renominated for three-year terms 
as directors were: Henry M. Wolf, 
broker; James S. Schonberg, assistant 
secretary, Uhlmann Grain Co., and 
Vincent W. Rooney, broker. William 
G. Catron, Jr., vice president, B. A. 
Eckhart Milling Co., and James P. 
Reichmann, broker, were nominated 
as directors for the first time. 

For places on the nominating com- 
mittee, the following new members 
were selected: William C. Engel and 
John G. McCarthy, Sr., each to serve 
three years. The appeal committee 
nominations for two-year terms were: 
Paul E. Berry, Robert L. Carpenter, 
Meliville E. Latimer, John F. Mc- 


MILLFEED FUTURES 
The following is a comparison of settling 


prices at Kansas City for Dec. 3 and 10 
Bran— Dec. 3 Dec. 10 
December $ @*43.50 $ @*t44.75 
January 43.85@ 44.45 44.654 44.90 
February @*45.00 45.604 45.70 
March ..... 45.90@ 46.10 46.50@ 46.70 
April 17.00@ 47.50 47.35@ 47.75 
42.50@ 44.50 43.00@ 44.75 

Shorts— 
December $ @*45.50 @ *+47.25 
January 15.90@ 46.50 46.75@ 46.00 
February 16.85@ 47.50 47.85@ 48.00 
March ... 18.90@ 49.50 *50.25 
April 50.00@ 50.75 560.80@ 61.25 
50.00@ 61.50 60.75@ 61.25 

*Sales. tBid. tAsked 


Guire and Donald R. Ryan. To serve 
as members of the committee on ar- 
bitration, the following were named: 
Arthur John Bailer, Earl G. Bostrom, 
Richard M: Withrow, Harry B. Trei- 
chel and Herman Gordon. 

The annual election of the exchange 
will be held Jan. 18, 1954. 

Homer P. Hargrave, resident part- 
ner of Merrill Lynch, Pierce, Fenner 
& Beane, served as chairman of the 
nominating committee. 


MONSANTO TO PRODUCE 
21% DICALCIUM PRODUCT 


ST. LOUIS — Production of 21% 
feed grade dicalcium phosphate by 


Monsanto Chemical Co.’s Carondelet 
plant here will start Dec. 15. 

Tom K. Smith, Jr., general man- 
ager of sales for the phosphate divi- 
sion, said the added capacity will in 
no way affect the present production 
of feed grade dicalcium phosphate in 
both the 18 and 21% strengths at 
the Trenton, Mich., plant. Production 
at both plants will be of low-fluorine 
content material—less than 100 parts 
per million, he said. 

Mr. Smith pointed out that in- 
| creased consumer desire for the 21% 
strength material has made neces- 
sary this “rearrangement of facilities 
at the Carondelet plant to enable us 
to meet the demand.” 

Feed manufacturers in Iowa, Ne- 
braska, Kansas, Colorado, Oklahoma, 
Arkansas, Missouri and Illinois will 
benefit particularly from the combi- 
nation of this new manufacturing 
location and recently lowered freight 
rates, Mr. Smith said. 

SEMINAR TO DISCUS 
SCIENTIFIC MEETINGS 


ST. PAUL—Items of interest which 
developed at recent scientific meet- 
ings will be discussed at a meeting 
of the Twin City Nutrition Seminar 
Dec. 15 in Peters Hall, University of 
Minnesota Farm. The meeting will 
start at 8 p.m. 

C. A. Scott, Merck & Co., will be 
chairman. Reports will be given by 
Dr. J. W. Hayward, Archer-Daniels- 
Midland Co.; Myron Carpenter, King 
Midas Feed Mills; Frank Crane, Land 
O’ Lakes Creameries, Inc., and Dr. 
W. E. Peterson, University of Minne- 
sota. Reports will cover the dairy, 
poultry and animal science conven- 
tions and the Cornell Nutrition Con- 
ference. 
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Movement of Hay 
Pushed as End of 
Freight Cut Nears 


KANSAS CITY — A strenuous ef- 
fort is being made to get sufficient 
tonnage of hay into the drouth dis- 
tress areas before termination of the 
emergency freight rates on Dec. 31, 
the U.S. Department of Agriculture's 
market news service reports. 

Further efforts are being made to 
have the railroads extend this time 
limit at least another month, USDA 
says. The Interstate Commerce Com- 
mission has given railroads permis- 
sion to grant the extension. 

Meanwhile, vast tonnages of hay 
are moving into the territory. A re- 
port from the commissioner of agri- 
culture of Missouri reveals that ap- 
proximately 150,000 tons of hay have 
been distributed within the state to 
eligible feeders, and that the total 
need will probably be upward of % 
million tons. Hay is being originated 
from surplus producing sections in 
Idaho, Montana, Colorado, the Dako- 
tas, Minnesota, Wisconsin, Michigan 
and a limited amount from California. 

The alfalfa hay market at Kansas 
City again functioned almost entirely 
under the emergency relief program, 
and only an occasional transaction 
was made in ordinary commercial 
channels. In Missouri alfalfa hay in 
order to be eligible to emergency re- 
lief, was under the control of a ceil- 
ing price of $22 ton, f.o.b. unloading 
points. Some better quality hay than 
was available under the ceiling price 
was in request by some feeders and 
dairymen, and limited amounts of this 
type were traded on a basis of $30@ 
40 ton, basis Kansas City, less 50% 
of the regular freight from point of 
origin. 

Dealers report a very active move- 
ment of hay from producing sections 
in South Dakota and other northern 
states; however, indications are that 
the recent urgent demand was easing 
off slightly. Arrivals of alfalfa for 
the week totaled 100 cars, compared 
with 64 a week ago. 


NEW VARIETY 


WINNIPEG—A new barley variety 
named “Husky” which was licensed 


e VITAMINS e 


FULL LINE OF 
VITAMIN OILS 
VITAMIN 
PRODUCTS and 
ANTIBIOTICS 
MORRIS-McADAMS CO. 


Phone Bishop 7-8054 
2945 W. 48th St, Chicago 32, II. 


Warehouse Stocks Available for 
Immediate Delivery 
CONTACT: 


CONTACT: 
SEA BOARD SUPPLY CO. 


35th & Grays Ferry Ave. 
Phone: Fulton 9-2317 Philadelphia, Pa. 


CONTACT: 
JIM HARTMAN 


CONTACT: 
L E. “ROBBIE” ROBERTSON 


* P.O, Box @1, Binghamton, N. Y. 
Phone: Binghamton 27153 


New England By-Products Corp. 


177 Mik Street BOSTON 8, MASS. 


in the spring of 1953 has now been 
released, according to an announce- 
ment made Nov. 28 by Dr. J. B. Har- 
rington, head of the field husbandry 
department of the University of Sas- 
katchewan. 

The new variety is a rust-resistant 
feed barley. Nearly 8,000 bu. were pro- 
duced this year by members of the 
Saskatchewan branch of the Ca- 
nadian Seed Growers Assn. The new 
barley not only excelled standard 
varieties in yield, but it displayed 
adaptability to different soil and cli- 
matic conditions, Dr. Harrington said. 


PROTEIN MEAL FUTURES 
SHOW VARIED CHANGES 


MEMPHIS—Protein oil meal fu- 
tures ended the week at Memphis on 
a mixed note, with prices ranging 
from 70¢ ton higher to $1.30 ton 
lower. 

In the middle of the week futures 
traded into new high ground before 
running into a wave of liquidation. 
And the sudden drop of soybeans on 
the Chicago Board of Trade late in 
the week had a decided effect on the 
oil meal futures. 

Advancing prices were based on 
continued good bean prices and were 
credited largely to speculative inter- 
ests. Profit-taking was in evidence by 
the week’s end. 

The liquidation of the December 
contract continued in an orderly 
fashion, being reduced 90 contracts 
during the week. 

The feed business was reported 
somewhat improved. Cash meal was 
fairly active, but some dealers re- 
ported offerings ample around current 
levels. The conversion ratio was said 
to be unsatisfactory. 

December soybean oil meal closed 
Dec. 9 at $70 ton, up 70¢ over the 
Dec. '2 close. 

Trading in cottonseed oil meal was 
noticeably more active than in the 
week before, with prices mostly low- 
er. Only nearby December posted a 
gain for the week, and that amounted 
to 10¢ ton. Other contracts were off 
as much as $1 ton. 

Volume on both sides of the board 
improved with sales of 46,800 tons of 
soybean oil meal as compared with 
32,700 tons the previous week. There 
were 7,700 tons of cottonseed oil meal 
traded as compared with 2,500 tons 
the week before. 


WEST VIRGINIA JOINS 
DROUTH HAY PROGRAM 


WASHINGTON—Ezra Taft Ben- 
son, secretary of agriculture recently 
announced that an agreement had 
been completed with West Virginia 
for carrying out a hay distribution 
program for eligible farmers in 
drouth disaster areas. The new agree- 
ment brought to 11 the number of 
states cooperating in the federal-state 
hay program. 

Under the program, the states are 
responsible for procuring hay and 
distributing it to eligible farmers. 
Their purchases are being spread 
among the areas having an abundance 
of hay so as not to upset the price 
pattern seriously, the U.S. Depart- 
ment of Agriculture said. 

Railroads have reduced 


their 


.freight rates 50% on shipments of 
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Wholesale Feedstuffs Price Index 


INDEX NUMBERS OF WHOLESALE FEREDSTUPFS PRICES 
BASE PERIOD 1935-39 100 


Season Oct. Nov. Dec. Jan. Feb. Mar. Apr. May June July Aug. Sept Aver 
1953-54.. 201.2 203.6 
1962-63... 262.4 267.2 267.2 261.7 242.0 238.3 227.8 234.4 
1951-52........ 258.9 269.0 274.6 277.1 274.0 273.0 279.4 261.8 
S980-SE. ccceces 207.8 221.1 229.0 233.6 241.3 240.2 243.9 234.8 
1949-650........ 212.6 209.7 214.2 206.7 202.9 212.4 221.8 219.8 
1948-49. 208.8 230.4 230.0 225.6 210.8 214.2 226.4 122.6 
3967-66. cecccse 283.6 283.1 301.9 313.7 281.6 272.6 275.3 271.8 
1946-47........ 229.7 264.0 221.6 208.6 197.4 236.7 224.5 237.0 
9906-06. 166.0 165 1 165.1 1656.2 165.2 165.2 165.3 190.7 
3966-66. .ccccce 164.8 164.6 164.4 164.6 164.8 164.7 164.3 164.6 
162.6 164.0 164.2 164.2 165.0 165.1 165.1 164.7 
3963-63... ccces 137.1 142.1 142.7 143.9 143.8 146.7 147.5 147.4 
a ee 126.9 127.6 133.9 143.8 143.4 144.2 142.1 139.5 137.9 
90.9 99.9 99.3 98.9 93.1 93.7 O81 97.8 102.5 103.3 
1939-40........ 98.9 104.6 106.2 106.3 102.7 101.2 103.7 100.7 90.3 88.4 85.3 89.0 98.1 

Compiled by Market News and Services Division, Grain Hraneh, Production & Market 
ing Administration. 


INDEX NUMBERS OF FEED GRAIN PRICES (CORN, OATS, BARLEY AND GRAIN 
SORGHUMS), OCTOBER, 1935, TO SEPTEMBER, 1940-100 


Se Oct. Nov. Dec. Jan. Feb. Mar. Apr. May June July Aug. Sept. Aver. 
1963-64........ 206.4 208.1 eve ‘ 
1962-53........ 228.2 233.0 233.0 227.4 218.9 221.6 221.4 225.3 218.7 221.0 224.4 223.9 224.7 
2961-62........ 247.6 261.4 272.7 269.1 264.5 2566.5 254.7 266.2 254.6 252.1 253.4 249.4 266.8 
1960-61........ 207.6 219.9 232.0 240.3 250.2 245.8 247.4 246.6 236.8 240.6 241.8 243.1 237.6 
1949-50........ 173.8 173.6 184.0 184.5 185.2 190.6 201.6 211.3 221.3 218.6 211.6 210.9 196.4 
1948-49........ 207.8 201.3 206.6 203.1 183.3 193.3 197.3 187.5 189.2 192.7 181.3 181.6 193.7 
BST EB. wccccee 334.1 344.6 367.0 378.2 319.1 326.8 325.4 322.3 320.7 284.6 262.2 243.1 319.0 
BOGOF. wcccens 264.8 210.4 194.8 192.0 200.0 244.0 248.3 201.1 285.4 204.4 322.3 343.0 263.6 
1946-46........ 170.2 172.7 173.6 173.9 174.1 179.0 178.7 202.1 209.9 293.3 262.8 267.2 204.0 
ee. Eee 164.9 167.1 164.6 168.2 159.0 170.0 1666 166.2 169.4 170.3 167.8 168.3 166.3 
8969-06. .cccccs 161.1 161.3 172.2 172.6 172.6 172.6 172.8 172.9 172.7 171.1 168.7 164.0 169.6 
SPT 111.9 116.2 126.1 137.2 138.9 145.5 149.8 153.6 166.0 158.3 168.6 160.2 142.7 
8963-63, .cccccs 99.8 103.1 109.2 118.2 117.0 116.9 118.0 121.1 119.3 119 118.4 118.2 114.9 
87.8 88.6 85.4 87.3 85.8 89.2 94.8 98.2 99.4 99.0 100.0 106.8 93.4 
1939-40........ 73.6 76.6 82.7 86.6 86.2 86.2 92.3 963 92.4 90.1 89.6 88.3 86.7 
Compiled by Market News and Services Division, Grain Branch, Production & Market 
ing Administration. 
hay delivered under the program | ed Arkansas $376,000; Kansas $825,- 


000, Kentucky $211,000, Mississippi 
$25,000, Missouri $1 million, Nevada 
$40,000, North Carolina $69,000, Ten- 
nessee $97,000, Texas $704,000, Vir- 


until Dec. 31. The federal government 
agrees to pay half the freight cost 
up to $10 ton, and states are respon- 
sible for getting the hay to farmers. 


Federal allotments to states co- | ginia $178,000, West Virginia 
operating in the hay program includ- | $185,000. 
Dehydrated ALFALFA MEAL 
From the Fertile Red River Valley of Minnesota 
Write - Phone - Wire 
RED RIVER ALFALFA CO. 
Earl Saul Phone 61 Crookston, Minn. 


RICH IN CARBOHYDRATES 


. 
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NATIONAL MOLASSES COMPANY 


_ Executive Offices: ORELAND, PA. Phone: OGONTZ 8337 


Products of American Industry 


SOLD BY MEN WHO UNDERSTAND YOUR NEEDS 


NEW ENGLAND BY-PRODUCTS CORP. 177 MILK STREET BOSTON, MASS. 
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MISSOURI SPEAKERS—tThe faculty of the recent 
Course at the University of Missouri which established a 


new 


Animal Feeding Short 


record in 


attendance Is shown above. Back row, left to right are L. F. Tribble, depart- 
ment of animal husbandry; A. J. Dyer, department of animal husbandry; 
W. H. Pfander, department of animal husbandry; M. E. Muhrer, department 
of agricultural chemistry; B. L. O’Dell, department of agricultural chemistry; 
and Q. B. Kinder, department of poultry husbandry. Front row, left to right, 


H. L. Kempster, department of poultry husbandry; L. E. 


Card, head of the 


department of animal science, University of Hlinois, Urbana; A. C. Ragsdale, 
department of dairy husbandry; A. G. Hogan, department of animal hus- 
bandry, and E. M. Funk, department of poultry husbandry. All except Dr. 
Card are members of the Missouri School of Agriculture staff. Details of the 
short course were published in the Dec. 5 issue of Feedstuffs, page 18. 


Aureomycin Fed to Livestock Not 
Found in Meat After Slaughtering 


PEARL RIVER, N.Y.—Recently an- 
nounced — scientific evidence shows 
that when the antibiotic Aureomycin 
chlortetracycline is fed to poultry and 
pigs in therapeutic amounts it doesn't 
show up in the meat after slaughter- 
ing 

The research on this subject was 
done by Dr. Harry P. Broquist and 
Richard Kohler, of the nutrition and 


physiology section of Lederle 


Labora 


*yanamid 


Broquist 


tories Division, American (¢ 

Co., Pearl River, N.Y. Dr 

gave the paper on the experiments 
at a symposium on 


Washington recently 

Dr. Broquist noted that t 
tion of antibiotics to commer 
mal feeds to increase the 


antibiotics in 


he addi- 
cial ani- 


growth rate 


of poultry, swine and calves is now 
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The “NEW LEADER” Bulkmaster 
Saves TIME e LABOR « MONEY! 


@ Kulkmaster Bulk Peed Body saves 
handling costs. 


@ Handles more feed per day with less 
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widely practiced. The nutritionist re- 
ferred to earlier research done on this 
subject before antibiotic feed supple- 
ments were placed on the market. He 
said that it was apparent then that 
when Aureomycin was fed to farm 
animals in nutritional amounts (10 to 
20 grams per ton of feed), the anti- 
biotic did not appear in tissues of the 
animal 

At present, he pointed out, there is 
an increasing tendency among farm- 
ers to feed up to ten times these 
levels of Aureomycin for short periods 
of time in the event of disease out- 


breaks. Speaking of these higher 
levels, Dr. Broquist said: 
‘From the standpoint of public 


health it is important to know if any 
of the antibiotic fed to farm animals 

present in the tissues of the animal 
when it reaches the consumer.” 

In order to find the answer to this 
problem, Dr. Broquist fed Aureomy- 
cin to chickens in amounts of 50, 100 
and 200 grams per ton of feed for 
varying periods of time. At certain 
intervals the chickens were sacrificed 
and their tissue tested for antibiotic 
content. Of this experiment, Dr. Bro- 
quist said: 

“No Aureomycin could be detected 
in the liver or muscle of chickens fed 
50 grams of the antibiotic per ton of 
feed for 12 consecutive weeks and 
this was also true for chickens fed 
200 grams per ton for six days.” 

In another experiment eight-week- 
old chickens were fed Aureomycin for 
six days in amounts up to 1,000 grams 
per ton of feed in an effort to obtain 
measurable amounts of antibiotic in 
the tissues. This level of Aureomycin 
is far higher than is fed under actual 
conditions. The antibiotic was de- 
tected in minute amounts (about 1 
part to 10,000,000 parts of tissue) in 
the liver and muscle of the chickens 
fed 200 grams per ton, Dr. Broquist 
said 

“In every instance,” he said, “where 
the antibiotic was detected in the 
raw tissue, it was completely de- 
stroyed when the tissue was cooked. 
Moreover, when Aureomycin was 
withdrawn from the diet one or two 
days prior to slaughter, the antibiotic 
could not be demonstrated in the liver 
or muscle.” 

“It is apparent,” he continued, “that 
when Aureomycin is fed to chickens 
at levels sufficiently high to be de- 
tected in the meat or the blood, the 
antibiotic rapidly disappears from the 
body if it is removed from the feed 
shortly before slaughter.” 

Pig Experiments 

In still another phase of the experi- 
ment, baby pigs were fed high levels 
of Aureomycin for three weeks. 
Serum (blood) samples were collected 
by jugular vein puncture at weekly 
intervals and tested. 

For the first two weeks the pigs 
fed 50 grams of Aureomycin per ton 
of feed did not show any of it in their 
serum. The third week, a trace was 
apparent. As might be expected, pigs 


receiving higher levels of the anti- 
biotic (200 and 1,000 grams) had 
higher serum levels which could be 


detected earlier in the course of the 
experiment. 

After three weeks the antibiotic 
was withdrawn for two days, follow- 
ing which serum samples were again 
tested for Aureomycin. Of this test 
Dr. Broquist commented: 

“No antibiotic could be detected in 
any of the groups except pigs receiv- 
ing 1,000 grams of Aureomycin per 
ton of feed and in this case about 
90% was lost on withdrawal of the 
antibiotic for the two-day period. 

The final experiment that Dr. Bro- 
quist reported on involved the feeding 
of Aureomycin to laying hens. After 
a period of four weeks eggs were 
collected and tested. No Aureomycin 
was found in eggs from hens receiving 
20 or 200 grams per ton of feed. 


OPENS IOWA FEED STORE 
SIOUX RAPIDS, IOWA—O. A. 
Samuelson, who had been in the feed 
business at Linn Grove, Iowa, for the 
past 10 years, has opened the Samuel- 
son Feed & Supply Store here. 


Rye Import Control 
Proposal Sent to 
Tariff Commission 


WASHINGTON — The President 
this week sent to the Tariff Commis- 
sion a U.S. Department of Agricul- 
ture recommendation that controls be 
placed on rye imports into the U.S. 

Before any formal action can be 
taken, the Tariff Commission must 
hold public hearings and report its 
findings to the President, who in turn 
may reject or modify the commis- 
sion’s recommendations. It will be a 
matter of weeks before any decision 
can be reached. 

As reported previously, USDA has 
asked for an annual import quota on 
a crop year basis of not more than 
7 million bushels. 


Markets 


(Continued from page 2) 
freezing weather entered the South- 
west during the past week, tending 
to improve sales at the retail level, 
particularly for hog and poultry feed. 
This has caused dealers to contact 
mills for truck and carlot replace- 
ments at a time when normally busi- 
ness would be expected to level off. 
With the holiday season and turn of 
the year at hand, the present spurt 
in sales might be short-lived unless 
prices continue their advance 

There was a good demand for hog 
and poultry feeds, with good interest 
in broiler feeds, as well. Cattle feed 
sales were picking up in the southern 
sections of the Southwest, and direc- 
tions were good. Dairy cattle feed 
sales were fair to good. 

Prices were 50¢@$1.50 ton higher 
this week, due to strong advances in 
millfeed and animal proteins. Pro- 
duction averaged five to six days for 
mills in the Southwest. 


Central States 


The status of formula feed business 
was somewhat in doubt during the 
week ending Dec. 9, with some manu- 
facturers indicating that some im- 
provement was in progress, while 
others maintained that conditions left 
much to be desired. 

The consensus was that business is 
near normal levels for this time of 
year, which means that it is season- 
ably somewhat dull. Order backlogs 
range from one to three days. The 
weather is playing a big part in busi- 
ness activity, especially for cattle 
feeds. Open weather still prevails in 
many parts of the central states, and 
cattle are outside feed lots. 

Still other deterrents to ‘business 
are the nearness of Christmas, sharp- 
ly higher prices over last month with 
a leveling off indicated, the fact that 
inventory taxes are assessed in some 
states and the government's drouth 
relief program, which is cutting into 


sales. 
Ohio Valley 


Although the weather in the Ohio 
Valley this week was more spring- 
like than seasonal, there was a con- 
tinuing uptrend in sales of formula 
feeds, manufacturers reported, with 
the result that plant operations were 
increased to better than 75% of ca- 
pacities. Some overtime was needed 
to meet special situations. This was 
considered a very favorable trend, in 
view of the year-end tightening of 
retailers’ inventories for tax pur- 
poses. 

The designation last week of 40 
southern Ohio counties as a drouth 
disaster area is considered by formula 
feed manufacturers as a helpful move 
because it will enable farmers in 
these counties to obtain loans for con- 
tinued operations. According to one 
county agent, farmers have been 
“seriously affected” by reduction of 
winter feed and the need to haul 
water to livestock. He added that 
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around here have been feeding their 
winter stored feed to keep their stock 
alive. They'll need to borrow to buy 
enough more feed to keep their ani- 
mals living over the winter.” 

Formula feed manufacturers were 
greatly relieved, of course, that the 
USDA did not impose its drouth 
emergency feed program in the 
newly-designated area. There had 
been considerable fear that this might 
happen, and if it had, feed producers 
and distributors agreed it would have 
seriously disrupted business through- 
out the valley, as well as in the 40 
designated counties. 

As one manufacturer pointed out, 
the new USDA program should prove 
very helpful to all feed producers in 


have been most seriously affected by 
th drouth will now be able to secure 

% loans from the Farmers Home 
Administration to pay for the feeds 
they will require during the months 
ahead. 

Another factor this week that was 
keeping manufacturers on the alert 
was the appreciable tightening of 
many ingredient supplies. While no 
mill operators reported production 
cutbacks for this reason, the situa- 
tion was reflected in average formula 
feed price advances of $1@2 ton. 


Southeast 


Due to the inabiilty of the govern- 
ment to make clear its exact inten- 


bution of oil meals and grains for the 
drouth and flood areas, many feed 
manufacturers throughout the South- 
east are confused. Feeders’ certifi- 
cates are coming into feed manufac- 
turers, but it’s vague just how some 
of the ingredients, such as cottonseed 
meal, will be replaced by the govern- 


ment. This is causing a stalemate, 
particularly in dairy feed manufac- 
ture. 


Mill managers are just as nervous 
as the market is, plotting their pro- 


duction schedules very closely and 
increasing their inventory only as 
needed. 

Much rain has fallen over the 


southern states during the past few 
days, but this is too late to revive | 


Dairymen, therefore, are having to 
reach out for more formula feeds 

Demand for broilers has slackened, 
and supplies are ample to fill needs. 
Chick placements are holding steady, 
and poultry mash business is reported 
to be good 

Somewhat of a squeeze has de- 
veloped on shipments of cottonseed 
meal, peanut meal and southern soy- 
bean meal. The government is de- 
manding shipment of cottonseed meal 
previously tendered by the mills, and 
buying demand from feed manufac- 
turers is mainly for immediate ship- 


ment, 
Mills over most of the belt are run- 
ning extra shifts, with some enjoy- 


ing occasional weekend runs. 
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why not ask 


... Your Sales Manager 
.. Your Mill Superintendent 
.. Your Nutritionist 


Jour Customers 


about 


Ask Dour Sales Manager. . . 
... about the added sales appeal Pro-Gen brings to your poultry feeds 
and pig starters . . . the competitive edge it provides for less than 50¢ per 


ton of finished feed . . . and the way it helps build up your repeat business. 


Ask Dour Mill Superintendent . . . 


. about the ease of blending Pro-Gen with all ingredients, including 
vitamins, coccidiostats and antibiotics . . . its convenience either as 
pure arsanilic acid or as a pre-mixed supplement . . . and the lack of 


personnel problems in handling this odorless, free-flowing powder. 


Ask Dour Nutritionist . . 
... about the safety of using Pro-GeEn (actually up to 10 times the 
recommended level) . . . its freedom from toxic centyover and how it 
doesn’t interfere with egg production or hatchability . . . and how 


ABBOTT'S new colorimetric assay for Pro-GEn lets you control 


the exact concentration in your feeds. 


Ask Dour Customers. . . 


.. about the consistently good results feeds containing Pro-GEen 
bring them . . . the faster weight gains, better finish, and the improved 


feed conversion ratios that spell lower overall feed costs. 


And, finally, convince yourself ... that only three ounces of Pro-Gen 
per ton of feed (even if already fortified with antibiotics) can bolster 
both your feeds and your feed business. To get the complete 


story—at no obligation—write today to Chemical Sales J p p ! ! 
Division, Abbott Laboratories, North Chicago, Illinois. 


Otber ABBOTT products for the feed industry: 


Calcium dl-Pantothenate and Procaine Penicillin 
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